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To the Lovers of the Forest 


[NoTE: The following ad- 
dress was made by A. L. 
Osborn, director National 
Lumber Manufacturers’ As- 
sociation, Oshkosh, Wis., at 
the Izaak Walton League 
annual convention in Chi- 
cago, last week. It will 
furnish informative mate- 
rial for lumbermen who are 
called upon to talk at Ro- 








acres of virgin forests there 
were when the Pilgrims 
landed on the inhospitable 
shore at Plymouth Rock. 
We know our ancestors 
looked at trees the same as 
they did at Indians—as po- 
tential enemies. 


LMOST illimitable for- 


vis, tary clubs, chambers of com- ests were cut down 

merce and even lumber as- and burned that the 
aes sociations.—EDITOR. | soil might be cultivated to 
rty produce the first necessity of 
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E love trees and the 

forest; we escape 

from the soul de- 
stroying rush of urban life 
in the quietude of the solemn 
and majestic forests; we lis- 
ten to the hymns of peace 
that only a tree can sing and 
we rise from nature up to 
nature’s God amid the sanc- 
tities and solitudes of His 
trees. If there were no other 
reason than our soul satis- 
factions we must not permit 
trees to perish from the face 
of the earth. 


UT there is another 
reason why trees 
should replenish the 

earth. The elemental needs 
of man are food, shelter and 
raiment. Next after soil to 
provide food we need trees 
to furnish homes and the 
things that we associate 
with home life. So to boast 
of our race superiority and 
our civilization is idle unless 
we can solve the problem of 
perpetuating our forests. I 
have been asked to speak to 
you about how the Izaak 
Walton League can be help- 
ful in solving the great 
problem of the conservation 
of forest life. .To solve the 
problem it must be under- 
stood, and to understand it 
the facts must be known and 
admitted. It is unnecessary 
for me to quote authorities 
as to how many million 














life—food. It is unfortunate 
indeed that the center of set- 
tlement and of our civiliza- 
tion could not have been in 
the Mississippi Valley and 
in the prairie country, that 
no waste of forest growth 
should have ensued in pre- 
paring soil for cultivation. 
Our early settlements hav- 
ing been made in forest 
areas, the trees perished 
that crops might be grown. 


E are told with some 

considerable exacti- 

tude how many mil- 
lion acres of trees we had at 
the beginning, how many 
million acres of virgin tim- 
ber we still have left, how 
many million acres of partly 
cut trees there are and how 
many acres of denuded and 
waste land there is. There 
have been many estimates of 
the original stand of timber 
in board feet and many 
guesses as to how much we 
have left. There may be 
doubt about the exact 
amounts of the forest area 
of today; how long at the 
present rate of cutting it 
will endure and of how much 
forest area we need for 
playgrounds. No sane man 
can doubt its being all too 
small. So why squabble 
over how much timber we 
have left or how long it will 
last? [Turn to page 60] 
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Service to Lumbermen 








A need frequently arises for un- 
biased and dependable counsel 
in matters of interest to Lum- 
bermen. Whether it concerns 
management, liquidation, pro- 
duction, purchase, sale or financ- 
ing, we are at your service. 








James D. LA he E Yo Co. 


Timber Land Factors 
Established 18&0 


CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 


MONTREAL VANCOUVER 
Drummond Bldg. Vancouver Block 











Maple Flooring 


tor Quick 
SALE: 


3 cars 17/16x21/4,” Clear Maple 
Flooring running to good length 


and color. 

2 cars 13/16x2” Clear Maple 
Flooring. 

2 cars 13/16x314,” Clear Maple 
Flooring. 


All good stock. Uniform quality. A 
real buy for somebody. Offered subject 
to prior sale. Wire. 


ROBBINS FLOORING CO. 


RHINELANDER, WISCONSIN 
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This Week’s 


Best Buys _ 


You will find the following “Best Buys 
This Week” well worth your investigation. 
This stock is our regular manufacture, 


up to standard in every respect. Write for 
// delivered prices. 

oe 

-£ 100,000’ 1” No. 2 & Btr. Soft Elm 

WU ."4y 
SMe * Ye “ity 


50,000’ 6/4” No. 2 Common Soft Elm 
23,000’ 5/4” No. 3 Common Rock Elm 


] 


100,000’ 1” No. | & Btr. Birch—in Kiln 
300,000’ 1” No. 3 & Btr. White Pine 


2 cars 4’ No. | Mixed Pine Lath 

| car 32” Mixed Pine Lath 
Ca = 3 fe 2 cars 4’ No. 2 Hemlock Lath 
(Ki 75,000’ 13/16x2%” No. 1 Maple Flooring 
a a 13/16x1%2” Clear Maple Flooring 
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Satisfaction 
Assured Buyers 


Our method of handling your 
orders affords you a positive check 
on every shipment. We have your 
invoice sent directly from the mill 
making shipment of 


Northern Hardwood 
and Hemlock Lumber 


This enables you to know that 
the quality, grades and sizes are just 
what you ordered. Test our special 
sales service on your next order. 


We know you'll be completely sat- 
isfied. 


Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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MERICAN FOREST WEEK—April 18, 1924—has been set 
aside for the discussion and consideration of the need, oppor- 
tunities and methods of protecting existing forests and per- 

petuating the wood supply by growing trees. As wood is a material 
needed and used by all the people in a multitude of ways, a perpetual 
supply of it is a matter of vital concern to every person. The 
problem of providing an adequate and continuous supply of wood is 
simple in itself; simply grow trees, as other crops are grown. But 
the period of tree growth extends beyond the life of the individual 
man; therefore, the man who plants the tree crop can hardly hope 
to harvest it. Also, the forest is exposed to all the risks that 
threaten farm crops, and others besides; and the destruction of a 
tree crop before maturity may mean a loss of a decade or two of 
growth, instead of one year as in the case of the annual farm crops. 
Public interest in tree growing is not greater than in farm crop 





Observance of American Forest Week Offers Educational Opportunity 


production; but the attitude of the public affects forestry policies 
much more vitally and directly than it affects agricultural policies. 
The public uses the forests as places of recreation, and most of the 
forest fires are caused by persons who do not own the property 
burned. Annual assessment of taxes on forests hastens their cut- 
ting. Refusal of the public to buy the lower grades and the less 
desirable products of the tree increases the wastes of lumber manu- 
facture. Neglect to paint and otherwise preserve wood in use 
hastens its decay and increases the drain upon the forests. 

State and other local legislation is needed to make reforestation 
practicable in many States. Tax laws must be amended. Fire laws 
must be strengthened and more strictly enforced. The people must 
accept the responsibility of helping to protect the forests from fire. 
In many regions the cities, towns and counties, as well as the States, 
must have their own forests, not only for the protection of water 
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supply and for recreation but for the production of wood for sale 
and use. 

Observance of American Forest Week ought to be made an occa- 
sion for spreading information regarding the essentials of a suc- 
cessful forestry program for the States and for the Nation. It 
should be made the instrumentality for informing the people regard- 
ing their own interest and duty in making tree growing successful 
economically. It should afford an opportunity for conference and 
better understanding and for bringing home directly to each citizen 
the necessity of removing as quickly as possible every obstacle in the 
way of perpetuating the timber supply. Few subjects are of greater 
interest and importance to the Nation, and it is to be hoped that the 
week of April 18 to April 24 will be effectively used to promote an 
understanding of the problems of forestry in all its aspects. 





Architectural Woodwork Producers Meet 


EPRESENTATIVES of an important branch of the lumber in- 
R dustry are assembled in Chicago this week for the considera- 
tion of matters of importance in their special field. 

The occasion is the twelfth annual convention of the Millwork 
Cost Bureau, having headquarters in Chicago, membership in which 
is held by many of the foremost millwork producers of the coun- 
try, as well as by a host of smaller concerns. 

This organization has done, and is doing, a valuable service for 
its members and for the industry in general; first, by emphasizing 
the necessity for accurate knowledge of its costs if a business is to 
be conducted with success and profit; and, second, by providing the 
machinery for the assembly, analysis and dissemination of cost data. 

Thus far the organization has held firmly to its basic purpose, 
as above outlined, notwithstanding a feeling on the part of some 
that its usefulness might be increased by the assumption of other 
activities that undoubtedly are of considerable importance to the 
woodworking industry. Possibly this week’s meeting—only the first 
day’s sessions of which have been held as this issue goes to press— 
may see some steps taken in that direction. 

Be that as it may, it is as a cost-finding and cost-educating insti- 
tution that this efficiently conducted organization has achieved a 
remarkable degree of success in the trade association field; and, 
incidentally, has helped to raise the woodworking industry—as per- 
taining to home construction and equipment—to a far higher level 
of appreciation by its own members, as well as by the architectural 
profession and the home-building public, than prevailed before its 
founding twelve years ago. 


To Read and to Adapt Should Be Aim 


T IS COMMONLY SAID that this is a reading age; that people 
of the present day are voluminous readers. A visit to a news- 
stand must convince anybody that there is no lack of material 

to read, and the number of magazines bought warrants the inference 
that many are read. In the cities thousands of persons buy both 
morning and evening papers, and still thousands of others buy noon 
and other special editions. Popular novels by the millions are pub- 
lished and, presumably, read. Prima facie, therefore, Americans are 
a nation of readers. 

If, as the sages have said, knowledge is power and reading maketh 
a full man, there should be no lack of knowledge and power among 
Americans; provided, of course, they read as much as they appear 
to and as carefully as they must if they would profit from their read- 
ing. Only a little thought must force the average man to confess 
that, though he may read much, he often reads to little purpose and 
perhaps only superficially. Head line reading is the prevalent 
method, and all too often the reader does not get below the head. 
Ask the first dozen persons you meet each day and most of them 
will confess as much. 

Reading is an art that is not readily mastered, and the induce- 
ments to read superficially and to no purpose are innumerable. 
Clearly, the man who would profit from his reading must limit the 
amount of it in order that he may read with more definite purpose 
and apply to his needs as far as may be the knowledge he gains. 
Reading for amusement or for recreation is a different matter. 

The business paper is a result of specialization. Its editors bring 
together in accessible form for the business man the facts, news 
and developments about his trade and industry so that he may with- 
out waste of effort inform himself on all matters that may affect 
him in a business way. Its editorial staff is organized and trained 
to collect and present information of the utmost importance that 
otherwise would not be accessible to the trade. The business paper 
saves the time and efforts of its readers by selecting and classifying 
news of the industry. 

Most business men recognize the value of a paper devoted to their 
industry to the extent of subscribing for it, but there is often reason 








to believe that many fall far short of realizing the full benefits they 
might derive from a careful reading of its pages. However appro- 
priate the material in the paper may be to the needs of the sub: 
scriber, it can have no value unless it is read and adapted to his 
business needs. This material resembles a tool in the sense that it 
must be used to be of benefit. Merely to read the paper is not 
enough; it must be read with a view to the application of facts and 
methods to the increasing of sales, the reduction of costs and the 
reaping of additional profits. 

Many a person who would be ashamed to confess that he could not 
read, if he were so unfortunate as to be illiterate, yet might be 
compelled to make a similar admission in confessing that much of 
his reading was to little purpose. Nobody can hope to keep abreast 
of the times without careful and purposeful reading and without 
applying to his own business the knowledge got in that way. To 
rely wholly upon his own experience or largely upon casual hearsay 
is to restrict the sources of knowledge too narrowly. Above all, the 
business man ought not to assume that in subscribing to or in read- 
ing a business paper he is favoring the publisher or the editor, 
though both are glad to have their paper read. They, however, base 
their claim for recognition from subscriber and reader upon the 
quantity and quality of the material they present for his use. 
Failure to use it is unhappily the subscriber’s and to a degree of 
course the industry’s loss. Popular magazines and daily papers may 
cater to the whim or notion of the moment to attract the reader’s 
eye, but the business paper aims at something more solid and per- 
manent. It must be sincere and it must tell the truth. Its aim must 
be accuracy and reliability. 


Getting Out of the Beaten Track 


HILE ORIGINAL OR unusual methods are by no means a 
passport to success in any business, and conceivably might 
sometimes even be a hindrance, the fact remains that many 

a business dates its greatest success from the time that it adopted 





some plan or method that was different from, and of course a little _ 


better than, the other fellow’s. 

The lumber business, especially in the retailing end, is one in 
which tradition and custom hold strong sway—so strong, indeed, 
that the vast majority of those engaged therein still follow about 
the same principles and practices that were prevalent in the trade 
ten, twenty or forty years ago. This of course is not to say that 
modern ideas and methods have not to some extent seeped into the 
minds, and found expression in the business operations, of even the 


most unprogressive dealers of the present day. The world “do. 


move,” and to conduct any business, or for that matter to order one’s 
own life, in identically the grooves of even a decade or two ago is 
hardly possible, unless one becomes a hermit or “hermitizes” his 
business—if one may coin a word to describe a condition that seems 
to fit some mercantile enterprises. 

Humanity is prone to follow the beaten track—even the “calf 
paths of the mind,” as Sam Foss has pointed out in his pungent 
little poem describing the origin of Boston’s crooked streets. We 
do things in a certain way because others have done them just that 
way and we are too indolent or incompetent to study out some bet- 
ter way. Occasionally someone breaks away from the crowd, 
“starts something” that is different and better, and reaps his re- 
ward in a material way as well as in the inner satisfaction of being 
a leader rather than a follower. 

As has already been pointed out, it seems particularly difficult 
to originate any really effective new plans for merchandising lum- 
ber. Some that look good “fall down” in actual practice. Perhaps 
that is true in almost any business. But it may be laid down as a 
first principle that we are not going to get very far in the direction 
of increasing the retail sales of lumber, or to put it in a broader 
way, the use and consumption of lumber, by sticking to the old idea 
of selling lumber merely as such. 

As a matter of fact, it never really was thus “sold,” in the sense 
of inducing people to buy it in preference to some other material, 
or by creating desire for lumber in its final form of homes and 
other buildings. True, lumber was moved out of the yard and into 
consumption, but it would be nearer the truth to say that it was 
“bought” than that it was “sold.” In bygone days the “demand” 
for lumber was a real thing, not merely a commercial phrase. Peo- 
ple literally demanded lumber, because they had to have it to build 
necessary shelter and for other imperative uses, especially in the 
newer sections of the country. About all the dealer had to do was 
to keep the stuff on hand; the buyers came and hauled it away. 
Of course if yards got too thick in a given community there was 
sharp competition, but that is another story. 

Definite examples of dealers successfully breaking out of the 
well-worn rut of ordinary retailing methods are not lacking. In- 
deed there is hardly an issue of this paper that does not carry one 
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or more stories of dealers who have tried something new, and, in 
the current slang, “gotten away with it.” These stories may tell 
of such innovations, of comparatively recent origin, as building 
shows engineered by dealers and held in their own sheds. 
such show—a double-header in fact—is described and illustrated in 
Or they may tell of something new in window or sales 
rom displays, home-selling ideas, or other new “wrinkle” that 
nurtures the desire for a‘new home or something else made of the 


this issue. 


products which the retailer handles. 


And that reminds the retail editor—because it so aptly illustrates 
just the point he has been trying to emphasize, of an enterprising 
eastern retailer who has broken a new trail in the home-selling 
feld with an idea which makes a splendid advertising and selling 
Evidently, too, it works; for the dealer referred to 
sold one hundred houses last year, and is planning to equal or ex- 


argument. 





One 


ceed that record this year. 
“check-seal” idea originated by the Wilson & Greene Lumber Co., 
of Syracuse, N. Y., which well illustrates the advantages of getting 
out of the beaten track and being a little different from the other 
fellow. Of course, the seal idea is not the whole story by any 
means; even a good idea must be backed by exceptionally good 
service, as it is in the case cited. 

Emerson to the contrary notwithstanding, the world today is too 


Read the story on another page of the 


busy and too engrossed with other things to beat a path to the 


tomers. 


= 





doorway of any man merely because he makes a good mousetrap, 
or conducts a good lumber yard. But if he can convince the world 
that his mousetraps or his house building materials and service are 
better than anything that can be had elsewhere the path will be 
worn broad and swooth by the feet of increasing numbers of cus- 








Lumber Movement Takes a Spurt 

[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., April 15.—The National 
Lumber’ Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry for the week ended April 10, 
from 403 of the larger softwood and 138 of 
the chief hardwood mills of the country. The 
386 comparable reporting softwood mills 
showed some increases in production and ship- 
ments, and a slight decrease in new business, 
when compared with reports from 357 mills 
the previous week. In comparison with re- 
ports for the same period a year ago, gratify- 
ing increases in all three items were noted. 
The hardwood operations, making allowances 
for the fact that fifteen more mills reported 
this week, were of about the same volume as 
for the immediately preceding week, except that 
there was evidently a marked increase in new 
business. 

The unfilled orders of 237 southern pine and 
West Coast mills at the end of last week 
amounted to 763,160,687 feet, as against 752,- 
(60,956 feet for 233 mills the previous week. 
The 126 identical southern pine mills in the 
group showed unfilled orders of 280,034,982 
feet last week, as against 283,603,248 feet for 
the week before. For the 111 West Coast 
mills, the unfilled orders were 483,125,705 feet, 
as against 468,457,708 feet for 107 mills a 
week earlier. 

Altogether the 386 comparable reporting 
softwood mills had shipments 101 percent and 
orders 96 percent of actual production. For 
the southern pine mills, these percentages were 
respectively 110 and 105; and for the West 
Coast mills, 105 and 100. Of the reporting 
mills, the 350 with an established normal pro- 
duction for the week of 218,048,350 feet, gave 
actual production 107 percent, shipments 111 
percent, and orders 106 percent thereof. 

The figures for last week, the week before 
and the same week last year when 382 mills 
reported follow: Production—269,417,869 feet, 
against 259,651,982 feet the week before, and 
243,422,550 feet last year. Shipments—270,- 
$41,228 feet, against 260,663,712 feet the week 
before and 259,382,084 feet last year. Orders 


| —259,356,050 feet, against 260,372,998 feet the 


week before, and 243,144,908 feet last year. 
The following revised figures compare the 


psoftwood lumber movement of eight regional 


associations for the first fourteen weeks of 
1926 with the same period last year: Produc- 
hon—3 290,025,904 feet, against 3,218,179,534 
feet last year. Shipments—3,511,947,929 feet, 
against 3,339,855,286 feet. Orders—3,584,476,- 
198 feet, against 3,214,750,566 feet. 

The West Coast Lumbermen’s Association 
Wires that new business for the 111 mills re- 
Porting for the week ended April 10 was equal 
‘0 production, and shipments were 5 percent 


above production. Of all new business taken 
during the week, 45 percent was for future 
water delivery, amounting to 51,526,142 feet, 
of which 31,639,107 feet was for domestic 
eargo delivery, and 19,887,035 feet export. 
New business by rail amounted to 1,883 cars 
(approximately 56,490,000 feet), 50 percent of 
the week’s new business. Forty-four percent 
of the week’s shipments moved by water, 
amounting to 53,579,883 feet, of which 32,848,- 
062 feet moved coastwise and intercoastal, and 
20,731,821 feet export. Rail shipments totaled 
2,031 cars (approximately 60,930,000 feet), 51 
percent of the week’s shipments, and local de- 
liveries, 5,898,738 feet. Unshipped domestic 
cargo orders totaled 157,987,839 feet; foreign, 
145,077,866 feet, and rail trade, 6,002 ears. 

Labor turnover at logging camps was re- 
ported from most hiring centers to be heavier 
than has been the case for some time, accord- 
ing to the Four L employment service. Log 
production is holding at about the same point 
as for the last month. Sawmill activity is 
slightly greater than it was one month ago. 
Nearly all pine sawmills are operating, al- 
though there are not as yet so many plants 
running two shifts as was the case last year. 
Several large concerns will not operate more 
than one shift this season, it is reported. Sum- 
mer logging is getting under way and is espe- 
cially active in the St. Maries-Elk River 
(Idaho) district. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, showed pro- 
duction about the same, a slight decrease in 
shipments, and a large decrease in new busi- 
ness. 

The California White & Sugar Pine Manu- 
facturers’ Association (six mills closed down), 
with eight more mills reporting, showed 
marked inereases in all three items. 

The California Redwood Association, with 
one less mill reporting, showed production and 
shipments about the same, «nd a heavy de- 
cline in ne.’ business. 

The Northern Pine Manufacturers’ Associa- 
tion reported some decrease in production, 
heavy decreases in shipments, and new busi- 
ness considerably less than that reported the 
week earlier. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with two more mills reporting, 
showed 100 percent increase in p oduction, 
a nominal increase in shipments, and new 
business about the same as that reported for 
the previous week. 

The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association. 
reported from 19 mills production as 4,819,000 
feet; shipments, 3,746,000 feet, and orders, 
2,902,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ports from 119 units, production as 16,665,458 


feet; shipments, 18,150,281 feet, and orders, 
18,021,691 feet. The normal production of 
these units is 21,049,000 feet. 

For the last fourteen weeks all hardwood 
mills reporting to the National Lumber Man- 
ufacturers’ Association gave production 359,- 
240,168 feet; shipments, 347,883,578 feet, and 
orders, 357,394,717 feet. 

[ Barometers of the Southern Pine Association 
and the Southern Cypress Manufacturers’ As- 
sociation appear on pages 54 and 55, respee- 
tively.—EDITor. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFrouk, VA., April 15.—For the week end- 
ed April 10, thirty-eight mills reporting to the 
North Carolina Pine Association, and having a 
normal production figure of 11,256,000 feet, 
manufactured 7,563,382 feet, shipped 6,370,486 
feet, and booked orders for 7,001,600 feet. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 15.—Following are 
f. o. b. mill prices, April 1 to 9, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 


Edge grain— or S4S 
1x3” Bé&better...$75.12 15 8” No. 1...... $35.22 
Plat grain— Em OT TO Be sness 22.23 
1x4” B&better .. 48.67 1x 8” No. 3...... 19.04 
1x4” No. 2 com.. 19.29 1x12” No. 1...... 54.67 
1x6” No. 2 com.. 21.37 1x12” No. 2...... 24.10 
1x6” No. 3 com.. 14.85 


Dimension, 2x4”, 16’ Longleaf Timbers, S4S, 
No. 1 $27 71 20’ and Under 
| Teer 22.50 8” and under... .$26.92 


Aged Canadian Log Driver Dies 

[Special telegram to AMERICAN LUMBERMAN] 

MontTREAL, QueE., April 15.—John Beyette, 
pioneer of St. Lawrence lumber driving days, 
died here yesterday at the advanced age of 102 
years. For over a half a century, Mr. Beyette 
rafted consignments of square timber down the 
river, and through the Lachine rapids to 
Montreal. 





Son Born to Manager of Southern Mill 
[Special telegram to AMERICAN LUMBERMAN] 


Bocatusa, La., April 15.—W. H. Sullivan, 
vice president and general manager of the 
Great Southern Lumber Co., and Mrs. Sullivan 
are rejoicing over the arrival in their family 
at nine o’clock this morning of an eight and 
one-half pound son. Both mother and son are 
reported to be doing well. The baby has been 
named William H., junior, and it is the hope 
of his parents that he will in due time enter the 
lumber business to extend the activities of the 
Great Southern Lumber Co., which his father 
has so successfully promoted. 
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Commission on Addition to Order 
A commission man sends us an order for 16,000 


feet of 16/4 poplar from a wholesale firm that 
is an occasional customer of ours and to whom 
we send our stock lists regularly. While we are 
loading the car the wholesaler wires us an order 
for 4,000 feet of 8/4 poplar, according to prices 
of our stock list, to be shipped along with the 16/4. 

Will you please advise us whether we owe a 
commission to the commission man on the addi- 
tional 4,000 feet of 8/4 stock.—INQuIRY No. 1,732. 


[This inquiry comes from a southern manu- 
facturer of hardwood lumber. It would appear 
that whether the manufacturer allows the com- 
mission or not on this addition, is a matter of 
policy rather than one of absolute right. From 
what is stated in the letter it appears that the 
manufacturer does not frequently receive orders 
from this buyer and had not for some time re- 
ceived an order from him until the wholesaler 
sent him the one in question. On their face the 
facts that he has given seem to indicate that 
the manufacturer would not have received the 
additional order if the wholesaler had not sold 
the one to which the buyer had asked the mill- 
man to make the addition. While as a matter 
of strict right the manufacturer might be justi- 
fied in withholding the commission, it would ap- 
pear under the circumstances that it would be 
much better to allow it, particularly as the 
amount involved is very small.—EDITor. | 


Philippine Hardwood Market Status 


We are very much interested in securing in- 
formation concerning conditions in the hardwood 
market, particularly Philippine mahogany. We 
shall appreciate it very much if you will advise 
us where reliable information on this subject may 
de obtained.—INQuiry No. 1,729. 

[This inquiry comes from a Pacific Coast 
concern whose letterhead shows that it handles 
Philippine mahogany in both logs and lumber. 
In each issue of the AMERICAN LUMBERMAN is 
published a very complete report of the markets 
of American hardwoods. Some information has 
been published from time to time regarding 
the distribution of Philippine hardwoods in the 
United States. The importation of these woods 
has been steadily increasing for a number of 
years, but their consumption has not yet become 
so general and they do not yet occupy so large 
a place in the market as to permit reports re- 
garding prices of the various grades. 


Figures at hand indicate that in 1919 Philip- 
pine timber and lumber were exported to the 
United States in the amounts of 3,735,440 feet; 
in 1920, 7,981,376 feet; in 1921 there was a 
drop in the imports of these woods to the 
United States to 3,964,400 feet; in 1922 the 
amount imported was 8,157,760 feet; and in 
1923, it was 19,684,624 feet. It is clear, there- 
fore, that Philippine woods are becoming an im- 
portant factor in the hardwood trade of the 
United States.—EbITor. } 


Finds Profit In Short Lengths 


EpirorR, AMERICAN LUMBERMAN: ‘The following 
letter regarding the use of short lengths was writ- 
iten to one of our salesmen by the W. S. Rogers 
Lumber Co., Ainsworth, Neb. The attitude of that 
concern toward the marketing of short lengths and 
the success it has achieved in putting them into 
use, should make its experiences of interest to re- 
tailers elsewhere as well as to manufacturers. The 
letter referred to follows: 


“In regard to disposing of short lumber, we have 
several reasons for doing so. First, it makes us 
more money than any other merchandise we sell. 
Second, we never thought it was fair to the mills 
to be asking for specified lengths, just to satisfy 
the whims of the average customer, who always 
wants long lengths, and then takes them out to cut 
‘them into short lengths. Third, most of the ma- 
terial nowadays is hauled out in truck, rather 
‘than taken out in wagons. It is much easier to 
load out the short lengths. Fourth, we sell a lot 
‘of ‘A’ farrowing houses, small chicken houses etc. 


The short lengths are ideal for this purpose and 
we very seldom have an accumulation of shorts, 
owing to watching our opportunities and explain- 
ing to the customer how he can save by using the 
shorter material. The writer has been selling this 
class of material for years. It has always carried 
a larger percent of profit. 

[The foregoing letter with the enclosure was 
received from Andrew Landram, sales manager 
St. Paul & Tacoma Lumber Co., Tacoma, Wash., 
who has been a persistent advocate of the utili- 
zation of short lengths. It is well known that 
a considerable number of manufacturers as well 
as many retailers have been successful in mar- 
keting short lengths, and it is quite generally 
recognized that the use of these shorter pieces 
in the manufacture of farrowing houses, poultry 
houses, hog self feeders and other small struc- 
tures around the farm, offers opportunities for 
their sale at a profitable price.—EDITor. | 


Cedar or Cypress Split Shingles 

An architect has inquired of us where he can 
obtain hand split shingles. He wants these for 
use on a house now in the course of construction, 
and he will use either Louisiana red cypress or 
Washington red cedar. If you can refer us to a 
source of supply for these shingles we shall be 
indebted to you.—INQuiIryY No. 1,731. 

[This inquiry comes from a Missouri whole- 
sale lumber concern. In response the names of 
two concerns that supply split cypress shingles 
have been given. The inquiry is published with 
the hope that other readers able to supply split 
cedar shingles as well as those able to supply 
split cypress shingles, will respond. The name 
of the inquirer will be given on request.— 
EDITOR. | ‘ 


Information About Log Rafting 


I wish to secure as much information as I ¢ap 
regarding the different methods of rafting lumber 
and the different ways of building rafts. If yoy 
have any books covering this subject or can give 
me any information that will be helpful on the 
above subject, it will be very much appreciated— 
Inquiry No. 1,733. 

[This inquiry comes from Canada. The 
AMERICAN LUMBERMAN has from time to time 
published a great deal of information upon raft. 
ing and the methods of constructing rafts, 
However, much of this appeared in issues of 
the paper that are no longer available in any 
other form than in bound volumes. 

The best book on this subject is Bryant’s book 
‘‘Logging,’’ in which there are about fifty 
pages devoted to floating and rafting. This 
book, as will be inferred from the title, is q 
treatise on the entire subject of logging, in. 
cluding transportation to the mill. There ig in 
it also a rather thorough discussion of flumes 
and log sluices occupying about twenty pages. 
Numerous illustrations and diagrams supple. 
ment the descriptive text. The name of the 
inquirer will be furnished on request.—Eb1Tok, | 


Maker of “Oriole”? Oak Flooring 


Can you advise us of the name and address of 
the manufacturer of ‘Oriole’ brand of oak floor. 
ing ?—INQuIRY No. 1,730. 

[As the name of the concern using ‘‘ Oriole’’ 
as a trade mark for its product of oak flooring 
is not known to the AMERICAN LUMBERMAN this 
inquiry is published with the hope that it will 
come to the attention of that concern or to 
others who can give the information desired, 
—FEDpITor. ] 
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CRACKING OF WOOD 

Having a great deal to do 
with the seasoning of the finer 
and better kinds of woods, | 


ing it. 


way. 


find that they are all liable to * = 


crack badly at the ends. I 


be relieved at the time of leav- 
Many band saws are 
broken inadvertently in this 


to a market and sold at re- 
munerative prices. The prod- 
ucts of the farm, whether mo- 
lasses or other productions, 
* would find cheap transporta- 
tion to this point, thence be 


_the tension. 


generally give them three or 
four coats of glue on the ends 
only, which I find is a sure 
preventive till the wood is 
well dried, then cut on the 
quarter.—A joiner. 


* S 


A very common difficulty in 
the use of band saws is their 
tendency to break if left, after 
using them, without changing 
Various means 
have been employed for re- 
moving it, the most simple of 
which as yet appears to be the 
use of a rubber spring as part 
of the band saw wheel. Upon 
contraction of the saw this 
spring yields. Yet this does 
not always prevent the break- 
ing of the saw, for as the saw 
contracts and the spring is 
compressed, greater tension 
upon the band saw is inevita- 
ble, so that if the saw is given 
a little too much tension by 
the workman while it is ex- 
panding by heat shortly after 
commencing cutting, the 
strain will be too great for its 
endurance, unless the tension 





The Oconto Lumber Co.’s 
mills have cut during the sea- 
son of 1873 33,000,000 feet of 
lumber. They have shipped 
30,000,000 feet of lumber, 
18,000,000 shingles and 8,- 
000,000 lath, and now have 
on hand stacked up in their 
mill yards for sale 14,500,000 
feet of lumber. They have on 
hand left over for another 
years supply about 10,000,- 
000 feet of logs and propose 
to put in this winter 7,000,- 
000 feet more, which will give 
them a stock for next season's 
operations of about 16,000,- 
000 feet. This looks as if 
they do not count on very 
heavy operations next year. 


es %S& 


Pascagoula, Miss. — There 
are immense quantities of pine 
lands lying upon and contigu- 
ous to the Pascagoula and 
Chickasahay and the Leaf 
rivers and their tributaries 
which have their outlet at this 
place, which can be bought for 
a song, and the timber from 
which in clearing can be sent 





shipped by rail to market. We 
hope at no distant day the pine 
lands of south Mississippi will 
be properly appreciated and 
be found as remunerative as 
the alluvial lands of Louisiana 
or the bottom lands of the 
Mississippi. — Correspondent. 


THE LARGEST SALE OF 
LUMBER ON RECORD 


From the Saginaw Courier, 
Jan. 23, we gathered the par- 
ticulars of a sale of 24,000,- 
000 feet of logs to the Mitchell 
& Rowland Co., of Cincinnati, 
by W. R. Burke, of Saginaw. 
Logs were sold for $8.50 a 
thousand, with $4 for sawing, 
making $12.50 for the lumber 
on dock. The price of lum- 
ber is made on the basis of 
$5.50 for culls, $11 for com: 
mon, and $35 for the upper 
qualities. The stock of logs 
is mainly from the Chippewa. 

he aggregate of the above 
sale is $300,000, which will be 
conceded as a very handsome 
transaction. 
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Southern Pine Market Lacks Seasonal Buoyancy 

The southern pine market is rather listless. Bookings are 
in fair volume but demand lacks the snap that is usually evident 
at this season of the year. Weather conditions have shown 
some improvement in the North, but retail yards are heavily 
stocked and an improved demand from this quarter is not likely 
for at least another two weeks. The mills continue to secure the 
greater volume of their business from the South, but even in 
this section trading has been slow of late as a result of the rains. 
While orders for the week ended April 9, exceeded the cut by 
452 percent, they were 4.98 percent below shipments. Order 
files were thus reduced 1.26 percent. Average order files per 
mill are now at the lowest point in the last three months. 

The recent falling off in business is not entirely due to poor 
demand. Some of the mills have consistently turned down 
business which they felt would be booked at a better price once 
weather conditions became settled enough to encourage the 
extension of building operations. With the exception of a few 
yard and shed items, mill stocks are light and production is 
being held down by the weather. For the current week the 
cut was approximately 13 percent below normal. “Timbers and 
special cutting are leading the field at firm prices. 


Mill Stocks of Both Cypress and Redwood Are Small 


As the southern cypress mills during the first thirteen weeks 
of the year had shipped 32 percent more lumber than they pro- 
duced, they have welcomed a recent lull in demand that en- 
ables them to replenish their stocks. Florida business shows 
considerable easing off, Florida mills being more affected by 
this than are Louisiana producers, and northern and eastern 
markets are not yet buying. Yet the mills have on hand un- 
filled orders equal to about four weeks’ production at the 
present rate, which is only about six percent below normal. 
There is fair movement of mixed cars to the middle West, city 
yards ordering some cypress to fill in stocks, and country deal- 
ers buying more than they were recently. But industrial de- 
mand is more active than yard demand so far. There is a 
good volume of promising inquiry. 

Redwood orders so far this year have shown a comfortable 
margin above production, but shipments have been consider- 
ably less, so that order files are filling out. Northern Califor- 
nia is the source of the bulk of the business, and prospects are 
that the southern part of the State will soon be taking larger 
quantities. Demand from outside the State is held down by 
unseasonable weather, but the outlook is promising for both 
yard and industrial demand. Mill stocks are being depleted, 
and quotations have made advances, there having been mark- 
ups of $1 to $2 throughout the list this week. 


Fir Market Turning on Rail Prospects 


The Douglas fir market has taken on a somewhat brighter 
aspect the last week. Association reports for the week ended 
April 10, show an increase in the domestic cargo and export 
markets, although both have been quiet for several weeks. 
It appears that surplus consignment shipments in eastern ports 
are being reduced to-a point where buyers are willing to place 
orders for mill shipments at current quotations, as much of 
the transit stock is of inferior quality. 

Just now, however, the market is turning on the prospects 
of rail trade. For several weeks there has been a steady ex- 
pansion in bookings from this quarter, although the current 
week saw a decline of 182 cars. Buyers are specifying mixed 
cars for prompt shipment and the mills find it extremely diffi- 
cult to fill this type of order on account of low stocks. A 
survey of 92 identical mills on April 1 showed but four small 
Increases and three large decreases in the supply of seven 
standard items as compared with holdings of April 1. With 
retailers’ stocks also depleted, any general buying movement 


from rail territory as a result of better weatner conditions 
would likely be more than the mills could handle and mixed 
car orders would bring a premium. Meanwhile car material 
business is holding the market steady. 


Northern and Eastern Softwoods Are Moving Slowly 


While a good volume of northern pine has been going to 
country yards in the Northwest, this business is restricted by 
unseasonable weather, and orders run heavily to assorted ears 
for filling in stocks. Producers expect that there will be heavier 
buying of building items in home territories as soon as spring 
opens up, and they have been receiving inquiries for lake cargo 
lots. Box is in active call and is strong. Quotations on other 
items are firmly held. 

The movement of northern hemlock is small, but shipments 
so far this year have taken two-thirds of the eut, which is con- 
siderably less than last year’s. The chief hindrance is bad 
weather in its distributing territories. Sales are being made 
at $4.50 to $5.50 off list. 

Eastern spruce has been selling slowly, and in some centers 
is hurt by competition with low grade western fir. But the 
producers foresee an early increase in demand, as a large vol- 
ume of building is being contracted for in its distributing ter- 
ritory. Frames are steady at $41 base. 


Northern Hardwood Trade Held Down by Bad Weather 


Trade in northern hardwoods continues to be kept below its 
seasonal volume by bad weather. Retail yards are of course 
the buying group most seriously affected, but business of the 
principal manufacturing consumers has also been retarded, 
retail sales of both automobiles and furniture having slowed 
down. The general expectation is that a week of fine weather 
would liven up trade a great deal, and it is justified by recent 
reports from centers that have emerged from winter. 

Mill stocks remain in good shape, spring sawing having re- 
sulted in only a reasonable accumulation for spring needs. 
Though March production averaged higher than for the same 
month last year, orders for the first quarter of this year were 
much heavier than last year’s, and shipments have run to 
about two-thirds of the production. 

Inquiry is of promising volume, but it finds the mills in no 
mood to push sales at concessions, for they are confident that 
there will be a marked expansion in trade very shortly. The 
poor drying had recently may mean that lumber in good ship- 
ping condition will bring a premium. 


Southern Hardwood Trade Slow But Prospects Are Good 


Production of southern hardwoods has continued below 
eighty percent of normal, and heavy rains that saturated the 
lowlands have made an increase unlikely in the immediate 
future. Shipments have averaged above ten percent in ex- 
cess of the cut since the first of the year, so that from the stock 
standpoint the manufacturers are in a statistical position that 
should soon enable them to get better returns. 

Demand, however, lacks volume sufficient to give quotations 
greater strength. As in most sections a start on building opera- 
tions has not been possible, retail yards have no pressing needs, 
and the movement through millwork and flooring factories is 
unseasonably slow. The automobile and furniture industries 
are going ahead cautiously, for their own sales have been re- 
stricted by the bad weather and they are not buying beyond 
current needs. In some eases this holding back by consumers 
has tended to sharpen competition among mills, and prices on 
certain items show quite a spread. 

Good spring weather should bring immediate strength to the 
list. Prospects are for active consumption in all lines, and 
very few buyers have provided for advance needs, while mill 
holdings are much reduced, and dry stocks are scarce. 


Lumber Statistics Appear on Pages 54,55 and 76; Market Prices and Reports on Pages 96 to 105. 
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Breakers Ahead for Lumber 


Facts 
Versus 
Theories 


In their efforts to eliminate waste at its source, millmen, I find, 
concentrate entirely on the mill end, utterly disregarding conserva- 
tion in the successive stages of the ultimate use of lumber in which 
they ought to be interested and in which they could be so helpful. 


There are always two sides to every question and I rather fear 
that in the desire to do good and conserve, the manufacturers have 
become biased and have hurt the continued use of wood in those 
fields where we have felt secure of that permanence and stability of 
demand that every business needs. 


The public has been told of the waning forest supply; of the van- 
ishing timber areas. State after State has established its forestry 
department. The national Government has 
established its national forest reserves. 
Quite naturally, forestry and conservation 
has been discussed and presented to the 
public as the demand of the times. Congress and State legislatures 
have responded to the public appeal to preserve virgin forests and 
to reforest cut-over areas. Public opinion has, therefore, been so 
molded as to think and to believe that lumber is scarce and hard to 
procure; and scarcity of the product naturally leads to the conclu- 
sion that the cost of lumber is high. It is only natural that manu- 
facturers of competing materials are taking full advantage of this 
opinion, advance it at every opportunity, and the statement of 
“Eventually—Why Not Now?” leads the buyer to reflect and give 
the substitute article a trial. The public always likes to play with 
the “something new” article, even if untried. Inquiries as to the 
value of only one oak or walnut tree, by private parties, are not 
infrequent in our office. Many causes have, of course, been instru- 
mental in making the price of lumber, over a period of time, higher 
than it was. Inasmuch as the building trade consumes the larger 
volume of commercial soft lumber, we should study causes and 
effects of policies affecting the use of lumber. 


Public Opinion on 
Lumber Shortage 


The retail distributers of lumber have been subjected to severe 
criticisms when they have protested against some of the innovations 
: made by mills, because these innovations were 
The Retailers’ known to be selfish and hurtful to the use of lum- 
Protest ber. We should not forget that each branch is 
affected by the changes of manufacture, such as 
standardization of thicknesses, width, percent of shorts, odd lengths, 
et cetera. A sawmill, in selling a car to a yard, talks to one cus- 
tomer. The retailer, in disposing of this same lumber out of one 
car, may sell it to 100 different customers and for equally as many 
different purposes. Fixed customs, conditions as to construction, 
framing, spacing of centers on joist, rafters and studs, are to be 
considered. Again, boards, flooring, siding and the various sizes and 
kinds entering into boxing, roof sheathing, under-flooring, finished 
floor or ceiling, should be so manufactured as to constitute the least 
wasteful of methods at the end of the road. 


Mills have given little attention to the fact that customs of con- 
struction have never originated with the lumberman. Primitive 
: . methods of using logs for a house or barn 
Construction Domi- gave way to the ax and adz, and a more 
nates Lumber Uses shapely house was the result. The old 
swish saw gave us a still more perfect piece 

of wood, and thereupon came the circular, gang and band saw. From 
hand surfacing and matching evolved woodworking machinery. 
These developments all had a very marked effect on the continued 
use of lumber. The pick of the best trees of the best forest per- 
mitted long-length cutting and resulted in a large percentage of 
long-length clears. However, the common practice for many years 
has been to cut up any lumber-producing log and get the most in 
any grade of lumber out of it. Production at the sawmill end has 


failed to recognize many of the economic conditions which now pre- 
vail in the building industries where the lumber is finally used. In 
short, when lumber was cheap, and carpenter labor also, it was pro- 
duced in desirable long lengths and the waste at the building was 
negligible. With more modern machinery in mill and factory, and 
higher wage costs of hand labor at the building site, we had better 


By 
Julius Seidel, 
President, Julius Seidel Lumber Co., 
St. Louis, Mo. 


pause and study a bit the economic building conditions of today— 
how they affect us and the so called and heralded conservation, 


There is, perhaps, no line that is so disjointed in the matter of one 
branch having knowledge or understanding of the other branches a; 
is the lumber business. In its methods 
Disjointed Departments of manufacturing at the mill and in the 
of a Big Business merchandising by the yards, we have 
made slow and little progress. We 
are advertising lumber to the consumer but our methods of service, 
to furnish lumber in a more utilitarian shape, which have a bearing 
on the sales thereof, are still primitive and undeveloped. Some of 
the mills are trying, and many of the mill associations do try, to 
interest the public, but in all their promotion efforts no attention is 
given to the ever-changing labor conditions and labor costs, the 
items that will have the greatest bearing on the continued use of 
lumber. 


We have failed, apparently, to grasp the fact that in this age 

“machinery can do it better and cheaper.” Production costs of 

lumber at the mills are possibly being re- 

Do It Better With duced, but in working lumber the soaring 
Machinery costs of hand labor offset it all. 

It will be recalled that years ago stee 
and iron were delivered to the building in a cruder form than now 
and cold chisels were used to do the fitting. What of ‘the steel in- 
dustry today if it had overlooked the fact that “machinery can do 
it better and cheaper”? No matter how small the job, the plant 
engineers lay out the work at the factory. The fabricating is done 
economically. Cutting, boring, framing, riveting as far as it is 
possible to do so, are completed at the plant and not at the job. If 
it is a small job the local foundry or steel plant prepares the work 
before delivery. If it is a large steel structure where quantity is 
involved, the steel mill does the work and repeated handling is 
avoided. Cost of investment, too, is of material importance, hence, 
“direct from mill shipments” put across a sale. Delivery can be 
made to the switch of the new building under erection or delivery 
made directly upon arrival of the steel at the switch of the local 
steel plant. Cranes and equipment for handling make the cost per 
ton drop to very small proportions. The erector’s job at the building 
proper, the hand labor, has been reduced to a proportionately small 
part of the whole. Hot riveting through air compressors brings 
down costs still further, and again “machinery can do it better and 
cheaper.” A comparison with lumber methods is therefore justified. 





Sawmills complain about the cost of operation and go the way of 
least resistance by avoiding any operation that might add to their 
cost and apparently put them in the inefi- 
Where Costs Can cient class. In taking this position they are 
Be Reduced hurting the business and pyramiding costs by 
passing the work on to the next lap, where it 
costs more, and the freight on this worthless offal is a big factor in 
lumber costs. At this point let me say that I can readily understand 
that mills attempt to justify their position by saying: “We lack the 
facilities,” or “We do not want to make the investment,” or “We 
can not get the labor,” and shun the responsibility because “We 
would have to throw that work in for nothing.” However, anybody 
can demand and can obtain pay for services performed. The point 
is that the charge for all these operations of fabrication would be 
paid for, but the cost would be a mere trifle of what it now amounts 
to at destination point when done by hand. 
The timber yard has not grasped the problem either. Timber 15 
bought and handled from mill to building site in the same old fash- | 
ioned way. Labor at the sawmill is perhaps 30 cents an hour, which, 
added to the fact that machinery does the work, brings the cost 
down. Labor in the city yards is higher than at the sawmills, and 
yet, even if the yards accepted their part of the burden, it would 
be a forward step in a continuation of the use of timber. As it 15, 
timber is fabricated by hand work at the building site at $1.50 am 
hour. Is it surprising, under such conditions, that timber is fast 
losing out on new construction to competitive materials? 
I have mentioned steel as one competitor. How about reinforced 
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concrete? Machine mixers have replaced hand work and the ele- 
vator and distributer legs have displaced the carrier. The concrete 
contractor has found a more modern, less laborious and inexpensive 
way of doing things. He did not shun the expense of the investment, 
because he found “machinery can do it better and cheaper.” The 
answer is found in the expanding demand for concrete and steel 
constructed buildings of all kinds. 


The retail dealer has deplored the competition of “ready-cut” 

houses and yet has done nothing progressive toward meeting the 

. issue. He has been the best advertiser for the 

The Retailer’s “cut-to-order” house by ridiculing the method and 
Problem “knocking” it. 

In the way of cutting joist and studding and 
rafters, it would be an easy matter to offer lumber that way and 
equip a yard with machinery for so doing. The charges for this 
mechanical work or fabrication should not be included in the price 
of lumber, but be made a separate charge, the reason therefor being 
apparent. Adding these special costs would make lumber prices 
appear still higher, whereas a separation would not only show lum- 
ber to be reasonably priced, but also that by machinery a far better 
and a far cheaper, consequently a more economical job can be pro- 
duced than can be done by carpenter hand labor at $1.50 an hour. 


A most forcible illustration is offered in the sale of finish lum- 
ber. The yard has persisted in selling finish in full length and mul- 
. tiple width and has by this procedure passed his 

A Practical customer over to the sash and door factory, or so 
Illustration called planing mill. The sash and door factory uses 
shop grades at a markedly lesser price and can, by 

trimming with machinery, give a contractor his sizes and lengths 
cut as he wants them far cheaper than he can buy an equal grade 
in long lengths from the yard and to which cost a labor charge for 
handwork must be added. The fallacy of sawmills in forcing 
yards, under present conditions, to accept shorts in finish when 
the trade has, for years, been in the hands of the sash and door 
planing mill, is unfair and contrary to their own interest. Car- 
penters come to the yard largely for the full length and go to the 
planing mill for the cut-to-order sizes, which are made from shop 
grades. To use shorts in finish, a yard should run a planing mill 
and, if it did, the demand for clear long length finish would auto- 
matically become less and less; in fact, it is going that way now 
pretty fast. In the way of flooring we find a persistency to force 
short lengths, which require a butt-cut to meet on the joist. End- 
matching is the easy solution to the use of short lengths, and the 
only one. If mills want to trim lumber they should trim before 
working and leave the short lengths in the rough so they can be 
worked into factory specialties. Why force this issue of using 
short lengths on the building trade, thereby increasing costs 
of lumber, when labor costs could be reduced by selling cut- 
offs and short lengths for industrial purposes to manufactur- 


ing plants that have machinery to work them up economically? 


So this is conservation? It is really sad to see the lack of 
common sense displayed in these matters. We speak of the coming 

. necessity of using odd lengths and odd widths 
Mistaken Con- with utter disregard of the standardization of 
servation joist and stud centering as now existing. 

So the lumber dealer should “rebuild” the 
architect with whom he rarely comes in contact? The carpenter 
is not going to work a hardship on himself and use odd lengths and 
short lengths; he would be a “dumb-bell” if he did. The cost of 
handling and cutting a short piece is more than its value; so it’s 
conserving labor to throw it into kindling even though it may not 
conserve lumber which could well be used in another capacity. 
When all is considered, does it not show clearly that we figure lum- 
ber independently of the labor that must be added to it, when in 
place? 

The cost of any material or thing is predicated upon the labor 
put into it. Lumber prices at the mill point mean nothing. What 

‘ the ultimate consumer wants to know is 
Ultimate Cost Deter- the cost thereof in place in his city. ’Tis 
mines Price there where comparisons of cost are 

made. When lumber was cheaper and 
hand labor cost far less, it was possible to buy long lengths; where- 
as now, when lumber is higher and hand labor double and treble, 
it simply means strangling ourselves and our future expansion by 
such lamentable moves as forcing short lengths. Substitutors use 
these, our weak points, and capitalize them to their advantage and 
justly so. Why, indeed, use patched ceiling and partition when 
you can get wall board, fiberwood center and gypsum board in 
panels of lengths to suit? The day is past for such moves. The 
lumber dealer can be codperative, but it is the good public that pays 
the bills and determines its desires. 


Promotion of substitutes is carried on in close connection and 
coéperation with the dealer, architect, carpenter and consumer and 
an a survey of public desires determines policy. 
Big Cities Deter- When better values are given and more 
mine Custom charming results achieved with substitutes, 
why, indeed, fuss with the sawmill man at 
all? Quite true, some mills have line yards and say they know, 
but generally line yards are in small communities where progres- 
sive moves are not a pressing issue. We are concerned in the 
points of big consumption, where merchandising is an art and 
the sales are made by the first “trencher” on the firing line. 

My point of view is based upon a survey of conditions as they 
exist in the larger cities, the places of large consumption where 
lumber should not lose out. What is the answer? Reduce the final 
cost of lumber by doing better and cheaper with machinery such 
work that is still being done by hand labor. 

[To be reprinted only by consent of the author] 








Notes of Interest From Eastern Centers 


Wholesale Commodity Price Index 


CAMBRIDGE, Mass., April 12.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices advanced to 145.2 for the week 
ended April 7, from 144.8 for the week ended 
March 31. 


Club Has Successful Bowling Season 

Boston, Mass., April 13.—The third annual 
bowling tournament of the Lumber Trade Club 
of Boston was recently concluded after a very 
successful and exciting season. The Roger 
Cutler trophy, offered by Roger Cutler, of 
Cutler & Co. (Inc.), was won for a second time 
by Pope& Cottle Co., of Chelsea and Revere. This 
cup is to become the property of the lumber firm 
whose bowling team wins the championship for 
three years. Besides winning a second cham- 
Pionship, the Pope & Cottle Co. bowling team 
also won the high single string record for the 
year, with a total of 565. 

_ The results of the season’s bowling competi- 
tion among tea‘ms representing the retail lumber 
firms of the metropolitan district were: 

First place in team competition: Pope & Cot- 
tle Co., 62 won and 14 lost; second place, Downes 
Lumber Co., 61 won and 16 lost; third place, 
Curtis & Pope Lumber Co., 58 won and 18 lost. 

High 3-string total: James McDermott, Quincy 
Lumber Co., with 356, first; Phillip Cassarella, 
Malden City Lumber Co., with 349, second. 

High single string total: Paul Lombard, Mal- 


den City Lumber Co., with 133, first; Herbert 
Stearns, Dix Lumber Co., with 131, second. 

Individual high average for the season: James 
Hazlehurst, Sawyer Lumber Co., with 96-8/57, 
first; George Carberry, Pope & Cottle Co., with 
95-23/54, second. 

Boston lumbermen are proud of their ability 
as bowlers and some are talking about organiz- 
ing an inter-city bowling tournament next sea- 
son. It is even suggested by some enthusiasts 
that New York, Philadelphia and Chicago be 
invited to send picked teams representing their 
most skillful lumbermen bowlers to try the 
mettle of the local trade. 


To Open Two Buying Offices 

New York, April 12—The H. H. MeNeil 
Lumber Co. (Inc.), 2095 Broadway, has en- 
joyed such prosperity since it was established 
Jan. 1 that the officers are now preparing to 
open buying offices at Portland, Ore., and New 
Orleans, La. H. H. McNeil, prior to his pres- 
ent venture, was for ten years vice president 
and sales manager of J. A. Maloney & Co. 

Mr. MeNeil is treasurer as well as president 
of the H. H. MeNeil Lumber Co., and Miss 
Katherine E. Ford is secretary. The concern 
is incorporated for $50,000. In addition to his 
lumber interests, Mr. McNeil is president of a 
corporation known as 251 West 71st. Street 
(Ine.), which owns a cooperative apartment 
house at that address. 


Saw Man Conducts Essay Contest 


FircupurG, Mass., April 12.—Alvan T. Si- 
monds, of this city, president of the Simonds 
Saw & Steel Co., has just announced the fifth 
of a series of annual essay contests dealing 
with economies, the subject to be dealt with in 
this contest being ‘‘Saving and Spending as 
Factors in Prosperity’’ with special reference to 
the effects of simplified practice and the elim- 
ination of waste on the standards of living. 

The essays are to be divided into two parts, 
the first theoretical, dealing with the economic 
theory of saving and spending, and setting up a 
thesis fitting to present conditions in the United 
States; the second applied and illustrating by 
simplified practice and the elimination of waste 
the thesis developed in the first part. The 
parts must be so written that either part may 
be used as an independent unit, and should be 
in popular style that would appeal to the aver- 
age man. Such subjects as ‘‘saving as a cause 
of business depression,’’ ‘‘the workman becom- 
ing a capitalist’? and ‘‘ buying on instalments’’ 
should be treated. The contest is open to all. 

The first prize is $1,000 and will be awarded 
to the best essay submitted consisting of the 
two parts as outlined, and two second prizes 
of $250 each will be awarded for the best essay 
submitted dealing with each separate part. 
Further information can be obtained by writ- 
ing to the contest editor, 470 Main St., Fitch- 
burg, Mass. The contest closes Dee. 31. 
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Impressions of Southern Sawmill Operations’ 


AVING made a careful 
survey of nearly every 
phase of the Great 

Southern Lumber Co.'s opera- 
tion at Bogalusa, La., | left for 
Poplarville, La., where | took 
the train for Laurel, Miss., the 
seat of five lumbering opera- 
tions. Laurel is a mighty 
beautiful little city famed almost as much for 
its faultless golf course as for its sawmills. 
It's business district is distinctly metropolitan 
in compactness and its avenues are lined with 
beautiful homes. It gave me a happy thrill to 
note that the majority of the homes were of 
frame construction and | wished that more 
people were aware of the warmth and beauty 
that lie in wood construction. Laurel has 
several other industries besides its sawmills 
and residents of the town are firmly convinced 
that it will remain a flourishing center long 
after the sawmills have cut out. 


One industry on which they are pinning 
great hopes for the future is the Mason Fibre 
Co. This firm is erecting a $500,000 plant 
adjoining the mill of the Wausau Southern 
Lumber Co., for the purpose of manufactur- 
ing a new type of insulating board and lum- 
ber from sawmill waste. When the plant is 
completed in May all sawmill waste from the 
Wausau Southern mill will be diverted to this 
plant and subjected to a new process invented 
by W. H. Mason, which permits manufacture 
of an insulating board from wood alone. With 
the waste from other mills as well as second 
growth timber to draw on, the new industry 
is assured an almost indefinite operation. 


ters in the South; and the plant of the 

Wausau Southern Lumber Co. is one of 
the best equipped in the city. The Wausau 
Southern Lumber Co., as many readers will 
recall, is one of the Wausau group of mills, 
owned and operated largely by former Wis- 
consin lumbermen, who have been adver- 
tising their output in the AMERICAN LUM- 
BERMAN under the slogan “Good Lumber.” 


I arrived at the Wausau Southern offices 
on the outskirts of the city bright and early 
Saturday morning and found A. J. Glassow, 
manager, at his desk. He was laboring on a 
stack of paper about as tall as a dictionary. 
It was some of the work that had accumu- 
lated while he was attending the Southern 
Pine annual at New Orleans. | didn’t ask 
him if they were all orders but had a hunch 
that a few of them were as he said that busi- 
ness was picking up. After a short talk, I 
asked permission to take a stroll through the 
mill and was told I was welcome to come and 
go as | pleased. 


The company operates a double band mill. 
I followed the manufacturing process from the 
log pond to sorting chains and noted that 
careful attention was given to every step. The 
dry kilns were but a short distance from the 
dry sorters and view of them led me to recall 
that the company is using the Mason process 
for extracting turpentine, pine oil and rosin 
from its pitchy stock. The amount of pitch 
extracted in this process is more than equal to 
the value of the lumber. It has been the 
experience of the company that lumber ex- 
posed to this treatment is raised about one 
grade and reduced in weight by 15 percent. 
I don’t remember just how many dry kilns 
the company operates but they form an im- 
pressive battery. 


I was specially impressed with the concrete 
alleys and loading platform. The latter ex- 
tended the full length of the mill from timber 


er is one of the finest lumbering cen- 





*This is the concluding instalment of an ar- 
ticle by a staff representative of the AMERICAN 
LUMBERMAN. The first appeared on page 42 of 
the April 10 isswe.—EDITOR. 


Mill Center Has Many Frame Homes*# New In- 
sulating Board Factory to Use Sawmill Waste # 
Company Installs New Dry Kilns * Pioneer Firm 
Located in Fine Office Building 


ramp to planer and afforded room for twenty 
cars, | would guess. It is also immediately 
adjacent to the storage sheds. Mules are used 
in bringing the stock to the car door. The 
planer is equipped with the latest machinery 
and turns out well manufactured stock. 


IME for another call before noon, I| 
thought, as I jolted back to town on 
one of the city’s modest little street 
cars. The Eastman, Gardiner & Co.'s office, | 
was informed, lay along my way, so | dropped 
off at the proper street and proceeded in the 
direction of the office. On the way | passed 
the Y. M. C. A., which later I learned is 
considered one of the “show” places of the 
city. A little farther along, I came to a mag- 
nificent brick building with a tile roof, sur- 
rounded by a high iron fence. An immacu- 
lately kept lawn studded with flower beds and 
shaded by several gently swaying pines almost 
convinced me that it was a modern southern 
home. 


Not seeing any other building on the street, 
I asked a passing pedestrian where the offices 
of Eastern, Gardiner & Co. were located. He 
pointed to the palatial structure which | had 
been admiring, and as | came nearer, | noticed 
the company’s name on the gate post. I 
stepped up to the door, a heavy oak structure 
with bronze knockers of the Colonial period, 
and pushed my way inside. This couldn't 
be a lumberman’s office, I mused, as | sur- 
veyed the tiled flooring, marble counters and 
the soft light cast by a beautiful wrought 
chandelier. It must be a bank. 


Phil. A. Rogers, general manager of the 
company, proved to be a most agreeable con- 
versationalist. He introduced me to D. W. 
Winn, sales manager, and the three of us 
talked over business conditions. Both Mr. 
Rogers and Mr. Winn have the same to say 
as other lumbermen with whom | had talked 
—northern business dull, yard and shed items 
a trifle weak and special cutting strong. 
They felt that the recent quiet in business was 
due to the unwillingness of the mills to load 
up their order files at the present price level. 

C. L. Sharborough, assistant sales man- 
ager, was delegated to conduct me through 
the mill. Eastman, Gardiner & Co., he said, at 
one time was an operator at Clinton, lowa, 
but when the River towns began to decline as 
lumber centers, the firm came to Laurel and 
established what he thought was the first saw- 
mill in that city. That was back in the nine- 
ties or thereabouts. The mill is laid out on 
the old-fashioned plan, sloping all runs away 
from the sawmill, but the company has kept 
pace with the times by installing the latest 
types of machinery. 


In reality it operates two mills, cutting pine 
exclusively. The larger of these is equipped 
with three 8-foot band saws each, cutting a 
single type of log, and a horizontal resaw. 
The planer is also well equipped. The saw- 
dust it produces is carried to the company’s 
cotton mill adjoining the plant, where it is 
used for fuel. For many years Eastman, 
Gardiner has carried on about the only retail 
business in Laurel; fully 95 percent of the 
lumber used in the city and the surrounding 
country is secured from this operation. Waste 
around the operation goes into lath and is 
also used in the box factory. 

The “‘smaller mill,” as it is commonly re- 
ferred to, specializes in timbers and special 
cutting. During the war it rendered valuable 








service in turning out stock for 
government use and now a 
large part of its output is ex. 
ported. It cuts as high as 90. 
000 to 100,000 feet a day, 
Mr. Sharborough told me that 
the company employs about 
500 men at the mills and 
around 350 in the logging 
camp, which is a city in itself. 


HE Eastman-Gardiner Hardwood Co.'s 
mill was closed down the day I was 
in Laurel. Heavy rains the preced. 
ing week had made logging impossible and 
there was not a sufficient supply of logs on 
hand to keep the mill running. I was 
rather disappointed in not having the oppor. 
tunity to meet J. W. Bailey, general manager, 
and J. L. Williams, sales manager, but they 
were not in. F. A. Smallwood, office man- 
ager, generously volunteered to show me 
around the mill and | accepted his invitation, 
It was a single band mill and well equipped 
in every respect. Mr. Smallwood pointed out 
a Corliss engine that was brought to Laurel by 
Eastman, Gardiner & Co. when it left Clin- 
ton, lowa. It was in good condition and 
still furnishing power. 
he company has six dry kilns and turns 
out about 10,000,000 feet of stock annually, 
Last year’s cut ran in about the following pro- 
portions: Gum, red, sap and tupelo, 39 per- 
cent; oak, 29 percent; poplar, 12 percent; 
hickory, 6 percent; beech and ash, 4 percent 
and miscellaneous, 10 percent. 


Just across the road from the mill is a 
combination planing mill, cut up plant and 
box factory. At least it is equipped with ma- 
chinery to serve these purposes and enables 
more efficient utilization of the stock. The 
output runs through the list from spoke 
billets, mop handles, lath, shook and egg 
cases to various types of molding and trim. 


R. SMALLWOOD was kind enough to 
cart me over to the plant of the Gil- 
christ-Fordney Co., where I met Frank 
R. Gilchrist, jr., and also had an interesting 
talk with F. C. McCoy, manager of the opera- 
tion. We talked market conditions for a 
while and were agreed that the bad weather 
was all that was holding the lumber market 


back. 


Turning to the subject of the mill, Mr. 
McCoy said he thought it was one of the 
oldest, if not the oldest, mill in Laurel. Old 
timers often speak of a sawmill that stood 
on the same site as long as thirty-five or forty 
years ago. In fact, workmen excavating in 
the vicinity of the sawmill a short time ago, 
turned up some old sills and rotted slabs, 
which would seem to indicate that this gos- 
sip has some foundation. The mill has been 
operated by Gilchrist - Fordney Co., since 
1907, when it bought out the Kingston 
Lumber Co. 


It is equipped with two bands and a gang. 
At present but one band is operated on night 
shift. The annual output runs from 46,000,- 
000 to 50,000,000 feet a year. The company 
is now installing three Welsh kilns of the 
moist air type, which will add eight lines to 
its present capacity. Mr. McCoy thought that 
the mills in general had pretty fair order files 
and stocks below normal. Waste at this mill 
is taken over by the Laurel Light & Railway 
Co. for use as fuel. 


HE Marathon Lumber Co. is another of 
Laurel’s larger mills. It was founded 
seven years ago by the same Wausau 

group that is interested in the Wausau South- 
ern Lumber Co. and like its sister company }8 
advertising its output under the slogan “Good 
Lumber.” The mill cuts both shortleaf and 
longleaf timber and specializes in yard an 
shed stock as well as special cutting. The 














7, 1926 


ee, 


+ 


1S 


‘ock for 
now a 
t is ex- 
as 90. 
a day, 
me that 
- about 
Is and 
logging 


1 Co.'s 

was 
oreced. 
le and 
Ogs on 

was 
Oppor- 
anager, 
ut they 
€ man- 
Iw me 
itation, 
juipped 
ted out 
urel by 
t Clin- 


yn and 


| turns 
nually, 
1g pro- 
9 per- 
ercent; 
ercent 


ll is a 
nt and 
th ma- 
-nables 

The 
spoke 
d egg 


rim. 


igh to 
1e Gil- 
Frank 
resting 
opera- 
for a 
eather 
narket 


], Mr. 
of the 
1. Old 
stood 
r forty 
ing in 
e ago, 
slabs, 
8 gos- 
; been 
since 
igston 


gang. 
night 
,000,- 
npany 
of the 
nes to 
1t that 
r files 
is mill 
rilway 


ner of 
unded 
ausau 
South- 
any is 
‘Good 
f and 
J and 


The 





ApriL 17, 1926 


AMERICAN LUMBERMAN 45 





—— 


mill equipment consists of two bands, one 
8-foot and the other 9-foot, two resaws, and 
one small gang. There are seven double 
track dry kilns and six machines in the planer. 
Four hundred and fifty men are employed in 
the various operations. 


] gleaned some very salient facts about the 
mill and the market conditions from a con- 
versation with M. H. Bissell, sales manager 
of the company. He called my attention to 
the fact that the mill was unusually roomy. 
This, he thought, reduced the percentage of 
accidents and helped speed up production. 
Mules have been given the preference over 
electric trucks or tractors in transporting 
the lumber about the yards because they have 
been found to be more economical. The com- 
pany does not have work enough for two 
tractors and one would not fill the bill so that 
the mules are more economical in the long 


run. Large timber ramps, concrete runs and 
a long concrete loading platform make quick 
loading simple. 

Mr. Bissell had a few pronounced views on 
grade marking. Both the Marathon and the 
Wausau Southern companies are grade mark- 
ing under the agreement adopted by the 
Southern Pine Association. Mr. Bissell be- 
lieves the idea holds tremendous possibilities 
for the lumber industry but doubts if it 
can be made successful without the full co- 
operation of all association members. With 
the exception of stock that is intended for 
manufacture, the Marathon grade marks 
every piece of lumber leaving the mill, and 
this one exception was “‘O. K.’d” by the 
Southern Pine Association officials before any 
unmarked shipments were made. A new 
rubber stamp, which by the way was ex- 
hibited at the recent association annual, is 


now being used, and is giving good service. 


W. H. Bissell, president of the Marathon 
Lumber Co., and W. W. Gamble, vice presi- 
dent and manager of the Yawkey-Bissell Lum- 
ber Co., White Lake, Wis., another one of 
the Wausau group, dropped into the office 
while I was there. They had just arrived in 
the city and were rather travel worn, but 
braved a heavy rain to get out of the mill early 
in the morning. Business matters engaged 
their attention, so I did not have a chance to 
talk to them at length. 


that the Lindsey Wagon Co. is located 

at Laurel. This firm has a fine factory 
and is producing wagons that “‘do the work.” 
It is now turning out an eight-wheel log 
wagon that some of the largest operators 
claim reduces hauling cost 40 percent. 


Cy COURSE all southern lumbermen know 




















Striking Features 
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some of the striking features of the 

lumber business in Florida, and in 
that part of the territory finding outlet for its lumber products 
in the land of sunshine: The yards are stocked with high priced 
stuff with the market lower than when the stock was bought. 
The mills in this section are bidding for trade in shortleaf stuff 
by agreeing to and doing many things the way the yard folks 
want them done, particularly with regard to handy lengths in 
framing. The fir people are digging in for keeps in many yards 
by conforming absolutely to the trade methods and desires of 
the Florida retail territory. 

In the meantime there is anything but happiness among the 
cutters of longleaf for the reason that resentments, built up 
during the rush season, and embargo troubles have not been 
allayed, and for the additional reason that the things they were 
unable to do with regard to lengths and other demands of the 
trade in the rush times are now being done by the shortleaf 
people and the fir crusaders on a mere hint that such action 
will be appreciated. 

I talked today with the senior member of the wholesale firm 
of A. Kirkland & Son, Tampa, who said that in twenty years’ 
experience with the trade in Tampa it was the first time he 
could not go out and sell a few cars here and there if he had 
them. “The yards are packed and there is, so far as I can hear, 
25,000,000 feet of fir in the Tampa waters not yet placed or 
sold to yards.” It was Mr. Kirkland’s opinion that the outlook 
for the products of the longleaf mills for the time being at 
least is not bright. For this there are the two reasons outlined 
—one the heavy stocks on hand and the other the ability to get 
shortleaf and fir framing as desired. How long this is to last 
none can say, though it is the idea of Mr. Kirkland and of yard 
men generally that it is due to stick around until the yards take 
their losses in a process of deflation, and the big mills find a 
way to satisfy customers in their wants with regard to lengths 
and other details. 


First Quarter’s Volume Ahead of 1925 


I called on President A. Mackintosh, of the Southern Lumber 
& Supply Co., to ask him what he thought of the outlook for 
trade and to what extent he was finding the general market for 
millwork and kindred lines down in the mouth or declining. 
Without attempting to quote him it may be said that he indi- 
cated conditions about as follows: Business for the first quar- 
ter of the year about 30 percent ahead of the same time last 
year. Collections about the same, with credits sound, though 
more carefully watched than a year ago. Outlook for the rest 
of the year so far as demand goes fully as great as last year, 
though it will be spread over the nine months much more 
evenly than last year. The banks are far from tight on loans, 
in many cases very liberal. Mr. Mackintosh was frank to say 
that some of his banking connections had even asked his com- 
pany to take money now lying idle. “I think we are safe in 
assuming some very important things for the year,” said Mr. 
Mackintosh, “among them being that we are going to have all 


[By special correspondent of 


of Florida Trade 


the work we need, at prices that will show 
us a profit, that we will have no difficulty 
in getting money to work on and that all 
our regular forces will be kept busy.” It may be said that in 
millwork plants just now employment is perhaps a fourth less 
than what it was three months ago, but the part cut off is 
almost wholly what may be termed seasonal or floating labor. 
“We have every man of our regular organization and force,” 
said Mr. Mackintosh, “and expect to keep them right along.” 

A very interesting situation is facing the manufacturers of 
higher grades of pine, and one that is going to take some time 
to work out. In the first place, as noted above, they could not 
take care of the yards in flush times by meeting desires on 
lengths and other such accommodations. When allowed to do 
so the fir mills did. Any lengths that a yard man desires will 
be shipped. 

Fir doors are in large demand and are a fixture for all time. 
Fir framing is getting just as strong a hold. Maybe our mill- 
men do not like to feel that this is so, but they are simply look- 
ing the other way. It is cheaper in the last analysis, just as 
good, cut to handy lengths, merchandised to suit the yards and 
is standing the climate. 
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Comments on Western Lumber Invasion 


Nothing attracted more attention at the meeting of the 
Florida lumber and millwork men in Lakeland some weeks ago 
than the invasion of western lumber. Since that time it has 
been a subject of conversation in any group of the craft gath- 
ered in the State. The evidence is that whatever fears some 
may have had about it replacing a great deal of more nearly 
local product are coming to pass. It is. I saw a great lot of it 
on the inside in Tampa yards in the nature of finish, and on the 
outside in many sizes and lengths of rough framing. Lengths 
have been the yards’ bone of contention. They are getting it 
in fir, and they like it. To many this is one of the big questions 
the business is facing. What is it going to be? There is a 
great deal of longleaf product yet to be cut and sold. It is going 
to be expensive to produce and move. Fir is subject to water 
rates. In Tampa the water rate runs right into the sheds. It 
is cheap in the final cost. The yards believe that the western 
mills can cut promptly, evenly, deliver on time, lay the stuff 
down in good condition as to handling and turn out exactly what 
is wanted in the way it is wanted, this, of course, not saying one 
way or the other as to lasting quality of the materials in the 
Florida climate. “Do you think it will stand the weather here?” 
one yard man was asked. “I do,” was the reply. “But I may 
be wrong. It is yet too early to say. But I do say that the 
way the fir mills are meeting conditions, supplying desired 
dimensions and taking care of orders makes a hit with me and 
I am going to give them every opportunity to make good.” 

This is simply an indication of the trend, but does not mean 
that the splendid native longleaf pine is going to be altogether 
displaced. It may mean a more intensive cultivation of the 
market and better salesmanship, and certainly will mean the 
highest type of manufacture and maximum service to the dealer. 
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Nearly every week, and often several 
times in a week, the AMERICAN LUMBERMAN 
is asked for help in designing lumber sheds 
and yard layouts. The boys in the office do 
not pretend to be engineers or specialists in 
retail yard architecture, but they do know 
quite a bit about the general subject, and 
they are always willing to help out the 
friends of the AMERICAN LUMBERMAN as 
much as they can. The material they have 
on this subject is rather largely descriptive; 
and regular readers of this publication will 
remember that many detailed accounts of 
new yards and new warehouses have been 
printed from time to time. 


Design of Lumber Yard Must Fit the Individual Retailer’s Needs— 
Balance Location Against Costs——Plan for Traffic and Not Storage 


are not available in large numbers. Sketch 
plans of typical sheds can be found. In fact 
many have appeared in this publication. 
But a lumber yard layout is almost as indi- 
vidual as a love affair. The search to find 
a layout ready made is likely to be as long 
and as difficult a job as making one to suit 
the business and the piece of real estate 
on which you wish to build. 

Until recently yard designing has not 
been professionalized. Much _ suggestive 
matter is available, such as the articles 
printed from time to time in the AMERICAN 
LUMBERMAN. A few books containing gen- 
eral suggestions and some typical sketch 





We’d probably look over some other lumber 
shed, note the size of the timbers used anj 
make that the basis of our design. Leroy 
M. Spears, of the Spears Lumber Co., Grand 
Rapids, Mich., told the Realm that he had 
hired an experienced engineer to aid in the 
design of some of the buildings erected jp 
his yard in the last few years. He found 
that in some earlier designs there had been 
needlessly heavy framing sticks used; but 
the bracing had been faulty, and the very 
weight of the building Nself helped pull the 
structure out of shape. Good engineering 
help will correct such errors. But most ex. 
perienced dealers are pretty slow in employ. 
ing architects who have built 








Yard Must Fit Trade 


But after all, the help that 
can be given by an outsider, who 
is not a specialist, is limited. 
We make this statement, not to 
discourage inquiries, for the 
staff is very glad to be of help 
in this as in all other matters 
connected with the industry. 
But we don’t want to raise false 
hopes. The designing of a yard 
layout is a highly complicated 
matter. To do it successfully 
the designer must have complete 
information about the kind and 
volume of trade, the probability 
of new local developments that 
may affect future trade, the 
ratio of turnover for each de- 
partment, the feeling which the 
dealer and his customers have 
toward the general field of serv- 
ice, the time required on the av- 
erage to get different items of 
stock, the character of competi- 
tion, and scores of other items. 
Lacking this information the 








Let’s Swap Ideas 
on Shed Building 


If your yard has— 


Layout or equipment that provides for easy and economical 
unloading and loading; 
Storage facilities that keep stock in better than usual con- 
dition; 

An exterior that attracts prospective visitors; 
An interior that has enabled you to improve your service to 
customers— 


Yowre invited to share your experience with other readers of 
the AMERICAN LUMBERMAN. 


Your plant may not have all the features you desire, but— 

You know of arrangements or equipment, that you read about 
or saw in another yard, and intend to incorporate them in 
the next shed you build 


Then tell other retailers, through the AMERICAN LUMBERMAN, 
of features that interest you 


You'll be pretty sure to find fellow lumbermen who will gladly 
tell you of their experiences with the plans or equipment you 
hope to adopt—maybe others will be able to suggest improve- 
ments on your plans. 


little except dwelling houses, 
Such an architect will help pro- 
duce a pleasing group of build- 
ings for the yard, and this often 
is desirable. But he will have 
no conception of the particular 
problems of lumber handling 
and storage, and consequently 
his work must be very carefully 
checked up by the dealer. 

We have been asked how a 
dealer ought to proceed if he 
can get no experienced engineer- 
ing help or other professional 
assistance in designing his yard. 
This is a large question and one 
that we can answer only in bare 
outline. But we have asked the 
same question of a good many 
practical dealers, and perhaps 
we can pass along some of the 
suggestions they have given us. 


Location vs. Handling Costs 


The dealer, of course, will de- 
cide how large a yard he wants 











and what kind. He usually must 





adviser would do a poor piece of 

work on his designs. Consider this matter 
of the service the local public wants or can 
be induced to want. There are places where 
customers are as exacting about service as 
are the patrons of an exclusive hotel. For 
them, the best is none too good, and they 
are willing to pay for it. But a plant de- 
signed to please these customers might 
easily, in another community, be a real 
handicap to the dealer. In those places 
where low price and the old-fashioned 
standards of building are much to the fore, 
customers might easily believe that an elab- 
orate plant was adding an unnecessary 
margin of overhead to prices. 


Ready Mades Are Scarce 


Occasionally, too, the AMERICAN LUMBER- 
MAN hears from a dealer who wants to see 
a collection of modern yard plans. He takes 
it for granted that, since such a diversity 
of house plans are available, there must be 
an equally diverse collection of lumber yard 
plans. He can’t quite decide whether to 
build a new yard, so to settle the matter he 
decides that the best way is to look over a 
series of plans, find one that suits, and figure 
up the cost. The weak spot in this method 
is the fact that complete plans or blueprints 


plans have been published, but these are 
useful chiefly in guiding the dealer through 
those difficulties that appear in every such 
problem. It is taken for granted by the 
authors of such helps that the dealer, after 
he has learned what he can do in this way, 
will rely largely upon his own knowledge 
and experience in creating his own designs. 


Professional Skill Desirable 


Of late years a few men have entered the 
field of lumber yard design. A few engi- 
neers and architects have specialized in this 
work and have given it exhaustive study, 
and a few dealers who have been successful 
in fixing up their own yards have taken on 
some such work for their neighbors; but 
the number of such specialists is still small. 
Yard and shed design, however, falls di- 
rectly into the engineering field, and if the 
undertaking is a large one, such as laying 
out a new yard or designing a big ware- 
house, the owner will do well to hire an ex- 
perienced engineer if one is available. Con- 
sider the matter of framing a lumber shed. 
This building must carry a heavy interior 
load, and it must withstand heavy wind 
pressure. How many of us know how to 
figure the strength needed in the frame? 





fit his plant to the available 

ground space; and sometimes this is of pe- 
culiar shape or limited in extent. These 
are matters that often can not be helped. 
We have been asked to advise as between two 
possible locations; one on the railroad but 
out from the center of town on a side street, 
the other on a well traveled street and cet- 
trally located but away from the railroad. 
That, too, is one of the questions an out- 
sider can’t answer off hand. Much will 
depend upon the sort of trade the yard has, 
and upon the ingenuity of the dealer. We 
know one very capable dealer who values 
his location, a block nearer the center of 
town than his competitor’s, as being worth 
much profit to him in the course of the year. 
We know another very capable dealer who 
has worked out such a sales system that few 
of his customers ever see his yard. The first 
dealer would choose location. The second 
would choose low handling costs. Every 
dealer has to decide things like these in the 
light of his own knowledge. We believe wé 
would incline in most cases to the location 
on the railroad, and would try to make up 
for the disadvantage of sales location by 
means of advertising and salesmanship. 
One of the best means of clearing UP 
one’s ideas, once the general size and charac- 
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ter of the yard are determined upon, is visit- 
ing well designed yards located within rea- 
sonable traveling distance. Association sec- 
retaries will help locate these if suitable ones 
are not known to the prospective builder. It 
is usually easier to visit these yards than to 
borrow the plans, for often the plans are 
not available. And seeing the yard and 
talking with the owner will yield more in- 
formation than the study of a plan would 
do. Good points to be followed and bad 
points to be avoided can be drawn directly 
from practical experience; and we never yet 
have seen a dealer who was not willing to 
share freely with a fellow lumberman this 
experience in shed planning. 


Provide for Service Rooms 


As was indicated in an earlier paragraph, 
one of the preliminary matters to be decided 
is whether the big factor aimed at is to be 
the economical storage of lumber, or 
whether the yard is to be used as an aid to 
making sales, a sort of demonstration of 
the building taste and ability of the owner. 


service is not, as some reluctant brethren 
are likely to charge, merely a trick of strong- 
arm merchandising. Not by a long shot. It 
is rooted much more deeply than that. The 
American people from top to bottom want 
service; specialized, efficient, even luxurious 
service. It’s the same story from dental 
work to shoe polishing stands. Americans 
like to be well and comfortably served. 
Business conditions change more rapidly 
than lumber yard buildings wear out; and 
the person who does not allow for easy 
alteration to install a service department on 
short notice is not seeing much beyond the 
point of his nose. 

Having made the initial decisions about 
the character of his yard, and having read 
available books and pamphlets and visited 
neighboring model yards, the dealer is ready 
to get his ideas reduced to paper. Here we 
can offer only a few general suggestions. 

Most of us, when asked what a lumber 
yard or shed is for, will say it is for the 
storage of lumber. We'll disregard the func- 
tion mentioned earlier, that of helping to 


fore they are worn out. But given the type 
you want, and figuring the total cost of the 
plant and the number of thousands of feet 
it will contain, and estimating the percent- 
age you will need to charge to cover interest 
and insurance and depreciation and so on, 
you can make a rough estimate of the cost 
of storage per day, per thousand feet. It 
will be very small. You can’t lower it by 
putting the stuff out under the stars, for 
the depreciation it’ll suffer from the weather 
will amount to more than the cent or several 
cents a day that shelter will cost. You can 
do something toward lowering the cost of 
storage by means of good design, but it is 
not possible to do a great deal. 


Handling Efficiency First 


But there is one factor in which good de- 
sign will lower costs very sharply; and that 
of course is in the two handlings, in and 
out. Did you ever compare accurate han- 
dling costs in different yards? They vary 
in different yards as widely as the batting 
averages in the major leagues. Usually 








Oklahoma, Altus, Long-Bell Lum- 


Oklahoma, Marshall, Daniels Lum- 


Good Retail Yards to 


Pennsylvania, 


Pittsburgh, 


Visit 


Key- have foundations separate from 


ber Co.—Spur through to stor- 
age; has display rooms—March 
27, 1926, page 45. 


Kentucky, Louisville, Henry Koeh- 
ler & Co.—Beauty of office gains 
| iis 13, 1926, page 

9, 


Indiana, New Castle, New Castle 
Lumber Co.—Convenient = ar- 
rangement cuts handling costs 
—Dec. 5, 1925, page 41. 


Texas, Plainview, Higginbotham- 
Bartlett Lumber Co.—Orienta- 
tion, to avoid climatic draw- 
backs—Nov. 15, 1924, page 41. 


lowa, Des Moines, Highland Park 
suburb, Century Lumber Co.— 
Big sales room and show win- 
dow space.—Oct. 10, 1925, page 


ber Co.—Construction excludes 
winter snows—Sept. 5, 1925, 
page 49. 


Pennsylvania, 
Andrews Lumber Co.— 
Colonial type office, with upper 
story a finely equipped model 
home, and basement display 
room—Oct. 3, 1925, page 46. 


Texas, Houston, Howard G. Fields 
Lumber Co.—Enclosing§ struc- 
ture, 500 feet long, is used as 
display space—June 27, 1925, 
page 47. 

Texas, Austin, Kuntz-Sternenberg 
Lumber Co.—Ten display win- 
dows in front, with large and 
beautifully finished display 
space inside, and room for cus- 
tomers and _ contractors—June 
27, 1925, page 48. 


New Bethlehem, 


stone Lumber Co.—Downtown 
home service department, with. 
interior fitted as model home— 
May 23, 1925, page 43. 


Illinois, Bloomington, Corn Belt 
Lumber Co.—Three-room fur- 
nished bungalow built at end 
shed provides display windows 
and demonstration rooms—Oct. 
20, 1923, page 1. 


Wisconsin, Ashland, Scott-Tay- 
lor Co.—Shed 57 feet wide, has 
roofing of 20-foot driveway sup- 
ported by bracing that keeps 
space free—Sept. 8, 1925, page 50. 


Ohio, Elyria, Elyria Lumber & 
Coal Co.—Monorail handling 
unit packages overcomes dif- 
ficulties of irregular space— 
Aug. 18, 1923, page 41. 


Indiana, Indianapolis, O. D. Has- 


that of shed—June 30, 1923, 
page 42. 


Michigan, Detroit, Hurd Lumber 
Woodwork Co.—Receiving 
track run between each two 
lines of stacks, with roadway 
at other side for truck delivery, 
so unloading and shipping are 
kept separate; minimum width 
roads is 20 feet, with roadway 
around entire property inside 
lines; maximum lighting = se- 
cured by 2-saw monitor roof— 
Jan. 10, 1925, page 50. 


Columbus, Ohio, H. C. Creith 
Lumber Co.—Main shed is sup- 
ported by heavy walls, through 
which access is had to lean-to; 
has 30!/-foot alley with spur 
along center; provided with 
ventilators—May 19, 1923, page 
48. 


Ilinois, Aurora, Frank Mall Lum- 
ber Co.—Two alleys, 25- and 20- 
foot, run length of shed, and 
side exits are provided at back; 
yard built on ground sloping 





use of house models—Sept. 5, 


1925, page 46. Coal 








Co.—Spur track through 
shed permits car-to-bin unload- 


Indiana, Winchester, Allen A. New York. Lon A 

ana . g Island, Hunting- kett Lumber Co.—Wedge shaped 
oe PR ewienene! —— ton, A. S. Pettit & Sons—Spur layout is grouped on railroad 
pn cain ae a bit . + ide track for easy unloading, large switch, and truck-hauled tram- 
bike po dl ‘a 1925 ome- office and reception room, 20-car cars on track make other 
42 e ce c ’ » Page garage and many 2- and 3-story handling easy—July 21, 1923, 

: _—" buildings—May 30, 1925, page 39. Page 37. 

Oklahoma, Alva, W. . Starr— New York, Long Island, Hunt- California, Stockton, Falconbury 

Large display windows, with ington, Huntington Lumber & Lumber Co.—Bungalow-style of- 


ent kinds of wood; 


Oklahoma, Altus, Dascomb- ing, wide alleys on each side of 24-foot driveway, and 
Danieis Lumber Co. — Large track; demonstration kitchen, provide for turning 
sales and display room—Sept. 5, dining room etc. May 23, 1925, company’s own 
1925, page 49. page 43. forty bins for standing lumber 


fice has rooms finished in differ- 
shed has 


loads on 
ground; the 


toward back—April 28, 1923, 
page 41. 

Ohio, Greenfield, Greenfield Lum- 
ber Co.— Handsome 2- story 
front, five display windows and 
sales room; shed has three 
decks, with 25-foot alley—Aug. 
21, 1923, page 46. 


alleys 














It is never safe to make generalized state- 
ments; but if we were fixing one up we 
would say that many eastern yards are 
primarily designed for the economic han- 
dling of stock. Customers seldom see them 
and are uninfluenced by appearances. Prob- 
ably scores of easterners who are especially 
proud of their plants will rise up to deny 
this. But as a generalization we think we'll 
let it stand. On the other hand, Texas has 
become famous of late years for its “lumber 
stores”; places that are likely to resemble 
country clubs on a small scale, architectur- 
ally pleasing, nicely landscaped, equipped 
with club rooms and sales displays and the 
like. Each dealer must decide which of 
these types or a compromise that he is go- 
ing to follow. But let the Realm suggest 
that while a dealer may not wish to force 
a new and alien sales service upon his cus- 
tomers all at once, he will be unwise if in 
building his plant he does not allow for 
future introduction of a sales service. This 
development is in the path of destiny. Sales 


make sales by being attractive in appearance 
and equipped with a service department, and 
see if this statement holds good. We don’t 
believe it does. It is but a part of the yard’s 
function to store lumber and building mate- 
rials; and for this reason it is a danger- 
ous definition to have in mind. Everybody 
knows, as soon as it is even mentioned, that 
he doesn’t want his stock to stay in the yard. 
Storage is incidental. Lumber doesn’t move 
in as a permanent guest. You want it to 
move. In fact it moves twice; once in and 
once out. Storage is important, and you and 
your engineer will have to give considerable 
thought to such matters as shelter and bear- 
ings and ventilation. But once the general 
type of yard is determined upon, you can’t 
do much to reduce storage costs or to make 
storage more efficient. It is either efficient 
or it’s no good at all. The quality of the 
buildings will largely determine how long 
they will last, subject always to the possibil- 
ity that better designs or changes in business 
may make it advisable to replace them be- 


wages paid to men are about the same. 
Some men may be more capable than others. 
But a big element in the difference is this 
matter of yard design. I was in a yard not 
so long ago that must have got laid out by 
mistake. Alleys were narrow and full of 
angles. Stock was piled wherever a space 
was empty when the car came in. There 
happened to be a rush on that day, and eight 
or ten trucks and wagons were in a hopeless 
jam. Finally the frantic yard manager be- 
gan at the outside and made one driver after 
another back out and park along the street, 
until he got the yard cleared. Then he al- 
lowed only two to load at a time while the 
rest waited. At that rate his wasted labor 
costs would have built the handsomest yard 
in the country and have left him a profit 
that would have made the proposition at- 
tractive to investors. 

One of the big problems of a lumber yard 
may well be called a traffic problem. It is 
when lumber is moving that labor costs pile 
up; not when it is lying still. So the de- 
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signer has to do his stuff in such a way that 
labor can be efficient. This means a yard 
laid out in straight lines with alleys of ample 
width and ample entrances. It means de- 
signs of a sort that will allow the use of de- 
vices that really do save labor. We might 
say in passing, though, that experienced 
dealers are pretty hard boiled in requiring 
so called labor savers to prove their worth. 
We have seen yards so designed that so 
standard a piece of equipment as gravity 
unloaders could not be used without getting 
them in everybody’s way and practically 
choking off business. It has been suggested 
that a good rule of thumb for such things 
is to figure the actual labor costs that they 
can be demonstrated to save; and if this 
saving will pay for them in five years they 
are a good purchase. We think that such a 
rule would have to be applied in a flexible 
way. For some devices, five years is too 
short a period; for others, too long. 

This traffic problem, if we may call it 
such, is in our opinion one of the most im- 


portant as affecting the efficiency of yard 
work. But one thing we need to remember 
is that these yard savings, made so labori- 
ously at the cost of careful planning and effi- 
cient yard work, are easily lost through 
faulty salesmanship. Suppose one dealer 
puts his lumber into the bins from the car 
for 75 cents, while it costs his competitor 
twice that much; what is it going to profit 
the first dealer if he cuts his price a couple 
of dollars? The good salesman is the boy 
who garners the profits for the yard; and 
the place ought to be designed to help sales. 
But that falls under a different heading. 


Don’t Store Slow Items 


We’re afraid this has been a bit indefinite, 
but it’s about all that can be done in a brief 
space with the matter of preliminary survey 
and a few objectives of design. Maybe we 
can put it all down in a paragraph: Decide 


on the size, kind and character of the yard. 
Study all the books and articles available. 
Visit similar yards for ideas and informa- 


tion. Get some experienced engineering 
help if it is available. We know the names 
of one or two such engineer architects, and 
we'll supply them on request. If you know 
of such men we’d be glad to have their 
names. In the matter of storage watch for 
light, circulation of air under and through 
the piles and adequate bracing of buildings, 
Don’t lose sight of the traffic problem, but 
meet it by laying out the yard on straight 
lines, making the alleys of ample width and 
allowing for labor-saving devices such ag 
gravity rolls, cranes, monorail tracks and 
the like and figuring out the savings these 
things will effect in labor costs. There are 
other suggestions, such as avoiding “attic 
space.” By this we mean any place difficult 
of access, whether it is up under the roof 
or in dark corners. Slow movers accumu- 
late there and cease to move at all. At once 
they become liabilities. You’d better leave 
such space out of doors. Plant flowers in 
it if it’s on the ground, or let the birds fly 
in it if it’s in the air. You’ll save money. 





Holds Successful Building Shows 

CHESTER, NEB., April 12.—In spite of chill, 
threatening weather about 1,100 people visited 
the Builders’ Show held here on Tuesday, 
April 6, by the Citizens Lumber & Supply Co. 

Inside the company’s big shed were numerous 
displays of building materials and accessories, 
notable among which was the Long-Bell Lumber 
Co.’s display featuring a very attractive model 


vertising way derived from these shows would 
be very considerable, and that their influence 
would be felt for several years. 


Propose Change in Name of Bureau 

CLEVELAND, OHIO, April 12.—The publicity 
committee of the Cleveland Board of Lumber 
Dealers in charge of the operation of the Wood 
Construction Bureau has adopted a resolution 




















Some of the 1,100 people who visited the Builders’ Show held by the Citizens Lumber 4 Supply 
Co., Chester, Neb., on April 6, which was repeated next day at the company’s Carleton yard 


farmhouse and barn. The same company also 
had on display some of its treated fence posts. 

Outside of the closed shed the Citizens com- 
pany had a fine, large stock of fence posts 
neatly piled; also a number of individual 
A-type hog houses and a couple of brooder 
houses, such as the State agricultural college 
recommends. The company also showed hog 
troughs, feeders ete., all of these articles, as 
well as the hog and poultry houses, having the 
prices plainly shown thereon. These exhibits 
attracted considerable interest because of their 
practical nature. 

During the day there was exhibited at the 
local movie house a very interesting film show- 
ing the lumbering operations of the Long-Bell 
Lumber Co. in the Pacific northwest. 

The following day a similar Builders’ Show 
was held at the Citizens Lumber & Supply Co.’s 
yard at Carleton, Neb., which was attended by 
about 800 visitors. 

W. A. Fellers, president of the company, ex- 
pressed the opinion that the benefits in an ad- 


favoring the change of its name to the Wood 
Homes Bureau, which has been suggested as 
better indicating the aims and purposes of the 
bureau. A number of members of the board 
have indicated their preference for this change 
in name. 

Within a short time the bureau will issue ap- 
proximately two carloads of free plan books 
which have been printed through the codpera- 
tion of a number of lumber and building mate- 
rial firms throughout the country. 

Firm Observes Fortieth Anniversary 

GENEvA, N. Y., April 13.—W. E. Stubbs & 
Son, one of the leading retail lumber concerns 
of Geneva and vicinity, has just celebrated the 
fortieth anniversary of the firm’s founding. 
George 8. Stubbs, now president, is a son of 
W. E. Stubbs, the founder, and recalls with 
pride and interest the early beginnings of the 
business. 

The contrast between the lumber business in 
1886, when Mr. Stubbs first organized the firm 
with his father, is set forth by a series of pic- 
tures on display in the show window of the com- 
pany. One picture shows the original office lo- 
cated at 372 Exchange Street, and also the like- 
ness of the founder, W. E. Stubbs, and his son, 
George. The latter’s youthful years were then 
belied by a flourishing black beard, which has 
vanished with the flight of time, and with it has 
gone the old-fashioned desks and office furni- 
ture. 

In 1886 the delivery equipment consisted of 
one team of horses and a wagon while in 1925 





ber dealer of Derry, N. H. 





This Week’s “Timely Tip” 


“Cash and Carry” Plan for Shingles 


A“Cash and Carry” plan for selling shingles was fea- 
tured in recent newspaper advertising of B. F. Adams, lum- 


The plan was a“car door’ proposition. To get the prices 
quoted in the ads, consumers telephoned orders to the | 
dealer, who notified them when the car arrived ‘ 


Watch for next week’s “Tip” 
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three trucks delivered lumber to the people of 
Geneva. 

The change in conditions surrounding the 
jumber business is brought home most forcibly 
by some comparative figures ‘showing lumber 
prices, freight costs and wages paid then and 
now, compiled by Mr. Stubbs. 

One bill of lumber sold to A. B. Burtis on 
Sept. 10, 1889, figured a total of $245.30. This 
same bill of lumber on Sept. 10, 1925, would 


tically every kind of structure used on a farm 
that can be made of wood, and that ineludes all 
of them. Not the least instructive page in the 
book is one devoted to the layout of the farm- 
stead. Information about horse and cow barns 
includes not only the exterior views and the 
floor plans, but nu -rous details of the differ- 
ent parts of the invrior of the buildings are 
shown and commerited upon. Copies of the 
Long-Bell book may be obtained from the 
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Exhibit of Blue Island Lumber Co. at the Merchants’ Exposition recently held in Blue Island, 


a suburb of Chicago, under the auspices of the Lions’ Club. 
dent, and at left is John Lau, vice president, of the Blue Island Lumber Co. 
The Blue Island Lumber Co. gave away appropriate souve- 


was visited by about 8,000 persons. 


At right is S. M. Wilson, presi- 
The exposition 


nirs to all visiting its booth, and secured a good list of live building and repair prospects 





have sold for $1,129.23. 
sisted of 4,996 feet of hemlock at $11.50 a 
thousand, 3,840 feet of white pine at $25 a 
thousand, 1,297 feet of 2-inch matched yellow 
pine at $20 a thousand, 3,180 feet of 1-inch 
matched white pine at $20 a thousand, and 
eight squares of shingles at $2.50 a square. 

In those days an 8 by 12-inch timber 32 feet 
long was figured at the same price a thousand 
as a 12-foot piece of 2 by 4-inch. 

Further contrasts are: Average cost of a 
man’s labor in 1889, $7 a week; average cost of 
a man’s labor in 1925, $31.20 a week. 

Average distance that lumber was brought in 
1886, 100 miles; average distance that lumber 
was brought in 1925, 2,000 miles. 

Advertising in newspapers and by means of 
plan books, exhibits and displays, are parts 
of the sales program. In addition to developing 
his business on a broad scale, Mr. Stubbs has 
found time to serve his city in various capaci- 
ties, including two terms as mayor. At present 
he is a supervisor of Ontario County. 


Plans for Modern Farm Buildings 


Enterprising retail lumber dealers are well 
aware of the fact that a good plan book is one 
of the most effective agencies for promoting the 
sale of lumber and other building materials. 
The difficulty usually confronting the retailer 
is to find suitable plans for all the various 
structures used on a farm in a form convenient 
for distribution among his prospective farmer 
customers. Not only must he have pictures and 
floor plans, but he ordinarily requires specifica- 
tions of sizes and the amount of material for 
the smaller structures, as well as blueprints 
and complete plans for houses and barns. 

It is to meet the everyday requirements of 
the retail luniber dealer in the farming com- 
munity that the Long-Bell Lumber Co., has 
published ‘‘ The Long-Bell Book of Farm Build- 
ings,’’? which is a booklet of sixty-four pages 
literally crammed with information of the ut- 
most value to the prospective farm builder. The 
first four pages of this booklet show typical 
farm houses in colors, and the accompanying 
descriptive matter indicates that the houses 
have been planned with a full understanding of 
the difference in requirements between farm life 
and city life. It is believed that in the remain- 
ig pages of the Long-Bell book are shown prac- 


The original bill con- © 


Long-Bell Lumber Co., Kansas City, Mo., at a 


nominal charge. 
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Two New Retail Yards Opened 


Mosi.er, ALA., April 13.—R. O. Brownlee, of 
the Brownlee Lumber Co., of Mobile, has opened 
a retail yard at Weinacker Avenue and the Gulf, 
Mobile & Northern tracks, and will carry every- 
thing in the building material line. 

At present the lumber consumption in Mobile 
is about 25 percent above normal, and the great 
number of real estate sales, the ten million dol- 
lar. docks and the two and one-half million 
dollar bridge across the bay, together with the 
large amount of outside capital being invested 
here, indicate a still larger volume of business 
in the near future. 

The Grand Bay Lumber Co., of Grand Bay, 
Ala., has opened a retail yard at that place, in 


which J. N. Brownlee, of Mobile, is interested. 
Eli Johnson is manager. 
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Issues Booklet on Home Owning 

RocHESTER, N. Y., April 13.—The Comstock 
Lumber Co., of this city, has issued a very 
attractive little booklet entitled ‘‘ What Others 
Have Done You Might Do.’’ The purpose of 
the book is to arouse interest in home owner- 
ship. The book contains testimonial letters 
from people who have been assisted through the 
financing plan and friendly service of the Com- 
stock Lumber Co. 

The book contains a table showing what vari- 
ous amounts of money put in rent each month 
would, with interest compounded annually, 
amount to in 10 years, 15 years and 20 years. 
There are also articles on budgeting, and various 
important and interesting features of home 
ownership. 

The Comstock Lumber Co. is carrying an ad- 
vertisement in the local newspapers offering 
copies of this book to anyone who requests it 
by mail or telephone. 


Retailers to “Certify’? Lumber 


San Francisco, Cauir., April 10.—The Cali- 
fornia Retail Lumbermen’s Association con- 
templates a plan whereby member retailers will 
be supplied a special form of grade certificate, 
which has been registered and copyrighted, 
whereon they are expected to certify that mate- 
rials delivered to consumers ‘‘were graded or 
classified by the manufacturers’ classification 
or grade, and that the grades or classifications 
of the items as above set forth fully comply 
with the rules of the manufacturers’ inspection 
for grading or classifying the respective items. ’’ 
This certificate is to be signed by the retailer 
selling the materials, and delivered to the con- 
sumer. On the form are listed the items of lum- 
ber most generally supplied for building jobs. 

This certificate has been authorized by ‘the 
association and adopted by the board of diree- 
tors. Its purpose is stated to be, ‘‘making the 
publie realize that there is a wide difference in 
quality as well as price of lumber; also to coun- 
teract the practice of up-grading by retailers.’’ 

Announcement is further made that the asso- 
ciation has also adopted a voluntary publicity 
plan, the dealers of a community to subscribe 
any amount they deem sufficient for publicity 
purposes, and the association in turn will expend 
whatever amount of money the local dealers 
put up in that particular community, ‘‘selling’’ 
the public the idea of certified material, and 
naming the dealers who subscribe to this fund. 
This publicity will be carried over the signature 
of the California Lumbermen’s Association. 














This beautiful and very unusual office building of the Arthur Ingvoldstad Lumber Co., St. Paul, 
Minn., has just been completed. Being located on University Avenue, the’main thoroughfare between 
the Twin Cities, it attracts a great deal of attention and the company is receiving many compli- 


ments thereon. The interior is finished in select gwmwood and black walnut and furnished through- 
out with furniture to match. The floors are of clear oak and maple. Underground cables for tele- 
phone and electric light wires go back to the lumber shed, on which is an electric sign sixty feet long 
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Hardwood Status and Outlook as Seen |! 


Dry Hardwood Is Scarce 

Mempuis, TENN., April 12.—Continued heavy 
rains throughout the hardwood belt have re- 
sulted in completely stopping the price cutting 
which was resorted to several weeks ago by 
small mills. The rains have closed mills in the 
south end of the territory, and have slowed up 
many in Memphis and vicinity, and are sure to 
result in a big curtailment of production. Little 
change in the volume of business has been noted, 
though volume of demand is increasing. With 
spring weather near throughout the East and 
North, there is hope of a much better demand, 
especially from building trades. This group 
has been forced out of the market due to ex- 
ceedingly bad spring weather. Automobile de- 
mand has been the best for the last week, but 
nothing to brag about. The automobile plants, 
however, are operating, and they are expecting 
good business during the spring and summer 
months. The poorest demand has been from 
furniture manufacturers, who are still seeking 
‘‘cheap’’ lumber. They have not been success- 
ful, and should reénter the market at any time. 
Export demand is still slow. It is showing some 
signs of reviving, but is still far below normal 
for this season. A slight increase in shipments 
for March was reported, and better business 
is in sight for April. Dry stocks of popular 


items are running exceedingly low. Many com- 
plaints are being received about lumber being 


shipped before it is properly dried. There is 
less dry stock of most popular items available 
now than at this period last year. 


Northern Dry Stocks Small 

MERRILL, Wis., April 12.— Lumber buying 
has shown considerable activity during the last 
week, but in many cases the orders are not for 
immediate delivery. The backward tendency 
of the weather has caused buyers to wait, and 
those in the market have designated that ship- 
ments be made at a date to be stipulated in the 
near future. Manufacturers are finding present 
prices too low, and consequently sales are not 
being pushed. The amount of dry lumber on 
hand is so small that it has just barely satisfied 
demand. Last fall the weather was such that 
rapid curing was not possible and, during 
March of this year, heavy snow on the ground 
and between piles likewise interfered with effi- 
cient drying. 

Jobbers in the woods are finishing their 
winter’s input, and report that there is still 
three feet of snow in the woods. Sleighing from 
woods to landings is still good, and logging 
with sleighs this spring was carried on as late 
as in any year. The quantity of logs put in 
by many jobbers, however, was not as large as 
a year ago, owing to various reasons, including 
price. Railroad logging is still going on, but 
the thawing of the deep snow will soon bring 
this to a halt. 


Will Be Better Year Than Last 

BuFrraLo, N. Y., April 14.—While the hard- 
wood trade is not active and shows little or no 
improvement in recent weeks, it is expected, to 
make some gains in the near future, when the 
building business gets more active. Reports 
from a number of leading industries show that 
they are taking little hardwood lumber. One 
member of the hardwood trade, who has not lost 
his feeling of optimism, though he does not 
claim to be doing a large business just now, 
says: ‘‘I look for a better business in hard- 
woods this year than was done last year. Last 
year for the hardwood men was burdened by a 
large supply of stock, and the market had to 
carry the load. This year the supplies will not 
be so heavy.’’ 

Buffalo is engaged in wondering when lake 
navigation will open, though so far as the lake 
lumber trade is concerned it has pretty nearly 
narrowed down to deckloads of shingles from 
Duluth on the package-freight liners. A few 


lumber cargoes will still come in for some time 
yet, but the timber that is standing within easy 
water shipment of the lakes is now very small 
in quantity. Tonawanda will receive a moder- 
ate amount of lumber by lake, but only the 
R. T. Jones Lumber Co. will be very active. 

A. L. Dickinson, secretary of Mixer & Co., 
was here from his headquarters in Binghamton, 
N. Y., last week. He said there was still a 
good deal of snow in that section, but that pros- 
pects are favorable to considerable demand for 
lumber soon. 

George M. Zimmermann, senior member of 
the Zimmermann lumber firm, will leave on 
April 20 to spend the summer in Europe. 

J. M. Donnelly, of the Southard Lumber Co., 
Greensboro, Ala., is making a trip to one or 
two northern lumber centers this week. 

Harry L. Vetter, of the National Lumber 
Co., left this week for a ten days’ trip to the 
flooring mills of Kentucky and Arkansas. 


Trade Shows Decided Gain 

CoLUMBUS, OHIO, April 12.—With a decided 
improvement in the weather, a better tone is 
developing in the hardwood trade. Buying on 
the part of dealers shows improvement. In- 
quiries from retailers tell this story in a force- 
ful manner. Industrial demand continues 
steady, factories buying for current needs only. 
Box factories are buying low grade stocks. 
Prices continue steady. Dry stocks are not 
plentiful. 

Southern pine trade is still weak and feature- 
less, largely because of the backwardness of the 
building season. Dealers are now moving stocks 
to a larger extent, and may be expected to be in 
the market soon. Prices have weakened in many 
items. Dry stocks are not very plentiful. 
Transit cars are not as numerous as they were. 

The Doddington Co. has just completed the 
erection of a new shed, 70 by 300 feet, at the 
Clintonville plant, to replace one which was 
destroyed by a severe wind storm recently. 

The new mill of the E. A. Prentice Lumber 
Co. is now fully completed and in full operation. 
The dry kiln was completed and all machinery 
installed. The new mill is a model for efficiency, 
and has a capacity of about 25 percent more 
than the one destroyed by fire about eighteen 
months ago. 

The West Ohio Lumber Co., of Lima, Ohio, 
has made application to city authorities for per- 
mission to raze several dwellings at the rear 
of its plant. An addition 66 by 42 feet will 
be built to the mill, and an additional shed will 
also be erected. 

F. B. Pryor, sales manager W. M. Ritter 
Lumber Co., has returned from a business trip 
to Indianapolis, Louisville and Memphis. Pros- 
pects for business are good, he said. 


Many Logs Decked in Woods 

MARINETTE, Wis., April 12.—Although the 
log movement to date this year has been only 
about 80 percent of what it was last year up to 
this time, railroad men believe that a pro- 
longed shipping season will bring the total up 
to that of 1925. A slack demand for lumber 
has been reflected in filled yards at the mills, 
and a lower consumption of logs, it is said. The 
log input, railroad men say, has been about as 
heavy as last year, but the logs have been decked 
in the woods instead of being shipped. 

The Von Platen-Fox Co., with headquarters 
at Iron Mountain, is enjoying a busy season. 
It has been employing 525 men in its five camps 
in northern Michigan. Last year the company 
cut about 50,000,000 board feet of logs, 30 
percent of which was sold on contract to the 
Ford Motor Co. at Iron Mountain, the rest being 
sawed in the Von Platen-Fox Co.’s mill in Iron 
Mountain. The company is cutting about 
150,000 board feet a day in the mill, and total 
log input will be about the same as last year’s. 

The Thompson-Wells sawmill in Menominee, 
Mich., started up Monday morning, having been 





closed for several days owing to shortage of 
logs, due to a heavy snow blockade in the north 
country. It will run continuously until Dee. 15, 
the owners state. 

Recently an English lumber buyer visited the 
plant of the Holt Hardwood Co., of Oconto, and 
arrangements were made for large shipments 
of maple flooring to England. Bjorn Bjorne, of 
Copenhagen, Denmark, entered into negotia- 
tions with the Holt Hardwood Co. which will 
cause Oconto flooring to be shipped throughout 
Denmark, Norway and Sweden. This American 
flooring is entering markets formerly supplied 
by European producers. 


Ordering Is ‘‘Hand to Mouth”’ 

EVANSVILLE, IND., April 12.—The hardwood 
market has been rather slow, most of the buy- 
ing being ‘‘hand to mouth.’’ Orders from 
automobile manufacturers have not held up. 
Box factories are still active, and have been 
buying some lumber. The veneer business has 
been only fair, as furniture manufacturers have 
been reporting fewer orders. The lower grades 
of poplar continue active, while little of the 
better grade is moving. Maple and elm are in 
fair demand. Chestnut sales are nearly normal. 
Ash is in fair call, while walnut is in normal 
demand. There have been few changes in lum- 
ber prices, although the tendency has been 
downward, especially on gum. Sawmills in 
southwestern Indiana have been operating on 
good time, and have been getting in a good 
many logs from points along the Southern rail- 
road. Log prices are high. Heavy rains of 
late have caused the Ohio River and Green and 
Barren rivers in western Kentucky to pass flood 
stages, and logging will be suspended. 

Slaude Wertz returned the last of last week 
from Memphis and other southern points, and 
reports that trade is improving. 

Lowry Bertelsen, of the George T. Schultze 
Lumber Co., has been elected a director of the 
West Side Nut Club here. 


Not Much Dry Lumber at Mills 

LOUISVILLE, Ky., April 12.—Some very fair 
automobile business was booked on hardwoods 
over the week. In addition, there was some 
more good business in oak from the hardwood 
flooring trade, and fair demand from planers, 
for production of interior trim. Furniture de- 
mand is quiet. General reports of the local 
hardwood trade indicate good shipments and 
good business in hand. Some of the items sold 
in the last few days include poplar, red and 
white oak, maple, chestnut, walnut, ash, gum 
and elm, there also being a fair demand for low 
grades. 

Spot prices at Louisville, inch stocks: Quar- 
tered red gum, FAS, $105; common, $65; plain 
red, $105 and $60; quartered sap, $60 and $46; 
plain sap, $55 and $40. Ash, $90 and $55. 
Poplar, FAS, $100; saps and selects, $70; com- 
mon, $50. Walnut, FAS, $215; selects, $150; 
No. 1 common, $100; No. 2, $45. Southern 
oak, plain white, $87 and $61; plain red, $83 
and $59; quartered red, $115 and $68; quar- 
tered white, $130 and $75. 

Loeal companies with mills in the South are 
running fairly well and shipping a good deal of 
material, but complaint is heard regarding the 
fact that it has been so wet and rainy that lum- 
ber on sticks is not air drying as it should, there 
not being much dry lumber available. 

The Wood Mosaic Co.’s mill at New Albany, 
Ind., after being down for some time, on ac- 
count of log shortage, is now operating, as are 
the company’s other mills at Louisville, Jackson, 
Tenn., and Cincinnati. 

Colgan Norman, of E. B. Norman & Co., re- 
ported that the company had been able to re- 
sume operations at its mill in Louisville, which 
had been down account of shortage of logs. 

J. L. Dawson, of the Dawson Lumber Co., 
Louisville, reported that the company had 
started handling pine in a retail way, adding 


For Current Market Prices on Hardwoods See Pages 99 and 100 
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, retail department, due to good demand and 
a good location for distribution. 

Amended articles have recently been filed by 
the W. R. Willett Lumber Co., Louisville, in- 
weasing capital stock from $200,000 to 
$400,000. 

J.G. Brown, W. P. Brown & Sons Lumber Co., 
Louisville, has gone East for about ten days 
or s0, on &2 Combined business and pleasure trip. 

Gg. A. Christen, president Kentucky Lumber 
{ Millwork Co., Louisville, has returned to the 
ity after about two months in Europe, includ- 
ing a cruise of the Mediterranean. 

Henry Koehler, head of Henry Koehler 
{Co., Louisville, has arrived in New York, and 
vill spend about a week or ten days in the 
East, following a trip to Europe. 


Best Cars Continue to Use Wood 


Detroit, Micu., April 12.—With retail de- 
liveries of cars showing a marked improvement 
thus far in April, production schedules in the 
majority of plants are being maintained upon 
acontinued good basis. Although the first quar- 
ter output was 1,137,769 passenger cars and 
commercial vehicles in the United States and 
Canada, as compared with a production of 
905,527 during the same period, in 1925, it is 
pointed out that this marked increase is not out 
of line with the trend of growth as well as the 
selling requirements for the early part of the 
spring season. A high percentage of closed car 
production is indicated. General Motors sold 
about 82 percent closed cars during the first 
two months of this year, with demand continu- 
ing upon the same basis in the majority of the 
larger plants. While steel construction is being 
used extensively in the manufacture of cars in 
the lower price ranges, it is apparent that there 
are no tendencies of this kind among makers 
of higher priced cars in the Detroit territory, 
who are continuing to utilize the best grades 
of hardwoods. 

Few changes are apparent in the wholesale 
market for softwoods, although a tendency 
toward a slight rise in prices is noted. Improved 
buying is reported from a number of retail 
yards. Transit cars are in heavy supply and 
are not being absorbed readily. 

M. E. Smith, of the Smith & Jones Lumber 
(o., and R. G. Curtis, of the Detroit Door & 
Sash Co., have returned from a golfing vacation 
at Tyron, N. C. 

J. M. Dannelly, jr., of the Southard Lumber 
Co, Birmingham, Ala., spent several days in 
Detroit this week. 

W. B. Hampton, of the Adams-Banks Lumber 
Co., Morton, Miss., called on the trade in De- 
troit this week. 

Prof. Robert Craig, jr., of the forestry de- 
partment of the University of Michigan, Ann 
Arbor, sailed for Europe on April 10 as the 
oficial representative of the university and 
State of Michigan to attend the World’s For- 
estry Congress to be held at Rome, April 29 to 
May 6. After the congress he will spend six 
months visiting and studying the forests of 
France, Germany and Switzerland. 


Weather Hurts Furniture Sales 


MiwavxKeg, Wis., April 13.—There has been 
4 slight slump in the local furniture market, and 
the manufacturers report that they are work- 
ig on a conservative basis. The business seems 
to have dropped off within the last month. The 
buyers for the manufacturers are purchasing 
only for immediate needs. All of the firms 
have stopped placing large orders. Those firms 
Which have been in the market during the last 
several days reported that they noticed a weak- 
ening tendency in prices, and they paid less 
for their lumber than they had heretofore. The 
manufacturers believe that the slight drop in 
the furniture market has been due to the bad 
weather which has reduced retail sales, thus 
affecting the wholesale market. There were 
Some good furniture orders received for spring 
shipments, but the bulk has been shipped. 





Form World’s Largest Furniture Unit 


GRAND Rapips, Micu., April 12.—The largest 
furniture manufacturing organization in Grand 
Rapids, and one of the leaders in the industry, 
has just been formed by the consolidation of 
the Michigan Chair Co. with the Luce Furniture 
Shops (Ine.). The properties of the new or- 
ganization represent an investment of $8,500,- 
000 with an annual output valued at $10,250,000, 
the payroll of about two thousand employees 
being $3,500,000. 

The consolidation was formed by J. Hampton 
Hoult and Martin J. Dregge, who have been 





Some Facts About Oak 


Flooring Production 
Shreveport, La., April 12.—A 


man probably as well posted as 
anyone in this section recently 
supplied a representative of the 
AMERICAN LUMBERMAN with 
some figures he had compiled 
that should be of tremendous in- 
terest to every manufacturer of 
southern hardwoods. He has 
been making an investigation and 
finds these interesting facts: 

There are 67 units west of the 
Mississippi River making oak 
flooring. 

On a conservative estimate 
each of these units has a daily 
capacity of 25,000 feet of rough 
material. : 

This makes a total of 1,475,000 
feet of oak flooring lumber con- 
sumed daily. 

This makes a total for a year 
of 300 working days of 442,500,- 
000 feet. 

Not more than 50 percent of 
the oak produced goes to the 
flooring plants. 

On the basis of above figures, 
it will require 885,000,000 feet 
annual production of oak to sup- 
ply these flooring plants opera- 
ting west of the Mississippi 
River. 

Some experiments are now be- 
ing made in the use of black gum 
and tupelo for flooring. A large 
warehouse in Shreveport re- 
cently was floored with black 
gum, which is giving perfect sat- 
isfaction. 











partners for twenty years. In 1915 they took 
over the Luce Furniture Co. after the death of 
John Hoult. They organized the Stone-Hoult 
Furniture Co. and the Grand Rapids Table Co., 
and purchased the John D. Raab Chair Co. and 
Nichols & Cox Lumber Co. properties, uniting 
all these properties as the Luce Furniture Shops 
(Inec.). Their aim throughout has been to round 
out an organization that can produce a com- 
plete line of household furniture. 

The specialties produced by each unit and 
approximate valuation of its annual output are 
as follows: Luce Furniture Co., bedroom and 
dining room furniture, $3,000,000; Furniture 
Shops (Ince.), living room, library and hall fur- 
niture, $1,500,000; Stone-Hoult Furniture Co., 
upholstered, overstuffed furniture, $500,000; 


it Producing and Distributing Centers 


Nichols & Cox Lumber Co., flooring and whole- 
sale lumber; Michigan Chair Co., chairs and 
odd living room pieces, $1,500,000. The man- 
agement of the organization plans the erection 
of a large addition to its factory buildings, that 
will make this the largest furniture producing 
unit in the world. 


Northern Prices Firmly Held 

Bay City, Micu., April 12.—The demand for 
hardwoods has shown no improvement during 
the last week, and buyers are apparently show- 
ing very little interest in their future require- 
ments. The market continues firm on a basis of 
the present values, and the mills are not in- 
clined to reduce prices under present conditions. 
They feel that stock conditions are favorable, 
and that a gradual increase in the demand is in 
prospect in the near future. The hardwood 
flooring industry reports business very quiet, 
but the building program for this year is being 
reflected in the large amount of inquiry re- 
ceived. Unfavorable weather has no doubt 
postponed building operations and therefore 
delayed the placing of contracts. 

The Kneeland-Bigelow Co. held its annual 
meeting of stockholders and directors April 8. 
The following officers were elected: Chas. A. 
Bigelow, president; Herman Lunden, first vice 
president; Pierson Kneeland, second vice presi- 
dent; James EK. Dewey, secretary, and Walter 
N. Wrape, treasurer. The above officers com- 
pose the board of directors. 


Inquiry Promises Good Trade 

CINCINNATI, OHIO, April 12.—The first sea- 
sonal weather made its appearanee today. From 
the number of inquiries reeeived in recent 
weeks there is evidently much delayed buying 
and if this develops all at once, the market 
should be rushed for a time. Prices in hard- 
woods have been fairly steady, with some cut- 
ting here and there, but on the whole there has 
not been much material change in the last week. 
Good demand should serve to steady some of the 
items that have been wobbly, and steady buying 
doubtless would serve to strengthen the price 
situation to a considerable extent. 

A group of about a dozen Cincinnati lumber- 
men left today for Atlantic City to attend the 
annual convention of the National-American 
Wholesale Lumber Association. The Cincin- 
natians went on to the convention individually, 
the plan for a special car being given up. 


Scant Log Supply ond Reduced Cut 


ATLANTA, Ga., April 12.—Unfavorable weath- 
er has caused a further curtailment in hardwood 
production, many smaller mills being shut down 
and virtually all larger mills heavily curtailed, 
with log supplies short. Two or three weeks at 
least of warm, dry weather is needed, because 
of the saturated condition of the timber tracts. 
Shipments also have fallen off again, while or- 
ders have been considerably less. Construction 
is retarded, so there has been a marked decline 
in sales by retail yards all over the State. Or- 
ders from the North and middle West have been 
slightly improving but this buying has been 
cautious, few advance orders being placed. 
Since the latter part of March, there have been 
declines of $1 to $3 in averages of most items 
in the hardwood list. 

Orders from the furniture industry have been 
active, and inquiries are heavier. North Caro- 
lina makers look forward to a record business. 
During the first three months of this year there 
were more new furniture companies established 
in North Carolina than in any three month 
period in the history of the industry in that 
State, and more new construction by existing 
companies. The primary furniture demand con- 
tinues to be for the common grades, and mills 
are rather short of Nos, 1 and 2 gum. FAS, 
however, are fairly plentiful. There is a good 
call for white and red oak from furniture in- 
dustries and a fine volume of inquiries. 

Plain red is in better call than the other 








52 AMERICAN LUMBERMAN 


APRIL 17, 1926 





gum items. Average declines on other items 
amount to $2 to $3 in FAS grades, and about $1 
in No. 1 comomn. No. 2 common is holding. 
Declines have been largely in the 4, 5 and 6/4, 
with 8/4 practically unchanged. Gum _ prices 
'. 0. b. Atlanta follow: 


4/4 5/&6/4 8/4 
Plain red, FAS....$107@109 $110@112 $115@117 
Me Ac oscisawee 60 62 62 64 70 8672 
Ms 2 baweece wees 32 34 34 36 42 44 
Plain sap, FAS... 51 53 57 59 62 64 
a ES eee 37 39 41 43 51 53 
eee ee 20 22 22 24 23 25 
Qtrd. red, SND... 58 60 64 66 70 72 
No. 1 a 44 46 46 48 60 62 
OS Me a 5 eis css wk ve a 29 27 29 30 32 
Qtrd. mol FAS.... 41360 132 235 117 345 117 
Se eee 65 67 67 69 72 74 
i Lee ee 3 36 36 = 338 43 45 


Quotations on oak f. o. b. Atlanta are sub- 
stantially unchanged, except on FAS plain 
white and plain red oak, both of which are off 
$1 to $2. Average prices follow: 


4/4 5/&6/4 8/4 
Plain white, FAS.$ 80@ 82 $104@106 $114@116 
No. 1 a: Se 55 57 60 62 65 66 
BE OS 6650s aeese 35 37 40 42 40 42 
No. 3 i i cl a ge 16 18 20 22 19 20 
Plain red, FAS. 78 80 94 96 103 «105 
No. 1 & sel...... 53 «455 58 = 60 63 65 
SO; Br Sa60sebse oa 33 35 38 40 38 40 


Qtrd. white, FAS. 120 122 130 132 143 145 
No. 1 & oy pate ares 68 70 74 76 81 83 


Qtrd. red, FAS. 103. 105 118 120 128 130 
BNO, 2 cee we ves 61 63 66 68 71 73 
iy 40 42 46 48 63 55 


There is continued active call and inquiry 
for thicker white ash from automobile, body and 
implement makers, and some call for maple and 





are for less than carlots, carlot orders about $4 


to $5 less: 


YBx2Y” YRx3BYy” 43x11” 
Maple, TG & EM: 
ROA Scvecsas sven s oe yy Oo) ce 
Or @ icosicey ee semiae eas Se - ke | eee 
Maple, JTD & EM: 
No. 1 an@ better... scee% 595.00 tees 
PRCOEY Socecewewssce ob eele CI00 ashes 
Beech: 
Hear PSE: bac sscensens POGO keane $95.00 
OBE: bcc necro s cues S5200 ke ws 80.00 
POON Ah oss wane Se ose wae oh 72.50 
ORNORY. o06s6syenu eee BOO ns awe 45.00 


News from Baltimore Market 


BALTIMORE, Mp., April 12.—F. E. Hoffman, 
head of the Hoffman Lumber Co., which operates 
a large sawmill and planing mill at Columbia, 
S. C., stopped here some days ago on his way 
north. He discussed export conditions with 
Harvey M. Dickson, secretary of the National 
Lumber Exporters’ Association. Mr. Hoffman 
said that his company was getting a very good 
volume of business, and that the year so far had 
been encouraging. 

The Case-Fowler Lumber Co., which has its 
operation at Macon, Ga., and which makes a 
specialty of poplar as well as gum, is offering 
an issue of $500,000 in first (closed) mortgage 
7 percent sinking fund gold bonds to investors. 
The bonds are secured by a first mortgage on all 
of its physical properties. Net earnings in the 
last eight years have averaged 6.6 times the 
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Fair Volume of Export Sales 


Macon, GA., April 12.—Shipments of hard- 
wood lumber this week have equalled produe. 
tion, but production has been far in excess of 
new business booked by larger manufacturers, 
The mills have a considerable amount of stock 
to move out under old contracts. While some 
of the hardwood manufacturers are curtailing, 
a few working about half time, the larger mills 
are working full time. Considerable export 
business was transacted here during the week, 
which with the continued heavy demand for 
hardwood trim, offset the stagnant condition of 
the domestie market for lumber. There were no 
material changes in prices during the week, 
red gum continuing weak. The mills expect 
that the eastern situation will improve. Weath- 
er has been favorable for getting out logs. 


White Pine Still Available in North 


RHINELANDER, WIS., April 12.—Some people 
believe that the white pine of the North is 
practically all cut out, but Harold C. Collins, 
treasurer of the C. C. Collins Lumber Co., of 


this city contends that such is not the ease 
and has offered the two accompanying photo- 
graphs to prove that there still remains in that 
section some of the finest white pine that ever 
grew. 

The cars of logs shown in the pictures, char- 
acterized by Mr. 


Collins as some of the finest 
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A car of cork white pine logs from Long Lake timber, said to be one of 
It contains 13,640 feet of lumber 


the finest cars in Wisconsin. 


elm. This buying appears conservative. White 
ash and maple prices f. o. b. Atlanta are un- 
changed: 

8/4 10/&12/4 16/4 
White ash, FAS..$110@112 


$128@125 $150@155 

No. 1 com. and 
CS Sr 40 «644 98 100 95 97 
No. 2 COM....65+ 40 43 44 46 50 3852 
Maple, FAS ...... 90 92 98 100 114 116 
NO. 1 COM. ...6.-. 70 72 80 82 85 87 
NO. 2 COM. ccs 45 47 48 50 52 54 


Unfavorable building weather retarded re- 
tail yard business in hardwood flooring. Prices, 
therefore, have been showing a tendency down- 
ward; average declines of $2@3 being shown 
on oak flooring. Some Atlanta mills are quot- 
ing lower. Less than carlot orders prices fol- 
low, carlots being $4 to $5 less: 


3% x1% ” 33 x24 ” 34 36x14” 3gx2” %x2” 

Qtrd. white: 

Clear - $148.00 $153.00 $110.00 $110.00 $138.00 

Sap clear. 100.00 108.00 85.00 90.00 95.00 

Select . 90.00 100.00 80.00 75.00 87.50 
Qtrd. red: 

"ae 117.00 122.00 100.00 100.00 122.00 

Select .. 85.00 95.00 73.00 73.00 87.50 
Plain white: 

ne 95.00 105.00 70.00 80.00 95.00 

Select 78.00 88.00 62.50 60.50 82.00 

A eee 63.00 73.00 37.50 37.50 56.00 

PO; 2 sss BOO «© BUOO Sade asbue 22.00 
Plain red: 

6 ee 90.00 100.00 70.00 71.00 90.00 

Select .... 75.00 85.00 60.00 58.00 980.00 

a ee 61.00 71.00 35.00 35.00 55.00 

PIOCE esse POU) BOO viwse deans 22.00 


In other hardwood flooring there have been 
no changes to speak of. Following averages 











maximum interest charges, on the bonds and for 
1925 they were 8.7 times interest requirements. 

A conference between creditors and _ stock- 
holders of the Dallas Hardwood Flooring Co., 
at Dallastown, Pa., was held last Friday with 
a view to formulating some plan under which it 
might be possible for the corporation to continue 
operation of the big plant there. It was not 
found possible to get all hands together, but 
another effort will be made to reconcile exist- 
ing differences. 

The Ryland & Brooks Lumber Co., wholesaler 
of southern pine, hardwoods and Pacifie coast 
stocks, has lately received several large ship- 
ments of fir and hemlock from the Coast. The 
company has just moved its offices to the tenth 
floor of the Maryland Trust Building. 

B. W. Edwards & Sons have secured more 
commodious quarters on the third floor of the 
National Marine Bank Building, at Gay and 
Water streets. 

W. 8S. Henderson, sales manager Greenleaf 
Johnson & Son, has felt the strain of close ap- 
plication to business quite severely of late, and 
expects within the next day or two to go on a 
trip South to recuperate. According to present 
plans he will be away some two or three weeks, 
spending much of his time at Denmark, S. C., 
and Atlanta, Ga. 

Frank Edwards, of the defunct corporation 
of Wehr & Edwards (Ine.), has made a connee- 
tion with Walter Kean, who is engaged in the 
wholesale trade. 


An order of cork white pine timbers for foreign shipment. 
have been run through the carriage and slabs taken off 





The logs 


wood ever loaded in Wisconsin, came into the 
Collins plant last fall. ‘‘At our operations this 
year we will cut as much white pine as we have 
ever sawed in a year,’’ said Mr. Collins, ‘‘and 
the lumber will be obtained from an exception- 
ally fine class of timber.’’ 


The story of the timbers shown in the pic- 
ture and the use to which they will finally be 
put is very interesting and rather unusual. 
They are absolutely clear white cork pine logs 
which have been slabbed on four sides on the 
carriage. This stock is sold to exporters who 
go over the timbers with a jack plane and take 
off the corners and smooth the sides. The stock 
is then shipped to Canada by rail and put in 
water until a boat load of such timbers has 
been accumulated when it is then shipped to 
England. According to Mr. Collins, this stock 
is remanufactured in England into the same 
sizes of lumber as are manufactured in this 
country. 


THREE ONE-ACRE tracts of land have been ac- 
quired near New Orleans, La., for experimental 
pl inting of the tung tree from the nuts of 
which is extracted Chinawood oil, an imported 
article in the paint industry. The United 
States imports about $20,000,000 worth from 
the Orient each year. If this experiment proves 
successful, large-scale planting will follow, 
according to Henry A. Gardner, director of the 
Institute of Paint and Varnish "Research. 
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Notes From the Realm of Building 


Building Season Opens Actively 


NewaRK, N. J., April 12.—The spring de- 
yelopment in construction in northern New Jer- 
sey is one of the most active on record, accord- 
ing to reports from builders in all sections. A 
summary just taken shows that fifty important 
developments are under way in the Oranges and 
Maplewood and many others in neighboring 
localities. New ground is being broken in 
many places and in some building has been re- 
sumed where it was left off last Fall. 

‘¢Continued growth as a residential city,’’ is 
the manner in which Mayor Charles H. Martens 
of East Orange described the development there. 
Building operations for the first three months of 
this year in East Orange are approximately 
$350,000 in excess of the same period last year. 

Between seventy and seventy-five dwellings 
will be completed before the end of the summer 
in Brookdale Park, Bloomfield. Many of the 
tracts being developed in the northern part of 
the State are in charge of builders who have 
recently returned North from Florida. 


Evansville Holds Home Show 


EVANSVILLE, IND., April 14.—A Home Beauti- 
ful show, sponsored by the Evansville Real Es- 
tate Board, being given at the Soldiers’ and 
Sailors’ Memorial Hospital here this week, is 
attractiing many visitors from southern Indiana, 
southern Illinois and western and northern 
Kentucky. About forty local firms have dis- 
lays. 

: The exposition includes many educational fea- 
tures for prospective home builders. Among 
the local lumber firms having displays are: 
Anderson & Veatch, Reliable Planing Mill Co., 
Wolflin-West Side Lumber Co., Evansville Plan- 
ing Mill Co., Theo. E. Rechtin, Luhring Lum- 
ber Co. and George T. Schultze Lumber Co. 


February Employment Conditions 


The Federal Reserve Bulletin for April has 
this to say about employment in February: 

Employment and payrolls in manufacturing in- 
dustries recovered in February from the seasonal 
decrease noted in the preceding month, and the 
board’s indexes again reached the high levels at- 
tained during the late months of 1925. Both in- 
dexes were higher than in February of last year, 
although somewhat lower than in the same month 
of 1924. Increases as compared with January 
were rather general among the various industries. 
Declines noted in some of the food products and 
building material industries were mainly seasonal 
in nature, and the large decreases in the woolen 
and worsted goods industry may be mostly at- 
tributed to a strike in certain New Jersey mills. 
The greatest increases were in automobiles, sugar 
refining, men’s and women’s clothing, shoes and 
pottery. As compared with February, 1925, the 
fron and steel, lumber and products, paper and 
printing and stone, clay and glass products 
groups showed noteworthy increases in payrolls, 
while declines were noted in the textile, leather 
and tobacco groups. 


PASSES EL EEE 


Much Building on Pacific Coast 


SEATTLE, WasH., April 10.—Maj. J. F. Doug- 
las, manager Metropolitan Building Co., after 
a business trip of several weeks in California, 
has returned to Seattle much impressed by the 
progressive movement shown by the whole Pa- 
cific slope. He expresses interest in the great 
amount of building going on along the Pacific 
Highway from San Francisco to this city, say- 
in. . 


_ “San Francisco and Oakland seem to be hav- 
ing the greatest growth along building lines. 
Three new office buildings are going up in San 
Francisco and one in Oakland. I found build- 
ing in Los Angeles on the increase. The com- 
munity type of development, similar to de- 
Vvelopments in Seattle and Bellingham, is com- 
ing into greater prominence. The procedure is 
to subdivide a portion of the city, lay out build- 
ing lots and erect substantial houses of high 
quality. In the center of this little commu- 
nity space is taken to erect a motion picture 
theater, which in turn is surrounded by spe- 


cialty stores and shops. The result is a develop- 
ment which takes place along an orderly plan, 
and eventually there is a prosperous community, 
with streets and thoroughfares laid out with re- 
gard to beauty and efficiency, instead of a hap- 
hazard development according to a thousand 
different ideas.’’ » 


Average Wage in Organized Trades 


On May 15 of last year the average wage 
per hour paid to workers in the organized trades, 
exclusive of street railway employees and piece 
workers, was $1.097, according to the bureau 
of labor statistics, Department of Labor. The 
report includes only actual rates of wages as 
distinct from actual earnings, as data are not 
available to show the amount of time indi- 


vidual union men work or do not work. In 
the building trades the workers averaged 44 
hours a week, but this does not mean that the 
individual averaged five and a half 8-hour days, 
but that as a group building trades mechanics 
averaged 44 hours a week. In the building 
trades various groups were well above the gen- 
eral average of $1.097 an hour. 


Newark Own Your Home Show 


Newark, N. J., April 12.—Lumbermen are 
taking a much more substantial interest this 
year in the Newark Own-Your-Home Show than 
they have evinced at any previous exposition of 
the kind. There will be two model homes at 
the show, one of wood and the other of cement. 

The show, to be held in Salaam Temple, will 
open April 26 and continue through May 1. 
There will be 109 exhibition booths. Thirty 
thousand tickets have already been distributed. 


Build Sixty-six Similar Homes 


LiTtLE NEcK (LONG IsLANnpD), N. Y., April 12. 
—Reproduced herewith are plans for one of 
sixty-six houses which have been erected here 
during the last fall and winter. [NoTe: The 
halftone illustration was reproduced originally 
in the Feb. 27 issue of the AMERICAN LUMBER- 











MAN, but the plans are apparently for a similar 
house with a layout directly opposite to that 
shown in the plans. Otherwise their con- 
struction is similar.—EpiTor.] The construc- 
tion of these sixty-six houses was probably the 
most important winter development in the his- 
tory of Little Neck. 
As will be noted, this 
is a family home of 
seven rooms and bath, 
with a large sun porch 
at the front of the 
structure. The house is 
well provided with 
clothes closets, has a 
fireplace and other 
conveniences that the 
modern family will 
greatly appreciate. It 
is 22 x 35 feet in size, 
with four rooms and 
porch downstairs and 
three bed rooms and 
bath upstairs. The old 
New England idea of a 
home has been adapted 
to this modern dwelling 
and its wide siding and 
old fashioned blinds 











Perspective of two of sixty-six homes built at Little Neck (L.1I.), N. Y. 



































fomne ae 2a* on . —- 
Fhe - (09 t— 6-62__,, 
| | 
5271 ——s i ie 
Y fies fedonie gage YT pi 
8 
« ‘t 
: KiTcHEeN es 8 ot 
~J | M - 
% 5 Tel] DiminG@ ROOM | 
{ ( 4 
. & 
* et = ees j % 
; 7 a 
: / ; 
; 3 
eq y a 
SHR  civina ROOM, 
. ‘ey by 5 
oy En = | 
w i . Ks 
% 4 ae % % s 
| ‘s ® 
t % r ry h 
A Poreh 7 S & | 
* - } 
] C |! | | 
- o ! Ga 3 
7466 i 
3 i 
ee ee es ee 7-6" Fe 
60° es ee 

















give it a very attractive 
appearance. 
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First and second floor plans for one of sixty-six similar homes built at Little Neck (L. I.), N. Y. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., April 12.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, April 3; 1925, March 28— 1926 1925 1926 1 1926 1925 
Pa scl Pine Aaeetintion SASSO S bE bu ea Ra NeaS ones cesecedo en sw aeons 68,726,867 79,299,078 73,455,606 79,553,914 69,760,656 73,447,208 
West Coast Lumbermen’s Association........- peeGseaveeseee 110,044,308 103,656,844 106,809, 111,750,895 112,087,342 121,790,884 
Western Pine Manufacturers’ Association..........c.ceceeececes 820, 29,073,000 29,131,000 26,680,0 34,331,000 29,774,000 
California White & Sugar Pine Manufacturers’ Association 17,214,000 10,950,000 16,131,000 9,671,000 13,096,000 10,944,000 
CCRUOrIG, FROUWOON BGBOCIRUIOD «0. 6600690456000 0605500000 60ebee% 8,351,000 ,023, 7,578, 7,244,000 8,656,000 8,392,000 
Bee LOR. OO: TION so io 0 5 6500 06.5:6 00:60:06 0 0:0 00 910.09'9.0:9:04.0 8,087,407 9,325,137 7,261,824 9,612,830 5,367,000 5,376,875 
Northern Hemlock & Hardwood Manufacturers’ Association.... 1,650,000 3,899,000 1,912,000 1398,0 1,581,000 1,744,000 
Northern Pine Manufacturers’ Association........sesse soneaueees 9,100,300 8,340,600 11,111,300 6,959,000 9,107,000 6,642,000 
LT, 
SEE WOPEOONE; TRO WBE E 6 66.5 5 io 5. 5s dso oe es eS bse es seni ass 253,993,882 252,566,659 253,389,812 253,869,639 253,985,998 258,110,967 
Southern Cypress Manufacturers’ Association........ccceceeeees a Dee = «se BK Siw wwe 4,180,000 i... . . 
Thirteen weeks ended above dates— 
Senibarn "Pine INNO: scr easc¥sns oboe spn ssadsbaswes eneses 913,537,718 998,434,443 934,334,606 936,900,905 967,939,472 925,312,092 
West Coast Lumbermen’s Association....... ces su bipede eave ken 1,265,313,717 1,264,349,106 1,275,689,610 1,265,408,952 1,356,906,045 1,239,033,754 
Western Pine Manufacturers’ Association. ........ccccccscccccces 316,658, 71,411,000 386,466,000 338,397,000 397,239,000 315,673,000 
California White & Sugar Pine Manufacturers’ Association..... 199,382,000 106,120,000 309,428,000 207,471,000 287,576,000 190,362,000 
DAME ORTIE SPOON OOU DEB DOIRUION 6 66.0 .50'0s 04005000005 0se" ssebeseeene 06,607, 104,296,000 94,420,000 91,182,000 108,208,000 93,550,000 
MOTER CBLONEE Plbe AGBOCIBLION. 6:c.o:0.0:0:0:4:55:006 9.0006 0000:5:60,00100 60% 97,430,700 101,418,435 98,195,785 102,690,645 70,896,631 84,543,812 
Northern Hemlock & Hardwood Manufacturers’ Association.... 32,827,000 45,427,000 29,310,000 32,931,000 23,468,000 24,755,000 
Northern Pine Manufacturers’ ASSOCiAatiON.......ccecceveececsecs 82,679,800 82,858,000 105,231,800 103,220,700 106,005,000 96,228,000 
LTS 
Total BortwooGs, ThITtOOn WECKEscicciccccccecevcecvevccvccsees 3,014,435,935 2,974,313,984 3,233,075,801 3,078,202,202 3,318,238,148 2,969,457,658 
Southern Cypress Manufacturers’ Association........-eseeeceees 65,304,206 ss svccvcs aie Taeeeee =i ee ewe sws 62,040,000 Es. ......... 
rh te lock & Hard dM fact Pe iati 
t emloc ardwoo anufacturers’ Association— 
ee ae See bebe eOR ee eee ese roe Soke he ue seen veel shewen ses 5,964,000 6,102,000 3,386,000 3,136,000 2,327,000 1,947,000 
ee eee ee er ee Sp pee ee 79,329,000 84,129,000 54,384,000 48,884,000 50,670,000 37,386,000 
Hardwood Manufacturers’ Institute— 
Dom weak Sob baaew basse CNSSn sb Oa ROSE Oo 5 ONEENGS ESM RRES ES Ne le COO Mi Sl CCC oe 2) (le 
MRE INNER. vaccine seco sen saves obese ee eee e sen ess cha eewe ve 8G Bae | la ae ee ee 





National Analysis 


WasHINneTOoN, D. C., April 12.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
March 27, orders and shipments being shown as 
percentages of production: 


During During 13 
Week Ended Wks. Ended 
April 3 April 3 
No. of Ship- Or- Ship- Or- 


ASSOCIATIONS— mills ments ders ments ders 


Southern Pine ...... 126 107 102 102 106 
Oe OO eee 107 97 102 101 107 
Western Pine ....... 388 +95 111 122 125 


California Pines* .... 17 94 76 155 144 
California Redwood... 15 91 104 89 102 


N. Carolina Pine..... 37 90 66 101 738 
N. Hem. & Hdwd..... 17 118 67 90 71 
Northern Pine ...... 9 122 100 127 128 
Southern Cypress .... 14 181 93 1382 112 

All softwoods ..... 380 100 100 108 110 
N. Hemlock & Hdwd.. 54 35 67 63 


Hdwd. Mfrs. Institute 106+ 103 90 107 111 


All hardwoods .... ... 90 76 97 100 
Softwoods and hard- 
WEN s25664s005 --- 100 98 107 109 
*Represents 47 percent of cut in region. 
TUnits of production. 
The reports for the week ended March 27 on 
this page showed 372 mills and 126 units. 





Western Pine Summary 


PORTLAND, ORE., April 10.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended April 3, from 
thirty-eight member mills: 


—Percent of— 
Ship- 
Production— Carsf Feet Cut ments 
JO eee BeSOOI00 cece §6veees 
eee SOBEUI0O 3 seccs ce00% 
Shipments ...1,094 28,444,000 ..... ..... 
Local deliveries. . lf | | a ar ee 
Total shipments... 29,181,000 94.52 ..... 
Orders— 
Canceled ... 12 PAEIUO esas iieee’s 
Booked (car- 
3000) .1. 3204 BBBSAROO0 noes weve 
SIDR a'sawss'540:0 687,000 seer 


34,331,000 111.39 117.85 
On hand end 


week ....3,472 90,272,000. ..... aes 
¢Car basis is 26,000 feet. 

Bookings for the week by thirty-four identical 
mills were 113.90 percent of those of previous 
week, showing an increase of 3,978,000 feet. 

During the week production was 94 percent; 
shipments, 89 percent, and orders 105 percent of 
normal, 

Averages for the corresponding weeks of the last 
four years were as follows: Production, 88 per- 
cent ; shipments, 82 percent; orders, 86 percent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so seasonal 
that during two winter months actual production 
amounted to only 53 percent of normal, while dur- 
ing two peak summer months the production 
mounted to 114 percent of normal. 


Total orders. .... 





Southern Pine Barometer 


NEw ORLEANS, La., April 12.—For the week 
ended April 9, Friday, one hundred and twenty- 
six mills report as follows to the Southern Pine 


Association: Percent Percent 
of pro- of ship- 
Cars Feet duction ments 
Production ... ses. s errr 
Shipments .... 3,424 72,294,336 109.94 
Orders*— 
Received ... 3,255 68,726,070 104.52 95.06 
On hand end 
week ....13,263 280,034,982 ..... 


Basis for carload is the February average, 21,- 
114 feet. 

*Orders on hand showed a decrease of 1.26 per- 
cent, or 3,568,266 feet; one hundred twenty-six 
mills contributed to previous report. 

yNormal production for these mills was 75,464,- 
968 feet. 

Of 117 mills reporting running time, 3 were shut 
down; 15 were working overtime; 58 operated full 
time; 1 operated one day; 1, two days; 4. three 
days; 6, four days; 14, five days; and 15, five 
and one-half days. 





Hardwood Barometer 


MEMPHIS, TENN., April 12.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended April 3, one hundred forty-four and 
two-thirds units reporting, is as follows: 
Percent of 


Normal Actual Ship- 
output output ments 








Production*— Feet 
Normal (iden- 
tical units) 25,630,000 er 
Actual ..... 19,729,376 (G4 
Shipments} ... 21,076,306 82 


Orders— 
peels 20,886,575 81 


d 
WEEK 6.00.08 144,718,993 areas 


{Lumber fabricated at the mills and used in con- 
gaa work included in total orders and ship- 
ments. 


*Based on mill log scale. 


California Redwood Data 


San Francisco, Cauir., April 10.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended April 3: 


-———— Redwood ———__. White- 
No. of Percent of woods 


ae 
105.6 98.9 








mills Feet production Feet 
Production .... 15 8,351,000 100 1,600,000 
Shipments ..... 15 17,578,000 90 1,510,000 
Orders— 
Received ....15 8,656,000 102.5 1,463,000 
On hand..... 14 45,110,000 «ee. 6,807,000 
Detailed Redwood Distribution for Week 
Shipments Orders 
Northern California* ...... 3,496,0 3,468,000 
Southern California* ...... 1,574,000 1,796,000 
PUMBCOUNT 5.600006 5s0oasanys 30,000 74,000 
SUOMEOTONS 65:6660¥0~ 905 eeecee SoU ueO 1,910,000 
POPEIBN 65.06005.00% sresetoees, OLTEU 1,408,000 
7,578,000 8,656,000 


*North and south of line running through San 
Luis Obispo, and Bakersfield. 

j Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand April 1: 














Per- 

Stocks Unfilled cent 

on hand orders sold 

Re dsc ekiresees 7,137,000 2,859,000 40 
Be. tésesnasewses 1,276,000 320,000 25 
MELO shs05. «ener ane 22,130,000 31,414,000 142 
‘OMG Se” saweeese 30,543,000 34,593,000 113 
POUR 60sec ednwsae - 8,021,000 3,285,000 41 
Wee 20s tseeenwee 8,297,000 1,702,000 21 
Total 36” ....2++++16,318,000 4,987,000 31 
DENG Sachoseevecne 2,271,000 1,052,000 46 
Ee | hepa wns sae 3,111,000 1,621,000 52 
OCR! “2G”. cases - 5,382,000 2,673,000 50 
MOU, sce s Kc esweus 908,000 255,000 28 
MRS  Somteevweseie 4,694,000 2,824,000 60 
OCR” ic aes5ai0 5,602,000 3,079,000 55 
Grand total ...0<. 57,845,000 45,332,000 78 


Comparative Percentages of Stock Sold 
Aprill March1 Aprill 
1926 1926 1925 


en eee een 113 134 126 
ee Aiveennceietipn 31 37 46 
(apie gnee: Decay apa ccae 50 57 BT 
Be aetcholcieas penibaennetsacer 55 77 91 
78 91 92 





Orders About 11 Percent Above Cut 


WASHINGTON, D. C., April 12.—Based on re- 
ports from eight regional associations, the Na- 
tional Lumber Manufacturers’ Association an- 
nounces that during the first twelve weeks of 
this year lumber production was 1.8 percent 
more than in the corresponding weeks of 1925; 
1.0 percent above that in 1924, and 10.7 percent 
greater than in 1923. In 1925 the cut of the 
first twelve weeks was 19.2 percent of the year’s 
total; in 1924 it was 20.6 percent, and in 1923, 
17.8 percent. 


Comparison of this period of 1926 with sim- 
ilar weeks of 1923 show decreases of 2.6 per: 
cent in association reports of southern pine pro- 
duction; 3.5 percent of North Carolina pine, 
and 14 percent of northern pine, about the same 
number of mills reporting in the two years. 
Increase in production is shown in the West 
over the 1923 period, the West Coast Lumber- 
men’s Association cut being 6 percent greater, 
despite 25 percent fewer mills reporting; the 
western pine cut, with similar average number 
of mills reporting, showing increase of 57 per- 
cent, and the California redwood, 7 percent. 
Four times more mills of the California White 
& Sugar Pine Association reported about four 
times the 1923 cut. 


Cumulative orders received for the first 
twelve weeks of 1926 were 13.9 percent above 
those of the corresponding weeks of 1925, and 
10.9 percent above the 1926 production. 
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Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., April 10.—Direct sales of Douglas fir from March 29 to April 3, inclusive: 


—-Sales—— Prices —————— 
v. g. flooring— No Feet No. High Low Spread Drop siding, 6”— 
NO, 1 ccccccccccccccsscescs 9 32,000 4 $48.00 $41.00 $ 7.00 7 2 and better....... 
NO. 2 ccccccceccevecceveces 70 262,000 9 45.00 38.00 7.00 Ee ahacdadendaesaiads 
NO. 3 cocccccccccccccccsces 40 227,000 10 33.00 27.00 6.00 ‘Common No. 1 S1iS— 
Ss. g. flooring— Sak” esasscesadsscansee 
4’ = 2 and bettePs ss. 35 174,000 5 29.00 26.50 2.50 ae FICC EP CECT ETE C ECE 
Pia wiWennueueKce oa @ee 15 107,000 4 24.00 21.50 2.50 Dimension— 
6” No. 2 and better.. 28 84,000 4 37.00 34.00 3.00 SE NEE cccdddseads 
Oe Cove MOR RRCAREOeS 13 43,000 4 32.00 28.00 4.00 MG ciaswedadcaneaee 
Pe a a eteeddaddeneae 
No. 2 and better.........0- 16 17,000 6 72.00 60.00 12.00 Of Nccevexeunadaes 
Finish— 2x6” rs OT. eee ccewes 
MN reicvcipis cit aiehe sei dial eae sierw A 26 58,000 8 58.00 47.00 11.00 ee 
Casing and base........... 21 28,000 11 63.00 49.00 14.00 Lath— 
Ceiling, 54x4”— WIE ddeccadcaneadededes 
No. 2 and better........... 68 269,000 7 30.00 26.00 4.00 ERGO ks csscccncces 
SY Serer creer 26 91,000 Ys 24.00 18.50 5.50 CO Scdsdedhddadewues 





——Sales—— Prices 

° Feet No. High Low Spread 
tea Oe 680,000 10 $37.00 $31.00 $ 6.00 
aeare ae 193,000 8 31.50 27.00 4.50 
| 475,000 9 18.50 14.00 4.50 
wena BO 101,000 8 20.00 16.00 4.00 
wewale 414,000 6 17.50 15.00 2.50 
eceaken 388,000 8 19.50 16.00 3.50 
ee | 186,000 7 20.50 17.00 3.50 
weee Ge 87,000 6 19.50 17.00 2.50 
a aiace, ae 77,000 12 24.00 17.50 6.50 
eden ae 17; 000 7 25.00 20.00 5.00 
ieee 377,000 7 5.00 3.25 1.75 
wadid- Sa 120,000 3 4.00 3.15 85 
dade 28 3,000 1 Gee aedke sauder 








Western Pines Production by Species 


PorTLAND, ORE., April 10.—The Western Pine Manufacturers’ Association has made the follow- 
ing compilation of figures on production by species, the division into species having been esti- 


mated by a few of the mills: 


Idaho 

Year No. of mills white pine Pondosa pine Larch and fir Other woods Total 
| | SRARAR ere 27 i 294,846 184,276 39,869 762,018 
| | Paes 44 259,084 348,469 261,558 68, _— 937,594 
er 48 337,594 416,822 449,981 aa 1,204,397 
MEME wae eeiwaceers 48 376,323 446,669 Stteace" 28s wwe 1,200,622 
TG cc tveensas 43 281,227 648,940 2,166 115,511 1,407,844 
(ee 45 181,288 791,271 317,892 71,50 ,361,952 
| SSAA 45 204,840 812,878 324,662 93,924 1,436,304 
rr . 49 234,787 746,232 359,199 2,48 412,701 
| eer 53 258,607 855,337 439,635 98,444 1,652,023 
EL ab eiwcwnwe 51 161,745 481,116 8,28 41,839 02,981 
ee 47 267,277 752,186 329,977 64,042 1,413,482 
| arr 46 293,266 922,187 430,955 70,792 1,717,200 
e cvccce ny 294,172 854,428 366,883 64,855 1,580,338 
|| | er rer 45 301,979 1,096,278 386,229 98,180 1,882,666 
19267 oe 45 287,000 pi 047, 075 296,445 65, "400 1,695,920 

*Mixed. 

+Estimated. 

§Includes figures from mills not contributing to cut and shipment reports. 

The forty mills reporting for both years showed the following cut: 
CE sec cane wee 40 293,346 840,845 354,711 62,916 1,551,818 
1 A ey 40 301,979 1,002,412 357,976 98,165 1,760,532 





California Pine Statistics 

San Francisco, Cauir., April 10.—The fol- 
lowing figures for February, and percentage 
comparisons with 1925 figures from the same 
operations, representing 79 percent of the total 
California pine industry and covering twenty- 
four mills, have been submitted to members of 
the California White & Sugar Pine Manufac- 
turers’ Association: 


Comparative Reports from Twenty-four Millis 


Percent 
Percent All increase 
increase species com- 


Pine compared includ- pared 
February— only with 1925 ing pine with1925 
Production. 39,226,285 35.8 48,614,247 49 
Shipments... 61,940, 576 12 87 566,149 14 
No. 3 shop 
March 1— and better 


Inventory .176,840,649 21 520,406,421 5.6 
Unfilled or- 
ders .... 38,816,621 *8 166,909,055 *17.7 
*Decrease. 


The following is a summary of February pro- 
duction and shipments and March 1 inventory 
= unfilled orders, covering twenty-eight opera- 

ons: 


Report from Twenty-eight Operations for 














February 
Production Shipments 
WS THOR: accinciccacivees 39,003,627 53,845,896 
BUSAP DING 6ccicrcccccees 4,445,517 9,690,047 
PMO NG icccecsasdecus cadsackes 1,889,213 
Total pines ........... 43,449,144 65,425,156 
WS, ee ee. 5,202,297 9,674,935 
Red (Douglas) fir.. 4,573,366 3,263,376 
All other woods......... 750,232 5,193,450 
WIRUARCOGREON <Gcccacececs sdeesaces 8,202,545 
Total other woods.. 10,525,895 26,334,306 
Grand. total éscc.ccce - 53,975,039 91,759,462 
Inventories and Unfilled Orders March 1 
Inventory Orders 
—(Total on hand)— 

No. 2 shop & btr. Cal. 
wht. pine ..... coonsecs 100,448,050 18,267,942 

No. 2 shop & btr. sugar 
MO cciarnccrale wea: dance olaces 58,791,693 11,212,803 
No. 3 shop mixed —. - 27,179,860 10,075,223 

No. 3 shop & btr. white 
& sugar pine.......... 2,146,206 272,290 
Total uppers ...... 188,565,809 39,828,258 

mmons, Cal. wht. "& 
sugar pine ccccccccccce 244,143,102 105,102,331 
l other woods......... 127,875,704 23,690,520 
Total commons ...... 372,018,806 128,792,851 
Grand total ....... 660,584, 615 108,621,109 


x shook and cut stock 16,919,033 25,709,343 





California Pine Sales 


San Francisco, Cauir., April 10.—The fol- 
lowing are sales of California pines, April 7 to 
9, as reported by the California White & Sugar 
Pine Manufacturers’ Association: 


California White Pine Mixed Pines 
Feet Feet 
Nos. 1 & 2 clr.— No. 1 common— 
SSIES. sccce 2.500 po ee SY Lee 3,000 
4/4x4 to 10... 16,000 1x13 & wdr... 2,500 
4/4x12 ....... 21,000 No. 2 common— 
4/4x13 & war. 4,000 oY ek ae 5,000 
G/4ROW. cccce 2,000 Ese. @ Wissen 34,500 
C/EAR.W..  cccce 10,500 Ree. caveuccas 1, 
5/4 & 6/4x12.. 5,500 1x13 & wdr... 30,500 
i i & 18 & lxa.w. count.. 34,500 
WIGGE cccecesa 4,000 No. 3 common— 
S/496. 0: ccc 15,000 i> iy i eee 11,000 
SIEGES xcccccs 1 ao a> 1) See 72,000 
8/4x13 & wdr. 3,500 >a i xa 6,000 
Other widths. 28,000 a8 & 10..... 75,000 
C select— No. 4 common— 
4/4xa.w. ..... 30,500 4/4xa.W. 2.6. 224,000 
VC 500 3/4xa.w. ..... 52,000 
4/4B1S nccccee 1,666 y4xa.w. ...... 36,500 
5/4xa.w. ..... 41,500 No. 5 common.. 22,000 
C/EEG.We kcese 45,000 No. 1 dimen., 2x 
S/SARWe cece oe eee 159,500 
10/&12/4xa.w. 12,500 * 2 dimen., 2x 
D select— GeO gccccnaces 85,000 
S/ERAW: ccc 30,000 Miscellaneous .. 30,000 
oo! 2,000 No. 3 dimen.... 56,000 
4/4x13 & wdr. 3,000 Siding, B&btr., 
G/4RA.We cccce 49,000 a eer 9,000 
6/4xa.w. ..... 86,000 — siding Cc, 
S/ENGWe cscs FAGGOT cccccccecs 10,000 
CHGS esse coe eee wave’ siding D, 
No. 3 clear— MOM asedsuaes 3,000 
LEER. ccicice 10,000 Short, Cé&btr., 
on ” eeeee 45,000 siding, %4x4, 6 
8/4xa.w. ..... 3,000 aes 1,000 
, 10/812 /éxa, Ww. e Hee See cea oee- 52,500 
nch shop....... : White Fir 
gy PP Age Oi a sencxsss 70,000 
i> irre 20,000 No. 3&btr 
5/4xa.w. .. 218,000 1: 4&6 co " 34,000 
6/4xa.w. ..... 380,500 wo *sebtr. com om 
8/4xa.W. ..... 21,000 “Sy3°@ 10. ”. 22,000 
No. & sho N x 4 eeeee 1] , 
Siete SccaSa Bh igs co 25,00 
Ws «cscs . ve ’ 
8/4x MR. We ccoccs 01,000 at” R. dimen oe a 500 
10/&12/4xa.w. 3,000 No 2ébtr 
we) San 6G dimen, ....... 39,500 
6/4 a.w. ......800,000 No. 3 dimen. * 36,000 
8/4xa. W. cccce 25,000 Cc a m e 1526, 500 
Short, Dé&btr., OMMON .secsee 
SHOW: cacccecs ROS Lath 
Panel, %xa.w... 1,500 Mixed pine— 

Douglas Fir No. 1 .2020+0-882,500 
C&btr. .....c06. 46,500 No. 2 PO 
Com.,  4/4xa.w.. 27,000 No. 3 ........100,006 
Ties & timbers. 25, '500 Cedar 
Dimension ..... 95,500 Miscellaneous .. 1,000 





The West Coast Review 


SEATTLE, WasH., April 10.—For the week 
ended April 3, 107 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ...110,044,308 
Shipments ....106,809,082 3% below production 
OS ee 112,087,342 2% above production 
Shipments— 
Water delivery: Feet Feet 
EMCEE wadchedciduceneawa 28,041,722 
DEES diaddseiudexdeudeoquna 13,281,645 
"ROG WRG CHTE Ne cccducdvunencceada 41,323,367 
Rail, 1,947 — a5 ceecdewmans «+++. 58,410,000 
Local Dedidadsdbandevdedecdannuadehaade 7,075,715 
ee MNES Sa duadedécccesucdseas 106,809,082 
New business— 
Water delivery: 
Domestic ....... wdadaanaaa - ee 
MRMOEG cccsccnseccuageeeece 19,184,000 
Total water "(39% iadécenvesacededeaed 43,061,627 
Fisae, FCG GURY CORT Po ec ccccccccccece 61,950,000 
RAGE dwadcadeaae ddidcgsedadasdusndatanee 7,075,715 
TOG MGW WRN sik c dc cccccccsecsc 112,087,342 
Unfilled orders— 
Domestic cargo ........ ddiddeedetuadaas 151,788,527 
DEROME niddaduededanadnaseedaececeeunua 135, 169, 181 
Rail, 6, 050 carst.. Gandateeséacdeduessede 181,500, 000 
468,457,708 


{Car basis is 30,000 feet. 





Oak Flooring Statistics 


The following statistics for March have been 
compiled by the Oak Flooring Manufacturers’ 
Association : 


Statistics for March Feet 
Production ..... saderdewesaceaccaneeduen 47,686,000 
Shipments ....... dukddnuadéecdediududs 43,543,000 
Orders— 
DONO ec dancddcdaduce se sadccdedenauans 42,267,000 
Ch EN (Oe Biv cdcccescedcacccencds 45,231,000 
SOG Gtk MAME AMET Racccccccccceccaee 57,291,000 


Statistics for Week 
The following are statistics for the week 
ended as shown and comparative periods: 


1926— Production Shipments Orde 
pS Ee eer eerce Lacan 10,284,000 9,428,000 
OS ere 000 10, 553,000 10, 676,000 


10,9 
— 28 to Apl. 3.281, 250, 000 260,397,000 250,112,000 


Sept. 29 to Apl. 4.242,174,000 229,347,000 229,015,000 

The figures for Sept. 28, 1925, to April 3, 1926, 
show increases over those for the period Sept. 29 
1924, to April 4, 1925, as follows: Production, 16 
percent; shipments, 14 percent; and orders, 9 
percent. 


Percentages of Thicknesses, Week Ended April 3 


Production ...cc.ce.- 64 16 
SNOMED -weesccans - 70 18 H 4 
CHEE Sacetascdccasce 80 15 2 3 





Cypress Barometer 


New Or.eans, La., April 12.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended April 7, seventeen mills re- 


porting, is as follows: 
—Percent of— 
Normal Actual 


Pro- Pro- 
duction duction 


Production— Carst Feet 
Normal .cccs coco 1958,382 2.200 3c vee 
BARE ce cccké tcas 5,641,150 9468 ..... 
Shipments® | --- 811 6,220,000 104.39 110.26 
Orders— 
MAW sceens 229 4,580,000 76.87 81.19 
On hand en S 
weekt end 170 23,400,000 ..... «seose 


*New orders were 73.64 pagag of shipments. 
—— for carload average is 20, feet. 
rders on hand decreased 6. 54 percent, or 
2: 640, 000 feet, during the week. 


(Statistics Continued on Page 76) 








56 AMERICAN LUMBERMAN 


APRIL 17, 1996 





— 


Lumbermen’s Educational Classes Make 
Extraordinary Progress 


Vancouver, B. C., April 10.—Bringing to a 
close a season of extraordinary progress, the 
lumbermen’s educational classes assembled 
Thursday evening at the Ambassador Café. 
After a successful term of study during the win- 
ter, they staged a gay and jovial social event, 
drawing together 400 guests to listen to a re- 
view of the work and a program of entertain- 
ment, as preliminary to a dancing party 
throughout the evening. Bringing forth the 
quality of British Columbian hospitality, the 
affair was delightfully informal. There were 
stirring toasts and witty speeches, during which 
tribute was paid to the entire lumber industry 
for its enterprise and public spirit in giving 
support to the classes. Special mention was 
made of R. H. H. Alexander, who as secretary- 
manager of the British Columbia Lumber & 
Shingle Manufacturers’ Association, was com- 
plimented as ‘‘the father of the work.’’ Equal 
praise was sounded for A. E. Beaulieu, asso- 
ciation grading inspector, in direct charge of 
the classes, and for T. A. McElhanney, who 
with J. H. Jenkins has placed the facilities of 
the Dominion forest products laboratories with- 
in easy reach of ambitious young lumbermen 
eager to make an exhaustive scientific study of 
the lumber of the Province. 

Acting as host were the classes, six of them. 
At the head table, as toastmaster, was J. F. 
Hart, chairman of the Vancouver class. A re- 
view of the year’s work was given by C. 





since in some unexpected way the obligation 
had fallen to himself, he called for ‘‘the only 
real toast—the ladies.’? There was an appro- 
priate response by Miss Scott. 

J. Landon, vice president of the Vancouver 
class, offered a vote of thanks to the British 
Columbia lumberman. In reply, R. M. Eassie 
stated that he had received letters from all 
parts of the United States on the nature of the 
work being done by the British Columbia edu- 
cational classes. Will D. Jenkins, safety di- 
rector of the British Columbia Lumber & Shin- 
gle Manufacturers’ Association, remarked the 
success attending the efforts of his department 
in reducing accidents by getting the support 
and codperation not only of the mill manage 
ment but of the employees. W. D. Greyell, of 
the Robertson & Hackett Sawmills, speaking for 
the classes, presented to Miss Frances Lester, 
of the association staff, a handsome parasol, in 
recognition of her assistance in preparing copies 
of class lessons during the season. The program 
closed with a robust and hearty rendition of 
‘*Q, Canada,’’ by the entire assemblage. 


Progress in Organizing Classes 


Four years have passed since the lumbermen 
of Vancouver began experimenting with educa- 
tional classes. Six meetings were held during 
that season, with an average attendance of 21. 
During the season just closed the Vancouver 
class held 25 meetings, the average attendance 





ber Co.; L. C. Thomas and Charles Plant, Van- 
couver Lumber Co.; J. A. Edgecumbe, Edge. 
cumbe-Newham Co. 


Through question-and-answer system followed 
in the classes, the young lumbermen are encour. 
aged to ask questions on various phases of the 
work. When the answers come in they are dis- 
tributed in type-written form among the classes, 
there being 300 copies of each issue. The organ- 
ization began with grading. Mr. Alexander 
states that the lumber industry of British Co- 
lumbia four years ago had developed faster 
than the knowledge of grading. With the in- 
struction in grading, the young lumbermen be- 
came interested in other subjects, calling for 
discussions on scientific phases of lumbering and 
forestry, and in that way the Dominion forest 
products laboratories became a part of the 
school of instruction. There have been courses 
in kiln drying, and exhaustive studies in the 
various causes of degrading. Among vital 
topics now under consideration, as a result of 
the classes, is a plan for a revision of grading 
rules so as to conform as nearly as practicable 
to the movement for standardization in the 
United States. 

Mr. Beaulieu is a believer in the plan of 
arousing interest to the point that the ‘‘ boys’’ 
do the work themselves. He has noticed as a 
result of the studies that there is a continuous 
discussion of the numerous problems brought 
before the young Imbermen, adding daily to 








ANNUAL BANQUET VANCOUVER AND NEW WESTMINSTER LUMBER CLASSES, AMBASSADOR CAFE, VANCOUVER, B.C., APRIL 8 


Crispin, chairman of the New Westminster 
class. There was a unanimous and enthusiastic 
vote of thanks to Mr. Beaulieu, in response to 
which the well known expert on grades deliv- 
ered a striking and classic utterance, in these 
words: 

*“Mr. Alexander’s sole ambition is to over- 
come all the troubles in the mills through edu- 
cation.’’ 

Speaking along similar lines, Mr. Alexander 
observed that the forest products laboratories 
had been helpful to a very large extent. G. H. 
Slater, chairman of the Victoria class, pro- 
posed a toast, ‘‘The Lumber Industry,’’ to 
which the response was made by Lorne Cameron, 
of the Rat Portage Lumber Co. Reg. Graves 
asked for a vote of thanks to Mr. McElhanney 
and Mr. Jenkins, to which Mr. McElhanney re- 
plied, by voicing the neeessity for research, 
which last winter had been devoted particularly 
to kiln drying. 

A graceful little speech was made by Alex. 
T. Robson, sales manager of the Timberland 
Lumber Co., New Westminster, ‘‘To the 
Ladies.’? He remarked humorously that the 
toast properly could have been proposed by 
Jack McMillan, ‘‘Sheik of Vancouver;’’ but 


was 51, and the total attendance was 1,275. 
New Westminster formed a club in 1925; and 
Victoria, Sidney, Shawnigan Lake and Ladner 
each organized a club for the past season. New 
Westminster, under Mr. Crispin, has had an 
average attendance of 39; Victoria, under Mr. 
Slater, 43; Sidney, under Adam Dickson, 26; 
Shawnigan Lake, under A. M. Palland, 19; 
and Ladner, under Alex Cummings, 10. The 
total attendance for all of the clubs was 3,953; 
and during the season there was distributed 300 
copies of each of 19 papers of 7 pages each, a 
total of 39,900 sheets. 

Among lumbermen active in supporting the 
classes are: Chris. McRae, member of parlia- 
ment, managing director Alberta Lumber Co., 
Vancouver; H. J. Mackin, mill manager Cana- 
dian Western Lumber Co., Fraser Mills; J. G. 
and Alex T. Robson, Timberland Lumber Co., 
New Westminster; George R. Hackett and J. 
A. McMillan, Robertson & Hackett; O. A. 
Murphy, Ladner Lumber Mill; A. J. Hendry, 
British Columbia Mills, Timber & Trading Co.; 
John Hanbury, John Hanbury & Co.; R. P. 
Arkley, King & Jardine; W. Ingham, Brunette 
Saw Mills Co.; D. L. Cameron, Rat Portage 
Lumber Co.; G. H. Carnwath, False Creek Lum- 


their knowledge of forest products. In effect, 
they are securing a university education, with- 
out financial cost to themselves. The sessions 
in Vancouver are held at the headquarters of 
the association; but classes frequently visit 
the mills for a close inspection of the work in 
hand. This aspect of the work is particularly 
true of Mr. Beaulieu’s ‘‘ Sunday school classes,”’ 
which have been active from time to time, for 
the instruction of advanced pupils. The time is 
at hand when the organization will in effect 
graduate its classes, awarding them a form of 
certificate or diploma based on their work in 
the school. It has been found also that the 
earnest study of problems affecting the manu- 
facture of lumber has added immensely to the 
efficiency of the men, and while the mills are 
standing the expense they also are reaping the 
benefits in the higher character of service given 
by the employees. 


Success in Kiln Drying Study 


On the single item of kiln drying, Mr. Beau- 
lieu declares the classes have wrought wonder- 
ful results. 

We have revolutionized the kiln-drying methods 
of British Columbia sawmills, he said. Since the 
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classes have taken up an exhaustive study of this 
subject, the falldowns have very materially re- 
duced. Degrade studies show how much has been 
accomplished, and a little later we expect to have 
exact figures giving the results in dollars and 
cents. It is interesting to note that in this one 
particular, we have reduced losses by 30 percent on 
total production ; and that, I think, is a wonderful 
result. Each one of the mills is able to find out 
exactly what takes place. Every piece of lumber 
that is degraded has to be accounted for, and the 
reason given if the cause of degrade is other than 
natural. Information of this kind is a money- 
saver for the mills. We are able to get the differ- 
ent heads of an organization together and consider 
the best ways of overcoming the causes of de- 
grades; and if we are able to show that one mill 
can avoid degrades of a definite nature, it is 
surely logical to insist that they are avoidable in 
all the other mills. 


Taking up one of the numerous charts in his 
collection, Mr. Beaulieu pointed to an entry 
‘chipped surface’’ under the heading 1x3 edge 
grain flooring. Under date Jan. 18, 1926, the 
chart showed for mill No. 3 an entry of 1.5 
percent, as contrasted with 16.7 percent for 
mill No. 13. ‘‘If mill No. 3 can get by with 
only 1.5, why can not mill No. 13 do as well?’’ 
asked the grading inspector. As soon as the 
management of mill No. 13 sees the report, it 
not only asks the same question, but insists on 
an improvement. 


Subjects Taken Up During Season 


Among subjects taken up by the classes dur- 
ing the season just closed were: Sawing, planer 
work, scaling and log buying, timber exporting, 
sales, cost accounting, kiln drying, lumber mar- 
keting, cedar and shingles, manufacture of mill 
and planer mill supplies, a course on grading 


written in ten parts, dry and green lumber 
weights, instructions to tallymen. In the tech- 
nical and scientific field the following subjects 
were supplied by the forest products laborato- 
ries: Kiln drying, shrinkage, reabsorption in 
kiln-dried stock, hybrid trees, description of 
trees (West Coast species), air seasoning, resin 
in hemlock, nature and causes of defects in 
lumber. 

Among the questions asked by the classes 
and answered by the experts among the lum- 
bermen are subjects of general interest. For 
example: 


Question—Which of the following names (given 
in M List) for Douglas fir is correct—Douglas fir, 
Oregon pine, British Colunibia pine, Columbia pine, 
Puget Sound pine, red fir or yellow fir? 

Answer—Forest Products Laboratory, Vancou- 
ver: In the past, the name “Oregon pine” has been 
used largely in the export trade to describe this 
wood, but it is now generally accepted that ‘“Doug- 
las fir’ is the correct common name for this species, 
whose botanical name is Pseudotsuga tazifolia. 
Douglas fir is named in honor of David Douglas, 
the botanist, who explored British Columbia in 
1825 and who planted Douglas fir seeds in England 
in 1827. The first use of the name Oregon pine is 
reported to have been in 1833 (eight years after 
Douglas) when Dr. John McLoughlin used it to 
describe the first cargo of Douglas fir products 
loaded on the Columbia River. As priority of 
nomenclature has always been recognized by bot- 
anists, precedence should in all fairness be given 
to the original name of Douglas fir. Also some 
years ago, the United States Forest Service took a 
lumber census which resulted in its officially adopt- 
ing the name Douglas fir, as it was used more than 
all others combined. The confusion of names is 
especially unfortunate for British Columbia, as a 
very large proportion of the Douglas fir used in the 
United Kingdom is still imported and sold under 
the name of Oregon pine. It is reported that many 
of the timber merchants in the United Kingdom 
are not aware that Douglas fir and Oregon pine 
are one and the same tree and that much of the 


timber imported and sold under the latter name is 
in reality Douglas fir from British Columbia. 

As the Douglas fir is not a pine, and as the 
name Douglas fir was that originally given and is 
the name officially adopted by the Canadian and 
United States forest services, it would be in the 
interests of all concerned if the names of Oregon 
pine, British Columbia pine, Puget Sound pine and 
Columbia pine were done away with and the name 
Douglas fir used universally. 


Question—What is the difference between yellow 
and red fir, and how can the trees be distinguished ? 


Answer—Douglas fir is sometimes differentiated 
by lumbermen into “red fir” and “yellow fir.’’ The 
red fir is usually reddish brown in color and coarse 
grained, whereas the yellow fir is a clear, yellowish 
brown color and fine grained. The botanical char- 
acters of trees furnishing these dissimilar qualities 
of wood are the same, and there is no foundation 
for the popular belief that these woods come from 
two different species of tree. The true explana- 
tion of the difference in color in this species is un- 
known. It is likely due to extremely complex 
chemical reactions connected with the nourishment 
of the tree. Not only may “red” and ‘yellow” fir 
be found in different trees, but in one and the same 
tree. For the first stage of from 50 to 100 or more 
years diameter growth is rapid, giving coarse- 
grained wood, while the later stages of growth are, 
as a rule, slower and give fine grained wood. 

The terms “red fir’ and “second growth fir’ on 
the one hand, and “yellow fir’ and “first or virgin 
growth fir’ on the other, are more or less synony- 
mous, but use of such terms is confusing and their 
use should be discouraged. In specifying rate of 
growth at which timber for certain orders will be 
accepted, the number of rings per inch is an accu- 
rate standard which permits of no quibbling; 
whereas where strength is a requisite factor the 
density or percentage of summer wood should be 
specified. 

Broadly reviewing the work, Mr. Alexander 
says: ‘‘ We are gratified at the progress made.’’ 

Mr. Beaulieu adds: ‘‘We must get busy, 
learn more and learn it right. If we have made 
a satisfactory record this season, we are ambi- 


tious to double it next year.’ 


In Southern Lumber Fields 


Company Buys Group Insurance 


PinE Buurr, Ark., April 13.—The Pine Bluff 
Lumber Co., of this city, has recently taken out 
group life insurance for its employees amount- 
ing to $65,000 which combines the protective fea- 
tures with the advantages of a free visiting 
nurse service. Employer and employees pay the 
premiums jointly. 

Employees included in the main classification 
covered by the plan receive individual insur- 
ance ranging from $500 to $1,500 as immediate 
protection. These amounts will be increased 
$100 a year for ten years. In addition to the 
death benefits it creates, the insurance also car- 
ries with it a disability clause whereby a per- 
son becoming totally or permanently disabled 
before 60 years of age will receive the full 
amount of his insurance in monthly instalments 
for a stipulated period. During that time pre- 
miums are waived. 


Argue Over Demurrage Charge 


St. Louris, Mo., April 13.—The W. T. Fergu- 
son Lumber Co. has paid under protest to the 
Missouri Pacific Railroad a charge of $2 for 
demurrage on a car of lumber held at Little 
Rock, Ark., May 30 (Decoration Day), 1925, 
and will bring the matter to the attention of the 
Interstate Commerce Commission. Already 
several hundred dollars has been expended, 
counting time of officials handling the volumi- 
nous correspondence that has passed on the sub- 
ject, stenographers’ hire, postage ete. 

The question involved in the $2 claim brought 
to the attention of the Interstate Commerce 
Commission involves the meaning of the words 
‘national holiday,’’ as expressed in the tariffs 
issued by the railroads. 

Decoration Day was created as a national 
holiday by an Act of Congress passed Oct. 1, 
1888. However, it is not observed as a national 
holiday in Arkansas, Alabama, Florida, Georgia, 
Louisiana, Mississippi, North Carolina and 
South Carolina. 

The railroad tariff reads as follows: ‘‘In 
computing time Sundays and legal holidays 
(National, State and municipal) will be ex- 
cluded.’? The statement of T. C. Whitmarsh, 
vice president and general manager of the 


W. T. Ferguson Lumber Co., which will be pre- 
sented to the Interstate Commerce Commission, 
says it is a national holiday whether the State 
recognizes it or not. 


New Firm to Specialize in Walnut 


CINCINNATI, OHIO, April 12.—P. V. Shoe, for 
many years a partner in the lumber firm of 
Kosse, Shoe & Schleyer Co., and in recent years 
president of the company, has withdrawn from 
that concern and formed a new company in 
partnership with A. J. Boehm. Mr. Boehm 
formerly was a stockholder and director in the 
Kosse, Shoe & Schleyer Co., retiring therefrom 
in 1924. 

The new corporation will be known as the 
Shoe-Boehm Walnut Co. It is incorporated in 
Ohio with an authorized capital of $100,000. 
Mr. Shoe has been elected president and treas- 
urer of the company, Mr. Boehm vice president 
and secretary. Other directors are J. E. Shoe, 
George C. Boehm and Otto Pfleger. 

The company has acquired a distribution 
yard on the Big Four railroad at Main Ave- 
nue and Murray Road, St. Bernard, a suburb of 
Cincinnati. The company will specialize in 
American walnut, catering to both foreign and 
domestic trade. 

Mr. Boehm for the last two years has been 
conducting a wholesale lumber business. He 
has a wide acquaintance in the foreign and do- 
mestie trade and is a specialist in walnut. Mr. 
Shoe has had thirty years’ experience in the 
lumber business, a large part of which has been 
devoted to the export trade. 

Mr. Shoe’s interests in the Kosse, Shoe & 
Schleyer Co. were acquired by a group of other 
stockholders. On his retirement as president, 
the company reorganized, electing A. Heidt as 
president. Mr. Heidt was formerly vice presi- 
dent of the company. Alex Schmidt was pro- 
moted to vice president; Frank A. Slacke to 
secretary, and K. Hoffman to treasurer. 

The Kosse, Shoe & Schleyer Co. will continue 
to engage in the domestic and export trade and 
will maintain its plant and yards at St. Ber- 
nard as heretofore. The company’s organiza- 
tion is being maintained intact with the excep- 
tion of the change in the head. The firm is one 
of the oldest in the export trade in Cincinnati. 


To Apply Straight Mileage Rates 


AusTIN, Tex., April 13.—Cancelation of all 
save two of the several exceptions to the general 
lumber tariff in Texas and the application of 
straight mileage rates is proposed by the rail- 
roads of the State. In response to their petition 
the commission set May 11 to consider the mat- 
ter. The two exceptions are the Southeast Texas 
adjustment, as prescribed in hearing No. 2170, 
and southbound rates to Houston based on or 
made with relation to the Southeast Texas ad- 
justment. 

The carriers propose to cancel all special rates 
on lumber and related articles and all specific 
rates or adjustments based upon such special 
scales, also all other special rates and adjust- 
ments that are inconsistent with the so-called 
standard scale and group adjustment, except in 
the two instances noted. In lieu of the many 
exceptions, the railroads would apply the scale 
and group rates. The carriers aver to the com- 
mission that much complaint has been made 
against the special rates and that they should 
be cancelled. 


Reach Agreement on Hardwood Rates 


MEMPHIS, TENN., April 14.—The rates on 
lumber from Mobile, Ala., to the Carolina terri- 
tory to points on the Southern Railway and its 
subsidiaries will be continued on the same basis 
as the Mobile division points, according to an 
agreement reached between the Southern Hard- 
wood Traffic Association and the carriers. This 
means that the proposed advance of about 5 
cents a hundred pounds will not be made effec- 
tive. 

This agreement was announced by C. A. New, 
assistant secretary-manager of the Southern 
Hardwood Traffic Association, who was in At- 
lanta last week attending the hearing before 
the Interstate Commerce Commission in regard 
to a general revision of southern lumber rate 
structures. The hearing itself was adjourned 
and will be taken up later at a hearing in Wash- 
ington, D. C. 

The case for southern shippers was handled 
by J. V. Norman, general counsel for the South- 
ern Hardwood Traffic Association. Mr. New 
presented the testimony for the hardwood ship- 
pers. 
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Current Activities Among Operators in 


Favors Arboretum for Coast City 


PoRTLAND, OrE., April 10.—Setting aside a 
tract of land of about 100 acres within the 
limits of the city of Portland for an arboretum 
in which all native plants of Oregon can be 
grown, is urged in a letter to the city council 
by Sinclair A. Wilson, president of the First 
National Bank of Linnton. He urged that it 
would be appropriate to start this movement 
as a feature of American Forest Week, April 
18 to 24, inclusive. The land suggested is 
logged off and especially suitable for the pur- 
pose suggested. 

Oregon must be forest minded, says the com- 
munication. We owe much of our health and 
wealth to our timber resources. We must con- 
serve to utilize. If we would perpetuate the in- 
dustry we must understand the problems of prac- 
tical conservation. An arboretum at Portland 
would prove a natural fairyland of timbered mag- 
nificence, a playground for all our people, a show 
place for visitors, a testimonial of appreciation 
of what we now have, an everlasting reminder of 
the importance of Oregon’s great asset—her 
forests. 


New Mill Placed in Operation 


KLAMATH FALLS, OrE., April 10.—The new 
Kesterson electrically driven sawmill, with a 
capacity of 75,000 feet per shift, located at 
Dorris, Calif., got under way Wednesday with 
full crews at the plant, yards, and woods. 

The mill is said to be a credit to northern 
California and southern Oregon in the way of 
a strictly modern plant and will run steadily 
until winter storms force a suspension. I. E. 
Kesterson, owner and general manager, is a 
most successful old-time operator in the Kla- 
math basin, having run the Topsy Lumber Co., 
located just over the line in Oregon for a num- 
ber of years. The bulk of his timber is located 
in the vicinity of the old plant and is now tapped 
by a short stretch of logging road which Mr. 
Kesterson assisted the Southern Pacific to build 
during the last four months. 

The people of Dorris are said to be highly 
elated with this latest addition to their indus- 
trial development, bringing a welcome increase 
to the payroll of that section. The Associated 
Box Co.’s plant there is also running full time 
and is furnished box lumber by the new Kester- 
son operation. 


Good Business Ahead But No Boom 


San FRANCISCO, Cauir., April 10.—The lum- 
berman who is looking for a boom during 1926 
will be disappointed, according to M. A. 
Murphy, of the F. S. Murphy Lumber Co., who 
returned last week from a trip through the 
eastern and northeastern States and part of 
Canada. 


On the other hand, declared Mr. Murphy, there 
will be better business this year than in either 
1925 or 1924. But this can not be called a boom. 
It means that business of the nation is marching 
steadily forward; that the homeseeker, aided by 
two years of prosperity, is now in position to 
build; that the country is settled for an era of 
“good times” and the public generally has con- 
fidence in the future. 

For the last twelve months we have had great 
prosperity and I can see no reason why it should 
not continue. Our great danger lies in the next 
few weeks while business, interrupted to some 
extent by eastern storms, is due to slacken, tend- 
ing to unnerve the smaller operator who has 
worked himself into a frenzy over the reports of 
a coming “boom.’’ Fundamental conditions are 
sound and unless there is an unforeseen increase 
in lumber production the industry should have an 
exceptionally good year. 

Sash and door men, the smaller manufac- 
turers, according to Mr. Murphy, are somewhat 
pessimistic over the outlook for the spring while 
the larger manufacturers declare that 1926 will 
show profits above those of the previous years. 
The yard trade, he says, is just the opposite, 
declaring that the retailer is positive that the 
year will be one of prosperity. In retail busi- 
ness better prices prevail with the demand even 
above normal, retailers told Mr. Murphy. 

At the mills there is a big demand for boards 


and shiplap with prices exceptionally strong. 
Fir dimension in the Chicago market is in good 
request and export trade is picking up steadily. 

Sugar pine business, according to E. P. 
Ivory, of the Sugar Pine Sales Co., has 
slackened somewhat during the last two weeks 
because of storms prevailing in the East and 
middle West. Prices, however, remain strong, 
and general stimulation of the market is indi- 
cated in inquiries. 

Redwood continues to hold a strong position, 
while orders continue to keep ahead of produc- 
tion. Prices are firm with advances reported 
in some grades. Export and eastern business 
increased during the last week while California 
business, due to storms, took a decided drop. 


Douglas Fir for Washing Machines 


SEATTLE, WaSH., April 10.—‘‘A Few Facts 
for Home Consumption’’ is the title of a cir- 
cular issued by the West Coast Lumbermen’s 
Association, Robert B. Allen, secretary-manager, 
showing that one American manufacturing con- 
cern is making a household word of Douglas 
fir. It demonstrates that in this instance Doug- 
las fir is being ‘‘sold’’ to consumers in such a 
way as to make them constant boosters for the 
industry, and that there are methods of sales- 
manship outside of the industry which might 
advantageously be employed within it. 


Mr. Allen’s circular refers to the Buckeye- 
Prima Co., Sidney, Ohio, large manufacturer 
of electric washing machines. This concern 
has so much confidence in Douglas fir that it is 
internationally advertising its product with a 
ten-year guaranty. The circular quotes from 
some of the advertising which the company is 
putting into thousands of homes, as follows: 


Prima Douglas Fir Wood Tub—We searched the 
world for the best possible material from which to 
construct the tub for Prima washing machines. 
Test after test resulted in the selection of Douglas 
fir. We are pioneers in wood-tub construction. We 
chose wood because it retains heat to a much 
greater degree than metal. And hot water is the 
most powerful agent in the proper cleansing of 
clothes. Having decided upon a wooden tub, we 
selected Douglas fir because of its remarkable re- 
sistance to decay and wear. This wood does not 
swell, shrink or warp. It is absolutely sanitary. 
No soap scum formation adheres to wood. The 
Prima heat-retaining tub is made of edge grain 14 
inch, smooth Douglas fir. It drains to the last 
drop; is easily cleaned, and absolutely air-tight. 


The circular closes with a dozen testimonials 
from housewives who have given the Douglas 
fir tub a thorough test and now prefer it to all 
others. Mrs. George D. Smith, of Butler, Pa., 
writes: ‘‘The tub being made of Douglas fir, 
retains the heat and will not rot or split.’’ Mrs. 
R. D. Jones, of Follansbee, W. Va., says: ‘‘The 
Douglas fir tub is one of the best tubs I have 
ever seen.’’ In the circular alone there are 
seven testimonials from housewives in Penn- 
sylvania, three from West Virginia, one from 
Maine and one from Ohio. 
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To Cut Fir Timber Tract 


BANDON, ORE., April 10.—The plant of the 
Bandon Lumber Co. is being moved to the 
Doane place on Two-Mile, where a tract of fir 
timber is to be cut into commercial lumber. The 
concern was formerly the J. Albertson mill, but 
has been incorporated as the Bandon Lumber 
Co. following the purchase of an interest by 
xeorge W. Doane. 


Secures Government Contract 


CoTTAGE GROVE, OrE., April 10.—In conjune- 
tion with a contract for 40,000,000 feet an- 
nually from the Government, Anderson & Mid- 
dleton have made arrangements for extensive 
logging and have extended their logging rail- 
way to the government tract. Mill A at Latham 
is in operation and Mill B, located here, is 
about ready to start, although the date has not 
been announced. 


es 


Cedar Shingle Reminiscences 


SEATTLE, WASH., April 10.—Becoming remi- 
niscent a few days ago, A. H. Ruelle traced the 
beginning of the manufacture of cedar shin- 
gles—restricting his observations to the first 
manufacture of cedar shingles sixteen inches 
long, and not the manufacture and use of cedar 
shakes in the Pacific Northwest, which dateg 
back to the early 750s. 

Protais Harvey Ruelle, father of A. H. Ruelle, 
of Jones Creek (now Lena), Oconto County, Wis- 
consin, in the fall of 1877 made 15,000 shaved 
cedar shingles, 16-inch, 5/2, and the same quan- 
tity of white pine shingles, to cover a barn, 
These were split from bolts and then draw. 
shaved by hand. The cedar covered half of the 
roof, and the pine the other half. Mr. Ruelle 
says: ‘‘As far as I know, the original shingles 
still cover the barn. Fifteen years ago the 
shingles were on the barn and the roof wag 
rain-proof.’’ 

In the spring of 1878 Mr. Ruelle persuaded 
Robert Ellis, then manager of the Oconto Co., 
Oconto, who owned a two-hand machine mill, 
to manufacture sawn cedar shingles. Mr. Ellis 
ordered about thirty cords of cedar bolts cut, 
which Mr. Ruelle produced at cost from the 
bottoms near the mouth of Jones Creek, which 
empties into Little River, a tributary of the 
Oconto River, emptying into the main Oconto at 
Leighton, or about two miles east of Stiles, a 
total distance of about twelve miles from 
Oconto City. Prior to that time only white pine 
shingles had been made. Mr. Ruelle says the 
result of Mr. Ellis’ experiment was so satis- 
factory that the following year he procured all 
the cedar bolts possible, and the manufacture 
of cedar shingles became general in that dis- 
trict within three to five years afterward by 
shingle manufacturers who had cedar timber 
suitable for bolts or could produce them. Mr. 
Ruelle manufactured cedar shingles in 1887 at 
Cisco, on the Soo Line, in the northern penin- 
sula of Michigan. He states that the manv- 
facture of cedar shingles began in the Pacific 
Northwest about 1888. 

A. H. Ruelle has been a citizen of Seattle for 
nearly thirty-five years, and is president of the 
Pacific Coast Timber Co., producer and dealer 
in cedar poles, piles and spars. 


Quality Main Consideration 

Port Moopy, B. C., April 10.—Thurston-Fla- 
velle (Ltd.), of this city, has been gradually 
improving its plant facilities during the last 
year with always the thought of improving the 
quality of the products and getting the most 
high grade material out of the log, rather than 
increasing the volume of cut. 

This plant is a highly specialized operation, 
its principal product being ‘‘ Beaver Brand’’ 
red cedar bevel siding and bungalow siding. 
The log is broken up into cants and then sawed 
into siding stock with a small pony band rig 
and a large Wickes gang. This method of 
manufacture, of course, produces siding that is 
nearly all vertical grain and gets the maximum 
amount of clear lumber from the log. The 1-inch 
stock is then kiln dried, after which it is sur- 
faced, then resawed in the factory. Here the 
company follows a different practice from a 
good many of the bevel siding manufacturers 
in that it uses a separate unit for resawing 
surfaced material instead of putting it through 
at one operation. The company is of the opin- 
ion that it is able to make enough of a saving 
between the surfacing machine and the resaw, 
by regrading the stock before it is sawn, to 
more than make up for the extra trouble in 
handling in this manner. 

A large addition to the factory building has 
relieved some congestion and made it practi- 
cable to install new equipment as well as 
to carry out the plans which have brought forth 
a larger percentage of production of the wider 
bungalow and colonial siding. The company 
has been operating in such a manner as to get 
a2 maximum amount of the wide siding, and at 
present has quite a large stock of 10-inch bun- 
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West Coast Lumber Producing Centers 


low and colonial siding. This company also 
manufactures moldings, lattice and common 

ades of cedar lumber. 

In its sales department this company has for 
many years maintained the policy in the mixed- 
ear business of supplying its siding with shin- 
gles from any well known shingle mill, or in 
most cases advocating that the buyer buy shin- 
gles from its favorite shingle mill and specify 
‘‘Beaver Brand’’ siding to be shipped in the car 
with these shingles. This has been done to 
eater to the demand from buyers who prefer 
shingles made in exclusive shingle mills, rather 
than in combination siding and shingle mills. 

The principals of this company through a 
separate corporation are large producers of 
logs and are opening up a large tract of fir and 
cedar timber containing about 900,000,000 feet. 
It is expected to be producing logs in this new 
operation next fall. 


New Craneway for Handling Hemlock 


Hammonp, B. C., April 10.—The Hammond 
Cedar Co. is completing installation of a large 
eraneway with an 80-foot span bridge crane for 
handling, storing and loading hemlock lumber. 


The company operates its mill day shift on 


cedar and night shift on hemlock, in cedar, 
specializing on bevel siding, and in hemlock 
producing largely 2x4’s in the common grades 
and 3- and 4-inch vertical grain flooring in the 
clear. 

The new craneway has been built specially to 
take care of the hemlock which is shipped largely 
by water and loaded on barges at the com- 
pany’s plant, for delivery to ocean-going vessels. 

This company is one of the largest producers 
of red cedar siding in the Northwest. The same 
interests control the Westminster Mill Co. and 
the Brunette Sawmills, of New Westminster, 
B. C. These mills are large manufacturers of 
fir lumber and red cedar shingles. 


Sets New Mark for Loading 


RYDERWOOD, WasH., April 10.—Dick Davis, 
foreman of a crew of thirteen men in the Long- 
Bell operation, has set a new mark for loading. 
In an 8-hour shift, with an electric high-lead 
outfit, the loading district totaled thirty-five 
cars, with a seale of 433,050 feet. 


Firm Stand on Smith Bill 


SEATTLE, WasuH., April 10.—Taking a firm 
stand against the Smith bill, officially known as 
8. B. 2,808, the West Coast Lumbermen’s As- 
sociation, through Robert B. Allen, secretary- 
manager, has issued a letter emphatically pro- 
testing against the proposed increase in the 
membership of the Interstate Commerce Com- 
mission and regional appointment of commis- 
sioners. Mr. Allen’s letter says: 


The Interstate Commerce Commission is an ad- 
ministrative, quasi-judicial body, with some legis- 
lative powers in rate making. We maintain that 
appointees to said commission should be selected 
for fitness rather than the accident of residence. 

Should Senate bill 2808 become a statute, there 
is grave question as to whether the Interstate Com- 
merce Commission of the future will reach its de- 
cisions competently, impartially and responsibly as 
befits a judicial authority or surrender its author- 
ity to regional ——— political pressure and spe- 
cial interest lobbying. 

It is our contention that shippers and receivers 
of freight should not be compelled to resort to 
freight rate lobbies, but should be permitted to con- 
tinue to present their cases before the Interstate 
Commerce Commission in an orderly manner, with 
facts, established principles in transportation law 
and rate making, the governing factors. 

As the commission is now constituted there has 
not been a single complaint that any portion of the 
country has been unfairly treated, discriminated 
against or given preferential consideration. 
course there are cases now and then where the 
commission is criticised for orders that it has made 
in connection with rates, but, without exception, it 
will be found that such criticisms are based either 
upon a lack of knowledge of the facts or upon 
Some notion that the law itself is wrong. 

Fitness, therefore, should be the only qualifica- 

on to be considered in making Interstate Com- 
merce Commission appointments; and, if that qual- 
ification is rigidly adhered to it will not make a 
Particle of difference to the nation’s shippers and 


receivers of freight if the entire commission is ap- 
pointed from Tuscarora, Tunkhannock, Patchogue, 
Okeechobee or anywhere else. 

Inasmuch as all of the more important work of 
the Interstate Commerce Commission is done in 
conference; and, inasmuch as business experience 
is that the larger the commission or committee, in 
any line of work, the less efficient it is, our asso- 
ciation also regards the proposal to increase the 
membership of the Interstate Commerce Commis- 
sion from eleven to thirteen as a distinct step 
backward in the handling of the transportation 
problems of this country. 

The commission as it is today is altogether too 
large for the character of work it has to do. 
the commissioners were fewer and the appropria- 
tions sufficient to employ ample, informed, quali- 
fied, efficient subordinates, the work of the com- 
mission could be handled much better and much 
more expeditiously. 

In connection with this bill there has been more 
or less talk about appointing commissioners to rep- 
resent special interests—agriculture, industry, 
labor, finance. If you combine these two proposi- 
tions—regional appointments and appointments to 
represent special interests, you might just as well 
repeal the Act to Regulate Commerce, for it would 
be but a short time until its usefulness would be 
gone. 

Even if the regional representation provided for 
in Senate bill 2,808 were sound in principle, the 
division of membership into regions proposed by 
the bill is decidedly wrong. Under it the Inter- 
state Commerce Commission would be divided into 
seven groups. Four of the thirteen members would 
be named from the southern States and two from 
the inter-mountain States—Montana, Wyoming, 
Colorado, Idaho, Nevada, Arizona and Utah. One 
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A new way of moving a house was shown by the 

Queen City Yacht Club, Seattle, Wash., when it 

placed its new club house, purchased from the 

Government, onto a barge, hooked up to a tug 

and moved it from West Seattle to its new home 

at the foot of Edgar Street, on the east shore 
of Lake Union 





member would be appointed from the Pacific group, 
consisting of California, Oregon and Washington, 
which three States have more than double the pop- 
ulation of the inter-mountain States and have 
transportation and traffic problems very much 
greater than those of the mountain group. 


Airplane Patrol for National Forests 


SEATTLE, WasH., April 10.—According to in- 
formation received from George C. Joy, State su- 
pervisor of forestry, Seattle this season will be 
the base for airplane patrol of the west side 
national forests. Last year the base was at 
Vancouver, Wash. The airplane patrol will op- 
erate from San Point for the service in western 
Washington, and from Spokane as the base for 
eastern Washington. The War Department at 
Washington, D. C., has loaned equipment to the 
Department of Agriculture, consisting of nine 
army airplanes, nine extra Liberty motors, four- 
teen parachutes, and other items, now at Crissy 
Field, San Francisco. 

The Seattle Chamber of Commerce has voted 
to coéperate in the State observance of forest 
fire week, and also has adopted a resolution 
urging an energetic campaign against the nui- 
—_— of smoke from summer forest and brush 

res. 


Support Trade Extension Program 


PorRTLAND, ORE., April 10.—About forty lead- 
ing lumbermen assembled here today to hear an 
outline of the market extension campaign to be 
carried on by the West Coast Lumber Trade 
Extension Bureau, the program of which calls 
for an expenditure of $500,000 a year for three 
years to enlarge the market for Pacific coast 
lumber and forest products. It was one of a 
series of sectional meetings in the Pacifie North- 
west. George M. Duncan, wholesaler of Port- 
land and operator of a mill at Dryad, Wash., 
presided at the meeting which was held at the 
Portland Hotel. Several Portland bankers were 
present and W. L. Thompson, vice president of 
the First National Bank, spoke from their view- 
point in support of the plan, which calls for an 
assessment of 5 cents a thousand feet of logs 
and 5 cents a thousand feet of lumber to defray 
the cost. Henry Schott, who is to have super- 
vision over the publicity and trade extension 
activities, was the principal speaker. He out- 
lined the different ways that the promotion fund 
would be expended and the results expected in 
return. Other speakers were J. D. Tennant, vice 
president Long-Bell Lumber Co., and George 8. 
Long, vice president Weyerhaeuser Timber Co. 

It was reported that seventy-two mills have 
already signed up in favor of the plan, work 
on which is already well under way. The head- 
quarters are in Seattle, but the bureau is a unit 
distinct from the West Coast Lumberman’s As- 
sociation which sponsored it. 


Contract for Building Railroad Spurs 


OSTRANDER, WASH., April 10.—Equipment is 
being moved to the scene of operations of Han- 
son & Neva, who have the contract for building 
four miles of spurs in the holdings of the 
Weyerhaeuser Timber Co., near here. 


Moves to New Location 


BREMERTON, WasH., April 10.—The plant of 
the Braman Millwork Supply Co. has been 
moved to a new location on the waterfront, ad- 
joining the Second Street wharf, with new ma- 
chinery permitting a largely increased output. 
The owners are J. W. Braman & Son. 


Active in Forest Week Observance 


MINNEAPOLIS, MINN., April 13.—More than 
150,000 trees are to be planted in Minnesota 
during American Forest Week, April 18 to 24, 
according to Clarence B. Winter, State Chair- 
man of the Minnesota forest week committee. 
Lumbermen’s organizations and other groups 
throughout the State are codperating, he said. 

Club women alone are planting 100,000 trees. 
Many American Legion posts are planning tree 
planting programs, specially for roadside and 
memorial purposes, while the State forestry 
department has 20,000 free trees for distribution 
during the week, mostly to school children. 

N. E. Boucher, secretary of the Northern 
White Cedar Association and Vicegerent Snark 
of the Concatenated Order of Hoo-Hoo, which is 
sponsoring the forestry educational movement, 
the Friends of the Forest, today sent out a State- 
wide appeal for coéperation in American For- 
est Week. 

He showed how society is either directly or 
indirectly dependent on trees for food, clothing, 
shelter, health, happiness, recreation and in- 
spiration, and ended his appeal for codperation 
in stamping out forest fires. The fifty-two Hoo- 
Hoo clubs in the United States and Canada and 
250 local officers of the order are sponsoring 
local events during forest week in codperation 
with public-spirited citizens and organizations. 

THE DESTRUCTION of chestnut forests in 
France has been caused by the heavy demands 
of the tanning industry and disease, a remedy 
for which has now been found. Reforestation 
projects have been undertaken and a heavy ex- 
port duty has been placed on chestnut wood. 
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To the Lovers of the Forest 


(Continued from Front Page) 


The wayfaring man though a fool can see the end of our forests unless 
a heedless race sees the error of its ways. 

It is fruitless to scold about what has happened. All of our natural 
resources have been exploited to the limit to hasten the growth and 
development of a civilization far more rapid than ever before known 
to the world. We have impoverished our soils of their nitrates and 
phosphates and have cut down our trees with reckless abandon that we 
might have cheap food and cheap homes. We have literally obeyed the 
admonition that we should take no heed of the morrow because of the 
long held belief that our timber resources could not come to an end. 
Our forebearers had no thought of the future in the mad race of the 
full use and enjoyment of the wonderful riches and natural resources 
of this most favored nation. 

The settler who cut down trees and burned them and robbed his soil 
did the best that he knew how. The lumbermen entered the forests, cut 
logs and carried them away to the mills and did the best that they knew 
how to provide cheap lumber for many uses. Trees were cut for lumber 
and fuel and other purposes because wood was the cheapest natural 
resource for many uses. 

The destruction and the removal of trees in vast forest areas was 
inevitable because of the usefulness and cheapness of the product of 
the trees. There was a sound economic basis for all that was done in 
the way of cutting and it is inconceivable now that our forests could 
have remained and our wonderful and hopeful civilization have come 
to pass. 

The vocabulary of execration has been exhausted in 


to make it profitable to grow and harvest trees. Conservation of our 
forest growth means not hoarding, but its wise use. Col. Greeley, whose 
friendliness to the forests can not be questioned, stands squarely for this, 

There are those who would compel the planting of a tree where one 
is cut. This is a strange doctrine in this land of the free. It might not 
sound so strange in the home of imperialism. There is a school of 
thought that holds that the right of property in trees is different from 
that of other kinds of property and that the public can say how and 
when those trees may be cut. The sooner the friends of the forests see 
that the sacred guarantees of our constitutions and of the law are 
thrown around trees as property, the sooner will we be on the road 
to a solution of our forestry problem. Those who want to see our forests 
perpetuated through the coercion of the owners of our forests seem to 
have forgotten that water has never been made to run up hill, and that 
economic laws have never been set aside by a legislature and that men 
are entitled to a reward for a service rendered. 


Timber Owned by Individuals 


Whether it was wise or not for our Government to have parted title 
as it did with the public domain, it was done. Under the obsession 
that it was sound policy to help the struggling poor, title to a large 
part of the public domain was passed to individuals. Timber is held 
today by individuals under the law of the land and the right in standing 
timber is just as sacred in the hands of the present owner as is the 
front lawn of a city home or the broad acres of a farm. It is futile 

to hope that through coercion or otherwise the private 
owners of the timber we have left will at a loss 





the abuse of lumbermen. It seems strange that an 





industry producing so large a share of the necessities 
of life during the last century should be looked at 
now as one of curse instead of one of value. Homes 
built of wood were cheap, comfortable and beautiful. 
Lumber was used in homes simply because it was the 
cheapest and most serviceable material at hand. Was 
the lumberman, who made it possible for the farmer 
in the prairie States to move from a sodhouse into 
a comfortable, well-built home, a criminal or did he 
perform a useful and commendable service in helping 
to provide a home for the farmer whose service helped 
to provide food? Let the ‘‘denudiacs’’ who probably 
without exception were born and raised in homes 
built from wood, decide whether the public who built 
homes of wood because it was cheap is without blame, 
if the lumbermen who cut the trees are to be de- 
nounced for gaining a livelihood by the production 
of lumber. 

The lumberman in his way, and I presume with as 
few faults and as little greed, has done his work as 
well perhaps as those who have been engaged in any 
other of the great industrial operations. Why should 
a lumberman waste his wealth in timber? He saved 
all the public would buy. Lumber was made because 
there was a demand for it and the cutting of trees 
was not the ruthless, ravenous destruction that our 
altruists so much love to paint. By what token should 
lumbermen be abused for the removal of trees for a 
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through compulsory legislation hold their timber or 
administer the cutting without reward, so that there 
will be a regrowth. 


It may sound strange but it is a fact that a large 
part of the value of present timber is nothing more 
than the enforced contribution from the owner in 
the way of taxes. Timber in private hands today is 
worth but little more than the entry price of the land 
and the investment in it in the way of taxes and in- 
terest. To say that the right to use timber acquired 
under the law and upon which has been expended in 
the way of taxes and protection large sums is not 
perfect in the owner, is to deny all constitutional 
guarantees. It is beyond the power of any man- 
made legislation to get men to labor without reward 
or to do an uneconomic thing. 


Fire Problem Real Conservation Issue 


The outstanding fact, known and- recognized by 
every authority on forestry, is that solution of the 
fire problem is the real conservation issue. Next to 
it and quite important is the problem of taxation. 
In addition to these, forest growth is always 
threatened with plant diseases and windfalls. Who 
among the altruists, were they owners of timber, 
would go forward today to plant trees, to burn slash 
or cut by selection with no guarantee against his 
timber being destroyed by fire, confiseated by taxes 














useful purpose and the newspapers escape condemna- 
tion for the use of so large an amount of forest 
growth? . We want our papers, we want our homes. Those who provide 
the raw material are, it seems to me, to be commended rather than abused. 

The crime lay not in cutting trees but in what happened after the 
trees were cut. Incident to the cutting is the debris and slash left on 
the ground. If there has been a crime committed it has been in per- 
mitting this slash to burn and destroy young growth. No well-wisher 
of our country can travel through the desolation of a burned over country 
without a mental picture of what we might now be enjoying had no 
fires followed cutting. Just as far as the prevention of fires would have 
secured a regrowth of timber left after cutting, it was a crime that fires 
were not prevented. The woeful waste was in the burning of timber 
of potential value left after cutting, and not in the cutting and use of 
trees ripe and ready for the harvest. Who would think it a sin to enter 
a ripe field of grain to harvest it? Who can hold that the cutting of 
mature trees to be put into service should never have been? 


Conservation Means Wise Use, Not Hoarding 


There are those who, had they the power, would prevent the cutting of 
any timber whatever. It is inconceivable to me to think that a tree 
should be any more immune from use by cutting than a beautiful field 
of corn should be immune from harvest. Let those who advocate the 
prohibition of cutting of trees or the restricted use of timber because 
of the decrease in our forest areas give serious thought to what such a 
program would mean in loss of opportunity for the enjoyment of many 
good things in life. Idle acres will never be set at work under private 
ownership, if after the care and expense of bringing trees to maturity, 
reward through ‘cutting and realization is denied the owner. Denial of 
a right to cut and use trees grown in private ownership, it seems defeats 
the very aim and desire of those who would prevent the cutting. The 
sane and economic plan to secure more forests in private ownership is 


or lost through disease and blowdowns? The public 

and not the lumbermen are responsible for our un- 
happy situation in regard to natural and artificial reforestation, after 
the cutting of timber. In cities property is taxed for fire protection. 
Timber generally has been taxed to death and the owner left to do his 
own fighting to protect it against fire. 

It is a common public belief that lumbermen are not only responsible 
for cutting trees, which they are, but for fires that destroy what timber 
is left. The Forest Service tells us that about 214 percent of all fires 
are started by lumbermen; 40 percent by lightning; 27 percent by 
campers and smokers and that 11 percent are incendiary. 

The Forest Service tells us that in the Lake States it takes about 
200 years to grow trees large enough to make saw logs. In the South 
it takes about seventy-five years. Trees that are being cut now out of 
virgin forests have lived anywhere from 100 to 500 years or more. 
Growing trees to make lumber is a slow and tedious process. Who 
would be content under a law compelling them to engage in the growth 
of a crop that could be harvested only at the end of a period running 
anywhere from seventy-five to 250 years with no guarantee that taxes, 
fires and other risks could be eliminated? 


Timber Should Be a Crop, Not a Mine 


We have been treating our timber as a mine; a natural resource to 
be destroyed and not reproduced. We must treat it as a crop and when 
the public is reconciled to such protection to growing timber as will 
make it profitable, the individual will, as has ever been the case when 
a reward is in sight, engage in the care and protection of young growth. 
The long life of the growing crop and the risks incident to the business 
indicate that the practice of forestry by the individual will be of slow 
growth. Federal and State participation in a real way is the first step 
toward real productive forestry. 

As a nation we are as happy as we are unconscious of impending 
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disaster. Congress has been asked to provide funds to buy lands that —That if and when it is profitable, trees will be grown in private 
a real beginning in forestry may be made. Under the provisions of ownership. 
the Weeks’ Law land can and should be purchased. A reluctant million —That it is necessary that the Federal and State governments join 
is squeezed out of our cheese-paring Congress to buy timber land on with the individual in the protection and growth of trees and that re- 
water sheds and its members hasten to appropriate $75,000,000 annually = forestation hangs on codperation of governments and individuals. 
our that a joy-riding public may scorch along concrete roads through fire- lia atin aa 6 tees th j td tati 
hose gearred and treeless barrens. States join in the mad revelry of spending erences tmbalmdarnmaagpe 
this money on roads and hesitate about paltry appropriations for fire wardens —That it be drilled into the mind of every living soul that causing 
one and the protection of the trees that we have left. We heap coals of 4 fire in a forest is a crime. 
; not fire on the heads of those long gone for the destruction of our great —That it is the public who needs and demands the forests and that 
1 of resources, and close our eyes to the stinginess and selfishness of today it is a sound economic doctrine that those who use and enjoy them 
Prom as exemplified in the neglect of our forests. Nero fiddled while Rome should in some form or another foot the bill for their creation and pres- 
and burned. Congress and our legislatures fiddle as our potential forests ervation. 
| see go up in flames. Human nature does not change much as the centuries —That it is a false doctrine that one man must pay for another’s 
a Mie publle has a plain duty and responsibility. The lumbermen too CE SOE 
. 7 : , . 
ts have theirs. As we come more and more to see that no man ean rightly bst a ee pe peo — — Lgpernee? be ough 
n to live unto himself alone, so we know that those who own and know trees, SU0Sttut “_" bein 3 “ fo ‘ ae SS a 
that and the problems of their business, should have regard for the rights 88'S 1 ‘ong-time forestry. ; : ; 
men and interest of the public and should enter into the settlement of our —That it will be a slow and tedious job to convince the people who 
conservation problem whole-heartedly. Who more than the lumbermen up to twenty-five years ago firmly believed that all our trees had to go 
should help to find a way out of our labyrinth of problems? It is a to make way for farms that we must have at least one-fourth of our 
hopeful sign that the great masters of the lumber industry give in acreage in growing trees. 
Fitle response to the calls for service in carrying on the fight for better con- —That liberal and easy terms be given to those who use their land 
dem servation. It is cheerful that here and there big-visioned men have to grow trees. 
irge made starts toward reforestation. Perhaps as valuable 9 the plan for —And that we must make intensive investigation to find facts as to 
neld growing trees is the effort to use more wisely and efficiently what is pow trees can best be grown, protected, used and harvested. 
ling taken from the forests. 
the Waltonians Should Enlighten Public It must not be forgotten that in very recent years much interest has 
tile : a . , been shown in this great problem of the conservation of one of our great 
vate Now what can the Izaak Walton League do in codperation with lum- natural resources. It is perhaps discouraging that more has not been 
loss bermen to create a more favorable attitude toward forestry. Concretely accomplished. The start has been made. The future is not hopeless. 
or it seems to me that progress depends entirely on enlightening and edu- The intelligence of a great people surely will not permit the fair sur- 
ere eating the public as to the dangers in the constant decreasing area of face of our country to be denuded and lost. The Izaak Walton League 
forests, as to the fearful waste resulting from fires, as to the impossi- can, and I am sure will, lead the fight that will preserve to our people 
_ bility of holding timber that is taxed beyond economic stress and as to the forests and covers that will save wild life, our streams, the fertility 
B the beauty and utility of forest growth. of our soil and furnish retreats from the strains and frictions of our 
yr The league it seems to me must recognize and teach the public: urban life. 
is —That growing a tree is a long time operation and largely, at least In closing I must say that to view forests purely in a commercial and 
ind for the present, a Governmental function. mercenary way is as dangerous as to think of them solely from the 
in- —That trees will not be grown in private ownership without a fair sentimental side. We can save our great open air spaces and still have 
red prospect for a reward. trees for service. 
in 
- Retailer’s Well Pl H Selling Campai 
n 
! | A Retailer’s We anned Home Selling Campaign 
rd 
Syracuse, N. Y., April 12.—Believing that building material for the houses comes from the trated and attractively displayed advertise- 
the average prospective home builder is desir- yards and planing mill of the Wilson & Greene ments in the daily newspapers, bearing coupons 
ous that his future domicile shall be not only company. to be filled out and mailed to the company. To 
by well planned but well The company’s finan- avoid the expense of sending the large plan 
he built of good materials, cial plan is designed to book to all inquirers who clip the coupons, an 
to (E =) and that assurance on meet the needs of those inexpensive booklet entitled ‘‘ Who Shall Build 
my that point constitutes who own a lot and have My Home?’’ has been prepared, which is sent 
ys an especially strong sell- a moderate stake in free to all inquirers. With this is enclosed an 
ho ing appeal, the Wilson cash. As an illustration information sheet and form with certain ques- 
- & Greene Lumber Co., of how the plan works, tions to be answered by the inquirer before 
m4 of this city, has a person having @ lot going further into the subject. If it appears 
‘is launched a new and in- therefrom that he is sufficiently interested, sales 
es teresting idea in con- effort is then concentrated until the deal is 
ie nection with its exten- ORVILLE H. GREENE, made. 
.. sive home selling opera- Syracuse, N. Y.; The company has prepared plans and specifi- 
me tions. Who Originated “Check cations for 100 houses, all different, and meet- 
“| In short, this idea Seal” Plan ing every requirement as to size, number of 
is consists in a visible certification of quality, rooms and equipment, the exact cost of each 
in the form of the company’s newly designed worth $1,000 and pos- having been determined to a penny. From 
le “Cheek Seal.’? When a home that has been - seusing $750 in ae ca these the prospects select the house that best 
ar built under the supervision of the Wilson &  pyijq a home costing meets his needs and purse and decides upon 
. Greene company is completed, inspected and $6,000 to construct. the details of construction. He then signs a 
7 approved, there is placed somewhere in it a After paying down the contract at a definite price, and is relieved of 
bronze plate bearing the design illustrated in $750 he pays- nothing all further bother until the house is completed. 
it this column, as a mark of quality to which the ore until after the onan 
h owner may point with pride throughout the hoyse has been com- . , ° *}e,° 
f years to come. The actual seal is small, and pleted and turned over to him, when he takes To Extend Maniufacturing Facilities 
2. it is placed in some inconspicuous place, where on a regular schedule of monthly payments, the Manpison, Wis., April 13.—The Ozark Badger 
0 it can be pointed out when it is desired to show same as rent. At the end of five years,if the Lumber Co. which is owned by Madison men, 
h the new home to visiting friends or when offer- payments are kept up, the indebtedness will be has announced that the company will engage 
g ing it for sale. reduced to a point easily covered by a loan ob- in an extension of manufacturing activities in 
3, The mere affixing of the seal, however, is only tainable from the bank on an ordinary first Arkansas. The company is to be reincorporated 
an incident of the complete service. The mortgage. for $200,000 to provide for the enlargement of 
‘Check Seal’’ is intended to be an assurance The plan has been thoroughly tried and mill operations at Wilmar, Ark., and for the 
of high quality material and honest workman- proved successful, more than 100 houses having _ establishment of similar plants at other points 
0 ship throughout. The service of the company been built by the firm in this way, and many in the South. The company now manufactures 
" includes the financing of the home, furnishing more will be built on the same plan during southern pine. It was organized in 1925 with 
1 of plans and specifications, surveying of the 1926. The entire program of merchandising the following officers: L. K. Pomeroy, president 
. lot, laying out of the ground plans, obtaining homes in this way, including plan service and treasurer; Robert J. Connor, of ©. C. 
‘ building permit, securing reliable builders, and a well-planned advertising campaign, has Collins & Son (Ine.), vice president; and H. H. 
5 plumbers, painters and electricians; and, finally, been developed through two years of study and Kessler, of Stoughton, secretary. With the re- 
. Supervising every operation of construction, practical application under the personal super- organization of the company, Eugene P. Connor 
) and placing the check seal of approval on the vision of Orville H. Greene, president of the will succeed his brother Robert as vice presi- 
building when completed as an attestation that company, who originated the idea. dent, and H. H. Kessler will become secretary 
q everything has been carried out in accordance The proposition is brought to the attention and treasurer. A. K. Dexter, also of Madison, 
, With the best standards. All lumber and other of potential home owners through large illus- will be in charge of lumber purchasing. 
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Texas Retailers Delve in Problems of Home 


[Special telegram to AMERICAN LUMBERMAN] 

San Antonio, TEx., April 13.—A meeting 
and banquet were held last night in the St. 
Anthony Hotel under the joint auspices of the 
lumbermen’s club and the San Antonio Lumber 
Dealers’ Association and the Southern Pine 
Association, to consider standardization and 
grade marking. About two hundred and fifty 
men representing all phases of building con- 
struction and civie life were present, and the 
story of these new developments received an 
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enthusiastic hearing. L. E. Sigur, of the South- 
ern Pine Association, who had organized the 
meeting, introduced F. L. Hillyer, who acted as 
toastmaster. L. R. Putman, merchandising 
counsel of the Southern Pine Association, spoke 
on taking the mystery out of the lumber busi- 
ness. Other addresses were made by Gerald E. 
Melliff, president Lumbermen’s Association of 
Texas; R. L. Burney, who spoke for the con- 
tractors and builders; Atlee B. Ayers, president 
San Antonio chapter American Institute of 
Architects; W. W. McAllister, who spoke for 
building and loan; H. C. Thorman, president 
San Antonio Real Estate Board, and Walter 
Steves, president San Antonio Retail Lumber 
Dealers’ Association. 


The East Texas Mill Managers’ Association 
which was scheduled to meet Tuesday evening 
has indefinitely postponed its meeting. 


OPENING SESSION 


The Lumbermen’s Association of Texas 
opened a strenuous three-day convention this 
morning in the St. Anthony Hotel, with every 
indication pointing to the probability that this 
fortieth gathering of this old and famous as- 
sociation will be one of the most largely at- 
tended and profitable in its long history. San 
Antonio dealers have prepared an elaborate 
program of entertainment, and only the great 
administrative ability of President Melliff is 
making possible the carrying out of the enter- 
tainment and full business program without 
conflict. 

At the opening of the first session, F. L. 
Hillyer, of San Antonio, welcomed the dealers 
to the city in an eloquent address, in which he 
paid glowing tribute to the State association 
and described the history and achievements of 
the city. P. E. Turner, of Elgin, responded in 
a graceful speech, in which he referred to the 
nine hundred building material stores and lum- 
ber yards of the association and stated that 
lumber yards were becoming extinct as more 
and more dealers are adopting modern methods, 
which in Texas terminology makes them build- 
ing material merchants instead of lumber yard 
managers. He made a brief prediction of a 
== improvement as this process is con- 
tinued. 


William McIntosh, business manager of the 
San Antonio Light, then spoke on ‘‘ Texas To- 
day and Tomorrow.’’ He began by saying 
that often those who had lived all their lives 
in Texas knew least about the potentialities 
of that State, and he proceeded to paint a daz- 
zling picture of the future of the Lone Star 
State as he sees it. He reviewed briefly the 
heroic history of the Texas revolution and of the 
pioneers who built the early commonwealth. 
The Texans of today are the sons and daughters 
of the pioneers, with pioneer energy and vision. 
He then outlined the resources of the State in 
terms of agriculture, mining, shipping and the 
like, and said that Texas was one of the few 
States capable of producing and fabricating 
all the goods and articles needed by its citizens. 
It is the last great area where agriculture can 
be greatly developed, and it is capable of sup- 
porting an almost limitless population. 

Thomas W. Blake, of Houston, then presented 
the treasurer’s report, showing receipts during 
the year, including the balance on hand at the 
beginning of the year, of $16,481.24. Disburse- 
ments were $8,850.88, leaving a balance of 
$7,630.36. 


Secretary Reviews Association’s History 


J. C. Dionne, of Houston, in presenting the 
secretary ’s report, stated that the fortieth birth- 
day of the association is memorable because of 
the fact that the association and the industry 
it represents seem to be in the most promising 
condition in its long history. The history of 
the association is the history of Texas retailing 
as real industry. Before it was organized there 
were sawmills and a few yards, but retailing 
was in a chaotic condition. The secretary 
touched upon this long history and recalled the 
fact that of the officers elected at the first 
meeting in Austin forty years ago, only W. B. 
Brazelton, of Waco, is still living. 

Mr. Brazelton is present at the convention 
and has operated Texas retail yards for fifty- 
one years. Ed Steves, founder of Steves & Sons, 
was one of the association organizers. The 
business he founded is still in operation and is 
one of the strongest and most progressive, as 
well as one of the oldest, in the State. E. H. 
Lingo, who is chairman of the board of di- 
rectors, was one of the founders, and while not 
present this year, has missed few meetings. The 
secretary paid high tribute to President Melliff, 
and stated that his continuous and effective 
work had done much to make the last year mem- 
orable in the annals of the association. He 
paid similar tribute to Treasurer Blake. The 
association is steadily progressing and must 
continue to do so, for there is an increasing need 
of lumbermen who know their business, and no 
dealer can do this work alone. Problems of the 
industry must be solved codperatively. 

J. M. Rockwell, one of the veterans and a 
successful lumberman of the State, and also 
the humorist of the association, then presented 
the report of the lumber underwriters. Before 
beginning his report he said he was proud of 
the young fellows directing the organization, 
and felt the association was in the best and 
strongest position in its history. His report 
showed that there is $14,819,000 worth of in- 
surance in effect, showing an increase of nearly 
a miffion dollars in the last year. The cost of 
this insurance is very low. 


Entertainment Features 


The entertainment features for Tuesday in- 
clude an automobile drive for the ladies and tea 
at the home of Mrs. F. L. Hillyer and a dance 
on the roof of the St. Anthony Hotel. For the 
men there is to be a gridiron banquet in the 
evening, followed by a concatenation. On 
Wednesday there will be a luncheon for the 
ladies in the patio of the Menger Hotel, and in 
the evening a dinner dance for ladies and 
gentlemen, on the Gunter Hotel roof. The men 
will have a golf tournament in the afternoon. 
On Thursday the ladies will have breakfast at 
the San Antonio Country Club, and in the late 


afternoon there will be a picnic and dancing 
for the ladies and gentlemen, at Brackenridge 
Park. 

Report of Traffic Manager 


R. G. Hyett, traffic manager and assistant 
secretary, presented a comprehensive report of 
his department’s activities for the year. He 
mentioned the rate rulings and hearings, pro- 
posed extensions of railroad lines and consoli- 
dations, opposition to the commodity rate on 
portable houses, defense of the Texas intrastate 
rates on posts, poles and piling, and proposed 
defense of certain special or local mileage rates, 
reduction of interstate rates to points on the 
Dayton Goose Creek Railway and the like. Mr, 
Hyett reported on the freight bill auditing and 
urged more members to take advantage of this 
service. He closed with a tribute to the officers 
of the association. 


TUESDAY AFTERNOON 


At the opening of the afternoon session, Pres- 
ident Melliff, in announcing that the last part 
of the session would be devoted to building and 
loan, reported as chairman of the committee ap- 
pointed to study the matter of a Statewide 
building and loan that the committee had de- 
cided against the advisability of such an under- 
taking. 

Thomas W. Blake gave the report of the com- 
mittee investigating compensation insurance. 

The committee appointed by the directors 
has been trying to find a way of handling the 
matter that will relieve the dealers of liability 
and have propositions from two stock com- 
panies. Since lumber yards are in the same 
general classification with certain other indus- 
tries where the risk involved is greater, the rates 
of liability insurance for yards are high. An 
attempt is being made to induce the insurance 
commissioner to reclassify the yards. One 
stock company has offered to aid in reducing the 
rates in return for a considerable concentration 
of policies with that company. A questionnaire 
is to be sent out for information that may be 
laid before the insurance commissioner. 

The convention then listened to two addresses 
dealing with the marketing of brick and of 
steel. Van Johnson, of Ferris, Tex., outlined 
the development of the brick industry in Texas 
and pointed out that lumbermen and brick men 
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had interests in common that could be furthered 
by reasonable codperation. Harry S. Rogers, of 
Pittsburgh, Pa., representing the sheet steel 
trade extension committee, described the efforts 
of that committee to equalize the peaks and 
valleys of marketing conditions and to establish 
standards of weight and quality. He touched 
discreetly on the slow burning qualities and 
fire prevention, and mentioned the uses of steel 
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jumber. At the close of his address he an- 
swered a number of questions. 


Financing Home Building 


In introducing the building and loan session, 
President Melliff stated that the most important 
part of business is finance. All dealers are 
seeking ways of helping customers to finance 
the building of homes, and the dealer is the 
logical man for the customer to approach in 
this matter. Then followed a most constructive 
and illuminating discussion of building finance 
through building and loan organizations. 

W. W. McAllister, secretary-manager of the 
San Antonio Building & Loan Association and 
vice president of the Melliff-McAllister Lumber 
(o., spoke on how to organize a building and 
Joan association in Texas. Such an association 
ig a cooperative trust company that has the 
double purpose of combining savings that other- 
wise would be too scattered for loaning pur- 
pose and of affording people means of borrow- 
ing on real estate and repaying in monthly in- 
stalments. Such an association is a community 
asset, and business men through their organi- 
zations should first agree to support it finan- 
cially and with part of their time. Lumbermen 
are interested in home ownership not only as 
a market for merchandise, but because it adds 
to the wealth and stability of the community 
by promoting thrift. The first requirement is 
a good secretary, and where the project is not 
large enough to engage the full time of the sec- 
retary, an insurance agent or realtor or banker 
may give it part of his time. Then a subscrip- 
tion list should be opened. Usually stock is taken 
at payment of 50 cents a month for each $100. 
At least 2,000 shares should be subscribed. 
When this many or more are taken, the directors 


I. Friedlander, president of the Texas League 
of Building & Loan Associations, then spoke 
on the making of loans. He stated that the as- 
sociations were great assets to lumbermen, and 
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asked not for toleration but for full codperation. 
Association interest rates must adjust them- 
selves to local loan competition. A man must 
first save something himself to be entitled to a 
loan. The speaker mentioned the second mort- 
gage, and described several ways in which this 


financing and Debate Means of Reducing Costs 


mentioned other ways in which the second mort- 
gage with its heavy discounts can be avoided. 
The associations build potential lumber custom- 
ers, and by making homes possible safeguard 
American liberties. 


Committee Appointments 


President Melliff appointed the following 
committees: 
Resolutions—George Zimmerman, Waco; Tom 


Blake, Houston: Walter Sloan, Ft. Worth; P. E. 
Turner, Elgin; John Barnes, Waco.. 


Nominations—A. B. Mayhew, Uvalde: E. P. 
Hunter, Waco; John Spencer, Houston; W. S. 
Howell, Bryan. 


Place of meeting—Walter Sloan, Ft. Worth; 
W. B. Brazelton, Waco; John Barnes, Waco; Tom 
Blake, Houston; T. B. Hinkle, Paris. 


WEDNESDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

SAN ANTONIO, TEx., April 14—At the 
opening of the morning session, President Mel- 
liff read telegrams of greetings from H. R. 
Isherwood, of St. Louis, Mo.; J. A. Edgecumbe, 
of Vancouver, B. C., and J. H. Cooke, of Hous- 
ton, Tex. 

L. R. Putnam then described informally the 
activities of the Southern Pine Association. 
Manufacturers have had a successful year just 
as retailers have had. The Government has 
dismissed the antitrust suit that has been 
hanging fire for years. In addition to market- 
ing much lumber, the association has been 
busy in administrative work. Mill managers 
have been organized in groups for the purpose 
of improving the manufacture and work in the 
woods. Reforestation has been going on. John 
L. Kaul, of Birmingham, Ala., announced that 
through reforestation and selective cutting 
and fire control, an abundant supply of lum- 





Left to right: Vic. B. Curtis, Dallas, Tex.; Col. J. E. Meginn, Kansas City, Mo.; Cecil A. Lyon, Sherman, Tex.; O. T. Lyon, Sherman, Tex. Secretary 
Carl F. Drake, Austin, Tex.; R. D. Gribble, Houston, Tex.; Mark Wiess, Beaumont, Tex.; S. F. Carter, Houston, Tex. 
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should be selected and should include a banker, 
a lumberman, one or more merchants, a realtor 
and such other key men as local conditions sug- 
gest. These directors receive no compensation. 
The speaker then presented a definite scheme 
of organization, stating name, purpose, author- 
ized capital, directors, classes of stock and in- 
terest rate. While the organization of such an 
association is simple, it will not succeed without 
a capable and enthusiastic secretary. 


Selling Building and Loan Securities 


W. R. Welch, sales manager of the Citizens 
Saving & Loan Association, of Ft. Worth, then 
spoke on selling building and loan securities. 
The qualities of such securities are safety, rate 
of interest and service. The speaker compared 
them in these particulars with other securities 
such as bank deposits, and showed by statistics 
that failures among building associations is 
much lower than of banks and so low as to be 
negligible. He presented a chart prepared by an 
economist, showing the desirability of invest- 
ment possibilities as to interest returns, safety, 
liquidity, appreciation, value as collateral, at- 
tention needed and incentive to save. Loan 
stock took a very high rank. He then displayed 
charts showing the value of thrift, which made 
a4 tremendous impression. Such associations 
are closely allied to the lumber business and 
to local welfare. Oklahoma City has associa- 
tions with assets of $50,000,000. This has been 
of incalculable value in the building of the 
city’s wealth and stability. 


can be managed safely and cheaply. Some as- 
sociations loan more than the law permits ordi- 
narily, by having the lumber dealer take out an 
extra amount in paid up stock and posting it as 
additional collateral. It bears interest and can 
be taken down when the loan is reduced. He 
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ber is being assured for all time. The associa- 
tion is getting out a series of technical book- 
lets telling what lumber to use and how to use 
it. A standard molding book has been issued 
and grades have been made to conform to 
American Lumber Standards. All species of 
wood are coming to new standards and to 
grade marking. The lumber industry is the 
only one ever to go to the public to find out 
what is needed and for codperation in fixing 
grades. Inspection service is being improved, 
and while mistakes are made, the figures show 
that much improvement has been made. All 
this is an effort to gain good will for the whole 
industry. There is no criticism of retailers, 
for they are the best merchants in the world. 
But grade marking helps them to identify mer- 
chandise so the public can recognize it. The 
Southern Pine Association has spent millions 
of dollars telling the story of lumber to the 
publie. Economie engineers say there may be 
a falling off of construction this year and that 
the way to prevent it is to lower the cost of 
material or wages or to give better values. 
Lumbermen must know more about good ar- 
chitecture. They must tell the public the truth 
about lumber. 


Investment Banker Speaks on Financing 

Walter P. Napier, president W. K. Ewing 
Co., of San Antonio, investment banker, then 
spoke on the general subject of financing. He 
began by saying that lumber dealers should be 
careful to have enough but not too much capi- 
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tal; that capifal should cover the cost of the 
plant and initial stock. Credit should be used 
to take up the slack when collections are 
slower than sales. He then discussed the mat- 
ter of financing houses for customers for the 
purpose of making sales. Some dealers use 
eapital assets, profits and credit for this pur- 
pose, but if this becomes extensive, it is 
dangerous. He then described finance corpora- 
tions at length and showed that these when 
properly administered become valuable agen- 
cies for handling this paper at low cost. They 
make possible the handling of this paper on a 
monthly payment basis for the home builder 
and yet offer securities attractive to investors. 


Operating the Retail Yard 


The remainder of the session was devoted to 
the general subject of operating the retail 
yard. The first speaker was A. B. Mayhew, of 
the Mayhew Lumber Co., Uvalde, who dis- 
cussed keeping down investments. He com- 
mented humorously on the remarks of the 
previous speaker about the use of capital and 
eredit, and stated that if he had taken such 
advice he never could have started in business 
at all. He then stated that it is no longer pos- 
sible to keep investments down to the old 
level, for the standard of living has risen. The 
first thing to scrutinize in keeping down in- 
vestment is the merchandise account. This soon 
gets filled up with odds and ends. Architects 
specify unusual stuff, and after a few houses 
designed by the same architects have been 
built, the yard has odd molding and other stuff 
that stays in the yard for years. Many yards 
have silos which no one buys now. The way 
to handle these is to get them off the inventory 
or to sell them to bargain hunters. The second 
point of scrutiny is r.al estate investment. 
Some wise dealers with adequate plants add no 
new sheds for years. They keep their build- 
ings clean and painted and so operate at a low 
real estate overhead. Others with an itch for 
improvement are forever wrecking their sheds 
and building new ones. Their real estate over- 
head is excessive. Money needed for short 
emergencies should be borrowed. Keeping idle 
capital to meet these emergencies is an expen- 
sive policy. It is unwise to carry accounts for 
long periods. Get them collected or taken up 
with interest bearing notes. To carry accounts 
too long usually creates enmity instead of 
friendship among customers. 

James Rockwell, jr., of Rockwell Bros. & Co., 
Houston, continued this discussion by stating 
that if it is possible, the most economical yard 
is located on leased ground. If this is impos- 
sible, it is wise to buy outside the fire limits 
and build frame sheds. Many men over en- 
thusiastic about modern merchandising invest 
too much in the plant. Again, if it is possible, 
cut out delivery equipment and hire a dray- 
man. Keep a stock sheet and use it. Antici- 
pate needs, but don’t speculate. Stock as few 
items as will care for the trade. Buy sash and 
doors from local jobber. Buy mixed cars. Buy 








with competitor. Use a saw on old stuff to 
move it. , Have everything available in the 
yard and not covered up. Don’t fall for the 
wiles of specialty salesmen. Have annual bar- 
gain sales. This seems foolish to some dealers 
but it works. It is ideal to sell for cash, but 
if this is impossible have a collection system 
and use it. Many dealers are so anxious to 
make sales that they often neglect to get paid. 
The manager is always an investment. The 
high power manager who spends in promotion 
all he makes in profits is a bad investment. 

President Melliff mentioned a method of 
taking physical inventory every thirty days in 
his yard as one of the best methods for keep- 
ing investment within bounds. This inventory 
is taken on the Saturday nearest the end of 
the month, and buying is done the following 
Monday. Purchases are made anticipating 
needs one month in advance. This method has 
enabled him to reduce his stock by 20 to 25 
percent. 


The final address of the morning session was 
by Robert G. Coulter, of Coulter & Payne, an 
advertising agency of San Antonio. He 
touched upon the history of advertising and 
stated that advertising is the magic that has 
remade the world. It has discovered innumera- 
ble wants, the satisfying of which has raised 
the standard of living. Advertising, to be 
effective, is to sell the idea of a desire rather 
than the material to satisfy it. The lumber- 
man has a splendid chance to sell the idea of 
a new home or improvements for the old home. 
Advertising must be truthful, and experience 
shows that the best sales approach is to the 
mind rather than to the pocketbook. Talking 
prices or cut prices obscures the real issue of 
the better standard of living and sets people 
to shopping around for cheap rather than for 
adequate articles. The speaker described 
briefly some of San Antonio’s lumber adver- 
tising which proved highly successful by fol- 
lowing these principles. 


WEDNESDAY AFTERNOON 


The afternoon session opened with a discus- 
sion of delivery expense. The first paper, by 
Il. B. McFarland, of Houston, was read by See- 
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combinations. The obvious deduction is, jf 
possible to keep out of deliveries, but since 
that can’t always be done, the next best is to 
make detailed cost studies for the purpose of 
stopping little leaks. Many small savings 
effected through better organization and 
equipment will amount to a large saving in 
the course of a year. 

' Frank Murphy, of the Farrar Lumber Co,, 
Houston, continuing this discussion, stated 
that delivery is never free or cheap. In a 
city yard delivery equipment is a necessity, 
for with a large volume it is impossible to 
employ draymen as cheaply or efficiently as its 
own equipment. Mr. Murphy made a survey 
of city yards and found that expenses aver- 
aged $19.47 per $100, and of this amount $6.51 
was chargeable to delivery. If a dealer knows 
these facts, he will look with care at small 
sales where the delivery cost exceeds the sales 
price. He will also scrutinize unprofitable cus- 
tomers who order out a larger amount than 
they expect to use and send the picked-over 
remainder back. He expressed doubt of the 
economy of light trucks, and stated that all 
these things must come in for careful scrutiny 
now that the cost of doing business is getting 
steadily higher. 


Financing Time Sales 


W. J. Odell, of the Odell Lumber Co., Brown- 
wood, discussed financing time sales in smaller 
towns. In such towns the machinery of loans 
such as the building and loan and investment 
corporation are absent. But such financing is 
possible. The way Mr. Odell has done it is to 
inquire of all his friends constantly if they 
know a person with a little money to invest in 
well secured paper. Finance is a subject of 
universal interest, and if enough inquiries are 
made, such people will be found. In proportion 
to the volume of business, there is as much in- 
vestment money in a small town as in a large 
one. The first requirement is that only per- 
fectly secured paper is sold. Only in this way 
can the dealer develop a market. But with 
persistence and square dealing, a lumberman 
can get people into the habit of asking for 
such paper. Mr. Odell said he often found the 
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retary Dionne. It began with the statement 
that few dealers in Texas know costs well 
enough to take off delivery expense accurately. 
It is also hard to get an accurate idea of exact 
costs, for some yards deliver few of their sales 
and others practically all. It would be of im- 
mense value for dealers to know their costs 
and to stop the old practice followed by many 
of adding 10 percent for expense. Mr. McFar- 
land then presented a table of fifteen yards, 
showing the kind of delivery equipment and 
the percentage costs of delivering. This show- 
ing was unfavorable to light and cheap trucks. 
He presented a second table showing the cost 
of delivery in money per ton, ranging from 91 
cents for teams up to $4.53 for certain truck 





money first, and armed with this information 
found a prospect and sold him a house. It is 
impossible to work through bankers. They 
want to make such loans themselves. Much of 
Mr. Odell’s paper is sold to farmers. 

Parson Peter Simpkin, beloved Chaplain of 
Hoo-Hoo, was present for the concatenation 
last night, and at the request of President Mel- 
liff made one of his highly appreciated inspira- 
tional speeches. The parson, who has been ill, 
has been receiving felicitations from his hosts 
of friends on his recovery. 


Salesmanship in Retail Field 


The remainder of the session was given over 
to salesmanship and discussion was opened by 
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Thomas H. Etheridge, jr., president of Ether- 
jdge Bros., San Antonio, who spoke on the 
salesman of today. He made an inspirational 
talk, analyzing the qualities of a salesman and 
emphasizing the point th * to reap sales one 
must plant service. 

Following this address, a number of actual 
sales were reproduced in a dramatic way on 
the stage. The salesman in most cases was the 
one who conducted the actual sale. The part 
of the customer was taken by some fellow lum- 
berman. The first demonstration was ‘‘Selling 
a roofing job complete.’’ The customer was 
R. R. Witt, manager Builders’ Supply Co., of 
San Antonio, and the salesman was Felix Staf- 
fel, manager roofing department Melliff-McA1- 
lister Lumber Co., San Antonio. Next was 
‘‘Shall the buyer take the lead?’’ The cus- 
tomer was Maury Maverick, manager Hillyer- 
Deutsch-Jarratt Co., San Antonio, and the 
salesman was A. J. Eisenhauser, of the Petrich- 
Sauer Lumber Co., San Antonio. Next was 
‘‘Selling in the open.’’ The customer was 
Walter Lehr, manager Ed Steves & Son, San 
Antonio, and the salesman was E. M. Notzon, 
of the Melliff-McAllister Lumber Co., San An- 
tonio. The next was ‘‘Meeting outside com- 
petition.’’? The customer was John Mitchell, 
vice president West End Lumber Co., San An- 
tonio, and the salesman was C. K. Pressley, 
Hillyer-Deutsch-Jarratt Co., San Antonio. The 
last was ‘‘Selling an industrial concern.’’ The 
customer was L. A. Banowsky, treasurer Camp- 
bell Lumber Co., San Antonio, and the sales- 
man was Eugene Bryan, Ed Steves & Son. 
These snappy sales were well put on and were 
full of fun, but followed in technique the best 
modern sales practice and were received with 
much enthusiasm. 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

San ANTONIO, TEx., April 15.—The question 
box session this morning, in charge of E. P. 
Hunter, of Waco, was one of the best and live- 
liest sessions of the convention. Questions have 
been collected during the year and referred to 
experts in and out of the association, who were 
present to give considered replies. 

Walter Steves, of San Antonio, answered the 





W. B. SLOAN, 
Ft. Worth, Tex.; 


WALTER STEVES, 
San Antonio, Tex.; 





the yard. Sales through the yard always com- 
mand a larger margin. 


Van Johnson, of Ferris, Tex., made about the 
same answer in regard to common brick, except 
that the discount is smaller due to the lower 
price of common brick. In reply to the state- 
ment of a dealer that an order for brick throws 
him into a fit, he said that most dealers know 
little about brick or its promotion. If the 
dealer would take a share of the task of reduc- 
ing the general marketing costs, manufacturers 
would gladly divide the saving with him. 


Marketing Products of Small Mills 


Ernest Kurth, of Keltys, Tex., answered the 
question about the small mills shipping direct 
in carlots, by saying that the larger mills could 
help by arranging to market the product of 
small mills with their sales organization or by 
buying a small mill’s output direct and then 
marketing it. He suggested that since small 
mills are here to stay and are gradually im- 
proving their product, the dealers could buy the 
small mill’s lumber and market it through the 
yard. 

Robert Witt, of San Antonio, answered the 
question of the method of dealing with specialty 
salesmen who sell direct as well as to dealers, 
by saying that many jobbers pay salesmen on 
a commission basis and this furnishes an in- 
centive for such sales. The retailer should ex- 
plain both to the salesman and his firm that 
the retailer does not approve that policy. But 
such a method breaks down because the sales- 
man, finding himself in a corner, puts up a good 
sales talk to the dealer and offers stuff at a 
very low price. The dealer buys and his pro- 
test collapses. The dealer often overlooks the 
fact that the local jobber is a legitimate link 
in a sales organization and buys from a foreign 
jobber, thus depriving the local jobber of 
legitimate trade. Albert Steves, jr., of San 
Antonio, said that sash and door jobbers sell 
to the local planing mill largely because it is 
the custom all over the country. The planing 
mill in the small town is generally recognized 
as the legitimate outlet. 

Walter Sloan, of Ft. Worth, was asked how to 
handle the speculative builder who ships in spe- 
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first question in regard to the way a city dealer 
handles the speculative builder who ships in 
direct by saying the best way is for a dealer 
Teally to know his stuff, both specialties and 
lumber, and be able to make a convincing selling 
talk. He should be able to figure extra costs 
Incident to direct shipments, for such extras 
nearly always neutralize an apparent saving of 
direct shipment. 

P. D. Rosenbaum, of Austin, answered a query 
about the customer who can buy face brick as 
cheaply as the dealer can, by stating that most 
manufacturers allow a dealer a cash discount 
amounting to $2. He thought this would give 
the dealer a reasonable margin when he sells 
m carlots without handling the brick through 


cialties from the jobber or city dealer. He 
proved himself a rare humorist, and kept the 
convention laughing for minutes, finally saying 
he didn’t know but that it was getting worse 
and his method was underselling them. 

A. B. Mayhew, of Uvalde, was asked if a 
dealer getting a cash payment equal to the cost 
of the material should take a chance of payment 
of the remainder from a poor risk. He said that 
in theory it should not be done, but that all deal- 
ers do it. 

U. 8S. Pfeuffer, of New Braunfels, said the 
way to meet competition from the city yards 
who ship into rural territory is to know their 
prices and keep costs in line so prices can be 
met. 








R. S. DAVIS, A. R. THOMAS, 
San Antonio, Tex.; San Antonio, Tex. ; 
Chairmen of Local Committees 


Commissions to Carpenters and Contractors 


P. E. Turner, of Elgin, stated, in regard 
to commissions to carpenters and contractors, 
that a line of division should be marked between 
a carpenter who does the yard no service and a 
contractor who does aid in making sales. In 
the latter case there are many phases. Usually 
the contractor anticipates discount and deducts 
it from the estimate to help him get the job, 
and thus the commission is in effect a eut rate 
to the buyer. 

E. P. Hunter stated that he thought discounts 
to contractors were a bad proposition. The 
services of the dealer and contractor are mutual 
and eall for no discounts. Often the contractor 
gets a regular customer to buy through him by 
promising him this discount. 

President Melliff said he tried to operate ona 
one price policy. There are two kinds of sales, 
retailing with service and retailing without. 
The latter naturally commands a lower price. 
He allows a cash discount, but not a merchan- 
dising discount, and this is allowed to everybody 
who will pay cash. 

L. R. Putman then made a statement in re- 
gard to American Lumber Standards and grade 
marking, in which he said large manufacturers 
are spending much money in putting lumber 
merchandising on an understandable basis. 
Every time a substitute comes on to the mar- 
ket, lumber slips. The time has come when all 
the lumber industry must stand together in 
taking the story of lumber to the public. 

Curtis Vaughan, of San Antonio, in answer 
to a question, said he thought line yards should 
not keep a duplicate set of books in the main 
office. He believes the local manager who makes 
the sale should make the collection with the 
help of the auditor. 


Publicity a Good Investment 


A long discussion of advertising followed, 
in which Robert Coulter, of San Antonio, said 
he thought all dealers wherever located should 
advertise, spending probably not more than 2 
percent of their gross income. Several dealers 
told the percentages they spent for advertising. 
President Melliff stated that a yard can handle 
a certain volume of business and if it does not 
have this business and can get it by advertising, 
then publicity is a good investment. Mr. May- 
hew stated he kept his name before the publie 
by the name on his yard and by carpenter 
aprons and the like, but that he did not believe 
a general advertising campaign was a good in- 
vestment for the dealer in a small town. Mr. 
Hunter stated that the proper field of advertis- 
ing is the customer’s wants and not the dealer’s 
goods. He believes that proper advertising will 
increase the community’s volume of sales and 
not merely take the existing business from one 
yard to another. Mr. Putman said that eon- 
structive advertising will get people dissatis- 
fied with the way they live. This is construe- 
tive advertising. Group adgertising has been 
tried out all over the country with excellent re- 
sults. One dealer told of a personal campaign 
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to sell silos that did not sell any silos but that 
did bring in quantities of other business. He 
believes the dealer ought to spend time going 
out and getting personally acquainted with pros- 
pects. 

Harvey P. Smith, of San Antonio, was asked 
why architects should get prices without con- 
sulting the dealer, and answered it was his way 
of protecting the client by checking up on 
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prices. Such inquiries should go to retailers 
and not to jobbers, since it is the retail price he 
wishes to compare. 

The question was asked what percentage of 
stock is wood and wood products, and answers 
ranged from 20 to 60 percent. 

President Melliff then reviewed the year’s 
business of the association and told of the suc- 
cess achieved in organizing local groups for 
frequent meetings. He thanked the officers and 
directors and trade journals, and stated that 
because of the improved crop prospects, he 
thought fall business would be excellent. He 
closed with a plea which he often makes in pub- 
lic addresses, that the mystery should be taken 
out of the lumber business for the customer. 
He referred to the sales demonstrations of yes- 
terday showing how this may be done. The 
dealer should know and handle his own business 
and set his own prices as fairly as he can and 
then not be whipsawed by the customer. The 
dealer owes a real obligation to the community 
and has a wonderful opportunity for public serv- 
ice by getting people into their own homes. 


THURSDAY AFTERNOON 


At the final session, the resolutions com- 
mittee opposed the changes in the lien law 
being submitted to the States by a committee 
working under the auspices of the Depart- 
ment of Commerce, and asked the Government 
to refrain from using its influence to secure 
the adoption by the States of lien laws un- 
favorable to the interests of material men. It 
favored the bill in the Federal senate to re- 
turn to the States the power of authorizing 
new railroad construction. It offered the 
thanks of the association to the dealers and 
ladies of San Antonio for the splendid enter- 
tainment, and to the officers and directors of 
the association for their work during the last 
year. 

Thomas W. Blake moved a special vote of 
thanks to George Zimmerman, of Waco, chair- 
man of the resolutions committee, for his ex- 
tensive services in the matter of lien law 
hearings. 


Report of Nominations Committee 
The nominations committee presented the fol- 
lowing for directors, who were elected: 


T. W. Griffiths, Dallas; E. P. Hunter, Waco; 
L. K. Morris, Brownsville; Willard Burton, Ft. 
Worth; P. EB. Turner, Elgin; J. M. Rockwell, Hous- 


ton; G. E. Melliff, San Antonio; R. G. Miller, Aus- 
tin; T. B. Hinkle, Paris; Robert Lander, El Paso ; 
'¥. B. Pruitt, Pecos; W. L. Foxworth, Dallas; F. W. 
Murphy, Houston; N. C. Hoyt, Houston: J. F. 
Barnes, Waco; R. P. Jeter, Cameron; F. F. Har- 
din, Brownwood; T. C. Spencer, Houston; J. H. 
Cooke, Houston; E. H. Lingo, San Diego, Calif. ; 
Charles Bartlett, Dallas; Miers C. Johnson, El 
Paso; W. B. Sloan, Ft. Worth; T. W. Blake, 
Houston; U. S. Pfeuffer, New Braunfels; P. J. 
Wooldridge, Plainview; W. L. Thomas, Weimar; 
W. B. Brazelton, Waco; Hubert B. Oxford, Beau- 
mont; M. Maverick, San Antonio; I. P. McFar- 
land, Houston; Walter Steves, San Antonio; Cur- 
tis Vaughan, San Antonio; E. L. Kurth, Keltys; 
Louis Lipsitz, Dallas; C. J. Woodson, Caldwell; 
George Wilcox, McKinney; B. B. Hall, San An- 
gelo; J. M. Musser, Abilene; C. D. Shamburger, 
Wichita Falls; Webster McEvoy, Houston; J. E. 
Hill, Amarillo, and J. Lee Johnson, jr., Ft. Worth. 


On motion, all former presidents were elected 
honorary directors. 
Ft. Worth was selected as the next place of 
meeting. 
Officers Elected 


The directors then retired and elected the 
following officers: 

President—Thomas W. Blake, Houston. 

First vice president—P. E. Turner, Elgin. 

Second vice president—W. B. Brazelton, Waco. 

Third vice president—J. E. Hill, Amarillo. 

Treasurer—N. C. Hoyt, Houston. 

Secretary—J. C. Dionne, Houston. 

Sergeant-at-arms—J. C. Ray, Waco. 

Traffic manager—R. G. Hyett, Houston. 


President Blake was installed and in his 


speech mentioned the coming hearings on 
freight rate changes and urged members to 


reply to the questiofnaires that will be sent 
out. 
The convention then adjourned. 


Organize Texas Line Yard Association 
[Special telegram to AMERICAN LUMBERMAN] 
San ANTONIO, TEx., April 15.—At a meeting 

held last Monday, on the eve of the conven. 

tion of the Lumbermen’s Association of 

Texas, the line-yard owners of the State or. 

ganized a Texas Line Yard Retail Lumber 

Dealers’ Association. Announcement is made 

that the new organization will function as an 

auxiliary of the older association and will hold 
two meetings yearly, one on the day before 
the State association’s meeting and one six 
months later. The purpose is to consider the 
problems peculiar to line-yard operators, in 
which individual operators have no interest, 

Application for a State charter will be made, 
The following officers were elected: 
President—Hugh B. Hawley, Dallas. 

First vice president—I. B. McFarland, Houston, 
Second vice president—J. M. Musser, Abilene, 
Treasurer—P. E. Turner, Elgin. 

Secretary—G. H. Zimmerman, Waco. 
Directors—J. E. Hill, Amarillo; E. A. Foster 

Brownwood ; W. L. Gibbs, Dallas; Willard Burton, 

Fort Worth; J. Lee Johnson, Fort Worth; Thomas 

W. Blake, Houston; J. D. McCollum, San Angelo; 


Curtis Vaughan, San Antonio; Berry Brazelton, 
Waco, and C. D. Shamburger, Wichita Falls. 


It is said the new association will contain 
some seven hundred yards. 


Mill Managers Hold Record Annual 


Evectric Miuus, Miss., April 13.—The Mis- 
sissippi-East Louisiana Sawmill Managers’ As- 
sociation held its annual meeting here today as 
guests of the Sumter Lumber Co. It was one of 
the largest attended meetings this organization 
has had. There were 118 present, over twenty of 
the leading mills being represented by their ex- 
ecutives and foremen. D. H. Foresman, general 
manager of the Sumter Lumber Co., made an 
ideal host. 


The morning was spent inspecting the large 
operations of the Sumter Lumber Co. and much 
interest was shown in its cut-to-length opera- 
tion. This mill is modern throughout and has 
the additional interesting feature of shedding 
the cut-to-length stock; each length in a sepa- 
rate bin more like a department store than a 
lumber mill. The different lengths, after being 
trimmed to grades ranging in sizes from 1x2- 
inch to 1x12-inch, in lengths ranging upward 
from 12 inches in multiples of 6 inches, are 
conveyed by endless belts to the storage sheds 
where they are separated and stored ready for 
shipment. Finish, molding, ceiling, siding and 
flooring both flat and edge grain are treated 
accordingly. 


After this interesting tour of inspection 
through the immense operations the guests went 
to the Sumter Hotel which is operated by the 
Sumter Lumber Co., where a fine dinner given 
by Mr. Foresman and served by the ladies’ 
auxiliary of Electric Mills, was enjoyed. 

The afternoon session was called to order in 
the company’s theater building. The following 
officers were elected for the ensuing year: 


President—D. H..Foresman, Sumter Lumber 
Co., Electric Mills, Miss. 

Vice president—A. J. Glassow, Wausau South- 
ern Lumber Co., Laurel, Miss. ; 

Treasurer—A. B. Welsh, J. J. Newman Lumber 
Co., Hattiesburg, Miss. 

Secretary—E. E. Hall, 
Electric Mills, Miss. 

Directors—S. E. Moreton, J. J. Newman Lum- 
ber Co., Hattiesburg, Miss.; W. A. Chandler, 
A. T. Burkwalter, J. E. Welsh, Du Bois Lumber 
Co., Lake, Miss.; A. Deweese, A. Deweese Lum- 
ber Co., Philadelphia, Miss.; and C. J. Pettibone, 
Edward Hines Yellow Pine Co., Lumberton, Miss. 

W. M. Nichols, resident manager of the Pio- 
neer Lumber Co. of Elrod, Ala., made a very 
interesting talk on end matching of lumber. 
This address met with a great deal of enthu- 
siasm by the various mill managers and several 
of them expressed their intention of starting at 


Sumter Lumber Co., 





once on plans to end match the products of their 
mills. A very interesting incident was related 
by Mr. Nichols. He said he had received nv- 
merous requests and inquiries for information 
on end-matched lumber because of an article 
appearing on pages 38 and 39 of the Jan. 30, 
1926, issue of the AMERICAN LUMBERMAN, and 
one of them came from faraway Russia. 

Mr. Nichols read a letter from Axel H. Ox. 
holm, director of the National Committee on 
Wood Utilization, asking the Pioneer Lumber 
Co. to furnish end-matched lumber for a fence 
enclosing the exhibit of the Department of Com- 
merce, at the Sesquicentennial Exposition at 
Philadelphia. Mr. Nichols said that his com- 





D. H. FORESMAN, 
Electric Mills, Miss. ; 
President 


A. B. WELSH, 
Hattiesburg, Miss. ; 
Treasurer 


pany was sending the lumber free of charge, 
glad of the opportunity to show the possibili- 
ties of end-matched lumber. 

Four mills applied for membership and were 
accepted. It was decided to hold meetings of 
the executives regularly each month at some 
different mill point and every second meeting 
is to be open not only to the executives but to 
the foremen of operations. The next meeting 
will be held at Bogalusa, La., May 18. This 
will be a meeting for the executives of mills 
only. 
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Millwork Bureau Considers Costs, Specified Widths, 
Quantity Listing Service and Trade Extension 


‘¢Let us devote our energies to reducing costs 
and to improving our methods of determining 
and distributing cost data.’’ In these words 
President E. J. Curtis, of the Millwork Cost 
Bureau, sounded the keynote of the purposes of 
the organization in his address which opened 
its twelfth annual convention in the Congress 
Hotel, Chicago, on Thursday, to continue 
throughout that day and Friday. Continuing, 
he compressed into a very few words a lot of 
economic truth, and set a worthy goal for the 
bureau, saying: ‘‘By reducing costs we are 
rendering a service to the public as well as to 
ourselves, and I should like to see the bureau 
get behind cost-reduction work as well as cost- 
finding work.’’ 

Touching upon business conditions and pros- 
pects President Curtis said: 


This country has developed a purchasing power 
which wasn’t thought possible a few years ago. 
The year just closed was probably the biggest busi- 
ness year in the history of our country, and there 
are eminent economists wko point out that we may 
consider 1925 as normal of the future. On the 
other hand, there are many indications that 1925 
was abnormal in most particulars. We do know 
that the United States produced and consumed 
more goods in proportion to population than ever 
before in its history. We know, too, that in addi- 
tion to producing more and spending more, we 
also saved more than ever before. In other words, 
our greatest spending year was also our year of 
greatest savings. What will become of these sav- 
ings? Will the proper proportion go into homes, 
and can we influence their diversion largely to 
home-building? These are pertinent questions for 
us to consider, especially when we learn that in 
some of our greatest wheat producing States, the 
cost of owning and running automobiles, exclu- 
sive of the money paid for new cars, greatly ex- 
ceeds the value of the entire wheat crop. 


With regard to the question that has been 
under consideration for some time as to whether 
or not the bureau should broaden the scope of 
its activities, President Curtis stated his views 
thus: 

On this proposition I stand just where I did one 
year ago. I believe that we can function within 
the industry to a broader extent, but our added 
lines of endeavor must, in my opinion, with one 
possible exception, follow or be directly related to 
cost work, for which purpose we were conceived 
and for which we have worked these many years. 
Let us devote our energies to reducing costs and to 
improving our methods of determining costs and 
distributing cost data. 

The recent activity of the hardwood specified 
widths committee and the standard glass grading 
‘committee are steps in the right direction, as is 
also another suggestion emanating from the Pa- 
cific Coast which has received favorable action 
by the board of directors. 

On the other hand, it has been urged that we 
actually make a trade association out of our bu- 
reau. Every member of the bureau is interested 
in costs and in factors relating to costs, but the 
interests of the membership are so varied, their 
methods and forms of distribution and doing busi- 
ness generally so entirely different, that to attempt 
to make out of the bureau a trade association 
would spell certain and immediate ruin. There is, 
of course, a middle ground. I have worked for 
and now advocate a department in the bureau to 
supervise the installation and functioning of list- 
ing bureaus. This same department, in much the 
same manner that we are now conducting an esti- 
mators’ course, could build up and conduct a course 
for detailers and billers. We may also find a way 
to conduct some publicity either on our Owm ac- 
count or through collaboration with certain fac- 
tors in the lumber industry, principally to the end, 
I hope, that we may build a constituency trained 
to appreciate and desire good woodwork. 


President Curtis paid a fine tribute to Secre- 
tary W. P. Flint who, as announced some time 
ago, because of health considerations, is re- 
signing, effective May 1, a bronchial affection 
making it desirable for him to seek a more 
favorable climate. The splendid work accom- 
plished by. him in the ten years of his adminis- 
tration of the position of secretary was briefly 
reviewed and commended, and the regret of the 
officers and membership at the necessity of Mr. 
Flint’s retirement was fittingly expressed. 


Note: A report of the Friday or con- 
cluding session of the annual meeting of 
the Millwork Cost Bureau will appear in 
the April 24 issue of the AMERICAN LuUM- 
BERMAN.—EDITOR. 





Secretary Reviews a Successful Year 

When Mr. Flint arose a moment later to read 
his report, looking fit and hearty after a few 
weeks’ rest and recreation at a southern resort, 
he received an ovation which left no doubt that 
the encomiums of the president represented the 
feelings of all present. Parenthetically, it may 
be stated that Mr. Flint’s plans for the future, 
so far as formed, do not contemplate the assum- 
ing of any business responsibilities for several 
months, possibly a year, during which he and 
Mrs. Flint will travel about seeking the most 
congenial climate and environment. The secre- 
tary’s report concisely covered the activities of 
a successful year, at the end of which the bu- 
reau finds itself in the strongest position, both 
as to membership and financial resources, that 
it has ever enjoyed. The present membership 
is 630, a net gain of nine over one year ago. 

Treasurer J. A. Loetscher, of Dubuque, Iowa, 
then read his report, which confirmed the fig- 
ures embodied in the secretary’s report. 

Hardwood Specified Widths Report 

The interesting and very timely question: 
‘*Can sound knots that will dress smooth be 
used in interior trim, and can the architect be 
educated to the point where he will recognize 
that defects of this character will add to the 
beauty of woodwork?’’ was raised in a report 
made by 8S. S. King, of Dayton, Ohio, chair- 
man of the committee appointed last year to 
investigate the question of production and sup- 
ply of hardwoods in specified widths. Mr. 
King was unable to be present, his report being 
read by Secretary Flint. The report proceeded 
to point out that there now are architects who 
are specifying this kind of trim in high class 
residence work, and added: ‘‘If this kind of 
lumber can be used, what percentage will it 
inerease the supply of lumber for the purpose, 
and what effect will it have upon the price, as 
compensation to the consumer???’ 

This point was suggested in the report, for 


investigation in case the scope of the. bureau ' 


should be enlarged to include work other than 
cost studies. On the specified widths proposi- 
tion the report read as follows: 


At the last meeting of the Millwork Cost Bureau 
I was asked to attend the convention of the Hard- 
wood Manufacturers’ Institute to be held in May, 
1925, at Memphis, and represent the bureau in a 
discussion of the question of specified widths in 
the manufacture of hardwoods. 

There were in attendance approximately two 
hundred manufacturers of hardwoods. This group 
of men displayed unusual interest in many of the 
subjects scheduled for discussion, but no topic cre- 
ated more interest than did the question of speci- 
fied widths in manufacturing hardwoods. 

Unusual courtesy was extended by that conven- 
tion to your representative and the feeling was 
very pronounced that a step in the right direction 
was being made by both the manufacturer and the 
fabricator of hardwoods in discussing not only this 
question but all matters of mutual interest to the 
end that the rapid decline per capita consumption 
of lumber be checked by providing wood trim for 
construction purposes to the buying public at the 
lowest possible cost. 

The planing mill interest must first determine 
for itself whether or not there is economy in being 
able to buy hardwood in specified widths, and if so, 
what such economy will mean in dollars and cents 
a thousand feet. 

If there is sufficient saving found to exist to 
justify the additional cost to the manufacturer to 
produce lumber to specified widths and a balance 
left to credit to the consumer, then the plan is 
feasible. If there is nothing to be gained by the 
consumer there is not much hope to accomplish 
anything by the procedure aside from the conserva- 
tion of the supply which grows in value each year. 

The Millwork Cost Bureau has developed a most 
reliable table of waste percentages based upon the 
use of random width stock. Is there any reason 


why it can not make a study of this same question 
based on lumber sawn to standard or stock widths 
to the end that an intelligent conclusion be reached 
as to the relative value of specified widths to ran- 
dom widths? 

There was sufficient interest indicated at the 
Memphis meeting to lead us to believe the proposal 
met with more than passing favor. 

To the end that some definite position may be 
taken by the bureau, it is suggested that a survey 
be made to determine the real merit in the matter. 


New Course for Detailers and Billers 

President Curtis then gave a brief report of 
the directors’ meeting held the preceding day, 
announcing that it had been decided to inau- 
gurate a new course of instruction designed 
especially for detailers and billers; that a sur- 
vey of the membership will be made to see if 
there is a demand for the organization of a 
quantity listing service; and that, pending the 
selection of a new secretary, O. L. Appleton, 
present technical director, while continuing 
in his present capacity, also will serve as act- 
ing secretary. 

There was some discussion of glass trade 
nomenclature, Mr. Kelly making a report rec- 
ommending that the glass manufacturers be 
asked to eliminate the trade designation 
‘“AA,’’ and to change the terms ‘‘A’’ and 
**B’’ to ‘‘Seleet glazing’’ and ‘‘Standard 
glazing’’ respectively. Several representa- 
tives of glass manufacturing concerns present 
were asked to express their views, which they 
did in courteous but non-committal terms 
that seemed to indicate a lack of enthusiasm 
over the proposal. However, the report was 
adopted and will be forwarded to the glass 
producers. 

Advertising and Trade Extension 

About the livest question tackled in the 
Thursday morning session was that of adver- 
tising and trade extension, the ball being set 
rolling by the report of the advertising com- 
thittee, presented by Chairman E. C. Noelke, 
of Burlington, Iowa. This report set forth the 
injury and loss which the millwork industry 
is suffering by reason of inroads of substitute 
materials. It proceeded to outline the pro- 
posed advertising and trade extension cam- 
paign sponsored by the National Lumber Man- 
ufacturers’ Association, recommending that it 
be endorsed by the bureau, and that a com- 
mittee of five be appointed to keep in touch 
with the campaign with view to such codpera- 
tion therein as may be deemed most practi- 
cable. The report was adopted, though not 
unanimously, some of those present feeling 
that the bureau should run a campaign of 
its own solely in the interest of architectural 
woodwork, but as this propostion has already 
been weighed in the balance and found want- 
ing—at least failing to enlist anything like 
adequate support from the bureau membership 
—apparently the majority of those present 
favored going along with the National cam- 
paign rather than again attempting to play 
a lone hand. 

The Thursday forenoon session closed with 
an address by E. P. Allen, director of publicity 
of the National Lumber Manufacturers’ Asso- 
ciation, in which he traced the increasing in- 
roads of substitutes for wood, and emphasized 
the need for a trade extension campaign such 
as the association which he represents has 
undertaken. He earnestly urged the support 
of the members of the millwork fraternity, as 
an essential branch of the lumber industry; 
not alone in a financial way, but by what he 
deemed even more important, their interest, 
support and wholehearted codéperation. 

The Thursday afternoon session was mainly 
devoted to a series of papers and discussions 
dealing with the bureau’s cost system and its 
operation, group schedule estimating and quan- 
tity survey service. 

In the evening an informal banquet and 
entertainment was tendered by the bureau to 
the visiting members and guests, 
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Better Merchandising Is Keynote of Wholesalers’ Annu 


[Special telegram to AMERICAN LUMBERMAN] 

ATLANTIC City, N. J., April 15.—Lumber mer- 
chandising has been the keynote of the an- 
nual convention of the National-American 
Wholesale Lumber Association which began 
its sessions at the Ambassador Hotel, here, 
today. This keynote was sounded by Presi- 
dent Dwight Hinckley in his annual address 
and it was the theme of every paper and of 
every discussion from the floor. 

And contrary to previous custom, discus- 
sions from the floor have been made a feature 
of this year’s gathering of the wholesalers 
and there has been evident a keen desire upon 
the part of officers and members to bring 
prominently to the front the question of proper 
cooperation between manufacturer, wholesaler 
and retailer in order that the industry as a 
whole may prosper and the public be better 
served. President Hinckley’s address was a 
thoughtfully prepared constructive presenta- 
tion of the problems and the functions of the 
wholesaler and the urgent necessity of co- 
operation and, above all, better merchandis- 
ing. 

All Wednesday afternoon the directors were 
in session considering many important details 
of the association work. Last night the annual 
president’s dinner to the directors, past presi- 
dents and their wives was given by President 
Hinckley and was declared to be the most per- 
fect event of its kind in the history of the 
association. 

Miss Vera Kaighn, a charming vocalist, was 
brought to the convention by the Pittsburgh 
delegation and her singing has been an out- 
standing feature. She opened the convention 
this morning with several appropriate selec- 
tions. President Hinckley then called the con- 
vention to order and started the program by 
delivering his annual address. 


President’s Address 

Mr. Hinckley reviewed business practices of the 
manufacturers, wholesalers and retailers of the 
lumber industry, pointing out their mistakes and 
showing where they can be remedied. He called 
attention to the fact that last year was a banner 
building year, but that the lumber business did not 
share in the prosperity. 

The manufacturers, wholesalers and retailers are 
guilty of practices which I consider crimes against 
themselves and each other, said Mr. Hinckley. The 
constant striving for volume by all three must be 
discontinued, unless that volume can be attained 
by a healthy demand, rather than by forced selling. 
The best minds in the industry have given much 
thought to its condition with the hope of finding 
a cure. Men have advanced theoretical plans for 
merchandising, sales agencies, cojperative buying 
organizations and what not, which they claim to 
be a panacea for all the ills of the lumber business, 
but to the practical man who has had actual ex- 
perience in the merchandising of lumber, none of 
these proposals are any improvement over the 
present method. The old established channel of 
distribution—the manufacturer to wholesaler, 
wholesaler to retailer, retailer to consumer—in 
principle, can not be improved upon, and if every- 
one in the industry would adhere strictly to this 
established principle, many of the troubles of all 
groups would disappear. 


Conditions That Are Wrong 


The president then called attention to a number 
of things which he thinks are wrong with the in- 
dustry. Starting with the manufacturer he said 
that he can not receive a fair price for his product 
as long as he produces more than he ean sell. To 
prevent over-production it is not necessary to close 
the mills, but it is necessary to cease driving them 
to their utmost capacity and give more attention 
to the quality and manufacture of the product. 
This will eliminate many complaints from the 
ultimate buyer which are causing tremendous loss. 
In continuing Mr. Hinckley said: 


We can not but agree that any manufacturer 
who wishes to, has a perfect right to market his 
own goods in any way which seems best to him, 
but when he assumes the function of a wholesaler, 
he should get a reasonable profit for that opera- 
tion, and if he does not, we have a right to object, 
and every other manufacturer has a right to ob- 
ject; for he is unfairly reducing the market price 
of not only his own product but the product of 
everyone else. Many manufacturers who market 
most of their own product direct, will say that 
— do this, but it is my observation that they do 

ot. 

In telling what was wrong with the wholesaler 
President Hinckley said: ‘Meeting the other fel- 





Note: A report of the Friday and con- 
cluding session of the annual meeting of 
the National-American Wholesale Lum- 
ber Association will appear in the April 
24 issue of the AMERICAN LUMBERMAN.— 
EpiTor. 





low’s price seems to be our principal pastime,” and 
then emphatically drove home the point that if the 
wholesaler is to make a success of his business he 
must get the idea out of his head that volume is 
the only thing for which he is striving. Another 
very inefficient practice of the wholesaler is his 
lack of knowledge concerning the cost of doing 
business, which will have to be eliminated if he 
expects to do a good business. Carelessness in 
handling contracts and orders was condemned by 
the president as a common practice, and he con- 
cluded his panning of the wholesaler by saying: 
“Another place where the wholesaler has been 
weak is in his failure to assume any obligations 
for the betterment of the industry when he can not 
see any immediate financial returns for himself.” 
And then he went on to show how it was the duty 
of the wholesalers to give financial backing to the 
trade extension program of the lumber industry, 
the brunt of which is being carried by the manu- 
facturers. 
Attacks Promiscuous Stock Sheets 

President Hinckley then attacked the promiscu- 
ous circulation of lumber stock sheets and price 
lists and showed how the manufacturer and whole- 
saler could coéperate by discontinuing this prac- 
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tice. Numerous price lists and stock sheets in the 
mail of the prospective buyer every day creates 
the impression that there is an abundance of sup- 
ply of lumber on the market and has the psycho- 
logical effect of forcing down prices. 

Another thorn in the flesh of the lumber seller, 
whether he be manufacturer or wholesaler, accord- 
ing to Mr. Hinckley, is the commission salesman 
who is a “collector of lists, a submitter of offers 
and a sender of collect telegrams.” They have a 
damaging influence on the lumber market, said the 
president, and should be put out of business. 
“These remarks do not apply to high-grade com- 
mission salesmen who have regular connections and 
work for them as they would were they on a salary 
basis.” 

While we are looking at the lumber industry 
with a critical eye, we must give some attention 
to the retailer and his methods. The retailer, 
too, right now seems to be inoculated with the 
price-cutting virus, possibly to an even greater 
extent than the manufacturer or wholesaler. He 
frequently cuts his price to meet alleged com- 
petitor figures, not once but several times, seem- 
ingly without any regard for costs. And he, of 
all others, should be firm. No retail distributer of 
other commodities cuts prices. The shoe merchant, 
dry gaods merchant, grocer and all the rest, trade 
at their asking price or not at all. Why should 
the retailer of lumber cut his competitors’ price 
and his own too? 

In any city or town or community, there is just 
so much lumber used each year, and that business 
will be placed largely, if not all, with the local 
retail merchant. Cutting the price creates no new 
business. Then why should not each dealer be 
content with his share and get a price which will 
at least insure a living wage? Let him, too, build 


his business on a firmer foundation than cut prices, 
Someone has said: “If the retailer would devote 
a little more time to selling his goods right, and 
a little less to getting the seller down a quarter a 
thousand, he would be better off.” 

In closing Mr. Hinckley said that the country 
is prosperous and that if the lumber business ig 
not a paying industry it is the fault of all of those 
in the business. He even made the remark that 
he would favor the drastic movement toward Goy- 
ernment control or any other kind of control that 
would insure a reasonable and fair profit to busi- 
ness. 

The Report of the Secretary 

W. W. Schupner, secretary-directing manager 
of the association, next on the program, gave his 
report, reviewing in a concise and thorough 
manner the work of the association during the 
last year showing the wonderful progress it had 
made. 

Mr. Schupner in beginning his report said: 
“This association has two distinct activities; ser- 
vices to develop and enhance the wholesaler’s func- 
tion in the distribution of lumber, and to provide 
services which enable him to perform that function 
more efficiently. 

Reports on the various activities of the associa- 
tion showed the membership on March 1 as 770 as 
compared with 806 the year before. The loss is 
unimportant considering the tremendous gains of 
the two previous years. The bureau subscribers. 
numbered 454. The question of individual mark- 
ing of Canadian shingles and lath was satisfac- 
torily settled due to quick work on the part of the 
association counsel. 

The report from the collection department 
showed that claims handled during the year aggre- 
gated $740,000 of which $640,000 was paid and 
adjusted, compared with $599,000 the year before. 
The fees earned were $14,500, exceeding by $2,500: 
last year’s record. In addition to the collections 
through the New York office, the North Coast office 
handled claims aggregating $209,000 of which 
$112,000 was paid and adjusted, its fees amounting 
to $1,980. 

During the year the association handled 473. 
arbitration cases amounting to $225,979, of which 
363 cases amounting to $180,773 have been dis- 
posed of; 472 arbitrators served during the year 
and 124 formal decisions were rendered. In 
twenty-five cases legal opinions were submitted. 

North Coast Offices 

The increasing demand for West Coast products 
makes the North Coast offices at Seattle and Van- 
couver excellent means for first hand contact with 
sources of supply. Naturally, the membership of 
132 on the North Coast finds the services of Man- 
agers Dailey and Dearing indispensable, but their 
influence is felt wherever the membership is in- 
terested in western lumber. The opportunity for 
quick coédperation between the offices on the two 
coasts is a valuable asset, as many members have 
learned. When one considers that eastern whole- 
salers are buying of West Coast mills for delivery 
in Florida the character of this trans-continental 
association service is obvious. 

Speaking of fraud and unfair practices, Secre- 
tary Schupner said: 

“What is the association doing toward eliminat- 
ing the unscrupulous distributer?’ is a question 
frequently asked. Regardless of anything that can 
be done, none will look for the millennium; and 
the lumber industry, like any other line, will prob- 
ably always have to contend with the frailties of 
human nature, but we could be quite content if 
every other line of organized business took as 
much interest in getting rid of the undesirables, 
as is the case with this association. This is ex- 
pressed in more ways than one, and to start with, 
no one will deny that every effort is made to main- 
tain a high membership standard. That is shown 
by the security which the trade feels in dealing 
with our members—an assurance offered by few 
national trade associations. In addition, we have 
had our part in actually pressing cases before the 
authorities when satisfied fraud existed. The aver- 
age member, however, does not appreciate the legal 
requirements of proof, the difficulty of conviction 
and finally, the ease with which actual punishment 
is sometimes avoided. 

Secretary Schupner reported the association to 
favor grade marking when applied in accord with 
the adopted lumber standardization program, but 
said that that endorsement did not include trade 
marking. He said that the subject of trade ex 
tension would be considered in another part of 
the program. 

The Wholesaler or the Future 

The secretary closed his report with some very 
enlightening views on the lumber wholesaler of 
the future. He said: 

Perhaps you will permit your secretary to ex- 
press his personal opinion as to the future of the 





lumber wholesaler, regarding which I am decidedly~ 
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Urge Co-operation With Manufacturer and Retailer 


optimistic, and I do not think unduly so, for the 
reason that his function was never more firmly 
established. He would make a big mistake if he 
thought he was alone in inquiring where he stood 
jn the process of distribution. Wholesalers in 
many other lines face similar problems and the 
only confirmation we need of this fact is the call- 
ing of two national distribution conferences under 
the auspices of the Chamber of Commerce of the 
United States, attended by over 300 distributers. 

Whether overproduction, er some other cause, 
lies at the root of the trouble, the fact remains 
that sufficiently large outputs seem available to 
keep competition at an unreasonably low profit 
pasis, and this means that in the desire for busi- 
ness, all distributers have to fight for the slight- 
est percentages above their actual cost. Econom- 
ists have something to say about the mass produc- 
tion and mass distribution of the future, and while 
I see reference to some manufacturers having 
solved their production problems, I do not think 
lumber manufacturers admit their production prob- 
lems are solved. 

I know the average wholesaler considers there is 
room for improvement in his line. Many whole- 
salers have sprung up in the last ten years or 
more, some of them with small capital and with 
greater or less degree of efficiency. In my judg- 
ment, the lumber wholesaler of the future must 
be wider awake and more efficient than ever before 
and, of course, the real progressive wholesaler 
will do as he has always done—meet this test. 


Distribution Processes Can Be Developed 


I am not among those who believe present dis- 
tribution processes are wrong, but they can be 
more fully developed. If there are any so called 
wholesalers who have eked out an existence by 
edging their way into lumber sales, who seldom if 
ever visit their mill connections, who rely upon 
the mail and telephone to sell their lumber, seldom 
if ever see their customers and have no sales force 
for doing so, they will find little room in the 
wholesalers’ picture of the future. This means 
that if we have fewer, we will have better whole- 
salers and not only the wholesale lumber busi- 
ness, but the industry as a whole will be better off. 

This should not be construed as reflecting un- 
favorably upon the efficient wholesaler of small 
capital because, although capital is a mighty big 
asset in the wholesale lumber business, it is not 
necessarily the test of efficiency, and there are 
many small operators who are just as keen and 
awake to their opportunities and responsibilities 
as large ones. 

As previously stated, the wholesaler’s place in 
distribution is more firmly established than ever. 
It is a function which must be performed either 
by a wholesaler, or by a manufacturer or retailer, 
and it must be recognized that transferring the 
distribution process from one agency to another 
does not eliminate its cost, but likewise transfers 
it. Neither manufacturer nor retailer can perform 
this function as efficiently as the wholesaler, who 
has made a business life study of his problems. 
Therefore, the wholesaler who is alive to what is 
going on, who seeks every possible means of ef- 
ficiently serving his mill and his customer, has a 
bright prospect before him and it will be part of 
the work of this association to help him develop 
that prospect. 


Treasurer G. M. Stevens read a report of the 
financial standing of the association, showing it 
to be in better condition than ever before. 

J. B. Montgomery, chairman of the arbitra- 
tion committee, read the procedure amendments 
which were adopted. The discussion on arbi- 
tration features followed and the question of 
selecting the best informed men for each case 
was raised. Secretary Schupner replied that 
the association always did this. He pointed 
out that interested parties were allowed to 
approve or reject the arbitration committees 
and that the utmost care was used in judging 
cases. 

Thomas E. Coale, of the Thomas FE. Coale 
Lumber Co., Philadelphia, Pa., spoke against the 
half and half verdicts of committees and urged 
consideration of cases from a legal and ethical 
standpoint. G. G. Stitzinger, G. G. Stitzinger 
& Co., Newcastle, Pa., was called on to tell how 
the arbiters functioned and he said that they 
were extremely careful. President Hinckley, 
speaking with the utmost precision, mentioned 
that compromise decisions were often returned 
for reconsideration. J. C. Shepard, of New 
York, urged that members use arbitration as 
much as possible and insert a clause in contracts 
recommending it. J. E. Davies, of Washington, 

C., of general counsel of the association, 
spoke on arbitration, saying it had done 
more than anything else to establish the whole- 
saler as a necessary function and save him from 
being the recipient of all claims and complaints. 
The great economy of arbitration was also 
pointed out. 


Before adjourning at 12 o’clock, President 
Hinckley appointed the following resolution 
committee: J. W. McClure, Bellgrade Lumber 
Co., Memphis, Tenn., chairman; E. H. Stoner, 
West Penn Lumber Co., Pittsburgh, Pa.; C. H. 
Hershey, Stone & Hershey, Newark, N. J.; Ed- 
ward F. Magee, Philadelphia, Pa.; Otis N. 
Shepard, Shepard & Morse Lumber Co., New 
York; John C. Shepard, New York; M. G. Tru- 
man, Marsh & Truman Lumber Co., Chicago; 
W. G. Power, Power Lumber Co. (Ltd.), 
St. Pacome, Que. 


THURSDAY AFTERNOON 


The afternoon session opened with a very 
large attendance. C. V. McCreight, chairman 
of the standardization committee, was the 
first to talk. He said they were striving to 
achieve their goal, although they saw no pos- 
sibility for a single standard. He also dis- 
couraged false and sub-standards and men- 
tioned that delegates would be sent to the 
conference. Said Mr. McCreight: 


Lumber standardization has made some progress 
the last year, but there is still much to be done. 
While it is true the wholesaler occupies an im- 
portant place in the standardization picture, your 
committee believes that his position is not always 
fully appreciated. 

A real standardization of sizes would be a great 
thing for our business, if for no other reason than 
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it means more intelligent, fairer and cleaner com- 
petition; therefore the lumber wholesaler is in- 
herently a natural advocate for standard sizes, 
and the surveys among the membership show this 
to be true. 

While we have standards and extra standards, 
we also have other sizes which seem to be recog- 
nized as being suitable for their intended purposes. 
The wholesaler, therefore, finds himself between 
his customer’s wants on the one hand and the 
manufacturer’s desired practices on the other. 
Therefore, regardless of his desire to promote lum- 
ber standards he is handicapped by the lack of 
single standards. Having attended so many con- 
ferences, seeking the adoption of single standards 
and knowing of the difficulty in reaching an agree- 
ment between manufacturers and retailers, the 
prospect of a single standard does not seem very 
bright and this, notwithstanding the sincere desire 
to reach a satisfactory agreement. 

We are confident that, sooner or later, this will 
be done, and in the meantime our members should 
use every opportunity to promote the sale of the 
adopted standards and extra standards. While 
that is about all we can do for the present, we 
can render a great service to the industry by in- 
dicating in this practical manner the desirability 
of standardization. 

While, naturally, we must strive to please our 
customers as well as our mills, we can do our 
part to discourage the sale of scant sizes or 80 
called substandards, and your committee recom- 
mends that the committee on resolutions report 
to this convention a resolution reaffirming our 


support of the lumber standardization program 
and further impressing the hope that single stand- 
ards can be agreed upon. 

It is unnecessary to state that lumber standard- 
ization, as at present in effect, covers only soft- 
woods, but in passing we can not refrain from 
expressing our pleasure that the hardwood indus- 
try has recently reached an agreement which leaves 
the way clear for that industry to perfect its own 
standardization plans. 

The association is represented on the Consulting 
Committee and the Central Committee on Lumber 
Standards and contributed financially to the work 
to the best of our ability. 


Wilson Compton, secretary’ of the Na- 
tional Lumber Manufacturers’ Association, 
next spoke on lumber extension and promo- 
tion, using charts as illustrations of changes 
in lumber demand and supply. Open discussion 
followed Mr. Compton’s speech. 


F. A. Hofheins, of North Tonawanda, N. 
Y., said that wholesalers were much to blame 
for present conditions, and claimed that re- 
tailers had reached a much higher plane as 
merchants than had the wholesalers. The 
wholesaler, he said, is in a position to do most 
and had done least to benefit the industry 
than any other branch. He urged codperation 
between all branches of the industry to create 
demand. 

A. E. Lane, of New York, pointed out the 
great volume of advertising being done by 
groups of producers of particular species of 
lumber, and urged that money should be spent 
first to improve the entire industry. W. H. 
Schuette, of Pittsburgh, moved to have a 
committee appointed to codperate with Mr. 
YJompton. The motion was approved. 


E. A. Peterson, a retailer from Passaic, 
N. J., and a leader of the New Jersey retail 
association, spoke on codperation in distribu- 
tion through the wholesaler. Then giving the 
retailer’s point of view, he urged the aboli- 
tion of the transit evil as much as possible. 
He told of the recognition wholesalers were get- 
ting as essential factors in lumber distribu- 
tion and outlined their problems of trying to 
sell with full knowledge of costs. He deplored 
flooding the market with excess lumber, caus- 
ing bad credit conditions. He called the whole- 
saler the retailer’s best friend and the logical 
distributer from an economic standpoint. Re- 
tailers, he said, have been doing a large vol- 
ume of business with no profit. He closed by 
urging modern merchandising. The president 
then called on several speakers for their 
opinions. 

J. W. McClure, of Memphis, a hardwood 
manufacturer, blamed many evils on crowded 
conditions in the lumber field. He advocated 
courtesy to visiting manufacturers and attempts 
by wholesalers to adjust claims without calling 
the manufacturer. W. H. Morgan said that his 
particular company selected only wholesalers of 
integrity and did all business through them. 
He suggested that wholesalers make their profit 
through intensified selling rather than by shop- 
ping on the buying end. 

Fred R. Basley, of Newtonville, Mass., next 
spoke on fir, which he called the best building 
lumber, but said it was a sore spot because 
of excess shipments. He said also that eredit 
was too loosely extended and that there were 
too many men trying to sell lumber. C. B. King 
of Cuthbert, Ga., told of the success the Georgia 
Roofers’ Club had achieved in selling to whole- 
salers only and on a 98 percent cash basis. 

J. L. Broido, of Pittsburgh, Pa., a retailer, 
said his company preferred to buy through 
wholesalers only and realized a more satisfac- 
tory profit that way. If they paid a dollar a 
thousand more they got its value in service. He 
defended liberal credit, saying that there was 
more money than business in the country. J. W. 
Magee told of valuable suggestions his company 
secured from wholesalers and said that it based 
its kinds of stock and gradings on these sug- 
gestions. D. T. Kelly, association counsel, spoke 
last, his paper dealing with the proposed amend- 
ment to the bankruptcy law. 
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April 22-23—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


April 23-24—Central Kansas Lumbermen’s Association, 
Memorial Hall, Salina, Kan. Annual. 


April 27—Lumber Standardization Oonference, Wash- 
ington, D. O. 


April 27-28—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 28—National Committee on Wood Utilization, 
Washington, D. C. 


April 28-29—Georgia Forestry Association, Thomasville, 
Ga. Annual. 


May 3-5—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 


May 11—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. 


May 11-13—Chamber of Commerce of the U. S. A. 
Washington, D. C. Annual. 


May 17—Loyal Legion of Loggers & Lumbermen, Port- 
land Hotel, Portland, Ore. Semiannual. 


May 19—Southern Cypress Manufacturers’ Association, 
Roosevelt Hotel, New Orleans, La. Annual. 


June 16-17—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. 


Bept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


National Chamber’s Annual Program 


WasuHinotTon, D. C., April 12.—Representa- 
tives of more than 1,400 business organizations 
located in every State in the Union have been 
invited to attend the three-day annual meeting 
to be held in Washington May 11-13 by direc- 
tion of the Chamber of Commerce of the United 
States. The questions to be considered are of 
interest to all branches of industry, finance and 
commerce. 

The major subject, around which all discus- 
sions of the meeting will center, will be ‘‘Self- 
Regulation in Business.’’ Prominently featured 
on the program are two additional subjects— 
‘‘Local and State Taxation and Budgeting’’ 
and ‘‘Relations of the States to the Federal 
Government. ’’ 

With a view to facilitating the discussions, 
the conference will be divided into nine group 
meetings. These are: Agriculture, civic de- 
velopment, domestic distribution, finance, for- 
eign commerce, insurance, manufacture, trans- 
portation and comunication, and natural re- 
sources production. The last named group will 
consider specifically hydroelectric power, coal, 
lumber and oil, the desirability of self-govern- 
ment in industry and how to accomplish it in 
these industries. 
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Southwestern Ontario Outing 


Toronto, OnT., April 12.—The Southwestern 
Ontario Retail Lumber Dealers’ Association 
has announced that it will hold its annual meet- 
ing and cruise on the steamer Hamonic, begin- 
ning Monday, May 3. The start will be made 
from Sarnia, Ont., at 2 p. m. sharp, arriving in 
Windsor in time for the evening theater per- 
formances at Detroit. In the morning, while 
at Sarnia, the following local industries will 
be visited: The Cleveland Sarnia Saw Mills Co. 
(Ltd.), where the manufacture of lumber from 
the log will be observed; the Dominion Salt 
Works; the Laidlaw-Belton Lumber Co. (Ltd.), 
and John McGibbon & Sons (Ltd.). Guides 
will be furnished the party on both Monday 
and Tuesday mornings for a trip through the 
immense plant of the Imperial Oil Co. There 
will be special entertainment, musical and other- 
wise, on the boat during the trip to and from 
Sarnia. 

The business program will be held on the boat 
Monday afternoon and will include the election 
of officers and talks by well known men, in- 
cluding Edgar D. Hardy, of Ottawa, on in- 
surance. A. E. Gordon, of Toronto, will also 
talk on insurance from the wholesale lumber- 
man’s standpoint. Fred C. O’Mara, of De- 
troit, Mich., well known realty specialist, will 
talk on ‘‘Homes for Happiness.’’ Robson 
Black, of Ottawa, secretary of the Canadian 
Forestry Association, will discuss Canadian 
forestry and reforestation, and will be followed 
by Al J. Hager, of Lansing, Mich., on ‘‘How 
Uncle Sam Does It.’’ Frank N. Yochem, of 





Detroit, Mich., will tell about own your home 
campaigns, and Horace Boultbee, of Toronto, 
secretary of the Ontario Retail Lumber Deal- 
ers’ Association, will suggest that the scheme 
be tried in Ontario. Other speakers will be 
Fred McCaul, of Royal Oak, Mich., president 
Michigan Retail Lumber Dealers’ Association; 
Fred L. Lowrie, of Detroit; Arthur Manning, 
of Grand Rapids, Mich., secretary of the Michi- 
gan association; Arthur Sanders, of St. Thomas, 
Ont., president of the Ontario association, and 
Southern Cypress Date 

New ORLEANS, La., April 12.—Secretary- 
manager E. W. McKay, of the Southern Cypress 
Manufacturers’ Association, announces that the 
association’s annual will be held at the Roose- 
velt Hotel, New Orleans, on Wednesday, May 
19. The program for the session is not yet 
ready for announcement. 


Eastern Lumber Salesmen’s Annual 


PHILADELPHIA, PA., April 13.—On Friday eve- 
ning, April 9, the Eastern Lumber Salesmen’s 
Association held its eleventh annual meeting and 
banquet. At the business meeting the follow- 
ing officers were elected: 

President—J. C. Tennant, Babcock Lumber Co. 
(reélected). 

Vice president—Charles J. Olsen. 

Secretary-treasurer—J. E. Coggins. 

Directors—M. S. Finley, McFarland Lumber Co. ; 
Hugh Preston, J. A. Finley Lumber Co.; J. E. 
Buck, Curry & Campbell Lumber Co.; J. Lesley 
Hughes to fill unexpired term of Director Sikes. 

During the year, nineteen new members joined 
the association. A resolution was adopted en- 
dorsing the candidacy of Ben C. Currie for 
presidency of the National Hardwood Lumber 
Association. 

Edward Hamilton, of Paterson, and Erwin 
Ennis, of Newark, president and secretary, re- 
spectively, of the New Jersey Lumbermen’s 
Association, were speakers at the banquet. 


Pennsylvania Retail Directors Confer 


PITTSBURGH, Pa., April 13.—At the monthly 
meeting of the board of directors of the Retail 
Lumber Dealers’ Agsociation of Pennsylvania, 
held last Friday, the public building act of 
Pennsylvania, as amended by the legislature, 
was the subject of an exposition for the benefit 
of members. Several years ago lumber dealers 
found that they could not collect from a con- 
tractor for framing lumber on road work and 
other public construction, and the adoption of 
the amendment affords the protection necessary. 

The act as amended provides that it shall be 
the duty of all counties, cities, boroughs, towns, 
townships, school districts and poor districts, 
in the improvement of land or in the erection 
or alteration of public buildings of any kind, 
to require of the contractors an additional bond 
sufficient to provide for the payment of all labor 
and material entering into the work. It gives 
workers and dealers supplying labor and mate- 
rial on the contract the right to sue the con- 
tractor upon his bond and to recover upon proof 
of the contractor’s failure to pay for the labor 
or material question. 

National Councillor Charles W. Iams, of 
Pittsburgh, presented Referendum No. 48 from 
the Chamber of Commerce of the United States 
to get the vote of the association on its eight 
provisions. This referendum deals with the 
operation of the United States Shipping Board, 
and in accordance with a recommendation by 
Councillor Iams, the board of directors voted 
unanimously in favor of the eight changes. 

Mr. Iams was reélected national councillor to 
the Chamber of Commerce of the United States 
for the ensuing year, and President J. G. Marks 
was elected a delegate to that body. 

President Marks made official mention of the 
deaths of W. E. Mier, of the Keystone Planing 
Mill Co., of Connellsville, Pa., and Fred. L. 








Chase, of the Plastergon Wall Board Co., of 
Buffalo, N. Y., who was sergeant-at-arms for 
number of years at the annual convention of the 
Pennsylvania association. 


New Brunswick Associations Elect 


MOonTREAL, QUE., April 12.—The New Bruns. 
wick Lumbermen’s Association held its annua] 
meeting at Fredericton recently, and elected the 
following officers: 

President—G. Percy Burchill, Nelson. 

Vice president—C. W. Alden, St. John. 

Secretary-treasurer—W. E. Anderson, St. John. 

Executive committee—Donald Fraser, Plaster 
Rock; K. L. Golding, St. John; William Richards, 
Campbellton; Angus McLean, Bathurst; G. Percy 
Burchill, Nelson; J. W. Brankley, Chatham ; David 
Ritchie, Newcastle; C. L. Ferderson, Miramichi; 
C. W. Alden, St. John, and Stanley Douglas, Fred. 
ericton. 

The New Brunswick Lumbermen’s Safety 
Association held its annual meeting following 
that of the lumbermen’s association, and elected 
the following: 

President—F. C. Beatteay, St. John. 

Vice president—C. W. Alden, St. John. 

Secretary-treasurer—W. E. Anderson, St. John. 


Executive committee—Donald Fraser, Plaster 
Rock; HB. L. Golding, St. John; G. Percy Burchill, 
Nelson; David Ritchie, Newcastle; C. L. Fender- 


son, Miramichi; C. W. Alden, St. John; Stanley 
Douglas, Fredericton; J. H. Irving, Bouctouche; 
G. A. Schryer, Bathurst; F. C. Beatteay and C. §, 
Christie, St. John. 


Canadian Woods for Public Work 


MONTREAL, QUE., April 12.—J. A. Laferte, 
president Montreal Wholesale Lumber Dealers’ 
Association, has addressed a large number of 
letters to the Quebec government and to the 
municipal authorities on the island of Montreal 
requesting their codperation in the extended 
use of Canadian woods. Mr. Laferte points out 
that the utilization of Canadian natural re- 
sources is of Dominion-wide importance in 
that it involves the expenditure of money within 
this country instead of sending it abroad for 
the purchase of foreign woods. It was sug- 
gested that the provincial government and the 
municipal authorities should insert a clause in 
contracts for public works stipulating the use 
of Canadian woods wherever possible. 

L. A. Taschereau, premier of Quebec, in reply 
to Mr. Laferte’s letter, stated that his govern- 
ment would be very glad to insist as far as 
possible on the use of Canadian woods in gov- 
ernment construction work, though at present 
no new work of this character was in contem- 
plation. 


Walton’s Consider Forest Protection 


That the sportsmen and nature lovers of the 
United States are vitally interested and eager 
to assist in conserving the natural forests and 
carrying out comprehensive reforestation proj- 
ects was one of the outstanding thoughts of the 
fourth national Izaak Walton League conven- 
tion held at Hotel Sherman, Chicago, April 8, 
9and10. The Izaak Walton League is founded 
on the principle of conservation—conservation 
of wild life, the beauties of nature and natural 
resources. Hence the sound forestry program 
of conservation, protection and reforestation, 
advocated by all thinking lumbermen and forest 
experts, coincides harmoniously with the Wal- 
tonian creed. 

A masterful paper on forestry and the part 
the Walton League can play in aiding forestry 
work was presented by A. L. Osborn, Oshkosh, 
Wis., president of the Scott & Howe Lumber 
Co., and a director of the National Lumber 
Manufacturers’ Association, Friday morning. 
{[Nore—Mr. Osborn’s speech appears prac- 
tically in full on the front page and page 60 
of this issue of the AMERICAN LUMBERMAN.— 
EpitTor.] His paper made such an impression on 
his audience that a motion was made from the 
floor recommending to the editorial board of the 
league that it be published in full in the league 
magazine, Outdoor America, so that Waltonians 
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everywhere might realize their duty to the 
forests of America. 

El Comancho, a hunter, author and a man of 
the outdoors, appearing on the convention plat- 
form in his rough corduroy clothes, boots and 
flannel shirt, talked to the convention on ‘‘ Just 
About Trees,’’ at the Thursday morning session. 
He has made a comprehensive study of forestry 
and gave the convention some very appropriate 
thoughts along the lines of conservation. 

The convention was marked by bitter feeling 
against Will H. Dilg, founder of the organiza- 
tion and its president for four years, and a 
spectacular fight resulted in his being ousted 
as head, and the election of Charles W. Folds, 
Chicago, president. Factional differences dis- 
appeared, however, in the closing sessions of the 
convention, and the 500 delegates from all parts 
of the United States left the convention feeling 
that great forward steps had been taken and 
that the principles of Izaak Walton would be 
glorified to an even greater degree during the 
coming year. 


Loggers Make Production Report 


MINNEAPOLIS, MINN., April 13.—George B. 
Partridge, secretary of the Minnesota Loggers’ 
Association, today mailed out a report to the 
members, covering an estimate of the season’s 
production by the organization’s membership 
and a report of the legislative committee which 
was named at a special meeting of the associa- 
tion in Minneapolis April 6 to obtain relief 
from the regulations and laws governing the 
cutting of the State timber in Minnesota. 

The production report follows: 

While the reports are not complete for 1925-26 
logging season, we have sufficient data on hand to 
give a fair estimate of the production by our mem- 
bers. It is estimated that our report covers 75 per- 
cent of the log output, 25 percent of cedar posts 
and poles, 50 percent of ties and 60 percent of the 
pulpwood produced in Minnesota. This condition 
is due to the fact that there are a good many small 
operators who are not members of our association. 


BE incest occu des 116,410,890 feet 

PUM <,Ga edwnincine ce 1,241,570 pieces 
MiOE i eeebinae naan 103,201 pieces 
EME Ti vb bd6 wee RoKs 134,025 pieces 
PUIWOOE  secceccse 74,038 cords 


Total reduced to thousand feet—150,490,140. 
The total compared with previous years follows: 
1920-21... .276,733,000 1923-24....157,263,683 
1921-22.... 87,797,240 1924-25... .165,180,429 
1922-23... .135,997,761 1925-26... *150,490,140 
*Subject to correction. 


Comparative Distribution of Production: 


Logs Posts Poles’ Ties 
1925-26.116,410,890 1,241,570 103,201 134,025 74,038 
1924-25.100,020,000 1,512,900 99,700 705,851 121,950 
1923-24.129,012,000 946,288 140,528 338,044 40,253 
1922-23.101,195,000 1,277,000 208,300 405,000 46,600 
1921-22.588,820,000 593,550 134,014 457,176 36,519 


The report mailed out today said: 

The first meeting of the legislative committee, of 
which C. P. Ellingson, Northome, Minn., is chair- 
man, was held at the association office, Minneapo- 
lis, April 6. A brief outline of the matters taken 
up at the special meeting and preliminary steps to 
be taken were discussed. The committee called on 
0. H. Diercks, State superintendent of the timber 
department, at his office in St. Paul, giving him an 
outline of the matters to be corrected. 

Mr. Diercks expressed himself as willing to con- 
sider all evidence presented by the committee in 
support of the complaints. It is clearly the atti- 
tude of the State timber department to be fair, and 
while it will at all times act in the best interests of 
the State, as it sees them, the loggers may expect 
its codperation in correcting any regulation which 
is not just to the operator or purchaser of State 
timber. The committee agreed to compile statistics 
as to the cost of production, manufacture etc. to be 
presented to the State timber department. 


Institute Roster Steadily Increasing 


MEMPHIS, TENN., April 12. — Seventy-nine 
new members have been added to the roster of 
the Hardwood Manufacturers’ Institute since 
Jan. 1, 1926, according to the announcement 
made here today by J. H. Townshend, executive 
vice president. Of this number 41 are manufac- 
turers and 38 wholesalers. This growth of the 
institute since the first of this year has been 
rather unusual, and new members are being re- 
ceived daily. F. R. Gadd and J. M. Pritchard, 
are both on the road at this time and obtaining 
many new applications. G. W. Allport, of the 
Long-Bell Lumber Co., Pine Bluff, Ark., is the 
chairman of the membership committee, re- 
cently appointed by J. B. Edwards, president. 


‘*The Charm of the Sovereign Wood,’’ a 
booklet on oak, which was recently issued by the 
oak service bureau of the Hardwood institute, 
has created considerable talk and is resulting 
in many inquiries being received from all parts 
of the world. The book is not being sent broad- 
cast, because of its cost, but wherever it happens 
to land it has resulted in many requests for a 


copy. Mr. Townshend, who wrote most of the 
reading matter in this publication, recently re- 
ceived a request from the University of Okla- 
homa asking permission to use this book in the 
study of forestry in the university. Permission 
was given and several books forwarded for the 
college library. The book will be used as a 
text book on oak by the students of this school. 


Recent Hoo-Hoo Happenings 


Joint Meeting of Hoo-Hoo and Nylta 


New York, April 12.—A joint meeting of the 
Nylta Club and Hoo-Hoo will be held on Friday 
night, April 23, in the rooms of the club in 
Grand Central Terminal, the occasion climax- 
ing one of the biggest months in local Hoo-Hoo 
history. Prior to the meeting, the members 
of the order will hold a dinner at the Belmont 
Hotel, with Parson Simpkin, Chaplain, as guest 
of honor. 

Nylta has promised Vicegerent Snark T. M. 
Ralston that it will have a banner crowd on 
hand for the joint celebration. Mr. Ralston, 
who is also a trustee of Nylta, says the big do- 
ings are part of the celebration, of American 
Forest Week, April 18 to 24. Besides Par- 
son Simpkin, the other speaker will be Dr. Hugh 
T. Baker. 

Hoo-Hoo will round out the month with a 
concatenation on Thursday night, April 29, at 
Hotel Pennsylvania. Jeff B. Webb, of Detroit, 
will be the guest for that evening. 


Program for Forest Week 

Boston, Mass., April 13.—The Hoo-Hoo of 
Boston and vicinity are arranging for a suitable 
and very interesting program in observance of 
American Forest Week, beginning next Sun- 
day. The enlarged committee headed by 
James L. Barney, of the Barney-Carey Co., met 
last week and organized a select committee of 
nine from its own membership to handle the 
program. This committee is headed by Harris 
A. Reynolds, secretary Massachusetts Forestry 
Association, as chairman, and Louis M. Pratt, 
jr., of the Davenport, Peters Co., is secretary. 

The plans for the week so far announced in- 
clude daily radio broadcasting from one of the 
Boston stations. Codperating in this program 
with the Boston Hoo-Hoo Club are the Massa- 
chusetts Forestry Association, the State com- 
mission of conservation, Rotary clubs, Kiwanis 
clubs and other civic organizations. The State 
department of education has agreed to send to 
all schools of the Commonwealth literature ap- 
propriate to American Forest Week, which has 
been procured from Washington. 


Merchandising Timber Club Topic 


Vancouver, B. C., April 10.—‘‘ How a little 
log goes to market’’ was the rather whimsical 
title of a most interesting and instructive ad- 
dress delivered by F. G. T. Lucas, K. C., at the 
luncheon of the Hoo-Hoo Club Wednesday. Mr. 
Lucas dealt with the question of merchandising 
the timber, from the time the log was cut until 
the sawn timber reached the ultimate purchaser. 
There was a good turnout of members and 
friends. 

Discusses Reforestation Problems 

MILWAUKEE, Wis., April 13.—Members of the 
Milwaukee Hoo-Hoo Club met in a joint session 
with the Milwaukee Rotary Club here today 
to observe American Forest Week. About two 
hundred representatives of the lumber industry 
in. Milwaukee and leading Milwaukee business 
men took part in the gathering for the prema- 
ture celebration, and heard Edgar Cochrane, 
secretary Michigan department for conservation, 
talk on reforestation. 

Mr. Cochrane talked from a different view- 
point at the meeting, bringing to his audience 
the idea that public opinion must be created for 
reforestation work, and when the public opinion 
is moulded in the right channel, the legislation 
will follow. He pointed out to his listeners that 
they could not expect the lumber industry to 
work on the reforestation plan alone. He said 
that the job was too big for any private firm 


to do, that it would have to receive the whole- 
hearted support of the country. 

He also told the two clubs that there is more 
to reforestation than merely planting trees on 
cut-over land. If more conservative methods 
are used in industry, the waste eliminated to the 
greatest extent possible, and everyone educated 
to conserve the country’s lumber resources, it 
would be a great step in the program of re- 
forestation. 


To Line Highway With Shade Trees 


BEAUMONT, TEx., April 12.—Seventy-five 
members of the Beaumont Hoo-Hoo Club and 
their guests gathered at the Round Table sum- 
mer camp on Village Creek Friday night and 
heard Tom D. Brooks, Vicegerent Snark, ex- 
plain the plan of the local Hoo-Hoo club for 
lining the Port Arthur-Beaumont paved high- 
way with shade trees. It was unanimously de- 
cided to launch this movement during American 
Forest Week, April 18-24, and club members 
who belong to local luncheon clubs gave assur- 
ances that these organizations would join the 
Hoo-Hoo in putting the plan over. 

Mr. Brooks’ plan is to have 60 individuals 
and organizations donate 100 trees each, provid- 
ing the 6,000 it is believed will be sufficient to 
line both sides of the highway with beautiful 
shade-giving camphors, palms and other trees. 
Mr. Brooks personally pledged 100 camphors 
and said he thought his private grounds would 
provide possibly double that number. 

Friday night’s meeting was an enthusiastic 
one for forestry and the movement to shade the 
beautiful highway between the two cities was 
given its most energetic boost since its inaugu- 
ration. Lunch was provided by Perkins Butler 
and Carroll Keith and Boy Scouts put on some 
interesting stunts. Former Snark of the Uni- 
verse W. A. Priddie delivered an address. 


Wins Rifle Club Trophy 

Str. Louis, Mo., April 14.—Charles A. Neuen- 
hahn, of the Central States Tie & Lumber Co., 
led the field in the regular weekly match of the 
St. Louis Hoo-Hoo Rifle Club on the range of 
the St. Louis police department, on Monday 
evening. He received an Atkins Silver Steel 
saw, the gift of G. W. Gladding, St. Louis rep- 
resentative of E. C. Atkins & Co., of Indianap- 
olis. A special match for a prize supplied by 
the club was won by Ed Cook, of the J.'R. Per- 
kins Lumber Co. 


Realtor Addresses Hoo-Hoo Club 

SEATTLE, WasuH., April 10.—A. M. Atwood, 
vice president John Davis & Co., of this city, 
pioneer realtors, sold the city of Seattle to local 
lumbermen at the regular Hoo-Hoo club lunch- 
eon Thursday. His subject was ‘‘ Present Activ- 
ity and Future Prospects of Realty Values in the 
City of Seattle.’’ 

Mr. Atwood reiterated that realty values in 
Seattle are today lower in proportion to the 
population than in probably any other city in 
the United States. With other things he 
pointed out that the population of the United 
States during the last thirty-five years has in- 
creased 78 percent, but the population of Seattle 
has increased during that time 770 percent. He 
claims for Seattle the finest climate in the 
world, not alone for the enjoyment of the pleas- 
ure seeker, but from the standpoint of year- 
around efficiency, which may be secured from 
labor in such a climate where there are no ex- 
tremes of either heat or cold. 

Lou Fifer and his Nine added to the usual 
attendance prize a special prize of a new spring 
straw hat, and appropriately enough this was 
won by the guest and principal speaker of the 
day, Mr. Atwood. 
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Box Manufacturers Report Progress in Trade Promotion 


The National Association of Box Manufac- 
turers, at its annual convention held in Chicago 
April 7 to 9, a brief report of which appeared 
on page 122 of the April 10 issue, elected the 
following officers: 

Chairman board of governors—B. F. Masters, 
Chicago. 

President—Thorpe J. Wilcox, Eau Claire, Wis. 


Vice presidents—W. B. Morgan, New Orleans, 
La.; J. H. Dunning, New York City. 


Secretary-treasurer—Paul L. Grady, Chicago. 

Board of governors—J. A. Gillies, New Haven, 
Conn.; J. H. Dunning, New York City; P. J. Gal- 
braith, Philadelphia, Pa.; S. G. Clifford, Evans- 
ville, Ind.; W. J. Ellenberger, Cleveland, Ohio; 
Bert Hanna, Detroit, Mich.; Walter S. Goodwillie, 
Chicago; J. W. Jarboe, St. Louis, Mo.; W. D. 
Burr, Chicago; W. B. Morgan, New Orleans, La. ; 
Bruce Forrester, Kansas City, Mo.; W. C. Green, 
Rockford, Ill.; D. J. Wilson, Spokane, Wash. ; 
Louis Wuichet, Chicago; H. M. Firstbrook, To- 
ronto, Ont.; B. F. Masters, Chicago; F. S. Knapp, 
Omaha, Neb.; Fred C. Gifford, Chicago; W. A. 
Finnegan, Bangor, Me.; C. Fred Yegge, Chicago; 
Thorpe J. Wilcox, Eau Claire, Wis.; I. F. Atwood, 
Chelsea, Mass.; J. M. White, Weed, Calif. 

In his report covering the last year’s work, 
Secretary Grady stated that trade promotion 
had been the major activity of the association, 
and the fundamental basis of this program is 
thorough organization and codperation of the 
box and lumber industries. In commenting on 
membership extension, Mr. Grady said that ef- 
forts to bring the Pacific coast group into the 
association are bearing fruit. Other topics 
covered in the secretary’s report included sta- 
tistics, traffic department, merchandising, 
blotter and folder service, and research work 
with the Forest Products Laboratory. 

Prominent speakers included Dr. Walter 
Lichtenstein, of Chicago, executive secretary 
First National Bank, who discussed ‘‘ Present 
Business and a Forecast of the Future;’’ A. L. 
Green, of Chicago, special representative Amer- 


ican Railway Association, whose topic was ‘‘ Re- 
ducing the Freight Claim Ratio;’’ Paul W. 
Ivey, of Chicago, merchandising counsel Mar- 
shall Field & Co., who spoke on ‘‘Sales and 
Sales Promotion,’’ and W. F. Shaw, of Wash- 
ington, D. C., assistant secretary National 
Lumber Manufacturers’ Association, who out- 
lined the National association’s trade promo- 
tion plan. 


Trade Extension Activities 


The trade extension activities of the National 
Box association were covered at length in the 








P. L: GRADY, 


B. F. MASTERS, 


Chicago ; Chicago ; 
Elected Secretary- Chairman Board of 
treasurer Governors 


report of Secretary Grady, who said in part: 

The life of our industry depends on codéperation, 
This is the age of competition between industries, 
Analyzed from any angle, this spells codpera- 
tion between the individual concerns of a particp- 
lar industry. Public education is a codperative 
word. Trade promotion is the popular name for 
the vehicle through which public education igs ac. 
complished. The trade promotion plan adopted 
last May proposed first to organize the whole 
wooden box industry, the wooden box users, lum- 
ber manufacturers, allied industries and the raij- 
roads, to protest against the use of flimsy shipping 
containers for commodities which they do not 
safely carry. Our first move was to arouse the 
lumber manufacturers, because trade promotion of 
the wooden box is ,their problem as well as ours, 
It is wood utilization. The lumber industry is 
interested in stimulating our business and what 
it is doing for the wood box should spur our own 
industry on to greater efforts. 

In the roundtable discussion of trade exten- 
sion and association activities the consensus was 
that the trade promotion campaign is having a 
beneficial effect on the box trade, and that the 
outlook for the next six months is very promis- 
ing, and with the lumber industry backing up 
the trade promotion activities of the box as- 
sociation it should result in an increased con- 
sumption of low grade lumber. 

Many prominent lumber concerns were rep- 
resented at the convention, among them being 
the Great Southern Lumber Co., of Bogalusa, 
La., by Rollin 8. Crow; Shevlin, Carpenter & 
Clarke Co., of Minneapolis, Minn., by L. 0. 
Taylor and A. F. Boyd; Long-Bell Lumber Co., 
of Kansas City, Mo., by J. H. Lane; Pacific 
Lumber Agency, of Tacoma, Wash., by Tom A. 
Moore; Keewatin Lumber Co., of Kenora, Ont., 
by E. W. Kettlety; Angora Lumber Co., of 
Angora, Minn., by A. J. Boyles, and the Pike- 
Dial Lumber Co., of Chicago, by H. H. Lamp- 
ing. 


Hardwood Club Urged to Seek Specialty Market 


[Special telegram to AMERICAN LUMBERMAN] 

New ORLEANS, La., April 14.—The monthly 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club, held in the Roosevelt Hotel to- 
day, drew better than the average attendance 
and was featured by a roundtable discussion in 
which everybody participated whole-heartedly. 
President W. J. Stebbins led the discussion, 
which followed the usual luncheon and contin- 
ued for several hours. 

Reports on operating conditions confirmed 
the summaries of the trade press. Heavy and 
continued rains over a great part of the terri- 
tory represented by the club membership have 
forced a curtailment of production far beyond 
the early spring anticipations. An east Texas 
member reported his company’s logging roads 
under one to five feet of water, and neigh- 
boring mills in much the same fix. Plant after 
plant was reported down because of high water; 
others, getting logs hand to mouth, were said to 
be running one to three days weekly. Estimates 
of the total annual production have been shot to 
pieces by this condition, said one member, who 
added that his own company’s cut would from 
present appearances be 20 percent under the 
total planned and expected for the year. 

Progressive reductions of dry stock unsold 
on the mill yards were likewise very generally 
reported. Of one mill’s stock reported at 6,000,- 
000 feet, it was declared that less than a mil- 
lion feet is dry enough to ship. One or two 
exceptions were noted, the explanation being 
that the stocks in question were being largely 
held off the market to await more favorable 
market conditions. 

With this heavy curtailment forced by nature, 
and the indicated depletion of seasoned stock, 
the discussion turned to search for the causes 
of the unsatisfactory market conditions that 
admittedly prevail. By practically unanimous 
consent, the trouble was charged mainly to the 
account of the millmen themselves. The search- 
ing and not wholly complimentary analysis went 
the full length, from seasonal influences to 


psychological reactions. At the close of the 
heart-searching, Mr. Ballard, of the Botany Bay 
Co., dissipated the appearance of gloom by a 
talk in which common sense and reasoned opti- 
mism were admirably blended. And the sum- 
mary of building statistics for the various sec- 
tions supplied background for his optimism. 


Widening Markets and Stimulating Demand 


In his opening talk, President Stebbins sug- 
gested that one present-day condition to which 
the hardwood manufacturer must adjust himself 
is the ‘‘refinement’’ of his product; its closer 
fabrication to avoid freight costs for shipment 
of material that the customer trims off as waste. 
This inspired a further report that an Alabama 
mill is working its waste into ‘‘rounds’’ for 
which a specialty market has been developed. 
The acceptance of orders for special cutting 
was urged as a means of widening markets and 


Stimulating demand. 


Several speakers referred to a change of busi- 
ness practice, now well settled, to which the 
hardwood folk must accommodate themselves. 
Deliveries that in old days required several 
weeks are now made in that many days, so that 
consumers no longer carry large stocks. In con- 
sequence the small lot, mixed car business is 
growing steadily and the big orders are dimin- 
ishing in number. This dosen’t lessen the total 
business volume, it was pointed out, but as it is 
working out the mill must carry the stocks and 
keep assortments in shape to fill mixed ears. 
And it was described as a condition to be faced, 
not a mere theory. 

V. H. Sonderegger, former State forester of 
Louisiana, who was to have delivered a talk on 
hardwood reforestation, wired that he was un- 
avoidably delayed up county. But the reforesta- 
tion theme was touched upon by A. N. Smith, 
of Bomer-Blanks Lumber Co., Blanks, La., who 
said that on a recent visit to a tract of cut- 
over cottonwood timber land, which his company 
logged off ten years ago, he found the trees left 
on the tract had grown to diameters as large as 


24 inches, the indicated growth being at the 
rate of nearly an inch a year. His company is 
hot engaged in reforestation, but Mr. Smith 
suggested that anyone going in for it would 
find cottonwood and ash the southern hard- 
woods of most rapid growth. 

Paul Rush, of the Rush Lumber Co., Mem- 
phis, Tenn., talked on the conditions in the 
Memphis market. 

Another cordially welcomed visitor was V. E. 
Porter, of the Porter-Gooch Hardwood Co., 
Jackson, Miss., who formerly was an active 
member of the club. 





Develops Philippine Industry 


New York, April 12.—Development of the 
Philippine lumber industry from a few small 
and poorly equipped mills to large operations 
with modern machinery and methods supplying 
a growing export trade is one of the results 
of American. occupation of the Islands. Facts 
regarding this development are contained in 
the current issue of Philippine Progress, which 
was published April 7 by the United States 
Mission of the American Chamber of Commerce 
of the Philippine Islands. 

The initial operations were on a small scale, 
but the profits were reinvested in the industry 
in the form of modern machinery. This de- 
velopment was steadily carried forward with the 
result that today practically no tropical coun- 
try in the world has as modern a system of 
steam logging and manufacturing as the Phil- 
ippines. 

In 1903 the total lumber production in the 
Islands was 36,615,000 board feet, or 4.8 feet 
per capita. In 1924 the total production was 
260,535,000 board feet, or 22.1 board feet per 
capita. In 1924 the islands exported 50,759,- 
584 board feet, valued at more than $2,000,000. 
Forestry officials estimate the timber stand in 
the islands at 200,000,000,000 board feet. Of 
this 192,000,000,000 board feet is ‘‘ Philippine 
mahogany,’’ largely used in America, 
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Lumber Clubs and Exchanges 


American Forest Week Club Topic 


EVANSVILLE, IND., April 14.—At the regular 
monthly meeting of the Evansville Lumber- 
men’s club at the Vendome Hotel last night an 
address on American Forest Week was made by 
former State Senator William B. Carleton, 
chairman of the committee on resolutions and 
publicity of the club, who pointed out the duty 
of lumbermen to help preserve the timber of the 
country. Many of the civie clubs of the city 
have announced that they will observe American 
Forest Week from April 18 to 24. 

Claude Wertz, of the Maley & Wertz Lumber 
Co., said that the proposition to have through 
sleeper service established between Evansville 
and Memphis and Evansville and Cincinnati is 
progressing favorably. Mr. Wertz, who returned 
a few days ago from a trip to the South, said he 
believed there was some change for the better in 
the trade conditions in that section. He said 
that there is little dry lumber in the wholesalers’ 
hands now and that rain has greatly curtailed 
sawmill operations. 

Several members spoke briefly on local busi- 
ness conditions and most of them thought that 
trade will improve in May. 

* The next meeting will be held at Boonville, 
Ind., on Tuesday night, May 11, when the mem- 
bers will be guests of Mr. Carleton at a birth- 
day party. 


Speaks on Effects of Substitutes 


SHREVEPORT, La., April 12.—0O. N. Cloud, 
sales manager of the Peavy-Byrnes Lumber Co., 
of this city, was the principal speaker at the 
meeting of the Shreveport Lumbermen’s Club 
last week, and dealt at some length on the effect 
of substitutes on industry as a whole, but more 
particularly the lumber industry. 

He said that conditions had changed vastly 
during the last few years due to contributions 
of science, specially in the realm of chemistry. 
‘‘We do not know today,’’ he said, ‘‘ when 
something new will be brought out that will 
force readjustments in various lines of in- 
dustry.’’ He stated that lumber manufac- 
turers in the South had found it specially diffi- 
cult to find an adequate market for their low 
grades since the advent of so many substitutes, 
specially for the manufacture of boxes in which 
at ~ time lumber was the principal material 
used. 

Mr. Cloud also referred to the use of lumber 
in the building of so many beautiful homes in 
Shreveport, and made the statement that after 
extensive travels he thought Shreveport had 
the most pretty homes for a city of its size that 
he had ever visited. 
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Nyltans Conduct Questionnaire 


NEw York, April 13.—Joseph Levinson, for 
twenty years a leading New York politician, 
spoke before the Nylta Club at its meeting last 
Friday night. Mr. Levinson urged the club 
members to take greater interest in politics and 
deplored the fact that even a national leader, 
such as Charles E. Hughes, can seldom attract 
a capacity crowd except during a presidential 
or a gubernatorial campaign. 

A questionnaire conducted by the club, in 
which the prize was a Nylta pin, was won by 
Joe Cashin, of the Dykes Lumber Co. Ten ques- 
tions were put on the blackboard and all mem- 
bers asked to answer them. Mr. Cashin turned 
in the only perfect score. Joseph G. Walsh, 
Charles L. Grimme, Barlow F. Shuit and 
Thomas A. Jenkins missed only one. 

The questions and answers follow. 

Q. Are hardwoods porous or non-porous? A. 
Porous. 


Q. At a selling price of 5/4 white pine, including 
resawing, of $50 a thousand board measure, what 
would you quote on % inch? A. $31.25. 

Q. What would you quote on thin count (re- 
sawed count) on 6/4 resawed in center at $50 a 
thousand board measure? A. $37.50. 


Q. 1x2 white pine capping at 75 cents, molding 
4 $90." what would be the price board measure? 


Q. 1x3 white pine capping at $80 board meas- 


ure, what would be the price molding measure? 
A. 66% cents a hundred. 

Q. 1,200 feet 4/4 white pine weighing 2,850 
pounds a thousand feet shipped to a point taking 
a 67-cent rate a hundred pounds, what would be 
the total freight? A. $22.91. 

Q. At a price of $63 board measure on 2x4 N. C., 
what would be your price a lineal foot? A. $42. 


Q. At $38 a thousand lineal price on 2x4, what 
would be your price board measure? A. $57. 

Q. What is the average number of %x1%—4- 
foot plastering lath required to cover one square 
yard? A. 14 to 17. 

Q. What do the following terms mean? 
2. D2S&CM; E&CB2S. 3. CIF. 4. FAS. 5. AW. 
6. LRMCO. A. 1. Sound square edge. 2. Dressed 
two sides and center match; edge and center bead 


1. SSE. 


two sides. 3. Cost, insurance, freight. 4. First 
= second. 5. All widths. 6. Log run mill culls 
out. 


Toledans Hold Log Sawing Contest 


ToLEDO, OuI0, April 12.—While American 
Forest Week does not officially open until April 
18, the civie leaders of this city stole a march 
on the authorized program and on April 6 the 
Toledo Exchange Club and the Toledo Lumber- 
men’s Club held a joint observance at the Cham- 
ber of Commerce. K. P. Aschbacher, secretary 
of the Swan Creek Lumber & Supply Co., was 
chairman of the meeting. 

Two features of the meeting were a speech by 
Prof. L. J. Young, department of forestry, Uni- 
versity of Michigan, Ann Arbor, Mich., and a 








Participants in the log sawing contest held at 

the Exchange Club and Lumbermen’s Club for- 

est week program, Toledo. From left to right the 

sawyers are Roy Babcock, Fred J. Mery, mayor 

of Toledo, Emil Frantschi, Rev. Alvin Bell, Gant 

Northrup, A. R. Kuhlman, vice-mayor of Toledo, 
and Frank Munz 


log sawing contest. Professor Young explained 
the reforestation work now being conducted by 
the Government in its national reservations. 

The log sawing contest, in which ten promi- 
nent Toledoans took part, was the climax of the 
meeting and was won by Rev. Alvin Bell and 
Roy Babcock. Mayor Fred J. Mery and Vice- 
mayor A. R. Kuhlman were among the promi- 
nent participants. About twenty-five Toledo 
lumbermen were present and the total guests 
numbered about 225. Each place at the table 
had a little tree for a favor and a paper with 
several tree poems on it. 
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Golf Association’s Plans for 1926 


CINCINNATI, Onto, April 12.—Plans for the 
coming season of golf, prepared by the Cin- 
cinnati Lumbermen’s Golf Association, assure 
another successful season for this popular or- 
ganization among the lumbermen of Cincinnati. 

The first round of play will be held on Tues- 
day afternoon, April 20, at the Western Hills 
Golf Club, following which there will be a dinner 
at the clubhouse and a short business meeting. 

President H. M. Spielman has announced the 
following standing committees for 1926: 

Entertainment—W. R. Bass, chairman, J. Arthur 


— E. W. DeCamp, V. B. Kirkpatrick, A. B. 
art. 

Publicity—J. C. West, chairman, Herbert Bau- 
man, Joseph Rogers. 

embership—R. E. Thompson, chairman, Ross 

— L. P. Lewin, Dwight Hinckley, W. B. 

ay. 
Tournament—BE. O. Robinson, chairman, A. H. 
Cordes, K. F. Williams. 

Handicap—E. M. Bonner, chairman, J. R. 
O’Neill, J. J. Linehan, T. B. Thames. 


Barge Line Plans Complete 


MINNEAPOLIS, MINN., April 13.—Officials of 
the new $1,000,000 Upper Mississippi River 
Barge Line Corporation, which is financed by 
upper Mississippi River shippers including lum- 
bermen, have completed arrangements with the 
Federal Government whereby dependable, 6-day 
service is to be established between Minneapo- 
lis and St. Louis beginning in 1927. While 
there will be demonstrations in 1926, this year 
will be devoted largely to construction of the 
new fleet of towboats and barges and arranging 
for joint rail and water tariffs. 

Within ten days W. W. Morse, general man- 
ager of the private corporation, is to meet in 
Washington, D. C., with Gen. T. Q. Ashburn, 
executive director of the Inland Waterways 
Corporation, and with engineers to approve 
specifications for tow boats and barges. Ten- 
tatively these agencies’ representatives have 
decided that the barges to be constructed will 
be capable of carrying 250 tons of freight, of 
package and bulk commodities, in four feet of 
water. The towboats are to be of steam stern 
wheel design, with 600 horsepower. 

The private corporation is to build three of 
these towboats while the Government is to sup- 
ply a reconditioned towboat of the same design 
to furnish the motive power for the fleet. The 
private corporation also is to construct ten 
barges and at the outset the Federal corporation 
is to turn over ten of its lower river barges 
for upper river use. This will afford a weekly 
service. The Government, then, is pledged to 
build the fleet of barges up to forty as soon as 
the business available warrants, according to 
Mr. Thorpe. 

In the meantime, river cities are preparing 
for the expenditure of several millions of dol- 
lars to equip terminals and docks. In Minne- 
apolis and St. Paul both cities are committed 
to plans for use of $300,000 each for moderniz- 
ing their river terminals. The Minneapolis plans 
are worked out completely while St. Paul’s mu- 
nicipal officials are working with representa- 
tives of the Inland Waterways Corporation to 
select a suitable site. The city engineer there 
has estimated that the cost will be $300,000 and 
the council is prepared to make the appropria- 
tion as speedily as it is needed. 

Down river citjes, including Winona, La 
Crosse, Dubuque, Moline, Davenport and Rock 
Island are preparing to build their docks this 
summer. The Government has supplied an en- 
gineer whose work will be to codperate with 
these cities in reaching conclusions regarding 
their dockage expenditures. 


How Times Do Change 


MIDDLETOWN, CoNnN., April 12.—Because a 
man who had promised to give him 75 cents 
for an old highboy told him he had changed 
his mind, A. Simonson, a local second-hand 
dealer, chopped it up for kindling wood. That 
was thirty years ago when antique furniture 
was not in vogue. Mr. Simonson is now re- 
tiring from business. The highboy he demol- 
ished for utilization in the kitchen stove would 
have fetched today about as much as a modern 
medium grade automobile. Mr. Simonson re- 
calls how he once purchased for $2,000 a house 
here in which history records that General 
George Washington had stayed. He demol- 
ished the house for second-hand lumber and to 
clear the land for another purpose. The floors 
were found to be of solid mahogany and the 
clapboards of white pine were thirty feet long. 
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Advantages of Floodlighting for Outdoor Operations 


Turning night into day for the purposes of 
outdoor work is a specialized problem which 
has been largely solved through the installation 
of floodlighting equipment by many prominent 
**twenty-four hour’’ industries. While the art 
of floodlighting is one of the more recent inno- 
vations in the industrial field, it has been 
adopted quite extensively in the lumber busi- 
ness for lighting ponds, yards, loading opera- 
tions or any outdoor night work. Railroads 


have also found that night work is made easy 





Photograph by Courtesy The Pyle-National Co. 


Typical railroad yard illumination from Pyle-O-Lytes mounted 


on 70-foot towers 


and economical by utilizing floodlights for 
shops, yards, switching and similar service, such 
installations speeding up the work all along the 
line, keeping men and equipment working at a 
steady, productive pace and reducing accidents. 
The Markham yard (now nearing completion) 
of the Illinois Central Railroad Co., an out- 
standing example of modern freight handling 
facilities in a number of its features, is equipped 
with forty-six floodlight projectors mounted on 
towers ninety to one hundred and twenty feet 
high, this installation giving even distribution 
and brilliant illumination over the entire yard, 
which is over three and a half miles long and 
about a mile wide. Another field in which flood- 
lighting is being used more and more extensively 
is for illuminating signboards, public monu- 
ments etc. 

Floodlight projectors can be laid out to dupli- 
cate the best day effect during the night. 
Shadows are just as important as light areas 
and frequently a little experiment will secure 
remarkably beautiful effects. The growing in- 
terest in floodlighting of buildings and the very 
definite results derived in the way of establish- 
ing the location in the public conscience have 
already brought about several advances in the 
art of projector design. The newer types of 
projectors afford a much greater control of 
light and have a higher optical efficiency than 
the old units available a year or two ago. In- 
creases in illumination of as much as 50 percent, 
together with 25 to 30 percent reduction in cur- 
rent consumption, are typical gains being made 
by the newer types of projectors. 

For the purpose of getting a line on the ex- 
tent to which floodlighting is employed in saw- 
mill and logging operations, also opinions re- 
garding the advantages of using such installa- 
tions in outdoor work, the AMERICAN LUMBER- 
MAN recently sent out a questionnaire to repre- 
sentative firms in the lumber industry. An 
analysis of the replies received indicates that 
53 percent of the companies use floodlighting 
for outdoor operations, and the consensus was 
that floodlights had proved satisfactory. The 
special advantages of floodlighting and the spe- 
cific purposes for which employed are out- 
lined in the following information gleaned from 
some of the answers to the questionnaire: 

A Minnesota lumber manufacturer states: 
‘*We have used floodlights in unloading logs 
from cars at night and on shipping platforms, 
and for this purpose they have been satisfac- 
tory.’’ 

_ ‘Floodlights are O. K. around mill pond and 
similar places,’’ says a Wisconsin operator. 

A West Virginia concern states: ‘‘For our 


logging camps in the woods we use an incan- 
descent lighting unit and we find this a great 
improvement over the old method of using oil 
lamps; much cheaper and very much more con- 
venient.’? 

‘‘We are using three floodlights on our log 
yard, or skidway, at the mill, and our experience 
with them has been very satisfactory,’’ says a 
Mississippi concern, and another operator in the 
same State, utilizing floodlights outside where 
needed for distance and spread, reports ‘‘Can 
not get along without them.’’ 

A Pacific coast firm employs 
incandescent lights for illuminat- 
ing its log boom and is receiving 
good service from this equipment. 

An Oregon mill states: ‘‘We 
have two floodlights which we 
find indispensable for doing spe- 
cial jobs such as emergency re- 
pair work.’’ 

‘“We use incandescent lamps 
for our regular lighting load and 
floodlights for emergency lights,’’ 
says a Coast fir manufacturer. 
‘We use these same lights at 
night and by day when necessary 
in and around the sawmill, the 
plant and also on our docks when 
loading vessels at night, or when 
working locomotive cranes or 
stiff-leg cranes. Of course, con- 
ditions make it necessary to work at night to 
a considerable extent, even when our plant is 
being operated on only one 8-hour shift. We 
have found floodlighting for outdoor operations 
both economical and satisfactory.’’ 

A prominent operator in the Pacific North- 
west reports: ‘‘For outdoor lighting we have 
poles set 100 feet apart with 500-watt lamps 
and reflectors on each pole; indoors we employ 
standard factory lighting, 100, 200, 300 and 500 
watt. The yard lights burn every night; the 
mill lights when the mill runs nights and for 
the repair crews. Our experience is that flood- 
lighting is very good for some classes of out- 
door operations.’’ 

‘¢For outdoor op- 
erations we use 50- 
and 75-watt lamps on 
poles,’’ states a Wash- 
ington operator, ‘‘and 
inside the mill 50- and 
75-watt lamps over 
head rig, and drop 
lights over rolls and 
other machines. The 
planing mill is lighted 
with a 300-watt reflec- 
tor, and similar light- 
ing equipment is util- 
ized in the engine 
room, while on the log 
pond we employ a / 
750-watt floodlight, y 
which we find gives 
good service.’’ 

A Louisiana manu- 
facturer expresses the 
opinion that  flood- 
lighting for outdoor 
operations is ‘‘cheap- 
est and best,’’ and an 
Oregon concern con- 
siders this method 
‘“the only satisfactory 
lighting.’’ 

‘We use floodlights 
on log ponds and 
yards, and 60 watts in 
gangs in mills,’’ states 
a Florida concern, 
‘*during winter pe- 
riods and for night 
work, and consider floodlighting for outdoor 
operations very satisfactory.’’ 

_ A Pennsylvania operator, utilizing 110-volt 
incandescent lamps, multiple circuit, 10 percent 
floodlighting outdoors on its properties, says: 
‘‘Lower maintenance cost and better lighting 





are to be had from floodlighting where such an 
installation is practicable.’’ 

‘‘We employ some floodlights on pond and 
ordinary reflector drop lights in other parts of 
our operations,’’ states a Mississippi manufac. 
turer, and have a good opinion of floodlighting 
for outdoor work.’’ 

A West Virginia firm utilizing 300-watt lamps 
with reflectors in its manufacturing plant, con- 
siders floodlighting for outdoor operations gives 
good results. 

‘‘We use floodlights for log pond,’’ states a 
Louisiana operator, ‘‘and find them satisfac- 
tory for our purpose.’’ 

For regular night work a Florida manufae- 
turer employing electric and incandescent light- 
ing finds floodlighting for outdoor operations 
very satisfactory. 

‘‘We use floodlights for lighting pond and 
log unloading dock during the winter season 
or during the summer season when mill is op- 
erating nights,’’ states a Pennsylvania concern, 
‘‘Electric lighting is used on our properties, 
the current being generated by the mill plant 
using the lights, and where the plant runs nights 
the light is used all night and often during dark 
days lights are used all or part of the day.’’ 

A Washington manufacturer commenting on 
floodlighting for outdoor operations says: ‘‘It 
is a fine system. We use floodlights outdoors 
mostly during winter periods and electric lamps 
for inside work at all times when operating.’’ 


IN THE OPINION of Richard H. Edmonds, edi- 
tor Manufacturers’ Record, any fear that build- 
ing has been overdone is groundless. He calls 
attention to the fact that the average American 
city is torn down and rebuilt every thirty 
years, and further says: ‘‘The higher wages of 
the last few years and the enormous savings of 
the people that were formerly spent in saloons 
are now making necessary an entirely new era 
in providing better homes for millions of people 
who formerly were forced to live under adverse 
dwelling conditions. Modern improvements in 
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This signboard is illuminated by one 500-watt lamp, the projector be- 
ing located across the road on a telegraph pole. 
claimed to be much more economical than the other methods of lighting 


This installation is 


signs of this kind 


dwellings are now being demanded on a scale 
never before seen in the world. Everywhere 
throughout the land there is a stir and activity 
and an increasing wealth which makes a solid 
foundation for building activity on a larger 
scale than this country has yet seen.’’ 
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g Reforestation Work in Soft Pine Belt 


MALVERN, ArK., April 12.—Word has recent- 
ly come to America that several of the ancient 
forests of Britain are being reéstablished. 
Among those especially mentioned is the forest 
of the district of Malvern. It was well known, 
so the reports say, in early Norman times and in 
fact as late as the time of Queen Elizabeth, 
when as a favorite hunting ground it was fre- 
quented by king and royalty. Now that historic 
forest is to be restored under the reforestation 
policy of the British Government. 

Malvern in Arkansas also has something to 
report in the way of reforestation. This dis- 
trict, like its namesake in England, has a past 
mainly to be remembered by its forests, for 
this district is central to the great soft pine 
pelts of southern Arkansas and northern Louisi- 
gna. For half a century or more Malvern has 
been an important lumber center. It continues 
to hold that distinction for it has today four 
important lumber operations besides several 
smaller woodworking plants. One of its com- 
panies has been in continuous operation under 
its present name for forty-six years. This is the 
Malvern Lumber Co. which only a few weeks ago 
announced its adoption of a reforestation pol- 
icy, by which it hopes to operate in perpetuity. 

An announcement can now be made which 
will bring our Arkansas Malvern into still 
further prominence in timber matters. It is 
this: That the leading lumber concern of this 
district, the Wisconsin & Arkansas Lumber Co. 
had made effective on its lands such measures 
as will keep them fully productive in growing 
timber. The company is one of the largest in 
the State. In timber land acreage it is probably 
third with holdings of about 145,000 acres. It 
has two mills located at Malvern with an annual 
output in the neighborhood of 70,000,000 feet, 
about half of which is pine and half hardwoods. 
Its timber lands and mill location are ideal. 

The ownership of the company is mainly with 
that well known group of operators generally 
spoken of as the Wausau group, the president of 
the company being C. C. Yawkey, of Wausau, 
Wis. Their operations in this district began 
nearly twenty-five years ago and until some 
five years ago there were two separate com- 
panies, one bearing the present name, and the 
other known as the Arkansas Land & Lumber 
Co. Since their amalgamation the active direc- 
tion has been in the hands of A. B. Cook, vice 
president and general manager. 

Until a few months ago the plan of cutting 
was to cut and bring to the mill all pine trees 
that would make a 6-inch log or larger. This 
had the effect of practically cleaning the land 
of pine, for what small trees were not cut were 
generally broken down in logging. No effort 
was made to control fires. 

This plan was followed in the belief that 
there would be no second cut. Nevertheless in 
1924 it was found that some of the lands cut 
first had regrown a stand of timber that had a 
good many merchantable trees. Accordingly 
several thousand acres were recut, but lightly, 
only the larger trees being taken. This growth 
came without any expectation of it, any provi- 
sion for it, or any fire protection, or any aid 
whatever. Naturally it started the company to 
thinking of reforestation. 


Land Surveyed by Experienced Foresters 


Early in 1925 the company decided to have 
made a thorough study of the lands by experi- 
enced foresters to ascertain what the present 
conditions are and what course should be taken 
with them. The examination was so far ad- 
vanced by the end of 1925 that a special report 
was made with a number of recommendations. 
The results disclosed that wherever young trees 
eight or ten inches in diameter had been left 
they grew very. rapidly and the land was capa- 
ble of supporting a large number of such trees 
per acre; that even when no trees at all were 
left a stand quickly established itself; that ex- 
cept on limited areas fires did not prevent the 
growth of a new stand but did decidedly retard 
growth; that the lands fully stocked with young 
trees, some of them of merchantable size, have 


the capacity to produce by growth 400 to 600 
board feet an acre a year. 

When these conditions were brought to light 
the company decided on a change of plan. Some 
six months ago it began to leave standing all 
pines that will not make two logs, the upper one 
eight inches at the top. This makes a great 
difference in the looks of the cut-over lands 
for operations are under way in a locality which 
has much young timber. . 

Next the company took up fire control. It 
began with its own logging force to stop all log- 
ging and railroad fires. That made a great dif- 
ference. Now the woods force is instructed if 
fire starts to stop and put it out. All of this 
work requires training and supervising of the 
woods force, which of course has been given. 

A third step has now been taken in the ap- 
pointment and instruction of a group of 
wardens. These men, of whom there will be some 
fifteen, have full custody of the lands, each 
with his own district. All are trustworthy, 
land-owning farmers and each is fully in- 
structed as to his duties. Each one is expected 
to give the company five or six days a month. 
An important part of their work is educational. 
They visit among their neighbors, talk about 
the damage fires do and try to get their co- 
operation in preventing all woods fires. They 
distribute literature on reforestation and keep 
their districts posted with property and fire 
signs. They are constantly on the lookout to 
prevent trespass. A head fire warden ‘super- 
vises the work and is in constant touch with all 
wardens. 

The company’s reforestation work is under 
the direction of William L. Hall, of Hall, Kel- 
logg & Co., of Chicago. This company main- 
tains a southern office at Hot Springs, Ark., 
from which headquarters it is now directing re- 
forestation activities on 1,300,000 acres in 
Arkansas and Oklahoma. 


Knot Holes in Dimension Stock 
[By E. E. Hayes] 

Millions of feet of lumber is being wasted 
every year because of an unfounded prejudice 
against knot holes. A grader in a planing 
mill is perhaps instructed to cut back two feet 
to raise grade on dimension stock from No. 2 
common to No. 1. He had a piece of 2x4-inch, 
16-foot containing a sound knot 144-inches in 
diameter in the center of the piece and a 1%4- 
inch knot hole a foot from the end. He trims 
off two feet to raise the grade, a piece of 2x4- 
inch, 14-foot No. 1 common resulting. Now, 
that 2x4-inch, 16-foot even with two 14-inch 
knot holes in it would be a stronger piece than 
if it had the same size sound knots, and its 
real value for construction purposes was not im- 
proved one iota by trimming off the knot hole. 
Most all lumber manufacturers who are inti- 
mately acquainted with the qualities of their 
product know this to be a fact. But the retailer 
does not know it, nor does the ultimate user. 
If a manufacturer should slip a carload of 
2x4’s, each piece containing knot holes up to 
11% inches in diameter he would hear from it 
‘right sudden’? when the car arrived in his 
customer’s yards, and if the retailer sent this 
same stock out for No. 1 common the telephone 
to his office would need asbestos insulation. 

The grading rules provide that dimension 
stock shall be graded for strength, but it prob- 
ably will be many a day before the lumber 
using public will begin to understand, or be- 
lieve, that a piece of dimension with a knot hole 
in it is stronger than if it had a sound knot of 
the same diameter. 

In the trade extension work of the great as- 
sociations of manufacturers of softwoods and 
as a part of the proposed educational campaign 
on the use of wood part of the advertising fund 
could be profitably spent in showing the gen- 
eral public—100 percent of whom are prospects 
—that the great grower of forests was as much 
responsible for knot holes as knots and that 
knot holes are better than knots when used 
where they should be used. 





Quality 
Service 
Price 


Earl Bartholomew 


In nearly all the yard sales the question of 
Quality is first thoroughly threshed out, and 
when the buyer is fully satisfied that the ma- 
terial offered is what he can use, then follows 
the question of when delivery can be made, 
and the price. 
Quality 
With this in mind, say the quality of our 
Flooring is strictly guaranteed for quality 
and milling and Association made, with sat- 
isfaction to you and your customer, or money 
back and no quibbling. 
Delivery 
Phoned or wired orders will leave Chicago 
by the next train; mail orders the day re- 
ceived, and will be at your station the next 
day within reasonable distance from Chicago. 
Price 

Price is right, Service the best, and Quality 
second to: none. Wire or phone your orders 


collect for delivery the next morning. Yours 
for pleasant and profitable dealings and no 
quibbling. 


Any quantity, delivered anywhere 





4-17-26 











Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay, 
| the excess. -"t 
| 
! 

! 








Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


| Over $9,500,000 paid to our policyholders 


|The American Credit-Indemnity Co. 
OF NEW YORK 

1045IIl. Mer. Bank Bld. 80 Maiden Lane 

Chicago, IIL New York, N. Y. 


| §11 Locust St. 
| St. Louis. Mo. 


























The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 


Engravers 
Plate Makers 
Die Embossers 


1108 POTEEL COMPANY 
Se. Wabash Se reeenan ee 
Avenue 


CHICAGO 
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National 


Forest Timber 
FOR SALE 


Sealed bids will be received by the Dis- 
trict Forester, Ogden, Utah, up to 2 o’clock 
P. M., June 10, 1926, for all the merchant- 
able timber standing or down and all the 
live timber marked or designated for cut- 
ting on an area embracing about 6,000 
acres located in what will be when sur- 
veyed approximately T. 34 N., R. 114 W. 
and R. 115 W., and T. 35 N., R. 114 W., 
6th P. M., within the Horse Creek water- 
shed, Wyoming National Forest, Wyo- 
ming, estimated to be 1,160,000 hewed and 
sawed lodgepole pine, Douglas fir, and En- 
gelmann spruce railroad ties, more or less, 
and an unestimated amount of mine tim- 
ber, poles and alpine fir ties; the removal 
of mine timbers, poles and alpine fir ties 
will be optional with the purchaser. No 
bid of less than 6%c per tie of lodgepole 
pine, Douglas fir and Engelmann spruce, 
and 4c per linear foot for mine timbers 
and poles and 2c per tie for alpine fir ties 
will be considered. $10,000 must be depos- 
ited with each bid to be applied on the 
purchase price, refunded or retained in 
part as liquidated damages, according to 
conditions of sale. The right to reject any 
and all bids is reserved. Before bids are 
submitted, full information concerning the 
timber, conditions of sale and the submis- 
sion of bids should be obtained from the 
Forest Supervisor, Kemmerer, Wyoming, 
or the District Forester, Ogden, Utah. 
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HYMENEAL 


STARK-METCALF — The marriage of Miss 
Sandol Metcalf, daughter of Mr. and Mrs. Wil- 
liams Park Metcalf, of Memphis, Tenn., to James 
E. Stark, president of James E. Stark & Co. 
(Inc.), also of Memphis, was solemnized on 
Wednesday evening, April 14, in the First Pres- 
byterian Church of that city, Rev. C. H. William- 
son Officiating. The wedding was largely at- 
tended as both the young people are popular in 
the younger society set of Memphis, while Mr. 
Stark is one of the leading young lumbermen of 
the South. The bride is a member of one of 
the old families of the South and completed her 
education in the East. The wedding was _ fol- 
lowed by a reception at the home of the bride’s 
parents. The young couple left for a short honey- 
moon trip to White Sulphur Springs, Va., after 
which they will make their home in Memphis, 
on the eastern edge of the city. 


WILLARD-BIGHAM. The engagement is an- 
nounced of John K. Willard, for several years 
connected with the Teachout Lumber Co., of 
Cleveland, Ohio, and Miss Eleanor Bigham, 
daughter of Mr. and Mrs. H. C. Bigham, of 
Peoria, Ill., and the wedding will be an event 
of June. Announcement was made at a lunch- 
eon last week in Peoria. Miss Bigham was a 
debutante of last season, a member of Omicron 
Tri-Kappa, attended Pine Manor, studied ama- 
teur dramatics in New York City and has been 
prominent in the Peoria Players, a little theater 
organization. Mr. Willard is the son of Mr. and 
Mrs. C. F. Willard, of Oak Park, a graduate of 
Hamilton College, Clinton, N. Y., and a member 
of Alpha Delta Phi. . 


FARR-WHITE. In the presence of a small 
company of friends and relatives the marriage 
of John Edgar Farr and Miss Wynne White, of 
Tacoma, Wash., was celebrated at the White 
family” residence April 8. Mrs. Farr is the 
youngest daughter of Henry Newman White, re- 
tired Tacoma lumberman. The service was read 
by Rev. John Kennedy, pastor of the Immanuel 
Presbyterian Church of Tacoma. Immediately 
after the ceremony a reception was held at the 
residence of Mr. and Mrs. P. E. Farr, parents 
of the bridegroom. Mr. Farr and his bride left 
on a wedding trip to California and on their 
return will make their home in Tacoma. Mr. 
Farr is connected with a Tacoma bond and in- 
vestment house. 


STEWART-KELLY. The wedding of Frank 
Montrose Stewart, of Seattle, Wash., and Miss 
Eleanor E. Kelly, of Tacoma, took place April 
5 at the home of Mr. and Mrs. Richard G. Glan- 
ville, of Tacoma. Mrs. Stewart is the daughter 
of the late Eugene M. Kelly, pioneer Northwest 
business man, and is a neice of Richard Glan- 
ville, who is treasurer of the Wheeler, Osgood 
Co.,.of Tacoma. Mr. and Mrs. Stewart left for 
a wedding trip to Vancouver, B. C., and will 
make their home in Seattle where Mr. Stewart 
is associated with the Washington Bakeroes 
Corporation. 


MULLINS-AMBURGY. At the home of the 
bride at Kodak, Ky., April 10, at 3 p. m., John 
M. Mullins, popular young lumberman of the 
Ball’s Fork section of Kentucky, was married 
to Miss Margaret Amburgy, daughter of James 
B. Amburgy, a sawmill operator of the Kodak 
section, Rev. Allen, of the Baptist Church, of- 
ficiating. After a honeymoon trip through 
Florida and the South the happy pair will be 
at home at Ball’s Fork after May 15. 


STANLEY-MORGENSTERN.—Miss Anna H. 
Morgenstern, of Sterling, Ill, and Howard S. 
Stanley, of Rock Falls, Ill., were united in mar- 
riage on Saturday morning, April 10, at St. 
Paul’s Evangelical Lutheran Church in Sterling. 
The couple were attended by Mrs. R. W. Koster, 
sister of the bride, and Rodney Andrews, of Chi- 
cago; life-long friend of the groom. Rev. Will- 
iam E. Krebs, pastor of Immanuel Evangelical 
Lutheran Church, performed the ceremony. Mrs. 
Stanley has been connected with the Simpson- 
Powelson Lumber Co., of Sterling, for the last 
six years and Mr. Stanley has served that com- 
pany for four years. After a honeymoon spent 
in the East they will be at home to their friends 
at 409 W. Highth Street, Sterling. 


TROUTMAN-BURKHARDT.—Leo Troutman, 
formerly connected with Williamson & Kuny, of 
Mound City, Ill., and now sales manager of John 
Brennan Lumber Co., Cicero, Ill., and Miss Elsie 
Burkhardt, of Cairo, Ill., were quietly married on 

















April 9 by Msgr. T. V. Shannon, of the church 
of St. Thomas the Apostle, Chicago. Mrs. Trout. 
man has been connected with the Chicago Mi} 
& Lumber Co. in Cairo, for a number of years 
After their return from a trip to Florida at the 
end of April Mr. and Mrs. Troutman will make 
their home in Downers Grove, Ill., where Mr 
Troutman operates a chicken farm. ; 


GIBSON-SPENCER. Dillard Benton Gibson 
@ prominent lumberman of Napfor, Ky., wag 
married Friday, April 9, to Miss Melda Spencer 
daughter of a farmer of the Napfor section’ 
For several years Mr. Gibson has been actively 
engaged in sawmilling operations in eastern 
Kentucky. The happy couple will be away for 
a brief time visiting Baltimore, Washington and 
New York and other points of interest. 


FREY-SCHREICK. John F. Frey, of Frey 
Planing Mill Co., Louisville, Ky., one of the 


largest retailers in that city, was married on 
Saturday, April 10, to Miss Lorena Schreick, 
daughter of Mr. and Mrs. Jacob Schreick, leay- 
ing at once for New Orleans, with plans for a 
long tour over the United States, returning to 
Louisville the latter part of July. 


Natural Reproduction of Longleaf Pine 


Bulletin No. 16, of the Yale University School 
of Forestry, by Herman H. Chapman, Harriman 
professor of forest management, presents the 
results of a detailed study of the factors deter- 
mining natural reproduction of longleaf pine on 
cut-over lands in LaSalle Parish, Louisiana. In 
a foreword in the bulletin Prof. Chapman states 
that the investigation, the results of which are 
described in the bulletin was made possible by 
the foresight and practical business sense of 
Henry E. Hardtner, who fenced the area in 
1914, and has since protected it from fire for 
the purpose of demonstrating the possibility of 
commercial reforestation from natural seeding, 
and who, since 1917, has codperated with the 
Yale School of Forestry in affording an op- 
portunity to conduct the field work of the spring 
term upon the holdings of the Urania Lumber 
Co., in LaSalle Parish, Louisiana. 

The investigation included a. study of the 
possibilities of seed production by trees left on 
the land at the time of logging, and the con- 
ditions necessary for the production of seed- 
lings, as well as the increased growth of the 
seed trees themselves. In fact the investiga- 
tion included a careful study of all the condi- 
tions affecting the natural reproduction of 
longleaf pine. It brought out a vast amount of 
invaluable information for the guidance of tim- 
ber owners and others who are interested in the 
regrowth of longleaf pine on their. cut-over 
lands. 

This bulletin comprises about forty pages, 
and includes besides the descriptive matter nu- 
merous tables which supplement the text in 
making clear the results of the investigation. 
Copies of the bulletin may be obtained from the 
Yale School of Forestry, New Haven, Conn., at 
50 cents each. 


(Statistics—Continued from page 55) 


North Carolina Pine 


NorFo_k, Va., April 12.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-nine mills for the week 
ended April 3: 





Percentages of—— 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal ....12,192,000 ee = 
Actual . . 9,341,630 Tt a 

Shipments .... 8,548,553 ye! 92 ai 

Orders} ...... 5,901,500 49 64 69 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

yAs compared with last week, there was an in- 
crease in orders of 0.15 percent ; though last week 
there were reports from forty-two mills. 





Stock Report of Coast Mills 


SEATTLE, WaSH., April 10.—The April 1 report of the West Coast Lumbermen’s Association 


comparing April 1 with March 1, is as follows: 
Stock report 


101 mills 98 mills 

: April 1 March 1 
Flooring, v. g. No. 2, 1x4”..... 7,370,000 7,044,000 
Flooring, EG, B&btr., 1x4”.... 4,146,000 4,194,000 
Dr. siding (106) B&btr., 1x6”.. 3,592,000 3,897,000 
Cotling., BReetr., Tere" .ccsoseee 5,156,000 ,060,00 
No. 1 S1S or shiplap, 1x8”....16,012,000 20,654,000 
No. 1 S1S1E & rough, 2x4”....40,150,000 38,307,000 
CRP NIN 8.6 oo sa snensewewe 20,496,000 22,663,000 


*Decrease. 


Identical mills —92 Item comparisons 


Percent No. Average stock 


April 1 March 1 increase mills Apl.1 Mar.1 
7,211,000 7,130,000 1.14 60 122,833 123,579 
4,095,000 3,957,000 3.49 56 74,036 67,646 
3,490,000 3,757,000 *7.11 49 173,306 79,731 
5,091,000 4,934,000 3.18 56 92,071 8,772 

15,701,000 19,208,000 *18.26 64 250,188 293,333 
39,672,000 35,370,000 12.16 81 495,679 524,753 
20,374,000 21,629,000 *5.80 77 305,910 348,662 
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The Optimist 
Behold the care-free optimist 
And follow after his example. 
Bach fate unkind he gives a twist 
And makes it kind. Now here’s a sample: 


What if your barn did burn last night, 
With hay and grain and no insurance? 

Now you can build the new one right; 
The old one was beyond endurance. 


Don’t mind the little ills of life. 

What if your wife does love a boarder? 
It’s nice of him to think your wife 

Is someone of a special order. 


Oh, let’s be happy and be glad. 
Though no one pays you that you trusted, 
Although you lose the wealth you had, 
You’ll be less busy when you’re busted. 


Behold the optimistic guy: 
With merriment he fairly bubbles; 
For troubles never make him cry, 
Not when they’re other people’s troubles. 





Between Trains 


LittLE Fauits, N. Y.—Gordon Little, well 
known lumberman, is president of the Chamber 
of Commerce, as so frequently happens. Surely 
a builder of houses ought to be a builder of 
homes, and a builder of homes would naturally 
be a builder of communities. We first, and last, 
met Gordon at the Albany convention of the 
State retail lumber association. ‘‘I’ve been 
eight years getting you here,’’ said Gordon. 
Which shows how some men will persist in crime. 
Anyway, we all had a great time together, and 
if anybody thinks that the Little Falls Chamber 
of Commerce is waning, either, let it be said 
that, as at Rome and Utica, the night broke all 
local records for attendance at a public dinner. 

The senior Little, who got out oak for the 
building of ships for the Crimean War, is still 
hale and hearty, but basking in the rays of 
Florida sunshine just now. That is, we assume, 
whenever the real estate salesmen will permit 
him to bask. Basking is becoming almost a lost. 
art in Florida. 

RocHEsTEeR, N. Y.—Five years ago we came 
to this town to talk to the annual convention of 
the New York State Builders’ Association, and 
Doe Beahan, or C. C. Beahan, as he signs his 
checks, when he signs any, was toastmaster. 
On that occasion Doc read some poetry which 
he had written himself. If you can imagine 
us figuring a house-bill, you know just how that 
poetry sounded. Every man to his trade, say 
we, and poetry is not Charlie Beahan’s. 

This year the association met in Rochester 
again, and John Morse, who had much to do 
with the program, thought it was no more than 
fair to give us a chance to get back at Charlie. 
Whether we did or not, the point is, fair to 
whom? What about the audience? Somebody 
ought to start a movement in this country to 
protect audiences against such fellows as Char- 
lie Beahan. And us. 

Anyway, it was a big night, with a big B 
and a big N, and reflected great credit on John 
Morse and the other lumbermen who assisted so 
largely in entertaining the visitors. 


_Riverswe, Inu.—This is one of Chicago’s 
high class suburbs, but the remarkable fact 
about it is that, not only is it called Riverside, 
but it actually has a river. We have visited so 
many Oak Hills where there were no oaks nor 
hills, and so many Garden Vistas where there 
were no gardens nor vistas, that we are always 
suspicious of a name until we see the town. 
Riverside being 11 miles out, this was only our 
second visit to it in the, let’s see, 23 years we 
have lived in Chicago. We Americans get 
around so much in distant States that we sel- 
dom have any time to get around much at home. 


We don’t suppose we would have made it this 
time if it hadn’t been for the Riverside Men’s 
Club. 


Mapison, Wis.—The Wisconsin Life Insur- 
ance Co. is another concern that uses the hand- 
shake instead of the kick in the pants method 
in handling its agents. They wound up a con- 
vention here tonight with a dinner, show and 
dance, and President Frey assured us that the 
annual convention is the best investment the 
company makes. After all, sometimes the wis- 
est money we spend is the money we spend fool- 
ishly. 


We See b’ the Papers 


China is rapidly reducing itself to an antique. 


There are a great many more stories in an 
apartment hotel than there are floors. 


Now they have a portable adding machine. 
For the use of bank cashiers, perhaps. 


None of the teams is going to look as good 
or as bad as we thought it would. And that’s 
life, brother, that’s life. 


Paris has 137 woman lawyers. There is no 
reason why women shouldn’t take up the law; 
they are always laying it down. 


The worst thing about this decline in com- 
modity prices is that the people who buy the 
commodities have never noticed it. 


Well, we bet ex-senator Smith Wildman Brook- 
hart, of Washington, Iowa, lived up to his mid- 
dle name on one occasion, anyway. 

There were 246,549 surplus cars March 31, 
railroad statisticians say, but we assume this 
does not include those made by Henry. 


Two New York newspapermen are lost in the 
Dismal Swamp. Most New York people think 
that any place that isn’t New York is. 


A Niagara Falls, N. Y., woman paid a shoe 
store $1 she had owed for 51 years. This ought 
to give a lot of retail lumbermen hope. 


The Better Citizenship Association of North 
Dakota has come out for light wines and beer, 
showing again that Shakespeare was right. 


A nationwide study of the noise made by 
street cars, trains and traffic is to be made. We 
know just the hotel room in which to make it. 


The Government is to build 1,614 new air- 
planes in the next five years. Pedestrians soon 
will not only have to look out but also look up. 


One of the disturbing factors of the times is 
the increase in the production of paper without 
any perceptible improvement in what is printed 
on it. 


A lot of fellows tell how wisely they would 
spend a million dollars, if they had it; but you 
ought to see what they do with it when they 
have ten. 

All there is to the prohibition question is 
this: Whether you would rather spend the 
money to put a coat on your back or to take one 
off your stomach. 


Eighty percent of Great Britain’s tobacco 
comes from the United States. If they aren’t 
good to us about rubber, we’ll just shut off their 
Turkish cigarettes. 

Newark, Calif., pop. 1,000, hasn’t a doctor, 
dentist, undertaker, ambulance, drugstore, cem- 
etery or restaurant. That seemed strange, un- 
til we came to the word ‘‘restaurant.’’ 


Speaking of Nines 

Al Hager might get up a Hoo-Hoo excursion 
from Jackson to Court Street, Saginaw, which 
would pass through his home town of Lansing. 
The distance from Jackson to Court Street is 
99.9 miles. 

Reservations might be sent to Mr. R. E. 
Cochran, of Greenville, S. C., whose postoffice 
box number is 999. 





‘SBUUNVNUUTUVCUUTUAN UES AEA 





Variety of Trim 
and Flooring 
Helps Win Sales 


Is it good business to try to 
sell all customers the same kind 
of flooring and the same kind 
of trim? + 


Live dealers everywhere say 
“No.” People like to have their 
homes different from the other 
fellow’s. And our mixed cars 
of five kinds of flooring, five 
kinds of trim and Poplar Bevel 
Siding, make it possible for you 
to offer your customers big 
variety in trim and flooring 
without increasing stock invest- 
ment very much. 


ee TTT TT 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 








Also all West Va. Hardwoods 
—air dried or kiln dried. 
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Try featuring a wider variety 
of flooring and trim this year 
and see if it doesn’t pay. 
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THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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Saw Mills 
That Produce 


lumber economically must be scien- 
tifically designed and correctly built. 
That has been our business since 1890 
and we’ll gladly refer you to dozens of 
operators whose plants we have built, 
such as, 


Alexandria Lumber Co., Alco, La. 


Write for complete data on our 
service and list of other mills. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 








Lake Charles, La. 











Scribner’s _ 
Lumber and Log Book 


Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; Wages, Rent, 
Board, Interest, Stave and Heading Bolts, etc. 

Standard book throughout the United States and 
Canada. 

Sent postpaid for 50 cents. 


S. E. FISHER, rocitstr ny. 

















old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 
Perkins Building, 


Plant: 
Newberry, Mich. Grand Rapids, Mich. 


























GILBERT NELSON & CO. 
Public Accountants 
1] SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








. Established 1847 

C.B. Richard & Co. 
29 Broadway, NEW YORK Randle all ‘clases of 
Ocean Freight = 3f icon date: 
Br ok ers for Exports& Imports 





Special department handling export lumber shipments 
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Preventing Attacks of Beetles 


The Department of Agriculture has ready for 
issue Farmers’ Bulletin 1,477 —‘‘ Preventing 
Damage by Lyctus Powder-Post Beetles’’—a 
copy of which may be obtained free as long as 
the supply lasts. 

These beetles, which attack seasoned sapwood 
of hardwood lumber, implement handles and 
furniture, especially that made of ash, hickory 
and oak, cause extensive losses throughout the 
world. The winged adult beetles lay their eggs 
in the pores of the wood and the grubs which 
hatch from them burrow through: the wood, re- 
ducing the fiber to a flour-like powder. 

Sapwood, except very thin stock, such as hoop 
strips, if seasoned for less than eight months, 
will not be attacked by the beetles, and the 
heartwood is never damaged by them. The de- 
partment recommends adoption of a system of 
inspection, classification and more rapid utiliza- 
tion of the older seasoned sapwood of hardwood 
stock as a means of preventing injury by the 
beetles. Material once attacked is usually dam- 
aged beyond repair. If the injury is not too 
serious, however, further damage can be stopped 
by trimming off infested edges and saturating 
the wood with kerosene or orthodichlorobenzene. 

To prevent attack, says the department an- 
nouncement, treat the more valuable material, be- 
tween October and March, with boiled linseed oil 
or other fillers. It is also advisable to varnish 
or paraffin the sapwood portions of backs and in- 
terior surfaces of cabinet work, inside finish and 
furniture. Stock that has been submerged in 
water for four months or longer is immune from 
attack. If there is doubt as to whether stock 
is infested it should be placed in quarantine for 
several months. 


Lumber Firm’s Complaint Dismissed 


WASHINGTON, D. C., April 12.—Rates charged 
on lumber in carloads shipped from Cornwall, Va., 
on the Norfolk & Western, to destinations in 
Pennsylvania and to Boston, Mass., between July 
1, 1922, and Feb. 29, 1924, were not unreasonable 
or otherwise unlawful, according to a decision 
handed down by Division 3 of the Interstate Com- 
merce Commission in Docket No. 15,842—South 
River Lumber Co. vs. Norfolk & Western Railway 
Co. et al. All told 137 carloads of lumber were 
involved. Complainant claimed the rates applied 
were unreasonable to the extent that they exceeded 
rates from Hotchkiss, Va., on the Chesapeake & 
Ohio. Subsequent to the hearing rates from Corn- 
wall the same as from Hotchkiss were established 
to all the destinations involved except Glen Rock, 
Pa. The complaint has been dismissed. 


Florida Wants Building Mechanics 


Official confirmation of the AMERICAN LuM- 
BERMAN’S announcement that the bottom has 
not dropped out of the so called ‘‘boom’’ in 
Florida is found in the announcement of J. M. 
Hall, agent of the trades and industrial service 
of the Federal board of vocational education, 
that the increase in population in that State 
and the resultant need of building has created 
a demand for building trades mechanics far in 
excess of the supply. In order to remedy this 
situation, Mr. Hall stated, contractors and em- 
ployee organizations have appealed to the pub- 
lie schools for help in training apprentices and 
in conducting evening extension courses for 
journeymen. Accordingly, the State depart- 


ment of education in codperation with the pub-. 


lic schools of the various cities is making plans 
for setting up a comprehensive training pro- 
gram for both apprentices and journeymen. 
Jacksonville has already organized a class 
for plumbers’ appentices and evening extension 
classes in blue print reading and millwork for 
carpenters and contractors. Miami is building 
a school to be used exclusively for giving train- 
ing to apprentices and journeymen in the build- 
ing trades. This school will be open from 9 
a. m. until 9 p. m., providing for both day and 
evening classes. In Tampa a vocational school 
building to cost $100,000 for structure alone 
is under way. Tampa public schools are also 


giving classes in plumbing, blue print reading 
and estimating. 

At the Florida State colored agricultural ang 
mechanical school, Tallahassee, thorough ap. 
prenticeship training in brieklaying is being 
carried on. 

While the situation is not yet being ade. 
quately met, Mr. Hall predicts that within 
another year the State department of education 
and the public schools will have it well in hand, 
All of which indicates that the Florida folkg 
have no idea that the bottom has dropped out 
of things or is at all likely to do so. 


(Sea eeaaaea 


Federal Administration in Alaska 


Following a series of conferences, Secretary 
of the Interior Work, Secretary of Agriculture 
Jardine and Secretary of Commerce Hoover 
have joined in a recommendation to Congress 
for legislation designed to simplify Federal 
administration in Alaska. The recommenda- 
tion has been submitted to the chairman of 
the Senate and House committees on territories, 
It provides for each of the three departments 
to have a single administrative head in Alaska 
for all of its activities. It is proposed that 
these administrative heads be chosen from the 
present chief officer in charge of the principal 
activity of each of the departments now sta- 
tioned in Alaska and that they form an ad- 
visory board of Federal administration in the 
territory. The plan provides that these officers 
shall be delegated authority to act on public 
matters without the necessity of referring them 
to Washington. ' 

The three cabinet members also recommend 
that the President be authorized to transfer the 
activities of the various bureaus in Alaska from 
one department to another through the issuance 
of executive orders after the several depart- 
ments have codrdinated their work and have 
found such steps advisable. 


AT or A Se OS mee a 


Withdrawal of Public Lands 


Temporary withdrawal of public lands from 
settlement, location, sale or entry in an area 
of approximately 236,270 acres in Montana is 
authorized in an executive order issued by 
President Coolidge on recommendation of the 
secretary of the interior and the secretary of 
agriculture. The area adjoins the Helena and 
Missoula national forests and is being classi- 
fied by the Department of Agriculture pending 
legislation. The records show that the with- 
drawn public lands consists of two rather com- 
pact bodies, largely unsurveyed, and several 
small isolated tracts adjoining the forests. 


To Establish National Arboretum 


The House committee on agriculture has 
unanimously reported a bill for the purchase 
of a tract of land at the east entrance to the 
national capital, known as the Mount Hamilton 
tract, for a national arboretum. The bill au- 
thorizes an appropriation of $300,000. The 
Senate committee has favorably reported a 
similar bill, carrying $500,000. The bill gives 
the secretary of agriculture authority to make 
the purchase and provides for the establish- 
ment of ‘‘a national arboretum in the most 
liberal sense.’ 


Competitive Bidding on Federal Work 


Gen. R. C. Marshall, head of the Associated 
General Contractors’ of America, appeared 
again before the House judiciary committee 
last Friday and strongly urged favorable action 
on the Campbell bill designed to open to com- 
petitive bidding any. Federal construction proj- 
ects estimated to cost more than $5,000. This 
would apply to river and harbor work as well 
as other projects. He pointed out that the 
present value of the Government’s equipment 
for river and harbor work, estimated by Maj. 
Gen. Harry Taylor, chief of engineers, at $58, 
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900,000, should produce $174,000,000 of work 

ry annum, whereas it actually produces about 
$33,000,000, or much less than its estimated 
yalue. 

A. H. Tulle of Spokane, Wash., told the com- 
mittee he had been engaged in contract work 
for several years, more especially work under 
the Federal bureau of roads and the reclama- 
tion service. Mr. Tulle said he had never seen 
a case Where the private contractors could not 
gave the American taxpayer 15 to 25 percent 
on the work, compared with what the Govern- 
ment could do directly. 


Will Use American Standard Lumber 


The printed specifications and proposals re- 
cently issued by the General Supply Committee 
provide that all softwood lumber and timbers 
furnished during the coming fiscal year shall 
be of American standard quality and otherwise 
comply with American Lumber Standards. The 
specifications issued by the General Supply Com- 
mittee are for use by all executive departments 
and other branches in the District of Columbia. 
The National Lumber Manufacturers’ Associa- 
tion assisted the committee in working up the 
new specifications. Some time ago similar as- 
sistance was rendered the Navy Department in 
bringing its lumber and timber specifications 
to date. 


LUMBER TRANSPORTATION 


Week’s Revenue Freight Loading 


WASHINGTON, D. C., April 14.—Loading of rev- 
enue freight for the week ended April 3 totaled 
928,092 cars, according to reports filed today by 
the carriers. This was an increase of 4,692 cars 
compared with the corresponding week last year 
and 66,102 cars over the corresponding week in 
1924. Compared with the preceding week, the total 
for the week ended April 3 was a decrease of 
39,746 cars, decreases being reported in the total 
loading of all commodities except ore. 

Loading of grain and grain products amounted 
to 37,673 cars, a decrease of 639 cars under the 
week before, but an increase of 3,306 cars over 
the same week in 1925. It also was an increase of 
2,577 cars above the same week in 1924. In the 
western districts alone, grain and grain products 
loading totaled 21,654 cars, an increase of 2,170 
cars over the corresponding week last year. 

Coal loading totaled 156,909 cars, a decrease of 
14,504 cars under the week before but 23,910 cars 
above the same week in 1925. Compared with the 
same week in 1924, it also was an increase of 
33,706 cars. 

Forest products loading totaled 73,162 cars, 
4,759 cars under the week before and 6,424 cars 
below the same week in 1925. It also was a de- 
crease of 4,329 cars below the same week in 1924. 














Lumber and Naval Stores Rates 


WASHINGTON, D. C., April 12.—Rates on forest 
products and naval stores in carloads from points 
in Mississippi on the Mississippi Southern rail- 
road to interstate destinations, and on coal from 
interstate points to points on that line from Aug. 1, 
1922, to about March 15, 1923, were not unreason- 
able or unjustly discriminatory, and complainant 
was not damaged by the alleged undue prejudice. 
This is the finding of Division 1 of the Interstate 
Commerce Commission in Docket No. 16,158—Ed- 
ward Hines Yellow Pine Co. vs. Akron, Canton & 
Youngstown Railway Co. et al. Division 1 points 
out that the undue prejudicie has since been re- 
moved. 


Rates to New Jersey Points 


WASHINGTON, D. C., April 12.—In a proposed 
Teport in Docket No. 16,457—-New Jersey Lumber- 
men’s Committee vs. Atlantic Coast Line Railroad 
Co. et al.—Hxaminer C. W. Griffin recommends 
that the Interstate Commerce Commission find that 
Tates on lumber and forest produets taking the 
Same rates from points in southeastern and Caro- 
lina territories and Virginia cities to Jersey City, 
Trenton and other points in New Jersey be found 
hot unreasonable, and that the complaint be dis- 
missed. 

This proceeding grew out of the decision of the 
commission in the North Carolina Pine case, in 
which the Georgia-Florida Saw Mill Association 
joined the North Carolina Pine Association. Com- 
Plainants in the instant case sought a greater 
Spread in rates under New York than the commis- 
sion prescribed to New Jersey points. 


While they did not intervene in support of the 
complaint in the instant case, Examiner Griffin 
states that the North Carolina Pine Association 
and Georgia Florida Saw Mill Association stated 
they were not opposed to reductions to New Jersey 
points, provided similar reductions were made in 
rates to points grouped therewith and the grouping 
of New Jersey points effected by the supplemental 
order of the commission in the North Carolina Pine 
case were maintained. 

The National Retail Lumber Dealers’ Association 
and the Pennsylvania Lumbermen’s Association, 
Mr. Griffin added, take practically the same posi- 
tion. The latter states, however, that the majority 
of its membership considered the adjustment of 
rates to New Jersey points effected by the supple- 
mental order as fair and reasonable and one that 
would permit of free competition between dealers. 


Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 

INQUIRIES—The Southern, 500 underframes for 
flat cars; South Porto Rico Sugar Co., 100 cane 
ears, 30 tons’ capacity ; Texas & Pacific, 300 single- 
sheathed or 300 double-sheathed automobile box 
cars. 


OrpDERS—Seaboard Air Line, 50 caboose cars 
with American Car & Foundry Co.; Birmingham 
& Southern, 100 gondola cars with the Tennessee 
Coal, Iron & Railroad Co.; Pere Marquette, 350 
automobile box cars with the National Steel Car 
Corp., and 10 air dump cars, 30 cubic yard ca- 
pacity, with the Magor Car Corp.; Baltimore & 
Ohio, underframes and superstructure parts for 
100 caboose cars with the Pressed Steel Car Co., 
also sixteen 20-cubic yard capacity, drop-bottom 
air-dump cars with the Koppel plant of the Pressed 
Steel Car Co. 


Aiding ‘‘Old Ironsides”’ Restoration 


Boston, Mass., April 12.—Lumbermen and 
lumber associations are proving great aids in 
furnishing the material necessities for the 
restoration of ‘‘Old Ironsides,’’ according to 
Rear Admiral Philip Andrews, commandant of 
the first naval district and national chairman 
of the Save ‘‘Old Ironsides’’?’ Fund Commit- 
tee. Assurance of contributions of material 
valued at $50,000 in cash has been received by 
the committee. 

The West Coast Lumbermen’s Association 
has promised the masts and bowsprits of the 
ship from the extensive fir forests of the West 
Coast. If possible they will be furnished from 
Bainbridge Island in Puget Sound, named after 
Commodore William Bainbridge, the famous sea 
captain who directed the Constitution in her 
historic fight with the Java in the War of 1812. 
The Southern Pine Association is looking over 
the specifications and plans of the material 
needed to see what it can furnish in the way of 
southern pine. The Hardwood Manufacturers’ 
Institute is planning on doing its part in the re- 
construction. Live oak frigate knees and beams, 
put in water storage eighty years ago, are be- 
ing taken from Pensacola mud to tbe used in 
the ship. 

Rear Admiral Andrews is planning on mak- 
ing ‘‘Old Ironsides’’ a veritable naval museum 
and he and his helpers are scouring the country 
for old naval relics to be placed aboard the 
ship. The name of the donor of every contri- 
bution for the ship whether in money or mate- 
rial will be placed in the records of the ship. 


BruNSWICK, Ga., April 12.—Live oak timbers 
for the rebuilding of the famous United States 
frigate Constitution, better known as ‘‘Old 
Ironsides,’’ will be sought on the islands near 
Brunswick by a party led by Austin Cary, of the 
United States Forest Service, it was learned last 
Wednesday. 

The original timbers for the Constitution were 
cut from live oaks near Cannon’s Point on St. 
Simons Island by John Couper, in 1794. For 
years thereafter the cutting of ships’ timber 
of this quality was a thriving industry near 
Brunswick and the Government purchased sev- 
eral island tracts ‘because of the requirements 
of the Navy at that time for stout oak timbers. 
The cruising party headed by Mr. Cary will lo- 
eate trees suitable for the timbering of the 
frigate, after which the actual cutting of the 
timber will probably be awarded to local con- 
tractors. 





Lumber 
Dried in 
MOORE 
Dry Kilns 
Offers 
Big Values 
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Whether you sell or use 
lumber it will pay you to 
buy from manufacturers 
who use Moore Moist 
Air Dry Kilns. Moore’s 
scientific process of 
seasoning retains the 
beauty, soft texture and 
Minimizes warpage. 
Write today for list of 
Moore Dry Kiln Users. 


Complete data and catalog 
await the request of millmen 
interested in better lumber 
drying. 


Moore Dry Kiln 
Company 


“KILN BUILDERS SINCE 1879” 
nem Fully Equipped Plants =“ 
Jacksonville, Fla. North Portland, Ore. 











10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 





Cut from our own timber. 





Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type—practically no peck or 
shake, even in the grades of No. 
1 and No. 2 Common. 


RANDOM or DIMENSION 
Can Surface or Resaw. 





Write for 
New Idea Stock List | 


| “Nothing Picked Out” | 


WISCONSIN 


Lumber Company 
Devin’ Hille: ;. CHICAGO, ILL. 


g, Missouri. 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 




















White Pine 





IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALso | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














l B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 

HEMLOCK and FIR | 


A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL™ “THE WOODS? 
“iN FOREST: LAND,” ETC. . 




















ILLS, 





Douglas Malloch is known all over Ameritay 
swherever people gather to hear clean stories, 
enjoy happy evenings, and read aloud or listem 
to verse such as bis, filled with homely sent 
aents and a happy spirit. “The poet who 
anakes Irving a joy,” they say of bim. 
This new collection contains favorites that 
Mr, Malloch has read or recited # 
the country. All sides of life and humor are 
eepresented, but perhaps the commonest note is 
the one struck in the lines, “His Heritage,” 
where @ father says to bis boy: “I know yout 
get along,” and adds: 
“I know, somehow or other, 
Because you always had 
A whole lot of your mother, 
And a litde of your dad” F 
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A bock that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poec’ that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 














Reports from the Minneapolis-St. Paul district 
indicate that city business is better than antici- 
pated and country trade is opening with a volume 
fully up to expectations, considering the lateness 
of spring and the poor condition of the rural high- 
ways. The new discount cards, making effective 
slight increases a few weeks ago, are being ad- 
hered to with no indications of any effect on the 
volume of trade. Estimating departments at the 
various plants still are rushed with activities 
which promise soon to turn into actual orders. In 
the rural districts the return of warm, springlike 
weather has stimulated movement of mill products 
from the retail yards and this is being reflected 
promptly at the factories, since the retailers’ stocks 
generally are no larger than absolutely necessary. 

The demand for millwork at Kansas City (Mo.) 
plants is reported a little better, but yard stock 
has been rather dull the last two weeks. There is 
strong competition for business at the present time 
and prices are not showing so much strength. 

A better feeling is developing in millwork circles 
in Columbus and central Ohio, owing to more 
building work now being pushed. Door and sash 
factories are well stocked. Prices are still rather 
weak and considerable cutting is reported. 


The Iroquois Millwork Corporation reports a 
healthy growth of business in its territory, center- 
ing on Albany, N. Y. The construction of a new 
warehouse has been started by the company ad- 
joining its present Albany plant. This is to give 
facilities for handling several new lines, especially 
a complete line of oak flooring. 


The City Lumber Co., of Bridgeport, Conn., is 





now engaged in an extensive plan of expansion to 
take care of healthy growth of business. Its preg. 
ent millwork plant is unable to take care of the ip. 
creasing volume of business and larger quarters are 
being prepared. The floor space of the new mill js 
to be about double that of the former plant, anq 
new machinery of the most modern type also is to 
be installed. 


Sash and door and interior finish plants at Dy. 
luth and Superior are operating full time on orders 
booked from middle West points. Two Duluth 
plants reported booking sufficient contracts in cop. 
nection with new construction projects in middle 
West cities to assure capacity operations for gey. 
eral weeks. Prices are being maintained. 


The door factories and planing mills at Buffalo, 
N. Y., are getting a fair amount of work, though 
hardly enough to indicate that spring business has 
started in any active way. A fairly large number 
of houses will be built in the suburbs this spring, 
most of them of a moderate cost, for workingmen, 


The Baltimore (Md.) sash and door men are hay- 
ing rather active competition. With the cessation 
of the building boom in Florida this market is re. 
ceiving more attention from the mills which turn 
out stock goods in large quantities than the mem. 
bers of the Baltimore trade would like to see, and 
in the fight for business reasonable gains are at 
times lost sight of. 


Orders continue to flood the sash and door fac- 
tories of Los Angeles, Calif., with prices firm. 
Stocks are getting low in some mills, and buying 
is freer than it has been at any time this year. 


The Architect and the Millman* 


Let us consider the material in which you 
work. What material is more closely associated 
with human lives than wood? You can all prob- 
ably recall some tree or trees at your old homes 
that since boyhood has been almost as dear to 
you as a relative. They have grown up with 
you, developed from practically the same suste- 
nance that you have. They have taken their 
food from the soil, the same as you; their water 
from the rains, and breathed the same air as 
you. They have done more for you than you 
have for them. They have sheltered and pro- 
tected you from the burning rays of the sun and 
furnished fuel for the fires that kept you warm 
in winter and sheltered you from the rains and 
storms. They have added so much to your lives 
by their fragrance that purifies the air we 
breathe. They have done more than their part 
in adding beauty to the landscape. 


What is more fascinating than roaming 
around in the woods enjoying the close associa- 
tion with the trees and the undergrowth which 
they provide for the finishing touches of the pic- 
tures? 

Trees are so closely associated with human 
life one could almost believe they have souls. 

The uses of wood in a constructive way and 
the many thousands of other purposes it is so 
adaptable to, is not material to us today. 

I have just spoken of the beauties of wood in 
its growing state. This would seem almost 
enough to expect of one plant, but all of this has 
been done by Nature without consideration or 
mercy of man, and the craftsman or artisan has 
had nothing to do with its beauties or uses so 
far. 

From this point, the destruction of its life 
(which seems almost a sin because of its inti- 
macy with human life), is purely commercial 
and of no further interest until it reaches the 
hands of you gentlemen to further develop its 
beauties and uses or mar them at your will. 


Handling Methods Changing 


The method of handling woods by the mills has 
changed greatly since I started practicing archi- 
tecture and the millman is to be praised for his 
efforts to develop the natural beauties of the 
woods to the fullest possible degree. 

While the methods have improved I doubt very 
much that the mechanical pride of the skilled 
workman has kept apace. Without mechanical 
pride a workman becomes a machine and does 
his work only as a machine. A machine cannot 
select a beautifully marked piece of wood for a 
particular place. A man can. However, the 





*An address delivered by Charles O. Pfeil, 
architect, at convention of Southern Sash, Door 
& Millwork Manufacturers’ Association, Mem- 
phis, Tenn., March 18, 1926. 


workman cannot select a beautiful piece of wood 
unless the millman has given him first a stock 
to select from and his workmanship will go for 
nothing unless the wood has been properly dried 
and prepared. 


If there were such a thing as a college of 
Mechanical Pride and every one connected with 
a mill from the mechanics up to the president 
were a graduate of this college this would be 
ideal. This particular mill might not be a howl- 
ing financial success but would make a hit with 
the architects. However, there must be a suf- 
ficient amount of practical pride in every suc- 
cessful mill to develop a sense of appreciation 
or an architect’s efforts are wasted. 

The architect may devote a great deal of time 
in designing and detailing a piece of work re- 
quiring carving and mouldings of delicately re- 
fined character but unless there is some appre- 
ciation on the part of the mill which executes it, 
much of the feeling is lost and as a result the 
effort is a failure. 

I am not certain but that the mills should 
arrange for the men in their shops to see a great 
portion of the work they have executed after it 
itself is in place and surrounded by all that is 
intended to bring out all its richness and 
beauties, such as marble, rugs, decorations, 
draperies and furniture in order that they more 
fully realize what appreciation is and what 
mechanical pride can mean to the whole con- 
ception, and stimulate their further interest. 
Anyone, regardless of his vocation in life, is 
bound to feel the pleasing and comfortable effect 
of well designed and well executed rooms done 
in wood and must realize their beauty. 

The layman may not know why he is pleased 
and feels the comfort and repose of a room— 
he may not know that it is due to refined mould- 
ings, paneling, carvings, or coloring, yet he ap- 
preciates them through his undeveloped appre- 
ciation of the beautiful, which everyone pos- 
sesses to a degree. 

Of all the materials used in the creating of 
beautiful things there is none that appeals so 
much to the senses as wood. Some materials 
may please under certain conditions and moods 
and irritate under others. Not so with wood. 
It possesses that human quality that adjusts 
itself to suit and please us in all our moods. If 
it predominates in the decorations it appears to 
radiate comfort and contentment in the home, 
reverence in the church and gaiety in the thea- 
ter, therefore let us always give it its just con- 
sideration in using it. 

The millman and the architects should con- 
sider themselves equally responsible in the execu- 
tion of a piece of work. Neither can get along 
without the other. The millman thinks at times 
the architect is not just in his exactness and 
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Jam not going to say that he is always wrong. 

The architect feels at times that the millman 
jg not exercising proper care in his work. I am 
not going to say he is always right. But to 
avoid the first the architect should give to the 
millman sufficient delineations and descriptions 
of his conceptions to enable him to fairly esti- 
mate the cost of the work and then provide suf- 
ficient detail with which to execute the work. 
With this to start, there still must be codpera- 
tion, the architect to make clear his desires and 
the millman his practical suggestions as how to 
pest obtain the desired results. 

The millman must realize that it is not always 
possible for the architect to describe in his con- 
tract drawings exactly what his detailing will 
develop, and the architect must realize that the 
millman can only estimate the cost on what he 
sees and not on what the architect may have 
then, or get later, in his head without creating 
a prohibitive and wasteful cost. Again there 
must be codperation and adjustment based upon 
the spirit of fairness to everybody interested. 

Relations Are Improving 

I thing the practical relations existing today 
are much improved over those that existed some 
twenty years ago. I doubt very much, though, 
that either the architect or the millman should 


have any credit for it. I am inclined to think 
perhaps that great old adjuster of so many ir- 
regular conditions, competition, has had most 
to do with it. 

I wish again to urge you gentlemen to strive 
for the development of mechanical pride and 
appreciation in your organizations and to try 
and feel the same pride in your finished work 
as the architect does, and when you do there 
is bound to be the best of results and a lasting 
satisfaction. 


("SPE AAaAB: 


Builds New Sash and Door Mill 


LAKE CHARLES, LA., April 13.—The Davidson 
Sash & Door Co., of this city, will begin construc- 
tion within the next few weeks of a modern plan- 
ing mill. The factory will include three separate 
buildings, connected by runways. 

The machines will be of the latest design and 
electrically driven. The output will consist of 
sash, doors and other millwork. The new plant will 
employ about twenty-five skilled workmen. 

Joseph Davidson, president of the company, is 
also associated wtih the Houston Sash & Door Co., 
of Houston, Tex. The Davidson Sash & Door Co. 
has been operating in this territory for several 
years and the new plant will serve southwestern 
Louisiana in both a wholesale and retail way. 





French Exports of Pit Props 


WASHINGTON, D. C., April 15.—France alone ex- 
ports more pit props and mine timbers than Swe- 
den, Norway and Finland combined, says the 
Swedish Timber Trade News. French exports 
originate almost exclusively from the Bordeaux 
district. French exports in 1925 were smaller than 
for the two preceding years, however, the total 
being 1,172,210 metric tons, compared with more 
than 1,300,000 metric tons in 1924 and in 1923. 


Hardwood Outlook in United Kingdom 


BALTIMORE, MD., April 12.—In reviewing export 
conditions today, Harvey M. Dickson, secretary 
National Lumber Exporters’ Association, had this 
to say about the state of the market and concern- 
ing the prospects of the near future: 





“The position of the market for American hard- 
woods in the United Kingdom does not improve, as 
was hoped by the exporters late in the winter. 
General business conditions in the United Kingdom 
appear to be improving slowly, and were it not for 
the fact that the merchants are carrying fairly 
heavy stocks and also for the circumstance that 
there are large quantities of American hardwoods 
in store, firm order business would be fairly good. 
The quantities of American hardwoods arriving in 
the United Kingdom are entirely too great. There 
have been times during the last three months when 
indications pointed to an improvement in the con- 
suming industries, and consequently an increase in 
export orders, but such extensive quantities of 
American hardwoods happened to be in store that 
very little or no improvement in orders was noted 
on this side. 


“Considerable quantities of American hardwoods 
have been sold at auction prices which the Ameri- 
can exporters can not meet, and consequently any 
improvement in general conditions and in the 
manufacturing industries has been forestalled. In 
addition, considerable quantities of hardwoods have 
been going forward on consignment. Consignment 
shipments have always been a menace to the hard- 
wood export trade, and the last few months have 
proved no exception. 


“Foreign importers and buyers watch conditions 
prevailing in the United States very closely, and 
it appears from late reports received that buyers 
entertain the feeling that there can be no advance 
in the prices of American hardwoods in the near 
future, and that, on the contrary, there will prob- 
ably be a decline. The prices of other foreign 
woods with which American hardwoods must com- 
pete have softened to some extent, and this fact 
has considerable to do with the lack of firm order 
demand for American hardwoods. 

There is some encouragement in the foreign 
situation as regards American hardwoods, and this 
is that apparently fewer claims are being filed by 
buyers on account of quality or dryness of lumber. 
It is believed that the new arbitration clause 
adopted by the National Lumber Exporters’ Asso- 
ciation at its twenty-sixth annual meeting in Co- 
lumbus, Ohio, which clause was ratified by the 
hardwood section of the Timber Trade Federation 
and became effective on March 1, has much to do 
with preventing the filing of unreasonable and un- 
just claims. 

So far as the Continental markets are con- 
cerned, there is nothing encouraging to be said 
about them.” 


Edward Barber, former owner and manager of 
the Howard & Barber Lumber Co., Cincinnati, Ohio, 
who was appointed foreign director for the Na- 
tional Lumber Exporters’ Association at its twenty- 
sixth annual meeting in Columbus, Ohio, last Janu- 


ary, has arrived in London and is in charge of the 
association’s office at 37 Salisbury House, London 
Wall, London, EB. C. 2, England. 

Mr. Barber will personally handle all claims filed 
against members’ shipments by buyers; his thor- 
ough knowledge of the business of manufacturing 
and exporting American hardwoods and of the 
buyer’s requirements will assure both exporter and 
buyer that all controversies between them will be 
settled in a fair and equitable manner and will, it 
is believed, save the exporter or buyer considerable 
in arbitration costs. 


Rumanian Exports for Year 


WASHINGTON, D. C., April 12.—Exports of fir 
boards from Rumania increased to 704,820,900 
board feet in 1925 from 443,349,800 in 1924, while 
foreign shipments of other softwood lumber de- 
clined to 103,838,000 feet in 1925 from 177,630,600 
feet in 1924, according to a report from Sproull 
Fouche, acting American commercial attaché at 
Bucharest. 

Rumanian exports of oak lumber increased to 
11,017,000 feet in 1925 from 2,061,000 feet the 
year before. Other “construction lumber” exports 
rose to 26,297,500 Zeet from 18,314,500 feet. Ex- 
ports of fir logs dropped to 21,607,000 feet last 
year, against 27,837,000 feet in 1924. 


Polish Lumber Exports 


WASHINGTON, D. C., April 15.—Ronald H. Allen, 
acting commercial attaché at Warsaw, reports that 
exports of Polish lumber to England have im- 
proved considerably during the last season. Until 
quite recently Polish timber was sent to England 
on consignment. This was a good arrangement for 
the British importer but resulted in considerable 
risk to the Polish exporter, who could never be 
sure of what might happen to his consignments. 
However, as soon as exporting conditions improved 
in the Scandinavian countries and the terms of- 
fered by them to the English importers became 
more exacting Polish exporters managed to sell on 
a cash basis. Prices for Polish lumber (March) 
range from about $37 to $40 a thousand feet, c.i-f. 
London. 


Finnish Advance Lumber Sales 


WASHINGTON, D. C., April 12.—At the end of 
March Finnish advance sales of lumber aggregated 
871,200,000 feet, according to a cable from Assist- 
ant Trade Commissioner Kekich, Helsingfors. Lum- 
ber prices remain unchanged. The disposal of Rus- 
sian stocks adds hope to the Finnish prospect for 
a prosperous 1926 selling season. 


Softwood Imports at British Port 


WASHINGTON, D. C., April 15.—Consul A. E. 
Carleton reports that the total imports of sawn 
softwood into Hull, England, in January and 
February aggregated 24,016,000 feet. Imports from 
Latvia led, with 5,340,000 feet, with Swedish lum- 
ber a close second, 5,178,000 feet. Finland came 
third with 4,149,000 feet, Russia following with 
3,607,000 feet. The United States was fifth with 
2,592,000 feet. Considerable shipments were re- 
ceived from Danzig, Esthonia, Norway, Germany 
and Rumania. 
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CALCASIEU 








The Best Timbers 
The Best Car Materials 
The Best Flooring 


Long leaf pine is worth 
more. 


It takes a greater stress 
to “break” it than any 
other soft wood in Amer- 
ica. It is also superior toa 
number of hardwoods. 


Here is a comparison of 
strength with several other 
other well-known woods. 


Variety Breaking Strength 
Long leaf pine...... 8,630 Ibs. 
Post oak .......... 7,380 lbs. 
Cypress ........... 7,110 lbs. 
White pine ........ 5,310 Ibs. 


Where strength is 
needed in construction 
long leaf pine is the best, 
and CALCASIEU is the 
best of the long leaf. 


(Tables from “Lumber and Its Uses’”’ 
by R. S. Kellogg) 
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Business on 











DELTA HARDWOODS 


OAK—GUM—ASH—ELM 











The use of consistently good 
quality hardwood lumber in 
the manufacture of your prod- 
ucts is bound to make an im- 
pression on the people who 
buy them. When people know 
that they can rely on the 
products you turn out, your 
sales are bound to increase. 
Here is how you can profit by 
using our consistently good 
quality Delta Hardwoods. 


Let us send you 
our stock sheets. 


BREECE 
“WHITE 














Rust-Owen Lumber Co. 


DRUMMOND, WIS. 


Manufacturers of Wisconsin 
WHITE PINE 


Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 














HARDWOOD FLOORING 
Maple - Oak - Beech 


3 ai’ Birch 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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New Mills and Equipment 


CALIFORNIA. Mendocino—Universal Veneer Prod- 
ucts Co. leased a plant at Russian Gulch and will 
install machinery and equipment, enlarging mill; cost, 


Stockton—Roberts & O’Keefe Co., planing mill, hav- 
ing plans prepared for new mill at Fremont and 
Union streets. 

CONNECTICUT. Bridgeport—City Lumber Co., doub- 
ling floor space of millwork plant and adding new 
machinery. 

IDAHO. Emerald—J. J. O’Neil is about to begin 
construction of two and a half miles of logging railroad. 

LOUISIANA. Bastrop—Bastrop Pulp & Paper Co. will 
double size of present plant, to increase daily output 
to 120 tons. 

Morgan City—Establishment of a toy factory is said 
to be assured, following a conference between Chamber 
of Commerce and Albert Goldberg, president of South- 
land Toy Mfg. Co., of New Orleans. 

MARYLAND.  Baltimore—New factory is to be 
erected for John C. Raum & Sons, wagon manufacturers, 
407 Sharp St. 

MISSOURI. Kansas City—Kastler Body Mfg. Co. 
(Inc.), 1119 Campbell St., will install ripsaw, planer, 
belt sander etc. 

NEW YORK. Albany—lIroquois Millwork Corporation 
erecting new warehouse adjoining present plant and will 
handle several new lines, including oak flooring in all 
grades and sizes. 

NORTH CAROLINA. Lake Waccamaw—North Oaro- 
lina Lumber Co. will rebuild shingle plant and probably 
erect three-ply veneer plant. 

Wilmington—Wilmington Stave Corporation has com- 
pleted addition to plant. 

OREGON. Gresham—Eastman Lumber Co. 
planing mill. 

PENNSYLVANIA. Shamokin—West End Lumber Co. 
completed erection of new milling plant; motor drive 
machinery installed. 

SOUTH CAROLINA. Gilmania—Savannah River Lum- 
ber Co. building $35,000 plant and will install $95,000 
worth of equipment, including band mill, engines, light 
plant, gang, edger, slasher and trimmer. 

WASHINGTON. Mt. Pleasant—Jesse Jacobs and 
A. W. Rankin will begin operation of a shingle mill 
as soon as plant is completed. 

WEST VIRGINIA. Huntington—Thos. W. Sliger, First 
St. and Third Ave., has let contract for 60x80 ft. plant 
and will install planer, matcher, resaw, ripsaw etc. 


erecting 


Business Changes 


ALABAMA. Marion—Sawmill of Wood & Pope at 
Marion has been purchased by Frank L. Bailey who 
will operate. 

CALIFORNIA. Burbank—W. R. Letton Corporation 
sold to Campbell Lumber & Supply Co. 

Los Angeles—E. U. Wheelock (Inc.) moving into own 
building at 145 S. Grand Ave. 

Placerville—S. G. Beach Lumber Co. preparing to 
reopen Plum Creek mill near here which has been 
closed since last year. 

San Francisco—Westmoreland Pacific Timber Co. has 
aaa its headquarters from Kings County to this 
city. 

San Franciseo—Jones Hardwood Co. has moved its 
office in this city from 485 Beale to 712 Bryant. 

San Francisco—Wm. H. Taylor has moved his wood 
turning establishment from 479 Bryant to 254 Perry St. 

Stockton—John J. McIntire succeeded by Hammond 
Lumber Co.; wholesale. 

COLORADO. Fort Morgan—Morgan Lumber Co. suc- 
ceeded by Burton-Reid Lumber Co. 

Hugo—Hugo Lumber Co.; purchasing department now 
R. M. Burton, Denver. 

Willard—Willard Lumber Co.; purchasing department 
now R. M. Burton, Denver. 

FLORIDA. Dunedin—J. N. McGaughy sold to H. L. 
McCurdy. 

Fort Myers—Le Bow Sash & Door Co. succeeded by 
Hess Lumber Co. 

GEORGIA. Edison—Rambo Lumber Co. 
Campbellton, Fla. 

McIntyre—H. M. Reid & Co. succeeded by J. M. Hall 
Lumber Co. 

IDAHO. Moscow—R. F. Kinney is reported to have 
sold his sawmill to C. C. Chambers. 

Porthill—Kingston & Thompson succeeded by C. C. 
Thompson. 

ILLINOIS. DeKalb—L. C. Schermerhorn Lumber & 
Coal Co. sold to A. J. and Wm. B. Hussey, of Glen 
Ellyn and Burlington. 

IOWA. Fairfield—Charles Lyon has sold his lumber 
yard and stock to The Fairfield Lumber Co., Fred R. 
Nutt, of Menden, IIl., president and manager, possession 
being given April 12. 

Hartford and Swan—Central Lumber & Coal Co. sold 
to J. H. McKlveen & Co. q 

Ruthven—Royal Lumber Co. sold to Spahn & Rose 
Lumber Co. 

KENTUCKY. Butler—Owen & Ducker succeeded by 
A. L. Stith and ©. R. Myers. 

LOUISIANA. MHaynesville—J. L. & D. M. Davis 
sold to Tom Henderson Lumber Co. 

MAINE. East Boothbay—J. W. Winant has taken 
over the branch of the Newcastle Grain & Lumber Store 
here and will operate; was formerly manager. 

MASSACHUSETTS. Boston—Jackson Door & Window 
Co. moving Boston office to the Everett Warehouse of 
the company, the new address being Charlton St., 
Everett Station, Boston. : 

East Boston—Manson Lumber Co. consolidated with 
B. L. Tim Lumber Co. as B. L. Tim-Manson Co.; Jas. 
T. Manson, president; will specialize in hard pine and 
oak and also handle general lumber and building ma- 


moving to 


tg will operate wharf, sawmill and custom Milling 
plant. 

Westfield—Geo, F. Alexander Lumber Oo. moving office 
from Springfield, Mass., to Westfield. 

MICHIGAN. Dowagiac—M. Judd & Son succeeded by 
Judd Lumber Co. (Inc.). 

Gaines—Swartz Creek Grain Co. succeeded by Herb 
Frutchey. 

Munith—C. C. Shuart succeeded by Shuart (Inc.), 

MINNESOTA. MclIntosh—Central Lumber Co, solq 
lumber yard in South McIntosh to Ohas. L. Otto, for. 
merly in lumber business at Ogema, Minn. 

MISSOURI. Southwest City—W. W. Jarnagin Lum. 
ber Co. succeeded by Mansfield Lumber Co., of Fort 
Smith, Ark. 

NEBRASKA. Lodge Pole—Lodge Pole Lumber & Grain 
Co. sold to Milville Lumber Co., of Broken Bow. 

NORTH CAROLINA. Ahoskie—Greene Co. succeeded 
by Ahoskie Bldg. Supplies (Inc.). 

NORTH DAKOTA, Anselm—D. C. Cullen sold to 
White Lumber Co. 

Bottineau—Imperial Elevator Co. succeeded by Howe. 
Betcher Lumber Co. 


OHIO. Shadyside—Walter M. Johnson succeeded by 
pss PS Johnson Lumber Co., incorporated; capital, 


“ Springfield—E. W. Ross Ensilage Cutter & Silo Co, 
succeeded by Ross Cutter & Silo Co. 

OKLAHOMA, Beaver—Big Jo Co. succeeded by Home 
Lumber & Supply Co.; deal includes yards at Forgan. 

OREGON. Marshfield—W. 8S. Lyons is reported to 
have purchased the sawmill of Thompson-Kelly Co. 

Oakridge—J. M. Craham has sold his interest in 
Cascade Lumber & Mfg. Co. near this city to V. Jack, 

PENNSYLVANIA. Midland—Filson & Oo. succeeded 
by Midland Lumber & Supply Co. 

SOUTH DAKOTA. Burke, Dallas, Fairfax and Winner 
—Jas A. Smith sold yard to Fullerton Lumber Co. Local 
managers to be retained. 

VIRGINIA. Richmond—Virginia-Carolina 
Corporation removing to Washington, D. O. 


Lumber 


Incorporations 


ALABAMA. Dadeville—Yellow Pine Lumber Co., in- 
corporated; capital, $30,000. 

Evergreen—Evergreen Mfg. Co., incorporated; capital, 
$25,000; lumber, 

Mobile—Darrah Long Leaf Co., incorporated; capital, 
$15,000; mfr. lumber. 

CALIFORNIA. Los Angeles—Pratt & Warner Cor- 
poration, incorporated. 

COLORADO. Glenwood Springs—United Lumber & 
Mercantile Co., incorporated; capital, $100,000. 

FLORIDA. Dade City—Anderson Mill & Lumber Co., 
incorporated; capital, $50,000; succeeds Allen Mill & 
Lumber Co. 

Hialeah—Thompson & Wharton, incorporated; capital, 
$10,000; retail lumber, 

Tampa—Enterprise Lumber & Supply Co., incorpo- 
rated; capital, $25,000; retail. 

ILLINOIS. Chicago—Cicero Sash & 
creasing capital from $50,000 to $70,000. 

Chicago—Walter H. Schenck Co., increasing capital 
from $250,000 to $700,000. 

Chicago—Geo. H. Supplitt & Co., incorporated; capi- 
= $50,000; 4734 W. Chicago Ave.; mfr. sash and 
oors. 

Joliet—Lyons Bros. Lumber & Fuel Co., 
capital from $60,000 to $80,000. 

INDIANA. Lebanon—Herdrich & Stewart Lumber 
Co., incorporated; capital, $50,000; retail. 

MICHIGAN. Detroit—M. H. Hussey Lumber Co, in- 
creasing capital from $250,000 to $300,000. 

Lansing—McKee Lumber Co., incorporated. 

MINNESOTA. Minneapolis—Hassden Lumber OCo., in- 
corporated; wholesale. 

MISSISSIPPI. Holly Bluff—Wallin Hardwood Lum- 
ber Co., incorporated; capital, $80,000. 

MISSOURI. Cape Girardeau—Home Builders’ Lumber 
Co., incorporated; capital, $50,000. 

Mokane—Missouri Veneer Co., incorporated; capital, 


Door Co., in- 


increasing 


NEW JERSEY. Hillside—Southern Timbers Corpora- 
tion, incorporated; capital, $125,000. 

Pleasantville—Diebold Lumber Co., incorporated; capl- 
tal, $100,000. 

NEW YORK. Amityville—Amityville Lumber Co., 
incorporated; capital, $10,000; address F. D. Sider, 99 
Williams Ave., Brooklyn. 

Millville—Wildwood Shores, 
125,000; retail lumber. 

New York, Manhattan—Village Fleoring Co., incorpo- 
rated; capital, $1,000; 51 Chambers St. 

New York, Manhattan—Hendon Purchasing Corpora- 
tion, incorporated; capital, $50,000; address HB. ©. Clark, 
120 Broadway. 


New York, Kings—Wallabout Mill & Moulding Co., 


incorporated; capital, 


incorporated; capital, $10,000; lumber, moulding an 
planing mill business; address 289 Greenpoint Ave., 
Brooklyn. 


Rochester—H. D. Hutcheson Co., incorporated; retail 
lumber. 

NORTH CAROLINA. Hollister—Halifax Lumber Co., 
incorporated; capital, $100,000. 

OHIO. East Palestine—Madden Lumber & Construc- 
tion Co., incorporated; capital, $50,000. 

Cleveland—Grant Ave. Lumber Co., 
capital, $25,000. ? 

Fostoria—Postoria Lumber & Supply Co., incorporated; 
capital, $20,000; to deal in lumber and building supplies. 

OKLAHOMA. Tulsa—Tulsa Lumber Co., incorporated; 
capital, $30,000; retail. 

PRUNGTLV ANIA. | Philadelphia — Dinklelacher & 
Keating, incorporated. 

TENNESSEE. Knoxville—Peckinpaugh Co., incorpo 
rated; capital, $25,000. 


incorporated; 
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TEXAS. Amarillo—Citizens Lumber Co., 
rated; capital, $6,000. 

Corpus Christi—Gulf Lumber Co., incorporated; capi- 
tal, $25,000; retail. 

Dallas—Garrett Lumber Co., incorporated. 
Nacogdoches—J. S. Hunt Lumber Co., incorporated; 
capital, $30,000. 

WASHINGTON. Centralia—Seattle Post & Pole Co., 
jpcorporated; capital, $25,000. 

<-  ee Red Cedar, incorporated; capi- 
1, $00,000. 

Meattle—Union Cooperage Co., incorporated; capital, 


incorpo- 


,000. 

Pe okane—Inland Insulating Co., incorporated; capital, 
000; mfr. lumber and building material. 
Spokane—Coeur d’Alene Lumber Co., incorporated; 

capital, $1,000,000. 

WISCONSIN. Kewaunee—Kewaunee Mfg. Co., in- 
creasing capital from $400,000 to $500,000; furniture. 
Wausau—Northern Timber Co., incorporated; capital, 
$100,000; to deal in logs, timber and wood products. 

BRITISH NORTH AMERICA. 

ONTARIO. Canonto—Canonto Ranch & Lumber Co., 
incorporated; to operate on 2,000 acres of land north 
of Kingston. 

Sprucedale—W. J. Elliott (Ltd.), incorporated; capi- 
tal, $45,100; to conduct general lumber manufacturing 
business. 


New Sheds and Yard Improvements 


ARKANSAS. Conway—Dawson Lumber Co. erecting 
sew shed. 

CALIFORNIA. Vallejo—Perry Lumber Co. making 
jmprovements; molding racks and other equipment being 
installed. 

FLORIDA. Polk City—Polk City Lumber & Supply 
Qo. erecting lumber shed, warehouse and planing mill; 
cost about $20,000. 

ILLINOIS. East St. 
erecting $10,000 addition. 

MINNESOTA. Buffalo—Central Lumber Co. purchased 
site on Ackley St. and will erect warehouse and 
storage sheds; also office. 

Gonvick—Peter Elleson will rebuild burned lumber 
yard. 

NEW YORK. Corfu—Jay E. Potter remodeling office 
and enlarging and repairing lumber sheds. 

East Aurora—Zapf Lumber Co. building large new 
lumber shed to handle increasing business. 

Newburgh—Newburgh Lumber Co. preparing new and 
larger yard and will move to new location about June 1. 

Webster—A. N. Martin Sons (Inc.), building two 
large new lumber sheds, wood construction on concrete 
base, 

OHIO. Ashtabula—Dodge Bros. Lumber Co. will raze 
office building to make way for new subway and will 
erect new and modern office building on new site. 

TEXAS. MHouston—Bonita Building & Lumber Co. 
will erect $10,000 lumber shed and office at Broadway 
and Syracuse streets. 


New Ventures 


ALABAMA. Tuscaloosa—Terry Lumber Co. 
opened a wholesale business, 

Weogufka—W. R. Black Lumber Co, has started a 
lumber manufacturing business here. 


CALIFORNIA. Santa Barabara—Channel Lumber Co. 
has opened a retail yard; L. M. Meyer is reported 
interested, 

Mountain View—D. & S. Lumber Co. has begun 
retail lumber business. 


FLORIDA. Avon Park—Noland & Campbell have 
begun wooden novelty manufacture, 

Lake Worth—Gulf Coast Lumber Co. has begun 
retail lumber business. 

Miami—Gardner Builders Material Co, has begun re- 
tail lumber business, 

Olympia—Woods Lumber Co. has begun retail business. 

Palm Harbor—Palm Harbor Supply Co. has begun 
tetail business. 

St. Petersburg—A. D. Caldwell has begun retail 
lumber business. 

Tampa—Interbay Lumber & Supply Co. has begun 
tetail lumber business. 

Tarpon Springs—W. R. Sparks Co. has begun retail 
lumber ‘business, 

ILLINOIS. Peoria—Frank A. Hoppert has begun 
retail lumber business, 

INDIANA. Greenfield—Harry Evans, cabinet maker, 
has established a plant at Greenfield for manufacture 
of fine cabinets for radio receiving sets. 

Princeton—Somerville Development Co. doing general 
lumber and building business, at Somerville, Ind., is 
opening branch at Princeton with E. E. West as resi- 
dent manager. 


IOWA. Morningside—Morningside Lumber & Coal Co. 
has begun retail lumber business. 

KANSAS, Kingman—Houston-Doughty Lumber Co. 
has begun retail business. 
nentsco—Tasco Lumber Co. opening retail lumber busi- 


Louis—St. Olair Lumber Co. 


has 


MARYLAND. Baltimore—Hofmeister 
opening retail lumber business. 


MICHIGAN. lLansing—McKee Lumber Co. opening 
yards in south end of town on Michigan Central tracks. 


MISSOURI. St. Louis—Consolidated Saw Mills Co. 
adding hardware department, 

NEW JERSEY. Deal—I-Deal Lumber & Coal Co. has 
started in retail lumber business. 


NEW YORK. New York—United Pacific Lumber Co. 
‘pening wholesale business at 149 Broadway. 

New York—Myrtle Lumber Co. has opened a retail 
lumber business. 
, New York—Wm. H. Chrystal has opened a wholesale 
umber business at 52 Vanderbilt Ave. 

Oswego—T. J. Burke will establish wholesale yards 
ie New York Central along Third Ave. and West Bridge 
t. Will later install retail yard, it is reported. 


yhORTH CAROLINA. Charlotte—Indiana Lumber & 
, Co. opening new yard at First and Cedar. 
endersonville—O. Lott & Son opening planing mill 

and ad jumber business, 

turing busic gg Mfg. Co. opening millwork manufac- 


& Diocaton 


Statesville—Ellwood Lumber Co. has started retail 
lumber business. 

NORTH DAKOTA. 
formed by A. C. 
lumber yard. 


OHIO. Middletown—Mastercraft Window Co. 
started a manufacturing business. 

West Mansfield—West Mansfield Lumber & Supply 
Co. has started retail lumber business. 


OREGON. Cushman—Mrs. Daisy Foreman has en- 
gaged in business here as Cushman Shingle Co. 

Trent—F. J. Goodwin has begun sawmill operation. 

Wheeler—E. G. Downer has established a woodwork- 
ing plant. 

PENNSYLVANIA. Martensburg—A. E. Martz Lumber 
Co. has begun retail lumber business. 

Philadelphia—Arnold K. Dodds has begun retail lum- 
ber business. 

Sharpsburg—R. S. Beatty has started a planing mill 
and retail lumber business. 

TEXAS. Amarillo—United Sash & Door Co. 
open branch with W. H. Hall in charge. 

Amarillo—J. N. Maynard opening new retail lumber 
business at 5th and Davidson. 

Houston—H. M. Cohen Lumber & Building Co. has 
begun retail business. 


Anselm—<Anselm Lumber Co. 
Mark and Fred Heaton; will put in 


has 


will 


Levelland—G. E. Elliott has begun retail lumber 
business. 
Panhandle, Pampa and Spearman—Sykes, Rast and 


Boyd, lumber and rig building contractors of Ardmore, 
Okla., will open branches. 

Panhandle—Dixon Creek Lumber Yard (Headquarters, 
Coe & Parks Lumber Co., Amarillo) opening here. 

Sweetwater—Wooten Lumber Co. will establish new 
lumber yard here; site purchased on North East First 
and Cedar streets; sheds to be built. 

VIRGINIA. Suffolk—Pierce Bros. 
begun retail business. 

WASHINGTON. Spokane—Anderson-Grantham Co. has 
begun wholesale business in the Peyton Bldg. 

Tacoma—Peterman Mfg. Co., sash and doors; will 
establish sawmill and veneer factory. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Kirkpatrick Lumber Co. (Ltd.), 
has recently been organized with F. A. Kirkpatrick, 
president, Sidney R. Anderson, vice president and J. 
Allen Fyfe, secretary-treasurer. 


Casualties 


LOUISIANA. Hammond—Planing mill of Hammond 
Lumber Co. burned with considerable stock; loss, $50,000, 

MISSOURI. Kennett—Mill of E. C. Robinson Lumber 
Co. damaged by fire; loss, $12,000. 

NEM MEXICO. Albuquerque—Superior Lumber & Mill 
Co., loss by fire, $10,000. 

NEW YORK. Ogdensburg—Green Mfg. Co., 
gutted by fire; loss, $15,000; mfr. sash and doors. 

OHIO. Akron—Gough Lumber Co., loss by fire, $35,000. 

SOUTH CAROLINA. Timmonsville—Pepper-Thomas 
Warehouse & Cooperage Co. plant destroyed by fire. 

TENNESSEE. Memphis—Jas. E. Stark Lumber Co, 
(Inc.), loss by fire, $200,000. 

WISCONSIN. Chippewa Falls—Vaudreuil Lumber Co., 
loss by fire, $6,000. 


TIMBER LAND SALES 


HazarD, Ky., April 13.—Golden .& Parish, local 
lumbermen of the Lot’s Creek section, closed a 
deal on several thousand acres of hardwood timber 
lying along the headwaters of Troublesome Creek 
in Perry County, and have announced its immedi- 
ate development. Two sawmills are to be in- 
stalled. In the Yellow Creek section representa- 
tives of the Louisville Cooperage Co. are expected 
to close a deal this week on several hundred acres 
of oak timber—some of the best in eastern Ken- 
tucky. Rowlet & Maggard, lumbermen of the Big 
Creek section, purchased on Saturday of last week 
several hundred acres of splendid hardwoods. They 
announce the beginning of development and the 
installation of sawmills by June 1 


Lumber Co. has 


plant 


HouGuHTon, MicH., April 12.—Announcement is 
made here of one of the most important timber 
deals in recent years in the Upper Peninsula, in- 
volving the transfer of 9,000 acres mostly tim- 
bered with virgin hardwood from the Calumet & 
Hecla Mining Co. and the Keweenaw Copper Co. 
to Wick O’Connell, of L’Anse, Mich., and John 
Nelson, of Detroit. While the terms have not been 
officially given out, the price is reported to be 
about $250,000. The timber tract lies on the east- 
ern side of the tip of Keweenaw Point adjoinin 
Fort Wilkins and is estimated to contain 7,500,00 
feet of red birch, 4,000,000 feet of white birch, 
2,300,000 feet of white pine, 15,000 cords of spruce 
pulpwood, 1,500,000 railroad ties and 390,000 cedar 
poles. Mr. O’Connell is one of the best known lum- 
bermen of upper Michigan. No announcement has 
been made as to cutting the timber. 


ASHEVILLE, N. C., April 12.—The Unaka Timber 
Corporation, of Philadelphia, Pa., and Asheville, 
N. C., has recently sold a portion of its timber 
land holdings in itchell County, N. C., to the 
R. J. Noyes Lumber Co., of Marion, N. @. This, 
as well as previous sales to W. Granville Taylor 
and other local operators, was handled by James 
D. Lacey & Co. through their resident representa- 
tive, Robert R. Hope, whose present headquarters 
is Asheville. 


Nrw OR.LeANs, LA., April 13.—Sale of a 5,265,- 
acre tract of cutover land in Carroll Parish is 
reported from Lake Providence, La., the seller 
being the Mark H. Brown Lumber Co., of Lake 
Providence. The tract was purchased by the Gar- 
den Homes Co., said to represent Oklahoma ca 
italists. The consideration as reported was $52,- 
650. The land, it is added, will be cleared and 
subdivided into small farms. 
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NorthernWoods 








We Can Ship 
Promptly 


UNSELECTED BIRCH 


4 cars 4/4” No. | Com. & Sel. 

car 1x4-5” No. | Com & Sel. 

2 cars 4/4” 4° & 6’ Shorts 

4 cars 5/4” No. {| Com. & Sel. 

2 cars 5/4” No. 2 Common 
BASSWOOD 

5 cars 4/4” Ist & 2nds 

7 cars 4/4” No. | Com. & Btr. 

3 cars 4/4” No. | Com. & Sel. 

2 cars 5/4” No. | Com. & Sel. 

{car 5/4” No. | & No. 2 Com. 

{car 5/4” No. 2 Common 


The Adams-Thom 
was.” Lumber Co. 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!" 








Hemlock—Complete Stock 


4/4 Birch No. 1 C.&B...350,000’ 4/4 Basswood No. 2 Com....8,000 

4/4 Birch No.2 Com -..175,000 4/4 Soft Elm No.2 €.& B. 100.000" 

4/4 Maple Sel.& FAS... 15,000’ 8/4 Soft Elm No.2 €.&B ..30.000° 

4/4 Maple No. 3 Com......150,000’ 8/4 No 2Com Hard Maple. 15,000’ 

4/4 Basswood No. 1C. &B.30, 13/1612 4” Fac Ma.Floor .40,000” 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech 
Basswood, Heml Pine, 
Spruce, es 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
q Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 











Pine for direct shipment from Idaho. 


























17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
, of Northern Hardwoods 
7 1 





END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA, 











T HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago. Ill. 
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Y Profitable 


all the Year 


Superior quality, uniform and reli- 
able manufacture and good assort- 
ment of lengths make “ Larite’’ 
flooring a good seller the year 
around. Competition never wor- 
ries the dealer who sells 


“Larite Flooring” 


It has the merit to hold its own against any 
on the market. You can offer it to a cus- 
tomer with the knowledge that he cannot 
go elsewhere and equal it in value. Buy 
**Larite’’ in mixed cars with our fine 
quality 


Southern Pine 
YARD AND SHED STOCK 


Let us quote you on a mixed car. 


Carter - Kelley 
Lumber Co. 


MANNING, 
TEXAS 








Equips Large 


In every large city lumber concerns have found 
that motor trucks are a necessity to furnish the 
right kind of service to customers and handle the 
volume of business. The Dascomb-Daniels Lumber 
Co., one of the prominent retailers of Kansas City, 
Mo., long ago discarded its eight teams in favor of 
trucks, and now employs eight trucks and one 
team in its delivery service. “A truck almost 
eliminates distance,” says J. N. Daniels. “We have 
many hauls of ten and twelve miles, but we can go 
anywhere in the city within an hour’s drive. We 
operate three 314-ton White trucks, but are buying 
them with 5-ton engines. We find they are very 
efficient and stand lots of abuse and have plenty of 
power and speed. We also operate two 2- to 2%4- 
ton GMC trucks for smaller loads and are perfectly 
satisfied with these also. We have three 1-ton 
Fords with 18-inch extension on the chassis. On 
the last truck we bought we tried a Universal 
transmission which enables us to pull heavier loads 
at much better speed. It is nothing unusual for us 
to haul eight and ten orders on these Fords; 1,000 
feet of lumber is the maximum load, or 20 sacks 
of cement. We endeavor to load not more than a 
ton on these trucks, although we do once in a while, 
but the average load runs between 500 and 600 
feet. The thing we like about them is that they 
are inexpensive, the upkeep is light, and delivery 
satisfactory. Pneumatic tires are used on all 
Fords and solid tires on the larger trucks. 

“All our larger trucks are equipped with R-B 
roller bolsters, made by the R-B Co., of Kansas 
City, and we have an old wagon equipped with 


similar rollers which we use to load the lumber in 


rs 


fer to take our loss and get it off our books, al. 
though I believe the average good truck will ryp 
six to eight years. I also think about 50 percent 
of the life of the truck depends on the man who 
operates it; whether he is a careful driver, keeps 
his machine oiled and takes proper care of it. | 
know of trucks in Kansas City that have been ryp. 
ning for ten and twelve years. We also have fiye 
Ford coupes for our collectors and salesmen, and 
we find it economical to trade these in every year, 
We lose $200 to $250 in trading, but we belieye 
that is about the cheapest depreciation of any car 
we can get, and it gives us a new Car once a year,” 


Truck for Every Size of Load 


Five trucks are utilized by the Friend & Terry 
Lumber Co., of Sacramento, Calif., in its delivery 
service, the motor equipment consisting of two 
1-ton Fords, and one each 14%4-, 2%- and 3%%-ton 
trucks of other makes. The Fords are used for 
light deliveries, one in the mill and the other in 
the yard. They are equipped with special four. 
speed transmissions which enable them to run at 
thirty miles an hour without injuring the motor, 
One of the Fords is equipped with pneumatic tireg 
and the other with cushion tires. The 1%-ton 
truck, being on large pneumatic tires, is able to 
earry from two to three tons, and it also can run 
between twenty and twenty-five miles an hour, 

The 2%4- and 3%-ton trucks are equipped with 
semitrailers and mounted on solid tires, and “by 
reason of the semitrailer equipment on the 244-ton 
truck we are able to carry up to six tons, which 
figures between 3,500 and 4,500 feet of lumber,” 
states J. H. Shepard, manager of the Friend & 








A 3%-ton truck and semitrailer loaded with 5,767 feet of lumber up to 36 feet long. This load was made 
up from two or three 2-wheel dollics at the Friend & Terry Lumber Co.’s electric hoist, hoisted as one 
unit and dropped on to the truck 


our yard. When the truck comes in from a deliv- 
ery, all the driver has to do is back into this 
wagon, which is the same height as the truck bed, 
and roll the load on to the truck, which takes only 
three or four minutes. About 50 or 75 percent of 
our loads can be dumped, which operation takes 
only a few minutes. Of course lath, oak flooring 
and finish have to be handled, and we can not 
make the time that we can with straight loads of 
dimension and boxing, but the roller equipment is 
a time saver where we can load common lumber by 
rolling it on to a truck and can unload it with the 
same kind of an operation. It makes one truck 
do the work of almost two.” 

In regard to the cost of operating trucks, Mr. 
Daniels states that several of the Kansas City 
yards estimate that their large trucks cost from 
$8 to $12 a day, and he does not think that the 
trucks operated by the Dascomb-Daniels Lumber 
Co. cost any more than the average yard. “The 
main thing about our trucks is that they are 
equipped with rollers,’ said Mr. Daniels, ‘‘and are 
the proper length and size, and when we have to 
hire extra trucks they have short beds, do not have 
rollers, and we have to pay from $20 to $25 a 
day for a truck anything like what we have, and 
it will not handle the quantity of lumber that we 
are able to do with our own equipment. 


“We depreciate our trucks about 25 percent a 
year, although we have run trucks as long as six 
or seven years and then traded them in and re- 
ceived a pretty good allowance after that time. 
But machinery depreciates fast and we much pre- 





Terry Lumber Co. “This truck will make fifteen 
miles an hour loaded on a good highway, and 
eighteen miles an hour returning. Our 3%-ton 
truck and semitrailer is the one that we load to 
the limit. The motor is under a governor which 
only allows the truck to move at a rate of speed 
about eleven miles an hour, either loaded or empty. 

“We have a truck for every size load we might 
be called upon to deliver. The two large trucks 
are never loaded in the yard unless with a load of 
lath or material in bags. We do our loading in 
the yard with a team or small 2-wheel dollies and 
then use an electric hoist to transfer the loads to 
the trucks. The electric hoist has space for two 
loads, and a small hand chain operates the hoist 
back and forth over either space, an electric switch 
raising and lowering the load.” 


Motor Vehicle Registration Increases 


More than 20,000,000 motor ‘vehicles were 02 
the highways of the United States in 1925, accord- 
ing to the bureau of roads, Department of Agrti- 
culture. The total registration reported was 19, 
954,347, but there were in addition 96,929 State 
and Federal government-owned vehicles not in- 
cluded in this figure. The increase in registration 
last year was 2,360,670, or 13.4 percent. Truck 
registration increased 14.5 percent for the entire 
country. Florida reported an increase in regi 
tration of 46.8 percent, while Alabama, Arkansas, 
Mississippi, North Dakota, Texas and Utah all 
reported increases of more than 20 percent. 
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TACOMA, WASH. 


April 10.—An appeal for the support of Capt. 


John Anderson’s Americanization system in the 
logging camps was made before the Tacoma Lum- 
permen’s Club last Wednesday by Mrs. Henry 
Smith, of Camp Lewis, who for several years was 
associated with Capt. Anderson in the work. Mrs. 
Smith told the lumbermen that Capt. Anderson is 
no longer able to keep up the service unless he 
js given additional funds. She urged that his enter- 
prise be included in Tacoma’s community chest, and 
stated that several other cities are planning to 
take this action. A motion to appoint a committee 
to investigate the matter and see what is best to 
pe done was adopted by the club. 

W. A. Whitman, of Seattle, a guest, told the 
club that the’ Seattle waterfront mills are willing 
to cooperate with Tacoma in the question of barge 
and scow demurrage. Chris Kreinenbaum, chair- 
man of the club’s committee which is working on 
this matter, stated that a report will be made next 
week after conferences with Everett and Belling- 
bam lumbermen. 

Ernest Dolge, trustee of the National Lumber 
Manufacturers’ Association, told: the club that it 
would be impossible for him to attend the annual 
meeting of the association at Chicago, and urged 
that some other Tacoma lumbermen be asked to 
represent the city. No action was taken. 

William M. Harris, jr., retail lumberman of 
Providence, R. I., was a guest at the meeting. He 
said that business conditions in his district are 
good, and that the outlook is excellent, but de- 
clared that the western millmen are hurting their 
market by shipping too much consignment lumber 
into New England. 

W. C. Deering, of the John Dower Lumber Co., 
chairman of the industrial committee of the Ta- 
coma Chamber of Commerce, asked the lumbermen 
to consider if more of the rough lumber made in 
Tacoma can not be exported as a finished product, 
and by this means more industries brought to the 
city. He asked for suggestions and assistance 
along this line, and cited several such industries 
recently brought here as examples. 

Water shipments of lumber from Tacoma docks 
this week were heavier than for some time. Lum- 
ber carriers at local docks included: Shaffer ter- 
minal, Steelmaker, Atlantic coast, 1,000,000 feet 
(part cargo); Celilo, California, 35,000 feet poles 
(part cargo) ; Circinus, Atlantic coast, 200,000 feet 
(part cargo): Lurline, Hawaiian Islands, 150,000 
feet lumber, 1,000 doors and 160 tons box shook 
(part cargo), and Sagadahoc, Atlantic coast, 1,- 
500,000 feet (part cargo). Saker dock, Doyles- 
town, California, 300,000 feet (part cargo). Moun- 
tain Lumber Co., Lake Frances, California, 60,000 
feet (part cargo). Defiance Lumber Co., Barbara 
(, California, 700,000 feet (part cargo), and Stan- 
wood, California, ~00,000 feet (part cargo). Bal- 
four dock, Jane Nettleton, California, 200,000 feet 
(part cargo). St. Paul & Tacoma Lumber Co., 
Lake Frances, California, 1,200,000 feet (com- 
pleting), and Dorothy Luckenbach, Atlantic coast, 
500,000 feet (part cargo). Milwaukee dock, Ari- 
zona Maru, Japan, 230,000 feet logs and 150,000 
feet lumber (part cargo). Puget Sound Lumber 
Co., Lake Frances, California, 125,000 feet (part 
eargo), and Colusa, west coast South America, 500,- 
000 feet (part cargo). Tidewater Mill Co., Lake 
Frances, California, 225,000 feet (part cargo) ; 
Celilo, California, 150,000 feet (part cargo), and 
Claremont, California, 300,000 feet (part cargo). 
Wheeler, Osgood mill, Celilo, California, 500,000 
feet (completing). Dickman Lumber Co., Point 
Judith, east coast Mexico, 375,000 feet (part 
cargo) ; Colusa, west coast South America, 300,000 
feet (part cargo), and London Maru, Japan, 450,000 
feet (part cargo). Portacoma piers, Kinderdyk, 
Europe, 30 tons broom handles and 200,000 feet 
lumber (part cargo) ; Saikoh Maru, Japan, 1,000,- 
900 feet (part cargo); Lake Frances, California, 
115,000 feet (part cargo); Sabotawan, Atlantic 
coast, 500,000 feet (completing) ; Point Judith, 
north coast South America, 511 tons box shook 
(part cargo) ; Samoa, California, 450,000 feet (part 
cargo), and Greylock, Atlantic coast, 1,000,000 feet 
(part cargo). 

George J. Osgood, vice president and general 
Manager of the Wheeler, Osgood Co., left last Mon- 
day for Europe on a business trip. Mr. Osgood 
expects to be away about two months. 

J. H. Gabel, president of the Pacific Mutual 
Door Co. left this week for a business trip to 
California. He was avcompanied by Mrs. Gabel. 

Resumption of railroad tie shipments from Ta- 
coma to South Africa is expected next week fol- 
lowing the announcement that two steamers have 
been chartered to take cargo of this character. The 


tie shipments have not been made for several 
months. 

Contracts for the construction of 1000 automo- 
bile cars for the Northern Pacific have been 
awarded, according to announcements made by 
local officials of the road. The new cars will re- 
quire 7,000,000 feet of Pacific coast lumber, a 
good share of which is to be furnished by the 
Tacoma mills. 

Tacoma chapters of the Loyal Legion of Log- 
gers & Lumbermen went on record this week as 
indorsing the campaign to widen the market for 
wooden boxes, and will take an active part in the 
work of obtaining the coéperation of local manu- 
facturers and jobbers. 

The first raft of fish trap poles ever shipped out 
of Tacoma left the harbor last Saturday bound 
for Alaska. The poles came from Tacoma eastern 
district and the Quilcene operations. The raft 
contained more than 500 poles over 100 feet in 
length. Poles of this character have been shipped 
in quantities from more northerly Puget Sound 
ports, but this is the first time that Tacoma has 
obtained a share of the business. 

The annual district meeting of the Loyal Legion 
of Loggers & Lumbermen will be held May 6 at the 
Four L hall here, Delegates to the national meet- 
ing, to be held at Portland May 13, will be elected 
and officers for the district chosen. 


SEATTLE, WASH. 


April 10.—Ed. H. Polleys, president of the 
Polleys Lumber Co., Missoula, Mont., renewed ac- 
quaintance with the lumbermen of Seattle during 
the week, returning later to Portland, where he 
has spent the winter. Mr. Polleys recently made 
a tour of California. 

A. S. Kerry, president of the Kerry Timber Co., 
has returned to Seattle after an extended absence 
in California. 

D. E. Skinner, of the Skinner & Eddy Corpora- 
tion, left a few days ago for Europe, where he will 
remain for several months. 

Harry A. Kendall, advertising manager of the 
Long-Bell Lumber Co., with headquarters at Kan- 
sas City, was in Seattle during the week. 

A. G. Nortz, president of the Nortz Lumber Co., 
operating a line of yards in Minnesota and North 
Dakota, has been in this city during the week, as a 
part of a tour of the entire Coast. Mr. Nortz ex- 
pects to reach his home in Minneapolis about 
May 1, returning by way of Prince Rupert and the 
Canadian National. 


BELLINGHAM, WASH. 


April 10.—Log receipts were increased on the 
Milwaukee railroad today when the Heaton-Olsen 
Logging Co. resumed shipments to Lynden. The 
company closed its camp last winter and removed 
the equipment to another location. Its fir logs 
are cut into lumber by the Imperial Fir Lumber Co. 
All camps in Kulshan district were closed for one 
day this week on account of a snowfall of one foot. 

Cargo lumber shipments this week and in imme- 
diate prospect follow: Bloedel Donovan J,umber 
Mills, Sabotawan, 500,000 feet, Atlantic coast: 
Lurline, 100,000 feet, Hawaii; Victoria, 310,000 
feet of box shook, Alaska, Makaweli (due), 500,000 
feet, Hawaii; Ipswich (due), 2,500,000 feet, Atlan- 
tic coast; London Maru (due), 1,100,000 feet, 
Japan; Watness (due), 945,000 feet, Cuba; steam- 
ship Boren (due), 680,000 feet of shook, Australia. 
Morrison Mill Co., Lurline, 500,000 feet of shook, 


Hawaii. Puget "Sound Sawmills & Shingle Co., 
Graylock (due), 650,000 feet, Atlantic coast; 


Makaweli (due), 550,000 feet, Hawaii; Daisy Gray, 
$00,000 feet, California. 

The annual report of the port commission shows 
that in 1925 Bellingham mills shipped by water 
164,000,000 feet of lumber, 17,000,000 feet of box 
shook, 28,000,000 feet of lath and 56,000,000 shin- 


gles. Foreign markets took 37,000,000 feet and 
domestic markets 127,000,000 feet. The port’s 


tonnage increased by 500,000 tons over 1924. 

Orders for Japanese squares and for lumber for 
Australian delivery have been received by the 
Royse-Rankin Lumber Co. at Sedro-Woolley, says 
Manager Delbert Hankin. 

Sale of 16,000,000 feet of Douglas fir, red cedar 
and hemlock to the Fuhrman-Erickson logging in- 
terests is reported by C. H. Park, forest supervisor 
of the Mount Baker national forest. ‘The bid 
prices were $3 for Douglas fir, $4 for red cedar 
and 50 cents for hemlock and other species. 

Machinery and equipment were bought by the 
Alpine Lumber Co. and the Skagit Mill Co. at the 
sale of the Day Lumber Co.’s property. The sale 
was attended by 400 or 500 persons. 








ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. dessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 
In territory east of Pittsburgh. 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Yellow Pine 


Timbers, Lumber 
Lath and Shinégles 


For our high grade dressed stock— 
**‘Ask the Wholesaler ’’ 


| The Alger-Sullivan Lumber Co. 





CENTURY. FLORIDA 














Cummer Cypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


‘ LUMBE 
Cypress eo 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 











Elliott Lumber Co. 


REMINI, S. C. 
Shortleaf 


) Yellow 
Pine 
Lumber 


Manufacturers of 
Air and Kiln Dried 
Rough and Dressed 











WARREN AXE & TOOL CO. 


WARREN, PA. 


novere pragsee Bones GRAND PRIZE 


international Exposition nem 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 
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Co LOUISIANA Co 





EUREKA! 


{I have found it } 


You, too, will feel like 
shouting for joy that 
you have discovered 
the prompt and efficient service given by 
the “ LaRED” Organization on all orders 
for well-manufactured and carefully-graded 
stock of the items listed below: — 





| Genuine Louisiana Tidewater Red Cypress 

| Cypress Window and Door Frames 

i Walker Cypress Lath 
Southern Hardwoods 

Soft Texture Tidewater Tupelo 

Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 

Red Cedar Shingles and Siding 

California White and Sugar Pine 


TRY OUR ‘‘LaRED” BRAND OF 
PREMIUM CEDAR SHINGLES 
| “LaRED” Supremes—The 100% Shingles 
| “LaRED’’ExtraClears—100‘. clear,85 edgegrain 
“LaRED” Star A Stars—Real Stars 

Louisiana Red Cypress Company | 
of New Orleans 
Entire Fourth Floor ; | 
1018-19 White Bldg., | 


Poydras Building, 
New Orleans, La. Seattle, Wash. 















one MOND, La. LCRR 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
GANDY, LA. 









Office, 
RUSTON, LA. 














Icasieulong]eaf 
ellowPine lumber?” 


Lake Charles, Louisiana 














Manufacturers 


Short Leaf Pine and Hardwoods 








Machine Molder Practice 


A manual on molder work the operation and 
superintendence aa molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess 
rmation. Bound in Red Leather. $2. 


American Lumberman “* Ghigo i” 











COOS BAY, ORE. 


April 10.—Two ships are in Coos Bay loading 
lumber for foreign delivery. The Yoneyama Maru 
will take 2,500,000 feet of cedar logs and lumber 
to Japan. The Tyne Maru sailed last week with 
over two million feet of lumber for Shanghai via 
Portland. The schooner North Bend was towed 
into port last week to load 1,000,000 feet of lum- 
ber for Callao, Peru. The cargo will be taken 
from the Stout Lumber Co. and Coos Bay Lumber 
Co. mills. 

Henry Chaney, formerly with C. A. Smith Co. 
but now manager of Portland office of the Baker 
Fentress & Co., timber brokers and security deal- 
ers, Was a visitor in Marshfield April 7. 


SAN FRANCISCO, CALIF. 


April 10.—Intercoastal business has continued 
exceedingly dull. About 50,000,000 feet of lumber, 
moved to Florida early this year, has been diverted 
north of Hatteras, where it appears to have found 
slight absorption up to the present. 

Marking the first sailing of the Pacific-Argentine- 
Brazil line -under the auspices of the Charles R. 
McCormick Co., the West Notus sailed Tuesday 
for the east coast of South America via Magellan. 
She carried a full general cargo and a deck load of 
lumber. 

Shipments of Pacific coast lumber to Japan will 
be greatly increased this year, according to the an- 
nouncement that about a third of the 20,000,000 
feet of cedar logs contracted for will be moved 
westward this year. 

W. G. Kahman, general sales manager McCloud 
River Lumber Co., a subsidiary of the Shevlin, Car- 
penter & Clarke Co., has begun business in new 
offices in the Monadnock building. 

The Pacific Lumber Co., Scotia, Calif., is install- 
ing Moore’s internal fan system of kiln specially 
for drying redwood lumber. 

A. W. Heavenrich, of the Sugar Pine Lumber 
Co., Fresno, Calif., returned from an extensive 
trip through the East on a general survey of the 


market conditions. Optimistic reports are de- 
clared to have resulted. 
W. A. Pickering, president Pickering Lumber 


Co., left San Francisco this week for a visit at the 
company’s mills at Tuolumne and Standard City. 

Willis J. Walker, of the Red River Lumber Co., 
left for the mills at Westwood, where he will re- 
main about a month. His son, Leon Walker, is 
reported confined to bed with influenza at his 
home. He is reported slightly improved this week. 

J. D. Spaulding, sales manager Sugar Pine Sales 
Co., has returned from a trip to El Paso and south- 
western Texas. Business is reported slightly above 
normal in that section, and the prospects for the 
year are bright. 


PORTLAND, ORE. 


April 10.—Considerable optimism has been dis- 
played among wholesalers since the first of the 
month, although the weather east of the Rockies, 
according to reports received here, has been any- 
thing but stimulating to business. Local demand 
is excellent for this time of the year. S. J. Sharp, 
statistician for the Western Pine Manufacturers’ 
Association, returned this week from a tour of the 
Inland Empire pine district as far east as Mis- 
soula, Mont., and he found the pine lumber manu- 
facturers expecting brisk business as soon as the 
weather in the consuming sections becomes more 
favorable. Most of the mills he found operating. 

That March business was not so quiet as one 
listening to manufacturers and dealers complaining 
of slow times might have been led to believe, is 
established by statistics on the Columbia River 


From AStToORIA— 1926, Feet 


ROUMEMONMNER 505.405 scast is Dore causes watkea eee 18,315,435 
MIPPPAIN RUT 2 ooo csoc. 5) divide S55 ke a acia 23,219,199 
PUIGRTIC GORDORTE «. 6.66 cis ee esas 12,877,134 
FROM PORTLAND— 

RUNNER 5 re oh wed ae ke awa wens 17,233,500 
EE IOUS 55 ig oisla. 5 o20 0'e.6 Fibre siels,ate 27,870,643 
ATIBUIC BOBDDRTE 66 sic 0c ues w be 0s 18,392,513 

117,908,424 


The Wastness arrived in the Columbia River 
early this week to load a cargo for Cuba under 
charter to the McCormick Steamship Co. The cargo 
will be completed on Puget Sound. Three steamers 
are in the river now loading for Japanese ports, 
and two are due to arrive in a few days also to 
load for Japan. The Steelmaker arrived here a 
couple of days ago to load a cargo for Port New- 
ark, and the Castlemoore came in to load a full 
cargo for Australia under charter to J. J. Moore 
& Co., of San Francisco. 

Indications are that space for lumber shipments 
from the Pacific Northwest to the Orient will be 
scarcer from now on and rates higher. The ruling 
rate now to China is $10.25, with rates to Japan 
about 50 cents lower. It is reported that space 
now in sight for the next sixty days is pretty well 
taken. 





The Fischer Soults Lumber Co., Eugene, Ore., js 
now installing two Moore dry kilns of the baffle 
type, equipped with automatic temperature and hy- 
midity control, at its new milling-in-transit opera. 
tion at Eugene. It plans to handle considerable 
clear and common lumber through its new plant, 
which is tributary to numerous small sawmill oper. 
ations in the Eugene district. 


MILWAUKEE, WIS. 


April 13.—Some improvement was noted in the 
local market last week as the weather opened up, 
though building has not got under way to.any great 
extent. The yards here have good stocks, as lum- 
ber has been coming in during the unfavorable 
weather. Building permit totals are encouraging 
to the yards and also to the millwork factories, 
The recent inactivity caused the lumber market to 
weaken. Values have slipped on all softwoods 
from the West Coast and the South, but the north- 
ern hardwood market has remained strong, with 
little change reported. A number of industria] 
users are buying on a conservative basis, not tak- 
ing any more material than they need for current 
requirements. In some industrial lines, sales 
slumped during the last few weeks, and factories 
are not going ahead on a heavy production pro- 
gram. The auto body plants are still turning out 
their products in as large quantities and they are 
takers of birch and maple. Flooring manufacturers 
are continuing their high production, taking maple 
and oak. The milwork factories report sizable or- 
ders for spring delivery, and are buying lumber on 
a good scale. Their takings are principally for 
West Coast lumber and northern hardwoods. Box 
manufacturers are in the market for lower grades 
of birch and mixed woods. Country retailers have 
not yet felt an increase of business. 

Construction of about fifty homes, on which 
about $300,000 will be expended, has been an- 
nounced by the Theodore Stark & Co., of Milwau- 
kee. The new homes will be built in Wauwatosa, 
one of the suburbs. The residences run from five 
to seven rooms, and sell from $6,000 up. 

Rene Le Gace, president and general manager of 
the Allouez Lumber Co., Superior, Wis., has re- 
turned from a ten weeks’ trip to Belgium with his 


family. He will start the erection of a number of 
modern homes in Superior within the next few 
weeks. 


KANSAS CITY, MO. 


April 13.—Demand picked up a little last week, 
but it is later than usual and retailers do not 
appear to be doing any worrying about getting 
stock when they want it. In most cases orders 
seem to run close to immediate requirements. 
Some line-yard concerns have been buying ahead, 
but there has not been enough of that to put any 
increased strength in the market. Prices remain 
just about as they have been for the last month. 
Good reports about building programs for the year 
come from the large cities in the middle West, and 
it is to be expected that the city yards will be 


more actively in the market. So far, however, 
they appear to be letting their stocks run 


down a little. Country roads still are in bad shape 
after the heavy snow last week, but more spring- 
like weather is promised now and the market may 
show a more active demand. 


MINNEAPOLIS, MINN. 


April 13.—Building activity in the 
has started in earnest, stimulated by higher tem- 
peratures and improvement in highway transpor- 
tation, and the lumber industry has entered its 
busy period. Throughout the entire territory the 
buying continues to meet immediate requirements. 
In few cases, only, is there a willingness to pur- 
chase for forward needs. Northern pine manu- 
facturers and wholesalers are doing more business 
this week than in any similar period this year. 
Hardwood wholesalers, whose trade has been light 
in the aggregate, are noting activity on the part 
of builders and factory buyers. Cedarmen are 


Northwest 


moving more posts to the retailers, who are de- 
livering from limited stocks to farmers, while at 


the same time there is an increasing movement of 
poles. Sash and door mills are finding two sub- 
stantial outlets for their products—city and rural 
trade. Woods operations have been concluded. 
There will be a normal supply of northern pine. 
There is no more than enough dry hardwood ob 
the market now to meet needs. The cedarmen have 
not produced poles and posts in normal quantity. 


One of the problems confronted by retailers in 
farming communities was discussed by Elwin Ben- 
ner, retailer of lumber at Boyceville, Wis., who 
was in the Twin Cities last week. He said that 
when farmers begin to figure on building and ask 
for estimates from a group of dealers, they often 
become confused by the wide range of practices of 
the estimators and not infrequently abandon plans. 
Some of the dealers figure on the basis of the 
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specifications, and others, seeking to dispose of 
some surpluses, change the specifications. 

W. H. Hartray, superintendent S. H. Bowman 
Lumber Co., operator of line yards, says sales 
made at the yards now generally are on a 30-day 
pasis, although in some cases this is extended to 
60 days. The farmers, themselves, are practicing 
thrift and are determined to work their own way 
out of any difficulties which may be hanging over 
from the recent depression. 

O. J. Grotte, who has been associated with the 
Melone-Bovey Lumber Co., in Minneapolis, has 
united with P. M. Peterson, of Windom, Minn., in 
the purchase of the retail lumber business of the 
Nollman Lumber Co., at Grafton, N. D. The new 
firm is to be known as the Grotte-Peterson Lum- 
ber Co. 

J. P. Hennessy, general manager Shevlin, Car- 
penter & Clarke Co., of Minneapolis, has just re- 
turned from a visit to the company’s mills at 
McCloud, Calif., and Bend, Ore., and a short stay 
at Portland. 

A. K. Martin, vice president Pacific National 
Lumber Co., Tacoma, Wash., was in the Twin Cities 
in the last week on his way back home. 


EVERETT, WASH. 


April 10.—Word has been received by A. C. 
Edwards, chairman of the tariff committee of the 
United States Cedar Industry, that the Seattle 
Chamber of Commerce has endorsed the campaign 
for a tariff on shingles and will lend its assistance. 
The Everett Chamber of Commerce likewise has 
received a letter from Congressman Lin H. Hadley, 
in which he states that his bill providing for a 
tariff of 50 cents a thousand has been referred 
to the ways and means committee, where it is 
being held in abeyance, because of a desire to give 
full consideration to the tax reduction measure, 
and sentiment against opening the tariff question 
at this session of Congress. ~ 

Shingle operators state that the removal of the 
tariff some years ago has resulted in an annual 
loss of $600,000 to Everett shingle manufacturers 
alone. Snohomish County has twenty-eight shin- 
gle-cutting plants, of which twelve are located in 
this city. In 1925 the twenty-eight mills pro- 
duced shingles valued at $4,320,000, of which sum 
$2,640,000 is credited te the twelve mills in this 
city. The average daily production of shingles in 
the county is 21,600,000, of which 8,400,000 are 
made at outside mills and 13,200,000 at mills at 
Everett. Wages vary from $4 to $9 a day, cover- 
ing unskilled and skilled labor. The figures, it is 
said, establish Everett as the largest shingle-pro- 
ducing city in the world. 

Word has been received that the mill of the 
Index-Galena Lumber Co., at Index, resumed opera- 
tions today, after a shutdown of four months. The 
company has fifty men in the woods getting out 


logs. 
. SPOKANE, WASH. 


April 10.—The western pines market is stable 
at current list prices, on a fair demand. Mill 
stocks are small, with new lumber drying slowly 
despite apparently favorable weather conditions. 
Lumbermen are strongly optimistic as to demand 
increasing immediately better weather arrives in 
the East. 

The first of four first aid contests will be held at 
the monthly dinner of the Inland Empire Safety 
Council at the Davenport Hotel. The winning 
team will receive a first prize of $75. The com- 
peting teams will be from the MeGoldrick Lumber 
Co., White Pine Sash Co., Deer Park Lumber Co., 
Dalkena Lumber Co., A. C. White Lumber Co., 
and the Edward Rutledge Timber Co. 

The first train load of logs over the new logging 
railroad of the McGoldrick Lumber Co., built last 
year from the upper Hangman Creek district of 
Idaho to connect with the Oregon-Washington line 
at Tekoa, Wash., came into Tekoa yesterday. This 
20-mile road taps a rich pine district, largely owned 
or controlled by the McGoldrick Lumber Co., which 
estimated it has a 10- or 15-year supply there for 
its Spokane mill. It has about 5,000,000 feet 
decked along the road, which it expects to ship to 
the mill at the rate of about twenty cars a day. 

The contract for the construction of the dam, 
forebay dike and power house of the Inland Power 
& Light Co., at Lewiston, Idaho, has been let to 
Winston Bros., of Minneapolis. The contract is said 
to involve an expenditure in excess of $2,500,000. 
The work is to start next month, and is to be 
completed by May 1, 1927. This is part of the 
immense Weyerhaeuser mill project at Lewiston 
for which it is to supply power. A 41-mile rail- 
road is being built jointly by the Northern Pacific 
and the Union -Pacific railroads into the Clear- 
water country, which is to supply the timber, and 
work on the mill itself is starting. 

Charles N. Heald, of C. N. Heald Lumber Co., 
left this week for Goldendale, Wash., where he 
will be associated with David B. Hall in cutting 
a big stand of Pondosa pine on the south side of 
Yakima Mountain. The mill is a modern band 


with a capacity of 50,000 feet an S8-hour shift. Sesenneel ALABAMA anennentl 


Mr. Heald’s interest in the C. N. Heald company 
here will be looked after by his son, Merrill Heald, 
well known young Spokane lumberman. 

J. P. McGoldrick, president McGoldrick Lumber 
Co., who has been in California since the latter 
part of January, returned home this week. Mr. 
McGoldrick has completely recovered from the brief 
illness which laid him up for about ten days of 


his trip. 
ATLANTA, GA. 


April 12.—Heavy rains have caused extensive 
curtailment of output, closing many of the smaller 
mills. Log supplies are exceptionally short. Ship- 
ments are exceedingly low, but mills do not have 
any oversupply of stocks. Retail business in 
Georgia has suffered because of the slowing up of 
building. The inquiry is fair from the North and 
middle West, but few orders of any consequence are 
reported. There is an improving call from the 
Florida territory because a good building year is 
in prospect there, but most Florida yards are heav- 
ily stocked. 

B&better flooring prices have declined about $1, 
and No. 1 and No. 3 common $1.50 to $2. South- 
eastern yards are buying fairly well but there is 
little call elsewhere. Prices f.o.b. Atlanta: 


ix3” 1x4” 1x6” 
22) $54@56 $50@52 ss. aceee 
OO ae 46 48 44 46 $51@5: 
NO. 2 GOD 65 se ce's 26 28 24 26 26 27 
ING. S COMM secc ccc 12 13 10 11 10 12 


B&better ceiling lumber has dropped about $1, 


No. 1 common, $1@1.50, and No. 3 is off about 50 


cents. Prices f.o.b. Atlanta: 

1x4” Psx3Yy” WsX314” 
p32, $53@54 $37@38 $32@33 
1 OR a a 46 48 33 «35 28 29 
INO. 2 COMRs 66. ack 23 «24 21 22 16 17 
NO SCOR ce wcccece 10 11 10 11 7 8 


Georgia roofer mills are still curtailing produc- 
tion, with the market quiet. Stocks at mills are 
close to normal. The primary call is from the 
southeastern yards, with slight improvement noted 
in Florida territory. A few orders are being 
booked in the East, and the inquiry is particularly 
good. Prices show a slightly downward tendency, 
but mills are refusing to accept less than quoted 
prices. 

The following prices are for rough roofers, sur- 
faced about $2.50 to $3 more: 


——Air dried——- — 
1x6-8” 1x10-12” 1x6” 1x8” 1x10-12” 
No. 1....$42@43 $47@48  $48@49 $48@49 $51@52 
No. 2.... 19 20 24 25 25 26 26 27 28 29 
NO. Secce FE 38-18 39 16 17 17 18 19 20 

Railroad and industrial inquiry has failed to 
show any improvement. The inquiry is fairly 
brisk, however. There is a fair inquiry from the 
North, but practically all new business is from 
the Southeast. Car material prices are fairly firm, 
and timber prices are unusually good. 

Dimension demand has been slowed up. The 
price tendency is downward, for southeastern yards 
have heavy stocks. For No. 2 and better dimen- 
sion, D4S, 2x4- to 8-inch, up to 20-foot, averages 
around $31@382, though some mills are asking down 
to $80 or less. For 2x10- to 12-inch the average 
is $836@37, some quoting $1 or $2 lower. For 
20- to 24-foot the prices are about $2.50 to $3 
more. Boards and shiplap are quoted: 

Boards, S48 

1x5” 1x6-12” 
et. ee $59@60 No.1& 
No. 


—Kiln dried 








Shiplap—— 
1x6-8” 1x10-12” 


-.. 54 55 56 57 btr...$52@53 $57@58 
No. 2... 22 23 22 23 ING. Bsc 25 29 30 
No. 3... 21 22 25 26 


Lath prices are holding to the same levels, $6.40 
@6.45 for No. 1, and $3.40@3.45 for No. 2. 

2artition lumber has shown average declines of 
$1 to $2 save on No. 2 common. Prices follow: 


Bevel Square 

——Partition—— siding edge 

1x4” 1x6” 1x6” 5x6” 

B&better ...$50@52 $53@55 $29@30  $34@35 
No. 1 com... 45 46 48 49 25 26 30 3 


No. 2 com... 24 26 26 28 17 18 20 21 
No. 3 com... 19 20 17 18 


DULUTH, MINN. 


April 13.—A feature last week was an eastern 
inquiry for a substantial lot of No. 3 and better 
pine lumber for cargo shipment. The movement of 
assorted cars to Northwest retail yards continues 
in good volume, and operators are looking forward 
to further expansion during the next few weeks. 
Building operations were reported to be picking 
up in all parts of the territory served from this 
market, with increased interest in agricultural dis- 
tricts. Shippers claimed to be finding better out- 
lets for their lower grades of lumber from that 
quarter than at any time in the last four or five 
years. Demand for box lumber has shown steady 
improvement, and in some instances buyers have 





The PIONEER 
LUMBER CO. 


MANUFACTURERS 


pail 


VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edége and Flat Grain. 


Write or wire for prices on 
. ’ 
Pioneer’s 


No Waste 
Endless Flooring 


ELROD, ALABAMA 
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SEY VALLEY 














Long-bodied virgin Short- 
leaf trees of exceptional merit 
are an important factor in the 
quality of “Softlite” Shortleat 
finish, flooring, siding, ceiling, 
boards, shiplap. 

150,000 feet daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 
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TUSCALOOSA, ALA. == 


Mills: TUSCALOOSA and JERICHO,ALA. 


4x4-16 No.1 S48 


Over One Million feet of 
this item alone on sticks 
at our Jericho, Ala. mill. 


Price $34.00 Chicago Rate 


Add or deduct 25c. per M for 
each lc. difference in rate. 
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Cd 8, C. PINE Cd 


Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 





You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 


‘s Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 (| 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 


raised their bids sufficiently to bring about fair 
bookings. Production of lath is still upon a good 


seale. An operator of an interior mill asserted 
that he had recently booked sufficient orders from 
Chicago and Milwaukee to assure full operations of 
his lath department up to the first week in May. 

Employees of the Scott-Graff Lumber Co., Du- 
luth, are ambitious this year to beat their 1915 
safety record, when the plant went 1388 days with- 
out having a loss of time accident to any em- 
ployee. So far this year the plant has got through 
without such accident, and the safety committee is 
redoubling precautions. The plant safety council 
held its monthly meeting on Tuesday of this week, 
when papers were read by Thomas Murphy, Robert 
Alexander and Andrew Gaffney. 


TUSCALOOSA, ALA. 


April 12.—Few southern pine mills are willing to 
make price concessions. Wholesalers and retailers 
are mostly offering fair prices, and are able to 
place a reasonable volume of business. However, 
some buyers are making low offers on speculative 
buying, but it appears that very little of this 
business is being accepted. Orders, production and 
shipments are running practically on the same level, 
and mill stocks are very low. 

In hardwood the volume of business is rather 
small, as buyer and seller can not often agree on 
market values. Hardwood mills are willing to 
grant considerable concessions from the peak prices 
of last November and December. The buyers seem 
to be able to wait awhile yet for most of their 
requirements, 


JACKSON, MISS. 


April 13.—Southern pine mills last week booked 
new business slightly in excess of cut. Shipments 
are still badly hampered by continued rains. Pro- 
duction runs about 10 percent below normal at the 
larger plants, with the small mills still in a bad 





stricted to homes, the business section has takep 
on new life. Tampa, Miami, St. Petersburg, Or. 
lando and practically all of the southern Floridg 
cities are carrying their programs right ahead, 

Pine manufacturers are perhaps the hardest hit, 
Storage facilities are inadequate. For this reagop 
the slump in new business has caused several] 
Florida mills to cut down their output. But prices 
have suffered. The larger mills are holding to 
their lists pretty well. Most of the smaller many, 
facturers must have ready cash and are making 
concessions, some of them drastic. Shed stocks 
and finish continue to be the most called for items, 
and their prices are staying within the bounds of 
reason. Framing and boards do not remain settled, 
All the mills in the Southeast have plenty of this 
stock to offer. The best mover is longleaf, as the 
rates from Florida mills are much less than thoge 
from Georgia shortleaf territory. Furthermore, 
longleaf has come down to a point where, figuring 
on a delivered basis, there is very little to choose 
between them. 

Cypress, too, is affected much the same as pine, 
but most of these plants are well financed and 
holding stock for a few months is not the source of 
much worry. In fact the Florida cypress mills 
have needed just such a breathing spell for replen- 
ishing their stocks. ‘There have been no _ price 
changes on the higher grades. The lower grades 
have taken a slight cut. Box had been selling at 
a premium and declined most. While not a great 
volume of orders is being placed for factory grades, 
millwork plants do not have a large supply. They 
are presumably buying hand to mouth. Northern 
markets are holding off and manufacturers are 
concerned over the probability of their not being 
able to meet the demand when it does come. 

There seems to be a lull in demand for oak floor- 
ing, the furniture manufacturers report call for 
their output somewhat light, and it is the same 
tune from all sources of hardwood demand. The 
mills are cutting from day light to dark and are 
accumulating large stocks. They feel that the con- 
tinued slump can not continue. The lower grades, 
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‘Talk About Values 


You sure get your share of 
them when you buy our 







e Flooring. 
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Storieat Yellow Pine “preted 


Car and Cargo Shipments. 


Ellington & Guy, Inc.,""tuiier Richmond, Va. | 








QUICK SELLERS —T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 
Rowland Lumber Co., X°veik; 


Virginia 
Operating John L. Roper Lumber Co. 
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| Ready Reference ' 
Inventory Book 


° u 
Saves Time—Saves Work  ‘ 
This 





is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

, The pages are indexed so that inventory 
f can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%4x3% inches and 


5¢ 


has a heavy manila cover with a stiff m 
» cardboard back. POSTPAID. 


1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 
For Sale by 


American Lumberman =: 
—— So. Dearborn St. CHICAGO, ILL. | 
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Some people knock lumber as a_ building 


the annals of history was the Tower of Babel 


cess was Noah’s Ark 








way on account of labor searcity and impassible 
roads. The demand for timbers and special eutting 


is still the feature of the longleaf market. While 
mills are making every effort to increase their out 
put of that stock, yet demand is heavy and prices 
are firm. Yard and shed stock inquiries are bet- 
ter, and some new flooring business is being placed 


by wire. Lath are firm and the mills sold up. 
Southern demand holds up remarkably well. Ex- 


port inquiry is better, especially for low grade lum- 
ber, with the mills not eager for export timbers at 
prices offered. Labor situation is still causing 
much anxiety, wages being advanced and efficiency 
suffering. 

E. C. and R. H. Finkbine, officers of Finkbine 
Lumber Co., spent a few days last week at its 
Wiggins and D’Lo plants. 

H. M. Finkbine, a director of Finkbine Lumber 
Co., with his family, have been spending a good 
part of the winter on the Mississippi gulf coast 
and at the mills at D'Lo and Wiggins, Miss. They 
left for Atlantic, Iowa, Sunday. 

I. V. Anderson, representing W. M. Ritter Lum- 
ber Co., Columbus, Ohio, has opened headquarters 
in Jackson. ‘The company plans extending its or- 
ganization, handling some hardwoods from this 
section and also operating a pine department. 


JACKSONVILLE, FLA. 


April 12.—While there is a tendency among man- 
ufacturers and wholesalers to take a somewhat 
pessimistic attitude toward the Florida market, the 
facts do not give very much ground for this stand. 
New business is small in comparison with what it 
has been, yards having about all of the stock they 
ean take care of conveniently. However, reports 
from all over the State indicate that building is 
going ahead steadily and all surplus will soon be 
worked off. Furthermore, permits issued during 
the first three months of this year are 98 percent 
in excess of the total for the first three months of 
last year, and there will be sufficient momentum 
from last year’s proposed building to carry the re- 
tail yards practically through 1926. Seemingly 
the best city in the State just now is Jacksonville, 
in which there is building going on in every direc- 
tion. . While heretofore building here has been re- 


especially No. 2 common, are the best movers, and 
most of this stock is going to the box factories 
throughout the country. 

Yards are working off their lath supply slowly. 
The mills are not able to shut down their lath 
plants, which are in the most cases run in connec- 
tion with their sawmills. Heavy supplies are on 
hand at different ports. 

Weather throughout the State has been summer- 
like, with intermittent rains, which have not to 
any degree affected manufacture. 

The railroad situation in Florida is fast reach- 
ing a normal state. About the only places that 
would need an embargo are Tampa and Miami. 
Jacksonville has been clear for some time. So have 
practically all of the cities in south central Florida. 


Spencer Lainhart, secretary and manager of 
Lainhart & Potter, West Palm Beach, one of the 
oldest and best known lumber concerns in the 


State, was recently honored by his fellow towns- 
men by being elected mayor. 

Albert Rose, of Burton-Swartz Cypress Co. 
Perry, Fla., Ed. Clements, of Gulf Red Cypress Co., 
Savannah, Ga., and Gus Sloniker, of Mowbray & 
Robinson Lumber Co., Cincinnati, Ohio, were in 
Jacksonville Friday night, having driven through 
from Savannah, en route to Perry for a hunting 
and fishing trip, of which Mr. Rose will be the host. 

G. F. McKnight, sales manager Case-Fowler Lum- 
ber Co., Macon, Ga., spent Friday and Saturday in 
Jacksonville. This was Mr. McKnight’s first visit 
to Jacksonville in about three years and he was 
amazed at the progress of the city. 

Tommy Aycock, son of T. J. Aycock, president 
Ayeock-Holley Lumber Co., Jacksonville, while on 
his Easter vacation from Roxbury Academy, walked 
away with the San Jose golf championship. 
Tommy has not had a golf club in his hand during 
the winter, and met some of the strongest compe- 
tition in the State. 


The schooner Alvena, which sailed from Aber- 
deen, Wash., Dec. 22, 1925, with a cargo of lumber 
for Miami, has at last been reported at that port, 
after experiencing the worst voyage in the history 
of the old vessel. Her sister ship, the Irene, which 
sailed from Aberdeen about the same time, has 
been lost track of. 





» 1926 


ne 


s taken 
rg, Or. 
Florida 
ead. 
est hit, 
reason 
Several] 
t prices 
ling to 
* manu, 
making 
Stocks 
r items, 
Inds of 
settled, 
of this 
as the 
n those 
ermore, 
iguring 
choose 


iS pine, 
ed and 
urce of 
S mills 
replen- 
» price 
grades 
ling at 
a great 
grades, 

They 
orthern 
‘TS are 
t being 


k floor- 
all for 
e same 
i “Sie 
nd are 
he con- 
grades, 


ApriL 17, 1926 


AMERICAN LUMBERMAN 





NORFOLK, VA. 


April 12. orth Carolina mills and some 
wholesalers have reported a slight improvement in 
pusiness, while others are finding demand rather 
dull. Retail yards are inclined to put off buying 
yntil the last minute. The offers made on certain 
items by buyers border on the ridiculous. Due to 
good weather, there is quite a bit of lumber being 

made, but production of small mills will be cur- 
tailed shortly, as many are operated by farmers. 
Prices have about hit bottom on low grade lumber, 
and upper grades are unlikely to weaken even if 
demand continues light for another month. 

There has been very little demand for 4/4 edge 
No. 2 and better either in band or circular sawn 
stock. There is not much band sawn stock avail- 
able for quick shipment, but circular sawn is more 
plentiful. Prices are holding firm, but the small 
mills are more anxious to sell. No. 2 and better 
4/4 stock widths have been quiet; 1x4%4-inch is 
moving better than the other widths in solid car- 
lots to New England. Dressed finish is moving 
petter in 1x4-, 5- and 6-inch No. 2 and better, and 
good prices are obtained for small lots in mixed 
cars. No. 3 4/4 stock widths are still going good 
in the South, and prices are steady. There is not 
much demand for 5/4 and thicker edge, but mills 
are not burdened with stock. The 5/4x10- and 
12-inch is moving better. Nos. 1 and 2 bark strips, 
rough, are quiet, but partition is moving a little 
better. 

Demand for 4/4 edge No. 1 box, kiln dried and 
air dried, rough and dressed, has been very light. 
Several local box makers are shut down. The con- 
tinued strike of Standard Oil Co.’s employees is 
seriously affecting demand. No. 1 4/4 stock box 
is moving a little better in small lots by rail. 
Prices are firm. Edge 4/4 No. 2 box continues 
very quiet, and there is not much demand for No. 
2 stock box. Most of this is moving dressed. Edge 
box, 5/4 and 6/4, is quiet, but mills are not bur- 
dened with much unsold stock. Box bark strips, 
4/4, have not been very active. Recent inquiries 





Rudolf Krause was elected president of the Lou- 
isiana League of Homestead & Building & Loan 
Associations at the concluding session of the an- 
nual convention held April 10 at Monroe, La. 
Lake Charles was selected as the convention city 
for the thirty-sixth annual meeting in 1927. Mr. 
Krause is also president of the Calcasieu Building 
& Loan Association, of Lake Charles. 


HOUSTON, TEX. 


April 12.—Texas weather for several weeks 
might be expected to result in a firmer demand and 
consequent stiffening of prices, but this has not 
yet been the result. The pine market has changed 
little, if any, although the hardwood market the 
last day or two has showed signs of substantial 


improvement. Aside from good demand from for- 
eign markets and good timber demand, the pine 


market is quiet to fair. Yard trade has shown no 
improvement, and railroad business is quiet. No 
particular section is yet showing more buying 
strength than another. However, recent reports to 
Houston lumbermen lead them to believe the North 
and middle West will increase its purchases mate- 
rially after the return of a few weeks of good 


weather. 
SHREVEPORT, LA. 


April 12.—Logging, manufacturing and shipping 
are increasingly handicapped by heavy rains. The 
logging teams bog down with only half a load; 
seldom have mills had more difficult conditions. 
There has been no seasonal drying weather to 
speak of. On account of the difficulty of maintain- 
ing log supply, many mills, especially smaller ones, 
have been operating only one or two days a week. 
And as a result of bad weather in consuming sec- 
tions, demand has been very light; buyers want 
orders filled immediately, and yard orders are 
largely for mixed cars. There is a steady demand 
for timbers, especially oil rigs for Oklahoma and 
Texas, but the mills are unable to supply them 
on account of inability to get in the necessary logs. 
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have contained much lower prices than mills will 
accept. 

There has been a better demand for No. 3 and 
No. 4 flooring, all grades of y,-inch ceiling, and 
dressed No. 2 and better 4/4 boards worked into 
finish and casing. No. 2 and better flooring is 
quiet. More stock is offered but there has been no 
disposition by millmen to make further concessions 
in price. Mixed cars should pick up during the 
balance of the month, and better prices can be se- 
cured on these than on straight cars of one item of 
flooring etc. Kiln dried roofers are quiet. Air 
dried are moving a little better, prices remaining 
about the same. Lath are moving a little better. 


LAKE CHARLES, LA. 


April 13.—Rain has fallen almost every day, 
with several downpours. The streams and bayous 
are out of bounds and the woods are under water. 
Logging operations have been seriously handi- 
capped. While the larger mills are operating on 
shorter schedules, most of the smaller plants have 
had to close down for the time being. Orders have 
been fairly well maintained, and most mills have 
fairly heavy files. Mills are not inclined to book 
orders for future delivery under present conditions. 
Timber and dimension are both in good demand 
locally, as a result of storm damage recently suf- 
fered in this territory. Building demand from the 
South remains very satisfactory, but very little 
business is coming in from the North. <A good 
volume of lumber is moving to South America and 
the West Indies. Prices generally are unsatisfac- 
tory. Buyers are disposed to shop and most mills, 
confident in the future of the market, are inclined 
to hold to present lists. 

The employees of the Long-Bell Lumber Co. mill 
here presented J. W. Lewis with a gold watch and 
chain as a token of the esteem in which he was 
held by employees in the mill and office and in the 
Caleasieu camps. Mr. Lewis left this week for 
Longview, Wash., to assume his duties as assistant 
general manager of that plant. W. B. Cobb will 
succeed him as general manager at Lake Charles. 
Mr. Cobb was formerly manager of the Long-Bell 
Plant at Ludington, La., and before that was su- 
Perintendent of the Hudson River mill at De Rid- 
der for twenty-one years. 


Most mills have low order files, yet there is not 
much shipping in transit because of the bad 
weather. Labor supply has improved, and owing 
to forced curtailment, mill requirements have been 
lighter, Cars are plentiful and rail transportation 
satisfactory. 

The Garden Home Co., composed of Oklahoma in- 
terests, has bought 5,265 acres of cut-over lands 
from the Mark H. Brown Lumber Co., of Lake 
Providence, and will cut the tract into small farms. 

The sawmill of the Gary Lumber Co., near Cedar 
Grove, La., will be ready for operations May 10. 

William Steen, local manager of the Long-Bell 
Lumber Co., had the distinction of being host, as 
president of the local Rotary Club, to the seven- 
teenth district Rotary Clubs’ annual convention 
in Shreveport last week. Several hundred Ro- 
tarians of Louisiana and Mississippi attended. 


WARREN, ARK. 


April 12.—Demand for Arkansas soft pine has 
been fairly strong, and prices have held firm. 
However, some mills showed a tendency to make 
slight concessions to move items in surplus. The 
market on No. 2 boards is fairly strong, and there 
is a good movement of 8-inch at current prices. 
Flooring, except B&better flat grain, is moving 
easily. Piece stuff is in good demand at firm 
prices. Inquiries from dealers are on the increase. 
An increase in buying of half and straight cars of 
one item by dealers indicates that yard trade is 
beginning to pick up. The volume of industrial 
business is good and inquiries are heavy. Car ma- 
terial, especially siding, is quiet. Mill production, 
despite heavy rains, has continued normal, and 
shipments are heavier than production or new 
business. The flu epidemic has subsided, and mills 
are now able to maintain full crews. The first 
quarterly inventory period found stocks well main- 
tained. Small mill production has been retarded 
by rains. Their output, now that they are running, 
is practically the same as it has been for the last 
few months. 

Hardwood production is normal, despite lack of 
demand and a general weakening of prices. Prices 
have not declined very much, but the trend is 
downward. Common stocks are moving more read- 
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The Chosen Wood 
On Atlantic Coast 


In fact it proves to be a 
big favorite wherever used 
or sold because Goldsboro 
North Carolina Pine is 
naturally suited to all build- 
ing needs. 


Our present holdings of 
virgin timber afford buyers 
a steady supply of lumber 
for years to come. 
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West Coast 
HEMLOCK 








The next time you want some 
nice DRY bright ‘dimension 
send us your order. We spec- 
ialize in 2x4 No. | and No. 2 
Common, S45, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of |6’and 18’ 
stock. 


Pacific States 
Tas” Lumber Co. 


REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Geo Bldg., Chicago, III. 
F. W. Smith, P.O. Box 288, Rockford, Iil. 
K. ‘Clednede. 833 MeK night “a Minneapolis, Minn. 
Ja mes A. Harrison, P. 45, Sioux Falls, S 

Joseph Lean, P.O. Box 744, ‘Om a, Nebraska 
Frank Probst, PO. Box, 1187. eo we Dakota 


O. G. Valentine, P. O. Box, 171, Denver, Colorado 





Dealers Know 


the high quality of our 
Cascade Mountain 


HEMLOCK 


There’s no better — we can fill your 
orders for all standard items in 


Fir, Hemlock, Spruce or Cedar 
Also Lath and Shingles. 


DAILY CAPACITY: 
Lumber 225,000; Shingles 150,000; 
Lath 50,000. 


WHITE RIVER LUMBER CO. 


Enumclaw, Wash. 








Nowhere else on earth is there 


SPRUCE 


to compare with Alas- 


Air Dried 
Factory 


ka for 
Stock 
and Color and 
Clears Texture 
TRY IT. 


Northwest Spruce Co. 


955 Stuart Building, SEATTLE, WASH. 


REPRESENTING : 
Ketchikan Spruce Mills, . . 
Wrangell Lumber & Power Co., : 
Juneau Lumber Mills, ° Py 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 











Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


_ Beak Butane" SAN FRANCISCO | 




















ily than FAS in both gum and oak. Hardwood 
flooring is in better demand than for some time. 
Oak car stock is in heavier demand also. The log 
market is weak. 


MACON, GA. 


April 12.—Eastern buyers this week were trying 
to force lower roofer prices, but with little, if any, 
success. Prices “continued at $19 and $20, but 
trading was at a standstill. Some shipping is 
being done, but most of this is under old contracts. 
There is little business from Florida because of 
yards there being overloaded with Pacific coast 
lumber. Production has been about normal, with 
the larger mills continuing their efforts to curtail. 

In longleaf sections logging conditions have been 
more favorable, and production has been up to and 
probably a little better than normal. Stocks are 
being absorbed under old contracts. 


LAUREL, MISS. 


April 12.—Local southern pine mills report an 
increased demand for practically all classes of stock. 
Inquiries are apparently increasing. While no price 
changes of any consequence have been made, the 
market is generally regarded as stronger. Special 
cutting of all classes is extremely strong. Most 
mills are booked to capacity on timbers of all va- 
rieties, while none of the mills have surplus of any 
description. Sales managers say that, taking into 
account the extremely bad weather, the demand is 
most remarkable and that it really forecasts a very 
active market once spring weather really opens. 
Exports show slightly more activity. The local 
mills have been busy during the last two weeks in 
filling orders for shipment abroad. 


BEAUMONT, TEX. 


April 12.—Southern pine prices softened a little 
last week. Unusually heavy rains Friday night 
and through Saturday caused the shutdown of more 
pine mills, and at present there is hardly a small 
pine mill in this section in operation, while most 
large mills are badly handicapped in their logging. 
Timber prices continue firm, and more orders are 
offering than sales managers can accept. The ex- 
port market is quiet, although the river here is 
full of timber in storage awaiting vessels to lift 
it, mostly for United Kingdom delivery. 

For at least two more weeks most of the hard- 
wood mills of eastern Texas will not be operating 
on account of recent heavy rains and floods in all 
river bottoms. The tendency is to increase prices, 
advances running as high as $5 on No. 1 common 
and better sap gum, both plain and quartered and 
in all thicknesses, having been noted during the 
last ten days. Most mills have very fair order files. 
Dry lumber continues scarce, and there is prac- 
tically no low grade box lumber remaining unsold. 


WINNIPEG, MAN. 


April 12.—The building boom in Winnipeg still 
continues. In addition to nine apartments now 
under construction, the T. E. Eaton Co. is spending 
about half a million dollars and the Hudson Bay 
Co. has contracted for a new store. Local retail 
dealers say that there is 50 percent more house 
building under way at present than there was a 
year ago at this time. All local dealers report a 
large volume of business. The recent announce- 
ment that the Canadian Pacific is to erect a hotel 
in Regina has started a boom. Saskatoon is also 
reporting a building boom. ‘The same holds true 
in such cities as Edmonton and Calgary. Country 
points throughout the three Provinces are all re- 
porting a fine volume of early spring business. 

Current wholesale prices have shown very little 
change. Some Coast mills show a tendency to 
stiffen prices on such items as dimension, shiplap 
and boards; others which have an accumulation 
are offering a little off list. Northern spruce mills 
are all reporting a good business and are maintain- 
ing their price. 


TORONTO, ONT. 


April 12.—Trade in Ontario is very quiet, due to 
extremely bad weather. Retailers are booked up 
with a fair amount of orders, but they have been 
unable to move out their stocks. In northern On- 
tario, snow is retarding business. At least 25 per- 
cent more work is contemplated this year than at 
this time a year ago. Mill prices are about the 
same as they were a year ago, but are stiffening a 
little on all classes of lumber. Industrial plants 
and furniture factories are buying crating lumber 
heavily. The hardwood trade has been good for 
the last four months, huge quantities of lumber 
having been sold to furniture factories. Prices on 
timber from the West Coast are stronger. The 
new list on clear fir has been fairly well main- 
tained. The shingle trade is very quiet. 

The Lumberman’s Safety Association of Ontario 
held a meeting recently at Sudbury, Ont., for the 
purpose of discussing the problem of accident pre- 








vention. J. J. McFadden, of Spragge, Ont., oeecu- 
pied the chair. Dr. Barnhart, of Ottawa, medica] 
representative for the association, gave a practical] 
talk. 

L. L. Brown, for some years British Columbia 
lumber commissioner, at Toronto, and who subse- 
quently was placed in charge of the British Co- 
lumbia forest products exhibit at Wembley Exhibj- 
tion, London, England, has taken an important 
position with H. R. MacMillan Export Co., Van- 
couver, B. C. 

H. A. Rose, of Rose-McLaurin (Ltd.), Toronto 
and Lachine, Que., has returned from a five weeks’ 
trip to the Pacific coast. At a recent meeting of 
the eastern representatives of British Columbia 
firms, held in the City Club, Toronto, Mr. Rose de- 
livered an interesting address upon business con- 
ditions at the Coast. ~° 

J. J. Campbell, manager Seaman-Kent Co. plant 
at Renfrew, Ont., has taken a position at Profon- 
taine, Que., as assistant to the general manager of 
the Tyler Hardwood Flooring Co. Charles Winter- 
ton, Toronto, has succeeded J. J. Campbell as man- 
ager of the Seaman-Kent Co. plant at Renfrew 

Rod. McDonagh, Toronto, has joined the sales 
staff of the Big Bear Lumber Co., Toronto, where 
he will have charge of the hardwood department. 

Z. Mageau, Sturgeon Falls, Ont., member of the 
Provincial parliament and head of the Mageau 
Lumber Co., who was recently confined to his home 
for three weeks on account of ill health, is again 
attending to business. 


The Wm. Shirton Co., Dunnville, Ont., recently 
sustained a loss of about $300 when burglars 


cracked its safe. 


PITTSBURGH, PA. 


April 18.—Although many large building enter- 
prises in the city are being pushed, house building 
continues to lag. Some wholesalers, however, re- 
port that there has been a little improvement in 
business all along the line, with some retail dealers 
pretty well supplied with orders and having all 
they can do to deliver stock they have sold, in 
which they have been retarded a good while by the 


weather. These wholesalers report no price changes 
in the last week. Inquiries, they say, are more 


numerous and dealers generally are _ requiring 
prompt shipment of orders that have been delayed. 
In some wholesale quarters, however, business is 
reported very quiet and the market weak because 
of lack of demand. Red and sap gum and other 
southern hardwoods are still weak. Low grade 
hardwoods, however, continue in active demand, 
with a strengthening trend in prices. Idaho, Pon- 
dosa and California pines are unchanged. The 
Pittsburgh market for West Coast fir is weak. 

The C. V. McCreight Lumber Co. reports two va- 
cancies in its sales force, the positions having been 
held by R. R. Walton and M. J. Frampton. 

c. S. Ewing, of the Babcock Lumber Co., was 
called to Sharon, Pa., last Saturday by the illness 
of his mother, who died that day. 

H. F. Domhoff, president Acorn Lumber Co., has 
returned after a visit of several weeks in western 
lumber centers. 

Milton McGoldrick, of the McGoldrick Lumber 
Co., Spokane, Wash., accompanied by Mrs. Mc- 
Goldrick, spent a couple of days in Pittsburgh last 
week on the way home after a sojourn of six weeks 
in the East, Mr. McGoldrick calling on his whole- 
sale lumber connections in the city while here. 

C. V. McCreight, of the C. V. McCreight Lumber 
Co., who is in Atlantic City this week for the 
wholesalers’ convention, contemplates spending a 
few days following the convention with his busi- 
ness representative at Newark, N. J. 


BOSTON, MASS. 


April 13.—New England lumber wholesalers gen- 
erally report business has been quiet, owing to 
flurries of snow and cold winds. Although con- 
struction operations were slow in getting started 
in March, a pretty healthy volume of contracts is 
now being placed and lumber retailers will soon be 
called upon to deliver in really substantial amounts. 

There has been no definite change in the general 
price situation. Eastern spruce frames look 4 
little firmer despite slow buying. Prices for ran- 
dom lengths of spruce are now being fairly well 
held, and really dry spruce boards look a shade 
stronger. Continued efforts are being made to 
boost the price of lath, but are not yet meeting 
with much success on account of the quiet current 
demand. According to local lath wholesalers, the 
financial difficulties of T.-B. Hammer, of Philadel- 
phia, long a powerful factor in the lath market, 
are having some influence upon the eastern lath 
situation. Shingles also are quiet but prices are 
held steady. There is only a quiet call for south- 
ern pine flooring, and quotations continue to show 
an easy tone. Oak flooring prices remain irregular. 
Demand for Idaho white pine is improving and 
prices are very firm throughout. Some transit lots 
of Douglas fir and other Pacific coast lumber are 
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fetching better prices than quoted for direct mill 
shipment on new contracts. 

Two of Boston’s oldest lumber companies, oper- 
ating in the East Boston district, consolidated on 
April 1. They are the B. L. Tim Lumber Co., 
whose predecessor began business in Florida in 
1870, and the Manson Lumber Co., which began 
pusiness here in 1856. The consolidated enterprise 
pecomes the B. L. Tim-Manson Co., with James T. 
Manson as president and Siegfried Hirsch as treas- 
urer and general manager, and headquarters in the 
former office of the Manson Lumber Co., 101 Bor- 
der Street, East Boston. 

*H. W. Blanchard, of the Blanchard Lumber Co., 
operating wholesale offices in Boston and New York, 
sailed from New York City a few days ago on the 
steamer Corinthia for a Mediterranean trip. He 
expects to be gone about eleven weeks. 


NEW YORK, N. Y. 


April 13.—The statement by a representative of 
one of the leading West Coast firms that he is not 
endeavoring to sell fir at this time and is content 
to do only enough business to meet expenses is in- 
dicative of the attitude of a number of other dis- 
tributers. This spokesman said he was acting on 
instructions direct from headquarters. This rep- 
resentative admitted, moreover, that he had large 
quantities of West Coast lumber on hand and 
added that he would keep it in storage indefinitely 
in order to allow conditions here to aright them- 
selves. When the enormous quantity on hand is 
considered, the movement to retailers has pro- 
gressed very slowly of late. Moreover, conditions 
in fir are having a bad effect on all other soft- 
woods. Even North Carolina and southern pine 
items are displaying a weakness this week that has 
not been evident for some time; there is scarcely 
any market for eastern spruce at present quota- 
tions, and cypress, which has been arriving in 
good volume of late, also is being retarded severely 
by the overabundance of fir and the cheap prices. 

A warning to the lumber industry was sounded 
no later than yesterday by one of the leading com- 
mentaries on the local construction situation. He 
said that a tremendous volume of third rate fir 
timber is being thrown back upon certain western 
lumber manufacturing concerns, and there is being 
run into this market, for housing and mill con- 
struction, a grade of fir timber that has been re- 
jected in parts of the West for dwelling and mill 
construction, and is fit for only temporary use, in 
short lengths, for mine headings. The situation, 
he said, has been made the more alarming by the 
fact that this timber has recently been offered for 
sale to speculative builders with profuse assurance 
that this material is just as good for that grade of 
building as certain well recognized goods. The 
very genuine fear is entertained by well informed 
architects, engineers, financiers, as well as con- 
tractors and responsible lumber merchants, that in 
spite of the best efforts of the bureaus of buildings 
to maintain their long established record for total 
absence of building collapse through use of unsafe 
and unsound building materials, some of this mine 
grade of timber will find its way into buildings of 
the mushroom type. The fear in the minds of the 
foremost lumber interests of New York City and 
vicinity is that the wild endeavor to compensate 
for higher cost of labor by the use of cheaper 
building materials, will cause the market to be 
flooded with this kind of timber, he asserted. A 
number of leading lumbermen, when the news rep- 
resentative of the AMERICAN LUMBERMAN showed 
them this statement, all agreed that the situation 
had not been exaggerated in the least, and more 
than one said point blank that he was selling fir at 
the market price and would not enter into the bar- 
gaining field under any consideration whatever. 

Members of the Nylta, more than three hundred 
strong, will gather tomorrow night at the Aldine 
Club for a dinner and vaudeville entertainment. 
It is the first big get-together of the kind that 
Nylta has staged in many months. 

For its American Forest Week, April 20, the 
Brooklyn Chamber of Commerce will have Arthur 
Newton Pack, secretary of the American Tree As- 
sociation, Washington, D. C., as its principal 
speaker. 

Andrew H. Dykes, president Dykes Lumber Co., 
with seven vards in the metropolitan area, has 
just been elected second vice president of the New 
York Rotary Club. 

Through an inadvertent error in the New York 
news letter, published in the April 3 issue of the 
AMERICAN LUMBERMAN, the statement was made 
that Scott Blanchard was in charge of the New 
York office of the Blanchard Lumber Co., of Boston. 
W. Scott Blanchard is in the New York office ac- 
quiring experience and learning the lumber busi- 
hess under W. D. Kelly, manager of the Blanchard 
Lumber’s Co.’s office in this city. It is expected 
that as soon as he has had a reasonable amount 
of experience, he will return to Boston and join his 
father’s organization in that city. The New York 
office ig and will continue to be in charge of W. D. 
Kelly. 


The Weyerhaeuser Sales Co. will move its New 
York offices, April 15, from the St. Paul Building, 
220 Broadway, to larger and lighter quarters in 
the recently completed Murray Hill Building, at 
40th and Madison, where it will occupy suite 
1601-2. Max Williamson, assistant district man- 
ager in charge, believes that the new uptown of- 
fices will be more convenient for customers, and 
that they will enable the company to render a 
more efficient service. 

Hamlin, Jones & Eaton (Inc.) have moved to 
the Murray Hill Building, 285 Madison Avenue. 
James B. Leary, son of Daniel J. Leary, of the 
Brooklyn firm of Leary & Co., has just joined the 
company and will represent it in the metropolitan 
district. James B. Leary was recently with the 
Dykes Lumber Co. 

Henry W. Meloney, representing the Grays Har- 
bor Sales Corporation, has opened an office at 52 
Vanderbilt Avenue. He was formerly with J. H. 
Burton & Sons. 

The Finkbine-Guild Lumber Co. recently pur- 
chased its fifth steamer. The vessel’s name is Dio. 
Other ships of the Finkbine-Guild fleet are the 
Sabotowan, Docket, Abron and Manhattan Island. 
They are operating in the Munson-McCormick In- 
tercoastal Service. 

W. E. Brown, for many years connected with the 
National Wholesale Lumber Dealers’ Association, 
has just become secretary of the North Shore Prop- 
erties (Inc.), organized by a group of well known 
Flushing men. The purpose is to build apartments, 
office buildings, stores and homes in Flushing and 
on the north shore of Long Island. 

Philip Cohen, secretary and treasurer of the 
Greater New York Lumber Co., sailed recently to 
join his wife abroad. He expects to be away about 
two months. : 

Wilfred Murchie has just returned from a vaca- 
tion in Florida with the usual abundance of fish 
stories. 

W. G. Frost, of the Frost & Davis Lumber Co., 
is spending some time in Florida. 


PHILADELPHIA, PA. 


April 13.—The market continues dull. Some 
wholesalers, however, are more optimistic, giving 
increase in inquiries as their reason. Hardwoods 
show a wide range of prices, and little volume of 
sales. White oak sales showed an increase. West 
Coast fir and hemlock shipments arrived in large 
quantity during the week and, coming on a lifeless 
market, brought price concessions. Shortleaf pine 
showed some improvement, an increased demand 
coming from industrial buyers. Rough building 
dimension and boards had a firmer tone. Shingles, 
while making little improvement, are drawing a 
greater number of inquiries. Eastern spruce lath 
are unchanged. Longleaf pine prices are rather 
firm, compared with shortleaf, demand from other 
sections having brought about a lessening of ship- 
ments to this city. 

The Philadelphia membership of the National 
Hardwood Lumber Association, at a special meet- 
ing last week, passed resolutions endorsing Ben C. 
Currie as president, and sent a letter to this effect 
to all members. 

Henry B. Coles, of C. B. Coles & Sons Co., has 
been elected president of the Camden Chamber of 
Commerce. Mr. Bennett, another South Jersey 
lumberman, previously served in that capacity. 


NEW ORLEANS, LA. 


April 12.—In this immediate territory, continued 
rains kept the swamps and lowlands pretty well 
soaked, hampering logging operations and holding 
down production of both hardwoods and southern 
pine. Southern pine call is rated fair only, though 
the bookings showed moderate increase and ex- 
ceeded the cut. Prices continued as they were, 
though the tendency was toward greater firmness. 
Cypress bookings fell below cut for the week, but 
local observers reported orders in this territory up 
to the mark of the preceding week, and attributed 
the mill-group showing to the conditions prevail- 
ing in Florida and chiefly affecting producers in 
that State. Cypress prices were reported un- 
changed and well held. The hardwood folks re- 
ported little change in either volume or character 
of demand, with prices still unsettled. In this 
immediate territory, the curtailment of cut foreed 
by adverse weather continued, with reports of 
further shrinkage in unsold mill stocks of seasoned 
material. 

Louisiana State University forestry school last 
week announced plans for an arboretum, on a tract 
adjoining the university campus. It is planned to 
establish there every species of tree native to 
Louisiana. The work of tree-planting has been 
started. The tract selected contains highland, low- 
land and marsh areas. 

The Williams Yellow Pine Co., of Poplarville, 
Miss., with mills at Wilco, Miss., has opened a 
general sales office in the Whitney Central Bank 
Building, New Orleans, which is in charge of L. B. 
Ligon. Mr. Ligon for more than six years was 
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connected with the Brooks-Scanlon Co., in the office 
and as traveling salesman, and he is recognized as 
a man especially well posted in the yellow pine 
trade. Mr. Williams also will.make his office in 
New Orleans and spend a considerable part of his 
time here looking after the affairs of the Williams 
Land Co., dividing his time between the New Or- 
leans office, mill and the general headquarters at 
Poplarville. 

The Walker Patents Co., with a capital stock of 
$60,000, was organized at Alexandria, La., last 
week to manufacture and market the Walkerway 
shipping container, a box with steel bindings pat- 
ented by Tom R, Walker, of Alexandria. 

The McComb (Miss.) Chamber of Commerce re- 
ports negotiations under way for the establishment 
of a paper mill at McComb, to utilize the field pine 
and other timber that is said to be growing in 
profusion on the cut-over lands in the McComb dis- 
trict. 

Advices from Mississippi announce the appoint- 
ment of L. O. Crosby, of Picayune, prominent 
southern Mississippi lumberman, to the directorate 
of the Muscle Shoals Distributing Co. and the 
Muscle Shoals Power Co. These concerns have 
submitted a bid for the Muscle Shoals property. 
Mr. Crosby is president of the Mississippi State 
Development Board. 


LOS ANGELES, CALIF. 


April 10.—Despite the drenching downpours 
which swept the Southwest during the week, pur- 
chases of lumber exceeded those of any other week 
during the year, according to estimates made by a 


number of mill representatives today. With the 
total rainfall for this period of the year greater 
than for all of 1925, confidence in southern Ca]lj- 
fornia’s outlook along construction lines continues 
to increase, and the buying of lumber is progress. 
ing accordingly. Many lumber companies doing 
an extensive export and import business reported 
delays in shipments because of the frequent storms 
at sea during the week. Buying throughout the 
inland towns in southern California has been es. 
pecially large, the construction programs in various 
sections having assumed greater proportions than 
had been expected ten days ago. 


HATTIESBURG, MISS. 


April 12.—Because of rainy weather, the fiy 
epidemic and scarcity of woods labor, the small 
mills have only operated a small part of the time, 
and many large mills have been running on a day 
to day supply of logs. So far, the rains have come 
close enough together to keep the woods in a 
boggy condition and the railroad beds soft. The 
mills usually start to pile up a surplus of lumber 
at least a month before spring comes in the North 
and East, but this year they have no such start, 
Stocks are still low and wet. Local demand con- 
tinues extra good. Fresh cutting orders in both 
longleaf and shortleaf have been coming in such 
volume that there has been little change in price. 
The mills are in a stronger statistical position than 
usual at this season. 

The J. J. White Lumber Co., Columbia, Miss., 
hag resumed operations at its mill No. 1, which 
has been down for general repairs. 





CHARLES H. MURPHY, organizer of the 
Helena Oak Flooring'Co., of Helena, Ark., died 
very suddenly early Wednesday morning, April 
14, at his home in Helena. He was found uncon- 
scious on the bathroom floor by his wife at 


about 7 o’clock in the morning. His head had 
been slightly injured where he evidently struck it 
when falling. The gas in the heater in the bath- 
room was also turned on but the fumes were not 
strong enough to cause death. Mr. Murphy went 
to the bathroom a half hour earlier to shave 
and it is supposed that he became suddenly 
ill with heart trouble and fell to the floor. He 
had evidently started to light the gas when the 
attack came, causing him to fall, and in the 
fall he struck his head. When he was discovered 
several physicians were called but they were 
unable to revive him and he died about 7:30. 
The physicians stated that death was due to 
heart trouble. 

Mr. Murphy had been ill with influenza for 
several days and had been confined to his home, 
but nothing serious was thought of the illness. 
He decided on Wednesday morning to go out and 
see how work was progressing on the new floor- 
ing plant he was erecting in West Helena, think- 
ing that the air would do him good. 

Funeral services were held at the home Friday 
morning and the body taken to Memphis for 
burial, where short services were held at the 
grave. 

Mr. Murphy was only 48 years old and had 
made a name for himself in the flooring industry. 
A most likeable man, he had a wide friendship 
in lumber circles and news of his sudden death 
was a great shock. He was one of the best 
known flooring manufacturers in the South and 
had plans for greatly increasing his operations 
in that field. He was born in Iowa but went 
South when young. He was first employed by 
Bliss-Cook Oak Co., of Jerome, Ark., where he 
learned the lumber and flooring business. Later 
he moved to Pine Bluff, Ark., and for nine years 
was associated with the Long-Bell Lumber Co. 
in that city. In January, 1922, he went to Helena, 
Ark., where he organized the Superior Oak Floor- 
ing Co. and was general manager of that com- 
pany until it was absorbed by the Long-Bell 
interests about a year ago. Mr. Murphy then 
organized the Helena Oak Flooring Co. and at 
once started the erection of the mill in West 
Helena which he expected to have in operation in 
a very short time. Mr. Murphy was a thirty-sec- 
ond degree Mason, a Shriner and past exalted 
ruler of the Pine Bluff lodge of Elks. He was 
vice president for the Helena district for the 
Southern Hardwood Traffic Association, and an 
officer in the Oak Flooring Manufacturers’ Asso- 
ciation. A widow and six children, ranging in 
age from five to seventeen, survive. 


ROBERT B. EDDY, of Mershon, Eddy & Par- 
ker, of Saginaw, Mich., was found dead at his 
home in Bay City, Mich., on the morning of 
April 13, death being due to weakness following 
a severe cold, and entirely unexpected. Mr. Eddy 
had been in his usual health except for the cold 
and had been in Saginaw on business the day 
before his death. He had just completed plans 
for a trip to Europe with his wife and daughter. 
Mr. Eddy was at one time one of the most prom- 
inent figures in the Saginaw Valley lumber op- 
erations and still held large interests. He was 
born in Bay City in 1876, the son of Franklin 
Eddy, a pioneer in the Saginaw Valley. His 





early boyhood was spent in Bay City where he 
attended the local schools, and later he took a 
preparatory college course at Lawrenceville, 
N. J., and then entered Princeton University. 
Upon leaving college he returned to Bay City 
for a short time and then went to Blind River, 
Ont., where he was connected with Eddy 
Bros. & Co. (Ltd.), of Bay City, holding exten- 
sive lumber interests in that region. Since then 
he had continued with that company and at the 
time of his death was chairman of the organiza- 
tion. He was also an officer and director of 
Mershon, Eddy & Parker, of Saginaw, the Michi- 
gan Timber Co., of Everett, Wash., and the 
Port Blakely Milling Co., of Seattle. He was a 
director in the First National Bank of Bay City, 
and held numerous other interests there. A 
widow, formerly Miss Ethel Randall, of Bay City, 
one daughter, Elizabeth, his mother, Mrs. Char- 
lotte Wittemore Eddy, one sister, Mrs. Lucretia 
Eddy Cochett, of Paris, France, and two broth- 
ers, James Garfield Eddy, of Everett, Wash., and 
John Whittemore Eddy, of Seattle, Wash., are 
the survivors. 


CALVIN S. WOODWORTH, for many years in 
the lumber business in Texas, died at his home 
in Long Beach, Calif., at the age of 84. He had 
been living in California for some years, having 
retired from business. Mr. Woodworth was one 
of the earliest members of Hoo-Hoo, being No. 
16. He joined the organization at the second 
concatenation held in New Orleans a month 
after the birth of the order. He was one of the 
most popular and beloved members the order 
has known and was equally popular in lumber 
circles outside of Hoo-Hoo. Mr. Woodworth was 
born in 1842 and was a soldier in the Civil war. 
He entered the retail lumber business and was 
also a lumber manufacturer in Texas for many 
years, being owner of the Pine Ridge Lumber 
Co. at Marshall and having numerous other in- 
terests in that State. He leaves a widow, one 
daughter, Mrs. R. A. Whitlock, of El Paso, 
Texas, one son, Fred Woodworth, secretary of 
the El Paso Lumber Co., and three grandchil- 
dren. His son-in-law, R. A. Whitlock, is also 
in the lumber business and is Vicegerent Snark 
in the El Paso district. 


MANUEL T. HATCH, vice president and gen- 
eral manager of the Hatch & Bailey Co., a 
prominent lumber concern of South Norwalk, 
Conn., has passed away at his home in that 
city. He had been ill only a few days, follow- 
ing an attack of acute indigestion. Mr. Hatch 
was born in Porto Rico, where his father, the 
late Davis Hatch, had a large plantation in 
Civil War days. Mr. Hatch’s parents moved to 
Norwalk when he was still a youth and the 
activities of his lifetime of usefulness have been 
in that vicinity. After completing his education 
Mr. Hatch entered the grain commission busi- 
ness in New York City, and then accepted em- 
ployment with the Hatch & Bailey Co. in Nor- 
walk. Later he established a grain business in 
Norwalk under his own name, which he oper- 
ated successfully until 1913, when he again be- 
came associated with the Hatch & Bailey Co., 
this time as treasurer, later becoming vice pres!- 
dent and general manager. Mr. Hatch was one 
of eight children. Two brothers, the late Hor- 
ace and Stephen Hatch, were both associated 
with the Hatch & Bailey Co. Mr. Hatch was 
very prominent in the business and publi¢ affairs 
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of his community and his death is felt as a 
real loss. He was a member of the New York 
Athletic Club, the Norwalk Country Club, the 
South Norwalk Club, the Northeastern Retail 
Lumbermen’s Association, and the Lumber Deal- 
ers’ Association of Connecticut. He is sur- 
vived by his wife, Mrs. Ella G. Hatch, a brother, 
Cito Hatch, of Marblehead, Conn., and two sis- 
ters, the Misses Clara and Julita Hatch, of New 
Canaan, Conn. 


REASON A. HOOTON, formerly in the lumber 
business in Danville, Ill., and for the last twenty 
years in business in Terre Haute, Ind., died on 
April 7 at St. Petersburg, Fla., at the age of 66. 
His only son, Gordon, of Grand Rapids, Mich., 
and a daughter, Mrs. Marian Runyan, of Terre 
Haute, had been summoned to the bedside and 
were enroute when the end came. The body was 
taken to Danville for burial. Mr. Hooton was a 
native of Danville and had been in the lumber 
business all of his life, engaging in both retail 
and wholesale trade. He first started in busi- 
ness in Danville with his father, and later en- 
tered into partnership with his brother, C. B. 
Hooton, who still operates a lumber business 
there in his own name. R. A. Hooton sold out 
his interest in that concern about twenty years 
ago and moved to Terre Haute where he con- 
ducted the Hooton Lumber Co. Of late years he 
had been spending the winters in St. Peters- 
burg, Fla., and had entered the real estate busi- 
ness there. In his early days Mr. Hooton had 
been widely noted as an amateur baseball player, 
and had received tempting offers to enter the 
professional field. He was president of the first 
Danville baseball association in 1887 and 1888, 
giving that city its first professional baseball, 
and many voung players of national fame re- 
ceived their start there. 


NORMAN RUSSELL LANG, managing direc- 
tor of the Powell River Co., and a pioneer in the 
pulp and paper production development of Brit- 
ish Columbia, died suddenly in his office on the 
evening of April 6 while busy closing up final 
details before leaving on an extended holiday he 
had been planning for some time. He had been 
in poor health for several months. Mr. Lang 
was born in Vermont in 1866 and went to Van- 
couver in 1911 as managing director of the com- 
pany with which he had remained until his 
death. He was a director in the Brooks-Scan- 
lon-O’Brien Co. (Ltd.) and was interested in 
other lumber concerns. He was a member of 
the council of the Timber Industries Council of 
British Columbia. A widow, one daughter and 
one son survive. 

E. H. WALKER, for 19 years manager of the 
Canadian business of the Herman H. Hettler 
Lumber Co., of Chicago, died _on April 5 at his 
home in Midland, Ont. Mr. Walker was in his 
60th year. He had enjoyed fair health until re- 
cently when he resigned, being succeeded by 
Mr. R. D. Carty. Mr. Walker was widely known 
in the lumber trade and highly respected. He 
was born in Pennsylvania but lived for many 
years in Michigan, before moving to Midland, 
Ont. Mr. Walker is survived by his wife, three 
brothers and one sister. The brothers are F. E. 
Walker, of the Fisher-Wilson Co. (Lumber), 
Ltd., Cleveland, Ohio; R. L. Walker, of the 
Webster Lumber Co., Detroit, and H. C. Walker, 
sporting editor of the Detroit (Mich.) Times. 
Miss Edith Walker, of Bay City, Mich., is the 
sister. 

EDWARD McCOY, 38, superintendent of the 
Marsh Wood Products Co., of Milwaukee, Wis., 
fell dead at Twenty-ninth and Vliet streets in 
that city on Saturday afternoon, April 10. Mr. 
McCoy went to Milwaukee last fall from Daven- 
port, Iowa, to accept the position of superin- 
tendent of the Cream City Sash & Door Works, 
and remained with the factory when it was 
taken over by the Marsh company. While in 
Davenport he was building commissioner, and 
had been a major in the army during the war, 
commanding Iowa troops. Previous to starting 
in business in Davenport, he had completed his 
education at Ames University, where he was a 
star football player for two years. He is sur- 
vived by his wife and three children, and by his 
mother and father who live at Creston, Iowa. 


MRS. LOUIS WUICHET, wife of Louis Wui- 
chet, prominent Chicago wholesaler, passed 
away at the Presbyterian Hospital of this city 
Thursday, April 8, at the age of 56. Mrs. 
Wuichet had been in poor health for the last two 
years and although every medical attention was 
given her in this period in the hope of restoring 
her to normal health, she gradually failed and 
was taken to the hospital for an operation on 
April 3. Death followed five days later. Private 
services were held in Chicago on Friday, April 
3, and the body taken to Toledo, Ohio, for burial 
on April 10. The deceased is survived by her 
husband, one son, West Wuichet, who is associ- 
ated with his father in the lumber business, and 
a daughter, Mary Louise, who is at home. 





HENRY G. LOHRKE, of the Suburban Lum- 
ber Co., Cleveland, Ohio, and secretary of the 
Cleveland Hoo-Hoo Club, died in that city on 
the afternoon of April 12, according to word re- 
ceived at international headquarters of the Con- 
catenated Order of Hoo-Hoo in St. Louis. Mr. 
Lohrke Kad been ill ten days. When the Cleve- 
land Hoo-Hoo Club undertook an extensive pro- 
Sram of. activities several months ago, Mr. 





Lohrke became secretary, contributing much 
toward making the club an important factor in 
the community life of Cleveland. He is survived 
by his wife, Mrs. Mabel Lohrke. 


JOSEPH H. MALLORY, former agent for the 
Leyland-Harrison steamship lines in Memphis, 
and also formerly with the Illinois Central Rail- 
road, died in Memphis on April 13 at the age of 
56. Mr. Mallory was well acquainted in hard- 
wood circles, having solicited business from ship- 
pers for either ocean or domestic transportation 
for many years. He was also the Liverpool rep- 
resentative for the Illinois Central Railroad Co. 
for several years. 





GEORGE T. MARTIN, a resident of Minne- 
apolis, Minn., for 38 years, died in that city 
April 7, at the age of 73. He was born at 
Toronto, Ont., and in 1888 went to Minneapolis 
to become chief engineer for Shevlin-Carpenter 
Lumber Co. He continued that association un- 
til 1903 when he entered business for himself, re- 
tiring three years ago. Mr. Martin was widely 
known by pioneer lumbermen in the Northwest. 


GREEN STAMPER, aged about 56, a lumber- 
man of the Hall section on Beaver Creek, Knott 
County, Kentucky border, died there Sunday, 
April 11, after a brief illness of fever and com- 
plications. Besides his many friends, a wife 
and several grown sons and daughters survive 
him. Mr. Stamper had operated sawmills in 
that region for several years. 


PHILLIP HORNING, father of F. H. Horn- 
ing, Toronto, who is sales representative of the 
Hope Lumber Co., passed away recently at his 
home there, in his 88th year. Mr. Horning was 
born in Copetown, Ont., and had lived in 
Toronto since 1910. He was one of the oldest 
Masons in Ontario, having joined in 1860. He 
was also a member of the York Pioneer & His- 
torical Society. 


MRS. W. T.° EGAN, wife of W. T. Egan, 
Toronto, Ont., well Known wholesale lumber 
dealer, passed away recently at her home in 
Toronto. Mrs. Egan contracted a bad cold 
which developed rapidly into pneumonia, from 
which she was unable to recover. Mrs. Egan 
was the youngest daughter of the late Frank 
Riddell, and had a wide circle of friends. 


Pyromaniac Fires Three Plants 


Sr. Louts, Mo., April 13.—William Kaufman, 
23 years old, who has confessed to starting fires 
in three lumber plants in North St. Louis last 
Saturday, causing $131,000 to $156,000 damage, 
was released from the State penitentiary at 
Jefferson City on Dec. 26 last after having 
served a term for causing fires in lumber yards 
in the same section of the city, Sept. 1, 1924, 
with $150,000 loss. His crime was prompted by 
a eraving for the thrill furnished by the sight 
of fire and firemen. 

The largest of the three fires last Saturday 
was at the plant of Charles Naber’s Sons, where 
between 2,500,000 and 3,000,000 feet of lumber 
was destroyed, charred or watersoaked, and ten 
carloads of building material, two auto trucks, 
a coupe and eight wagons also were destroyed, 
with a loss estimated at between $100,000 and 
$125,000. 

The Naber fire spread to the bridge used by 
the Illinois Traction System, charring ties, with 
$1,000 loss, and the plant of the Mechanics 
Planing Mill Co. was also damaged $5,000 by 
water. 

The first fire started by Kaufman Saturday 
was at 1:40 a. m., by setting a match to a pile 
of excelsior in a shed of the Western Furniture 
Co., where $300 damage was done. At 3:08 
a. m. he lit a match to a pile of newspapers 
which he had gathered and placed at the 
Sterling Flooring Co., the loss here being 
$25,000. Then Kaufman went to the Naber 
yard, and at 3:55 a. m. again used match and 
newspapers to start his third fire. Four alarms 
were turned in, and 28 fire companies, half the 
city’s fire-fighting force, responded. 

The fires started by Kaufman for which he 
was convicted in 1924 did damage of $150,000 
in the yard of the Boeckeler Lumber Co., 
Crescent Planing Mill Co., and in several sheds 
and outbuildings in the same neighborhood. 


(SREB EEEAEaAS 


CANADIAN FOREST fire losses in 1925 were 
about as extensive as those of 1924. With the 
exception of Ontario, the Provinces east of the 
Lake of the Woods experienced the lowest an- 
nual fire losses so far recorded, but British Co- 
lumbia experienced the greatest destruction 
from forest fires in its history. 
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SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S. A. 
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Old GrowthDouglasFir 


Finish—Mouldings 
Casing and Base 





Our manufacture is the very best and is confined 
almost entirely to the above items. We 
can however include in mixed cars 


Jambs, Sills, V. G. Flooring and Stepping 





SHAFER-MSLAUGHLIN & HILLIER. 


INCORPORAT 


% PORTLAND, OREGON 
Specialists in 


Sitka Spruce 


(Capacity 150,000' 8 Hours) 


’ Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5/4 and thicker 
Shop is 75% or more Edge Grain. 











We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 
Mill at Reedsport, Ore. (on Winchester Bay) 
Member West Coast Lumbermen’s Association. 
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sell any item or 
standard stock. 


MANUFACTURERS OF 
FIR, PONDOSA PINE 


Have you items you desire to move? 
Bill to us at transfer for R/C. We 
will sell at 5% commission, advanc- 
ing 80% on receipt of papers. Can 
combination of 
Try our service. 


John A. Spencer Lumber Co. 
Suite 801, 624 So. Michigan Ave., Chicago, III. 








MAPS 


108 SOUTH LA SALLE Sr., 


DROLET & STEENSON 


TIMBER ESTIMATES 
LOGGING REPORTS 


CHICAGO 


Southern Office, Tuscaloosa, Ala. 








Conway Bidg., 


Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
CHICAGO, ILL. 








Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 
Blue Island 800 Pullman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 








OUR 


the retailers and 


ters. 


Service Satisfies 


the 


manufacturers in three 
large consuming cen- 


TRI-STATE LUMBER 
_ & SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 








Do You 
Sell to 


serve you than 


agency? 


subscriber. 
let No. 49-C. 


CHICAGO, ILLINOIS 





Furniture Factories 


or other woodworkers? 
If so, wecan help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
any other credit 


Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 


Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
For rates ask for Pamph- 


LumBermen’s Crepit AssociATION 
Suite 1740-68—608 So. Dearborn Street 


Eastern Headquarters, 157 East 44th St., New York City 

















LOCAL AND PERSONAL| 








E. N. Beard, of the Gause-Beard Plywood Co., 
Memphis, Tenn., was in the city several days last 
week on business. 


R. G. Keizer, manager of the Chicago office of 
the Weyerhaeuser Sales Co., has been in Spokane 
conferring with officials in the home office. 


R. E. Slaughter, president of the Cascade Lumber 
Co., paid his Chicago friends a short visit this week 
as he passed through the city on his way East. 


R. D. Hunting, of the R. D. Hunting Lumber Co., 
an enterprising commission firm located at Cedar 
Rapids, Iowa, was a business caller in Chicago this 
week, 


Mark Enright, of Indianapolis, Ind,, Indiana rep- 
resentative of Anderson-Tully Co., Memphis, Tenn., 
ran into Chicago last week to look after some 
business matters. 


Walter J. Neils, of the J. Neils Lumber Co., 
western pine operator with headquarters at Minne- 
apolis, passed through Chicago this week on his 
way to New York. 


Douglas Basnett, of the engineering department 
of James D. Lacey & Co., was in Detroit last 
Thursday and Friday interviewing several promi- 
nent timber owners. 


Martin L. Crammer, formerly of the P. E. O’Neill 
Lumber Co., has become associated with the Lucas 
Lumber Co. and will call on the yard trade in the 
suburban districts. 


R. I. Hills, secretary of the Wendling-Nathan 
Co., prominent San Francisco wholesaler, was 
among the West Coast lumbermen who called on the 
local trade this week. 


C. L. Gray, of the C. L. Gray Lumber Co., 
Meridian, Miss., has been making one of his pe- 
riodical visits to this market for the purpose of 
looking over trade prospects. 


W. T. Gorman, of Gorman & Landon Co., Wau- 
sau, Wis., was in the city this week. He said that 
the company’s mill which has been closed down 
would soon resume operations. 


H. H. Shepeck, of I. Stephenson Co., Wells, Mich., 
was a business visitor in Chicago this week. He 
came here from Minneapolis where he had been 
looking over the business situation and went on to 
Detroit. 


R. L. Rhymes, of the Ames-Rhymes Lumber Co., 
Macon, Miss., manufacturer of southern pine, called 
on some of his local connections this week and 
circulated among the yard trade to get a line on 
business conditions. 


C. E. Soderberg, of the Gregg-Soderberg Lumber 
Co., Spokane, Wash., was in the city last week 
visiting with some of his friends. He was on his 
way east to spend a couple of weeks looking over 
business conditions. 


O. H. Paddock, has returned to his regular duties 
on the Chicago sales force of the International 
Lumber Co., of International Falls, Minn., after 
combining three months of business and pleasure 
at Miami Beach, Fla. 


Turner-Farber-Love Co., will move its Chicago 
office from room 1039 in the Marquette Building 
to room 314 in the Michigan & Ohio Building at 
612 North Michigan Avenue. The change will not 
be made until May 1. 


W. T. Culver, vice president of James D. Lacey 
& Co., made a trip to Stearns, Ky., a few days 
ago to attend a celebration given in honor of J. S. 
Stearns, of Ludington, Mich., on the occasion of 
his eighty-first birthday. 


Clement W. Bissell, of Erickson & Bissell, Esca- 
naba, Mich., passed through Chicago last Sunday 
on his way to Detroit where on Monday he at- 
tended the funeral of Mrs. B. A. Scott. Mr. Bissell 
is associated with Mr. Scott in the production of 
southern oak ties. 


Charles C. Dickinson, vice president of E. Sond- 
heimer Co., Memphis, Tenn., is another southern 
lumberman to report business rather quiet the last 
few weeks. Mr. Dickinson was in the city last 
week calling on some of his friends in the trade 
and sizing up business prospects. 


Coéperating with more than thirty-five civic and 
patriotic organizations uniting in celebration of 
the sesqui-centennial of the birth of Johnathan 
Chapman, better known as Johnny Appleseed, the 
local chapter of Hoo-Hoo will take part in a tree 
planting ceremony in Thatcher Woods, Cook County 
Forest Preserve, Saturday, April 17. Frederick 


Klapproth, president of the local club, and Tom A, 
Moore, Vicegerent for this district, will represent 
Iloo-Hoo in the ceremonies and will officiate in the 
planting of one tree for Hoo-Hoo. 


Charles W. Molin and George C. Eccles, the 
lath specialists, and George S. Hardy, who have 
formerly occupied office space in the Roanoke Build- 
ing have moved to larger quarters in the Chamber 
of Commerce Building, 133 West Washington 
Street. They are located in room 815. 


C. C. Patrick, of the Patrick Lumber Co., Port- 
land, Ore., stopped off in Chicago for a few days 
this week to call on some of his connections before 
preceding East. Mr. Patrick takes an optimistic 
view of the market situation, although admitting 
that business is rather quiet right. now. 


R. L. Wilson, of the Deer Park Lumber (Co., 
Deer Park, Wash., arrived in the city last Satur- 
day and spent several days of this week visiting 
with his brother C. H. Wilson, who is in charge of 
the company’s local office. Mr. Wilson was on one 
of his regular trips east and left Tuesday for the 
Atlantic coast. 


W. F. Kellogg, of Cleveland, Ohio, northern 
Ohio representative of the Hilgard Lumber Co., 
was in Chicago last week talking over the business 
outlook with P. L. Musick, general manager of the 
Hilgard company. Mr. Kellogg brought the news 
that building in Cleveland is being held up by a 
serious strike among the building trades. 


W. S. Winegar, formerly of the Winegar-Gorman 
Lumber Co., and Mrs. Winegar have recently re- 
turned to their home at Grand Rapids after an 
extended stay in Miami, Fla. Mr. Winegar was 
taken ill while away and spent several weeks in a 
Miami hospital. While his condition has improved 
greatly since the time of his commitment to hospi- 
tal care, he is still in poor health. 


Donald H. Clark, manager of The Starks Manu- 
facturing Co., shingle stains, of Seattle, Wash., 
stopped off in Chicago this week for a short visit 
with some of his friends. He had been calling 
on the trade in the vicinity of Grand Rapids and 
was about to start on a long swing which would 
take him through central Wisconsin, Iowa, Neb- 
raska and as far west as Denver. 


H. G. Tremaine, of the Washington Cedar & Fir 
Products Co., Seattle, Wash., was a welcome visitor 
in the city this week. Mr. Tremaine represents a 
well known firm that markets lumber for four 
first class sawmills and his trip east was for the 
purpose of sizing up market prospects. He views 
the future with a good store of optimism. Enough 
car material business has booked on the West 
Coast of late to hold the market firm and with 
prospects favoring a large volume of business from 
the Atlantic coast, he sees good times ahead for 
the fir operators. 


I. C. Swan, of Madison, Wis., general sales man- 
ager of the Foster Creek Lumber & Manufacturing 
Co., Foster Creek, Ala., the Wisconsin-Alabama 
Lumber Co., and the Vancouver Lumber Co., Van- 
couver, B. C., was a Chicago visitor this week. 
He reports that the company’s southern operations 
have been doing a nice timber business and that 
the Canadian operation is getting a good volume 
of business from the eastern part of the Dominion. 
The one dark spot of the lumber situation as he 
sees it is the shingle trade which has been running 
slow but promises to improve if the weather once 
gets settled. 


New Catalog of Sawmill Machinery 


The American Saw Mill Machinery Co., of 
Hackettstown, N. J., has recently issued Catalog 
No. 25 of sawmill and woodworking machinery. 
This new catalog is 6x9 inches and contains 192 
pages devoted to a description, with illustrations, 
of the various equipment manufactured by the 
American Saw Mill Machinery Co., which includes 
portable and stationary circular sawmills of all 
sizes; edgers, trimmers, shingle, lath and stave 
machines; short log and bolting saws; log hauls, 
live rolls, log turners, drag saws, cut-off saws, 
excelsior machines, blowers, conveyors, shafting, 
pulleys, hangers and gearing. The woodworking 
machinery line listed in the catalog consists of 
planers and matchers, surfacers, jointers, shapers, 
tenoners, band and circular resaws, lathes, band 
saws, boring machines, swing saws, saw benches, 
mortisers and sanders, together with contractors’ 
variety woodworkers, combined rip and cut-off saws 
and hoists. The first few pages of the catalog 
contain a few practical and helpful hints to opera- 
tors of portable sawmills, rules for calculating size 
and speed: of pulleys, and a géneral description of 
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the American line of sawmills, together with other 
yaluable data for users of sawmill and woodwork- 
jing machinery. 
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Plans Home for Building Industry 


The Building Construction HEmployers’ Asso- 
ciation of Chicago has secured a site on Wacker 
Drive, Chicago, and is planning to build a temple 
for the building industry and a model office build- 
ing either 21 or 23 stories, with two basement 
floors for automobile storage for members and ten- 
ants. The estimated cost is $4,000,000. It is pro- 
posed to invite employers’ trade organizations, 
architects, engineers, the material interests and the 
Builders’ Club to codperate with the association in 
making this project representative of the entire 
pbuilding industry. 


Lumbermen Are Officers in Club 

LAUREL, MISs., April 12.—J. M. Bissell, manager 
of the Marathon Lumber Co., this city, was elected 
vice president of the Laurel Rotary Club at a re- 
cent meeting of that organization. A. J. Glassow, 
of the Wausau Southern Lumber Co., who has 
directed the destinies of the club for the last year 
from the president’s chair, retired this year with 
the election of R. H. Foster, a local physician, to 
the head of the organization. 30th Mr. Glassow 
and Mr. Bissell are loyal Rotarians and take a 
prominent part in all activities of the Laurel club. 
Mr. Bissell will take up his new duties July 1. 


Gains Distinction in World of Art 


TACOMA, WASH., April 10.—In the April number 
of The American Magazine of Art is an intimate 
and sympathetie discussion of “The Etchings and 
Drawings of Thomas Handforth.’’ It is from the 
pen of the Elizabeth Whitmore, and is of more than 
passing interest to lumbermen for the fact that 
Thomas S. Handforth, the artist, is a son of 
Thomas Handforth, of the Lindstrom-Handforth 
Lumber Co., Tacoma. ‘The article traces the career 
of this young American, from his B. A. course in 
the University of Washington, where he gained 
distinction in the English essay, to his pursuit of 
art in New York and Paris. It is stated in Mr. 
Handforth’s case that “the dogged English per- 
sistence inherited from his father, and the sensi- 
tive yet rollicking gaiety of his mother’s north 
Irish race result in a very happy blend. Mr. 
Handforth’s work, it is shown, deserves a cordial 
welcome, “both for its accomplishment, bracing 
and solid, and for its promise of that highest grace, 
distinetion.” The article reproduces “Auxerre,” 
“The Boy,’ ‘The Burgundian,” ‘The Merry-Go- 
Round,” and “Shepherdess and Sheep.” 


Shippers Predict Normal Business 


Normal business conditions will prevail in mid- 
West territory for the next three months, accord- 
ing to reports from forty-four special committees 
representing all the important lines of agriculture 
and industry at the ninth regular meeting of the 
Mid-West Shippers’ Advisory Board held in Chi- 
cago, Tuesday, April 13. The committees on lum- 
ber and lumber products reported that business 
had been dull for the first quarter of the year, but 
that an improvement was expected in the second 
quarter when seasonal weather would permit ex- 
pansion in the building industry. 

One of the twelve shippers’ advisory boards cov- 
ering all sections of the country, the mid-West 
organization includes in its territory, Iowa, Illinois, 
Wisconsin and parts of Indiana and Michigan. 
These advisory boards coéperate with the railroads 
in forecasting three months in advance the probable 
traffic demands of agriculture and industry in their 
respective territories with the object of aiding the 
carriers in improving traffic service. 

A. A. Adams, traffic manager of the Edward 
Hines Lumber Co., who reported for the lumber 
industry, said that the car requirements for out- 
bound shipments in the Duluth territory, based on 
the reports of 13 mills would be 5,427 cars, an 
increase of 325 cars over the second quarter of 
1925, and for the Fox River Valley territory, based 
on the reports of 7 mills, 4,536 cars, an increase 
over the same period last year of 250 cars. He 
placed incoming shipments for Wisconsin, Duluth 
territory, at 600 cars, Fox River valley 700 cars 
and Milwaukee territory 140 cars. Inbound ship- 
ments for Iowa were 267 cars (based on reports 
from 13 industries) ; Illinois, 2,369 cars (22 indus- 
tries), and Indiana, 387 cars (8 industries). 

Commenting on business conditions, Mr. Adams 
said: “At present conditions are fair, but I antici- 
pate a decided improvement with the approach of 
the active building season. There is a general feel- 
ing that the lumber business will improve in the 
next three months and will continue firm through- 
out the year. As to lumber stocks, some of the 
large mills report they are carrying normal stocks, 
whereas dealers are keeping their stocks at a low 


mark, because they can now depend upon lumber 
deliveries.” 

R. D. Waller, reporting for the committee on 
products manufactured from lumber, stated that 
“several of the committee report that the percent- 
age of anticipated shipments for the subsequent 
ninety days will be the same as last year, while 
others report only 60 to 75 percent of the previews 
year loading for the same length of time. * * 
It is a well known fact as far as this committee 
is concerned that the amount of unfilled orders 
has materially decreased. This may have been 
caused to a certain extent by the long continued 
winter. When building conditions become more 
favorable the situation may right itself.” 

Cc. T. Bradford, chairman of the agricultural im- 
plements committee, stated ‘‘prospects are encourag- 
ing indicating a general increase of about 25 per- 
cent for April, May and June shipments over the 
corresponding pericd in 1925, and if the crops 
mature as now promised, the implement trade 
ought to round out a very satisfactory year.” 


Logs Same Land Twice in 40 Years 


Antico, Wis., April 12.—It is not often that 
2 woodsman logs the same land twice in a life- 
time, but such has been the experience of 
‘rank Borth, of Kempster, Wis., a colorful 
pioneer of the Wisconsin lumber industry. 
Forty years ago he logged land at Elcho and 
Price, Wis., for white pine, and this winter he 
went over the same land cutting hardwood. 
The yield was about the same each time, al- 
though the pine probably ran a little heavier. 
According to this famous woodsman, the pine 
grew in clumps while the hardwood was more 
evenly distributed. 

At the age of fifteen Mr. Borth came to Wau- 
sau and started working in the woods as a 
swamper. Walter Alexander, prominent Wau- 
sau lumberman, who passed away recently, was 
working in the same crew driving a team. He 
started logging in Langlade County in 1882 
in the employment of Brooks & Ross, of Wau- 
sau. He was with them eight years and logged 
in the towns of Price, Peck, Upham, Neva and 
Ackley, during which time he put in about 65,- 
000,000 feet of white pine. After leaving 
Brooks & Ross, Mr. Borth operated independ- 
ently for a number of years. He bought an 
interest in a sawmill at Kempster with Fred 
Meyers and sawed about 27,000,000 feet of 
lumber of all kinds. In 1905 Mr. Borth bought 
out Mr. Meyers and after running the mill for 
a year, sold out to the Wisconsin Bark & Lum- 
ber Co. Since that time he has been engaged 
exclusively in logging and for the last five years 
has been working for the Langlade Lumber Co. 
along the Hunting River. This winter he put 
in 6,580,000 feet and also did some logging for 
himself in Elcho. 

Mr. Borth is filled with many fascinating 
tales of the north woods at a time when it was 
thought that the supply of timber in Wisconsin 
was inexhaustible. All logging in his earlier 
days was done with oxen. Two yoke composed 
the average team. They were usually put to 
work when five years old, worked for seven 
years and sold for beef. It was not until 1895 
that horses began to supplant oxen. 

Some logging costs given by Mr. Borth are 

exceedingly interesting in this day of ever-rising 
prices. In 1895 the cost of logging ran from 
33.50 to $4 a thousand feet; while now it is 
from $10 to $16. White pine stumpage used 
to be bought for $1.50 a thousand. The average 
cost for hardwood now is $12. Virgin pine 
used to average about six logs to the thousand 
and now it averages about fifteen. While pine 
was being cut, no attention was paid to hard- 
wood except to get it out of the way, but with 
the conclusion of heavy pine logging in the late 
90s more attention was paid to hardwoods and 
hemlock and within ten years these woods had 
supplanted pine to a considerable extent. 


ONE LARGE company that is a member of the 
National Safety Council worked 129,188 man- 
hours, from Sept. 1 to Dec. 31 and lost 225 
hours through three lost time accidents or equal 
to 1.7 hours for every 1,000 hours worked. Dur- 
ing three months they worked 155,945 man- 
hours with a perfect record. The average record 
for the year of the company in question is four 
hours lost for each 1,000 hours worked. 











|NATLONAL| 
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Let These Firms 
Sell Your Lumber 


The firms below, all members 
of the National Association of 
Commission Lumber Salesmen, 
are in daily contact with scores of 
buyers. If you are having trou- 
ble selling the output of your 
mill, get in touch with these firms 
and see what they can do for you. 


They sell on commission basis. 
No sale—no charge. 


Send them your lists. 


THE TOMBAUGH LUMBER CO. 
Canton, Ohio 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, Hl. 
R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Ill. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


C. W. BODGE & CO. 
724-25 Genesee Bldg., Buffalo, N.Y. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


P. E. O’NEIL LUMBER CO. 
624 So. Michigan Ave., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (WéSds 
11 So. LaSalle St., Chicago, Ill. 


Other members of association are 
invited to join in this advertising. 
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Latest Reports on Lumber Prices 


SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ended April 10 in sections named: 























Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan. 
ties- sas ties- sas ties- sas ties- sag 
burg, City, burg, City, burg, City, burg, City, 
; Miss. Mo. Miss. Mo. ? Miss. Mo. Miss. Mo. 
Flooring Finish Dimension, S1S1E Dimension, S1S1E 
v2" - B&better rough: 
1x3” EG ~-maepaaed icant mee 75.46 x6 ri = ene wae No. 1, 2x 4”, 10’ Pe eae 26.80 27.80 aan 
«ae eae i a EE? crasgisroes oa ew ers BOB: creo 12’ .. -» 28.00 27.238 fF 12” we ee eee eeee 18.00 ...., 
Reema bowed co Mae aeeemesanennonsanaden 52.12 58.00 16" 26.28 2060) =e III 2050 22: 
St Poca == Ghegaes ES A Ne 50.21 60.00 18 & 20'..... 27.17 33.57 | | 18’ & 20’......... 22.15 2... 
7 ene nee eee 1x5 a patos sea wbae SECO cscce NG eM he wigta teh Set (eee SRR OS eeceteeeseenes “BIR cess 
FG Bé&better ........ 59.51 55.51 ve npedl gare na seat eee rr acts if reas 23.94 26.68 
SEE Se ee ee ere 46.34 LA vs BS cee esesseses VOV0 ocese ) eevceccere 22. o9.UU ays 
aaa oS a D/A KB” wee eee es eeeeee sees. 65.00 18 & 20’..... 25.38 27.65 me tre tH C7 a. a re 74.94 
ee DO ... 19.23 23.86 5/4x ) ae RW linac oe are pos A Be a ee: a 25.54 26.50 y = 
1x4” EG B&better ........ ...-- 73.64 D/AKT2” eee eee eee 68.31 17 OS oe 24.50 25.06 Roofers 
SiR ee ee 282) cocos 6/4 & 8/4x4"........... G43 ..... Ge ee ae 2hGt Bob INO: BiwIKOl: wmncce seca ODAS -daex, 
- No. 2 A a os ke 35.00 oe Gye & BlGRS 6évsiscaces 68.02 64.00 18 & 90’.... 27.86 29.81 
FG pe tter ...... - 47.58 poi oo yey epee: _— OetO". 40"... cen. 26.25 29.00 Shiplap 
Ney See aay Heo 39.: eS chad eens <a eee vi eee . " is 
OS een rie oe, ee _ agepenpeicsnras 52.35 58.50 - A achat wt ae | Ms. 3, tnt”, ee w..... —— 
ca Ue ae ee 18.99 24.45 IM nas Go eee ss oier eeu 56.64 60.01 18 & 2’... 28:05 30.88 a Other Igts.... 30.75 34.61 
SO SSE: Rae oe arene t= ae IME sGisecalsaeiuknaeos 60.24 60.91 PS et rider ; No. 2 (10 to 20’): 
$50” Wo: 8: Os Mo cess: 35.50 ..... St le AO aco tesa oo 64.91 70.08 DPRIOU MIO vaioas sci 27,13 33.14 PENG! Uahon canard 21.89 22.42 
No. 2, GC) BM... BEADS is-sie ie. in cen wedeneeeies 73.77 72.96 | 28.73 33.68 1x10” .........eeeee 22.15 22.55 
NOB, MON co tesaays DEAS. sss BME ocho sak une bice seses O0,14 16” ......0.. 28.27 37.39 No. 3 _ lengths): 
ae) RA IS i ae 72.68 82.93 18 & 20’.... 91/20 soist MCR elena ai ainG 1.31 17.85 
ili 1%, x4 t eee BE 700... PAE | vevieewavene ees A 18.26 
” vanes ov 6/4 v1 B/4x8” = 2 66.19 eh: 2 SEE ee. eee neces 23.00 23.92 ‘ 
4x4” B&better POD iccose an Name eet ee tee PAEES ia De Ne ee 21.07 22.47 Longleaf Timbers 

MG aise meee io . : | annie C surfaced: ss ice BIS. Piece a as 21.73 26.84 ~ on’ 

2 Da ee eer oor STL cos ede ne Baa are yo BOD esos. 18 & 20’.... 23:12 30.57 ~*~, 2 SuE&S S48, 20’ & under: 
5x4” B&better ........... 40.87 37.08 ER iee Rahnitak Hee 43.09 ..... Coie hi Bead Ge ner e Tye 29.25 31.32 
ee QS eee 34.00 31.89 aya eee aan areas 43.78 50.00 wich clone 10” isteescesrssevereseee seene She 

Ee PRR ee 21.38 19.83 ON occas icon kooreee ee ox 6", 10° ......... SS 2 BR” sauctrkssesunnawiaun 43.50 52.13 

NBD odie Ssansheee 90:10... PRO cecauakyaisuncleens CLO 5.5. od vette ee 20.42 22,12 PEPE ere, iatererm eiatele cre eres cierevera 54.50 51.22 
¥4x4" B&better ........... M600 ..... Ts eR ee eet BOOS) ccs BT stgeseess 19.85 21.70 EGO “ci hisnenscduleences oocns 64.05 

Se Oe aa ee: BB ODE esc C2 gee te Roe oe O200) cates 18 & 20".... 22.23 23.81 : 

a SN ROR ie i ae 10’ to 20’.... 20.00 ..... Shortleaf Timbers 

Drop Siding CEO p80 Sesccecms  sarens 23.00 No. 1 S48, 20’ & under: 
Partition a aa ine alia Nini jprniapesetiats 20.78 21.54 |” jo ee 22.50 ..... 
x4 or CDOCEEP .cewces 3.92 ci 3° = § “ ca ee : 
1x4 & 6” B&better ....... 0.83 47.83 EE oweca ace 39.84 43.54 Sia Zea ae BY eee eeeeceeeeeeeneees 21.22 ..... 
Nig ole nhe te 45.00 38.00 cae 24°14 26.67 20". ... 23. “4. NO os sn ocemciecceees 25.49 ..... 
MGB reocccnt suites 26.00 27.00 UE a A ener 1395 ..... yt i 1 a a 24.50 12” eee e cece eee ee eeee 29.38 ..... 
Pe Se icaiee 21.14 21.5 
Bevel Siding ates 21:11 26.88 Plaster Lath 
Casing and Base A 99 an ¢ 5 : aa” 4? 5.12 4.93 
he) 35.00 . : 18 & 20’.... 22.87 25.46 | No. 1, %”, 4’.-.eceeeeeeee 5.12 4.9% 
— B&better: Wh, es Wicacascnnscous 4.10 4.12 
ee a Gr ee 62.68 68.52 WER FORO Sessie.wieceae. aeitiele 24.00 ! 
Boards, 81S or S28 BRANeLO” hist cieeatcles 70.20 68.59 as a 24.46 : 
16 23°72 28.12 Byrkit Lath 
No.4) 3x8", TE 0's... 2s. BE : 15000... *ORCAS Bia AAO. wsrccscscoseeesion sinus 13.15 
Other igts... 36.81 34.09 ee: ee =F . MO eisascrassescsvocs. sous 14.49 
1x10”, 14 & 16’.... ..... Boo 1 No. 1, iK6", 86) ocx scenes coves B8.08 J NO. 3, 2x4" oo eee eee ees RED SEALE AO BR WONSCR es siccccccccais coos 15.98 
Other Igts... 40.87 36.56 Other Igts. .. ..... 33.08 2XB" eee cece eens cee 14.00 
1x12”, 14 & 16"... a 50.90 RIGURMGS ack arcue. basis 39.97 pe sete eee e eens tenes yd Car Material 
Other Igts... 54.67 50.30 Other igts. ... ..... 39.97 XID sccecesereess sae se 33 my. 
No. 2 (all 10 to 20’): No. 2 nod lengths): 2x12 ng ee 14.50 14.75 ae org + 20’ 
See Rae” ews dees cb ehaw OE NESE CEE Ry Pe aT 16.86 BEG: BOR hens ces TOO cscs > ; '  secece 
be 1x6” Wsieenascaasael Saeki 21.06 oe ; , - Berens 2 pene 
| ee No. 3 (all lengths): : No. 2 & better log run: ada: < ‘seneeequaee 
ai Re DS eee 13.17 SEL TD cv csvevcnncees PREP ..00 : ‘andom........ 
re. 2 ia eaten): om DP. cetetintucmeny ests 14.94 _ eens 0 ...,. ssiidiaimamenchiiaiiainatl 
3 ES |: ee ee 7.25 nese ne BOO: kces-6 i 
a A ne ee se ee ee ga ee Grooved Roofing a ones S48, SqE&S: Car Sills 
Ba. |b esbeten hapa eens ‘ (ode «) “- @-crrreere yy oa a p+) SS rere >» i Q 
Ec scecusapninbaiees 18.84 18.39 | No. 1, 1x10”, 14 & 16’.... ..... 38.00 | RS 21.03 ..... Up to 10”, 34 to 36’..... 83.75 ..... 
No. 4, all widths & lengths ..... 6.50 Other 1¢66...' 0.00 38.00 TO SNIN sacs a:sivas BO eves Up to 12”, 34 to 36’..... 51.75 ..... 





Jacksonville, Fla., April 12.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended April 10: 























Week ended— April 10 April 3 Week ended— April 10 April 3 Week ended— April 10 April 3 Week ended— April 10 April 3 
Flooring Siding Longleaf Dimension, No. 2 and Longleaf Dimension, No. 2 and 
Ix B&better 0.0.00. ..+.. $46.00 | Novelty, 1x6”— Better, D4S Better, D4S 
COM.......+ . 1... 41.26 No. 1 COM.......... 42.00 40.00 | Random lengths— Straight cars | Specified lengths— 
< 2 COM......+4. $20.00 22.31 NO, 2 POM ss 6es-ic0% |S ee 2x4 $28.70 sie .6 5 ROR OER wines 29.00 
1x3 No. 1 com........ 45.00 48.00 Pe: sikcasine. anes 12.00 Re 26.95 SE xarceKccivkese o9ey 27.09 
9 MAD sere e eee eeeeeses see se a+ 9 i 
1x6 = ipo 20.62 og 4 Square edge, %x6”— SE castnncnesnce yd $27.50 30.45 BKB neeeeeecccreeeee woees 
No. 3 com........ 14.70 14.62 ND) ACMUOID cision sieres sie. 22.00 | Boards 
FFT Te ee ; Bion, Sea kos oa Gis 14.25 | Specified lengths— i Oi aii 
9 26.00 9x 
Ceiling Peeters PEO: 4 iesansnw owe Bie ais iiwensieve 26.0 1x6 DAs SAGE RRCe eee 25.67 
N ; : 1x ee , 
ae en ta mie ee 1x6 NO: 2. COM. o.6.66:6:0: 20:00 sane Random lengths— Mixed cars 1x8 Shiplap ........ 22.00 ..... 
No. 2 com..... 18.50 17.00 No. 2 com.......- 23.43 0.6. Ek arr $28.00 ixt & up 826....... 23.00 23.00 
NO. 3 cull... 900 | .s20- BI s.os hice na sees en wes 25.00 | No. 3 common— 
%x3% No. 1 com.......... 23.40 Lath reine etegneatie 31.75 CE ccnsacaniin Gade 17.00 
NO. 2 COM... 15.00 15.00 #-foot No. 1 Pine... esecs 4.75 DEED Biv sceNieplsesa ee hehe 35.75 1x8 SHIPIAN 2.00. -. 15.50 17.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 9 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
ain— ” 4d B&better ‘“C”’ lo. 2 No.1 No.2 No.3 
— _ aan eM 5 cok ccinatcl $67.50 $53.00 | 19 11,°'10, 18 12, 14°10, 18, ree $36.50 $22.25 $16.75 
B&better ..2...0.... $80.00 °70.00 | 38" ayo. ide III! too B70 | 16 20 £36 0 | eats le eee 1888 
a | Tie tip Sag ee iss HERS coos | SENG SRS) BE SEG ERE | “cetting ana Partition 
“Bebetter a saa ieieaialiipsbicemmenindaticanenunisn 26.00 28.00 2x 8” 23:50 28.75 Clg. Clg. Cig. Part. 
etter ........... 50. j 27.75 29.75 2x10” 24. 25. A”  % 
settee eeeee eens 48.00 42.50 nee cane 28.50 31.00 2x12” 26.75 28.25 | B&better .$38.00 $42.00 $45.00 $49.00 
No. 5: iaeuenediaceal 24.00 23.50 No. 1 Bo. 2 fio. Be Be esnrs 35.0 3 00 on nnagecornet 
1x 4” ...... eee . . . i NOs 2occces Se0se MO ccises, .cletsie 
Moldings Me recta 36.50 22.25 16.50 Casing and Base 
9 LS ree 36.00 = E4 133s a Be es Lath a 
15” and under..26 percent discount | 1x10” .......... 37.00 23.75 £ KE, OT wrcccerccscsressesccvoes : ” , NO. o 
1%” and over...21 percent discount SEAR” fccawwswes 50.00 26.75 19.00 i hee SS, ee Wee, 2 See 8 ae eee 80.00 fe el aa ro $5.70 $4.55 
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Norfolk, Va., April 12.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 ; Box Cull & red heart No. 2 &better 
@ 22 00@ 2? _< 
as eee see ecesonees 7 00@53 53. a * oe = Le tea gh $19.00@ 20.00 Lath, re 1. $ 6.00@ 6.25 Roofers, 6”. $26. 00@27.00 D4S, 67.$52.00@60.00 
. + hdendmnsianttevneade Hy 50 ey 00 36:00 38.00 24°50 3550 coeee eeece ; ; Bt: ot 4.26 8”. 7.00 28.00 8”. 54.00 62.00 
[A veeeeeeeerereees : . 24.50 25.50 ..... «0... Factory, 2. 10”. 2800 29:00 10”. 56.00 64.0 
il econo oe me eS rae rerererrs Sizes, 2”... 22°00 26.00 12”. 59°50 30°50 is”. ef6s tenn 
es Liat 54.00 56.00 39.00 41.00 26.50 27.50 22.50 23.50 Finished widths— No. 2 & better No. 3 No. 4 
MP Scusiececseseass 56.00 58.00 42.00 44.00 27.50 28.50 23.50 24.50 | Flooring, }8x2% and 3” Fift........ $73. 00@78. — ee rere 
ONY  bcmbcsnnnedswiice 62.00 65.00 45.00 48.00 29.00 30.00 24.00 25.00 | es 5 eres: 55.00 $38.00@42.50 $23.50@25.50 
Bark strips, Nos. 1 & 2.$31.00@32.00 Bark strip partition, COUN GE, de waaddcnidensavecesen 28.00 30.00 24.50 26.50 16.00 17.00 
Se acaleee 14.50 15.50 Oe 2 epee $41.00@ 42.50 WE avedivexuaeecataiateons 30.00 32.00 26.00 28.00 17.00 18.00 
—_ OCUlE Ved HOAKGe ik. <ciecs a 10.00 11.00 ROCIO A” Kh idicecwaxenduceccaws 48.00 56.00 39.00 43.50 24.50 26.50 
Dity, 
7 NORTHERN PINE 
Duluth, Minn., April 12.—All lines of northern pine are active, and prices throughout the list are firm, quotations f.o.b. Duluth being: 
CoMMON Boakps, RouGH— FENCING, RouGH— 
6’ 8’ 10’ 12’ 14&16’ , 18’ 20’ ™ 8’ 10,12&14’ 16’ 18&20’ 
NOs Dy. oF ivckeccucs $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 6”, $55.00 $60.00 $62.00 $61.00 
1 | gre 61.00 63.00 69.00 71.00 66.00 71.00 71.00 41.00 42.00 44.00 44.00 
4.94 Ee nseowennes 65.00 68.00 75.00 75.00 70.00 75.00 75.00 " « Seon y 28.00 29.00 30.00 7 
Ne: FS vcicscwcses 38.00 40.00 47.00 49.00 47.00 53.00 55.00 Py NG@w Ress hi 53.00 55.00 61.00 63.00 
BO wecisewense 41.00 43.00 50.00 60.00 47.00 53.00 56.00 . A 38.00 39.00 45.00 47.00 
asese we ews 46.00 oye as ph 9 a boy bop 27.00 29.00 30.00 29.00 
5 a eee 29.00 31.0 4 } My i e = ee 
cali | en 29.00 31.00 38.00 38.00 38.00 33.00 33.00 | fo. &. $-foot and longer, mixed widths, 4”, $24; 6”, $28. 
4.61 BS csccncceces 31.00 32.00 34.00 34.00 34.00 34.00 34.00 encing same as 6”. 
i All white pine, Nos. 1 and 2, add $1. 
4.61 For all white pine, Nos. 1 and 2, add $1. S1 or 2S, add 75 cents; SISIE, add $1. 
‘ Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. nts; a $ 
2.42 For S1 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
2.55 Drop siding, grooved roofing and O. a. shiplap, § 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
7.55 Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
8,26 7 TUFF, S1S1E— F _ 
H No. 1 PrpcwT ® ab 10’ 12° sco io olf, 9250 SIDING, 4 AND 6”, 4 TO ~ o 4 ™ 
emeewe 26. 28.00 30.00 $30.00 My 4 
= _** ucetata . 800 7:00 $39:00 29.00 28.00 32.00 32.00 nad Nice dandenond %0. 09 es = gdadwedenaasecinaeee pig $22.00 
1,32 $x 8”...... 37.00 29.00 30.00 32.00 31.00 3, 09 RR BS eptetercteeapcemapeceanes: 28:00 31:00 orway, C&better.... 34.00 36.00 
1.01 9x10”...... 31.00 32.00 34.00 36.00 34.00 36.00 36.00 | D -eereereeereeeereeee ; 
2.13 on. | ** 39°00 38. 00 35.90 a7.06 “2 * 4-00 byes beg Siding may contain not to exceed 20 percent of 4- and 9-foot. 
4:06 2x14 s ti = raft, € $3 less than No. 1; pine, rough, d me ol 15 cents; D&M onan Tun to O. G., $2 a thousand extra; product of the strip as it 
r Mis. add $3. ke 
. Minnesota a 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
SOUTHERN PINE WESTERN PINES 
Following are average price ranges on actual [Special telegram to AMERICAN LUMBERMAN} Spokane, Wash., April 10.—Following are cur- 
193 ; ; Cinemas Chas Portiand, Ore., April 13.—The following are | rent prices f.o.b. mill: 
112 sales, f.o.b. mill, made in the Shreveport 4a.) f.o.b. mill, and f.o.b. Chicago shop, prices on Ponposs Pia, 16-Foor, Inca— 
section during the period April 6 to 9: Pondosa pine: q 3 
No.1 No.2 No.3 No.4 No.6 
a Boards, S2S No.2 No.3 ma = 
so Feorin Ceiling aa aa, tO esnséecans $42.50 $32.00 $20.00 ..... ..... 
49 1x3 on FG %x4, B&btr Ce Ae cera $31.00 $19.00 | 8% -..-+++--- 43.60 33.00 22.50 ..... sees 
5.98 B&btr. ..$78.81 $57.00 —_ DO ON IE vrasecsssnsecnsecaens ee eae oe ee eR ttt teens 
Me, $806. 52. 50.00 B&btr. .......... - fo at Se nEReeRD IRENE 31.00 9000 | TE, oooeseeses 41.50 28.00 21.50 ..... eee 
Wa f..... SEO iss: A © acscasears SEU ft TE cicichccatnazanesscsnns 28.00 21.00 | 4o g*rriscett: 45.00 28.00 22.00 ..... ..... 
ea ae - Finich 1x13” and wider, 10 to 16’.......... 34.00 25.00 | 4” & wider... ..... 1... -.ss. $15.00 $7.00 
07 1x4— EG _FG 1s No.4 No.5 | PoNposa Pine SHop, S2S— 
00 B&btr. ..$74.25 $48.00 1x4 1x6&8” : : : Fact 
75 No. 1&C. - 50.50 39.90 B&btr. ... $08.04 $59. - ” com. com. a on” 1 
00 Wg. 32.00 24.64 «cr oe 48 1nd” and wWider......cccccccccccsoce $15.00 $ 8.00 5/4 & 6/4 01 No.2 No.3 Com. 
a ee fo ist Seect, 8 Ge ie MS SES ARS HE 
B&btr. ......... $95.00 B&btr. . $05 19 + i acai og EEE cian takin | O00 <scncseese sser= asse sacce asees Sa 
Partition 5/4 aera, sie ne +700 700 ‘S700 | iAHo Ware ge >. ts — 
cbtr. sss. e ed 50.00 4 reer eee eee eeee TE | TRE vntansiencncdecesesnens 93.00 88.00 67.00 No. o. 
vs a oe ’ WE ccconas cates 69.06 | 1x18” and wider............. 00 93.00 72.00 | 4) «-+rerrees $50.00 $47.00 $24.00 Sess Noe. 
_ 6” Bevel Siding 5X10... eeeeeee 75.00 5/4, 6/4x4” & wdr., 10 to 20° a6 00 91.00 74.00 | S, cocrcee: * =s ea Sean *cste cases 
%x6 B&btr...... $32.25 «12 werner eee neers 81.72 | 8/4 and wider............+.- 00 93.00 76.00 | sow ccctttttt 52:00 Ss pea teens teers 
: Shiplap & Common Shop, S2S, f.o.b. Chieaen SE coxenuese CERW <G GD ccce cca 
6” Drop —_— ” a Bag = po 5/4 — sug $38.0 Pang Wi vt ccdsn  séaae  ‘eeaes $17.50 $7.00 
3 No. sstd. pee on On ANG O/4. cece eeeeeerecscee . WHITps F1 — 
Ba&btr, ....$48.37 $50.50 1&C. $37.37 0.5, $5291 | gra III 3.00 58.00 38.00 et x a. ee 
No. 1&C... 44.37 44.75 9 *""" 37°94 "F8'39 78°99 Above shop prices are for heen of No. 3 | No. 1 & 2.. $88. 50 $25.50 $26.50 $27.60 ..... 
No. 2 ..... 28.82 25.50 ae eee and better. For straight cars of specified grades, | No. 8......... 19.50 20.50 21.50 2250 °...- 
00 Timbers, ony? & Under cae 1x6” add $5. No. i eeertrene eeeee eeeee eeeee se eee 16.00 
+} yo aaa $30.91 No 1&C...$34.10 $40.17 
x XG owe eeees Phebe ING. 2 ceees 16.77 22.1 
6x10/10x10 1... 34.18 ge BE a a WEST COAST SPRUCE RED CEDAR SHINGLES 
9 
po ior idl 46:00 No. 1 Dimension [Special telegram to AMERICAN LUMBERMAN] Seattle, Wash., April 10.—Eastern prices, f.o.b, 
9214? , : : ill, are: 
‘ No. 1 rough— a 12&14’ | 16 Portland, Ore., April 13.—The following are | ™!!: 
00 4x4/8x8 - aa 30.97 = Z seeeee i en prices for mixed cars prevailing here today: ie. wt 
ee 9 ~ - eueeeo Ge «t —_ i ov le 
00 sia iexis od deli rae ? Seer” ee are $75.00 Pte Gente Seinen eee 
6 16/16 16 Pan 52.00 2x10 ....++ S000 Ge.ac Ee CE cetecutNcedsancecaeaatoreed 65.00 - 
00 - oneal basis | 35.85 40.60 | Bevel siding, %X4.............ccccceceeeees 29.00 | Extra stars, 6/2........... $1.92@2.00 $2.40@2.50 
00 Lath No. 2 Di , iscsenewanaabsgacwiaaeia 30.00 | Extra stars, 5/2........... 2.12 2.16 2.65 2.70 
} nas arene cies waht hans versentaieceenicew 5.00 | Extra clears .............. 2.12 2.32 2.65 2.90 
” Plaster— | SR Se" || PRG MN BM cicncucevenssccavecnctes 29.00 | Perfects, 6/2 .............. 2.77 2.93 3.45 3.65 
Jot 2 owe | erro $23.62 $25.55 gE «RR eine SUGMAL WUNONEMD ocdcecicoassdcasaea 2.55 2.63 3.50 3.60 
oo? — £15 2x 6 ...... 21.54 23.00 Vip eee eect teeeeeeeteeee 32.00 | Perfections ............... 3.18 3.36 4.30 4.55 
No. 2 dry...... 4.05 coe oe es or as 214" dthemae wana pases a First Grades, Rite-Grade Inspected Stock 
oe INO, 1 GPY.. LO Sete i. ns 29,20 De ei ccucbccdaencccicsae J) oe oe 6/2 AES Cor ae $3.90032. 12 $2. @2. 65 
Byrkit— i 7 pS MN er wd awk Gakuin ada Gede whee 18. Extra stars, 5/2........... 20 2. 
1x4—4/8" 13 20 eet — an pesca green sw Extra clears .............. 2.48 2.56 3. 10 3.20 
3 1x6—4/8" ...... 3. 2x4.$14.00  2x10.$15.00 Perfections, 6/2 ........... 2.89 3.05 3.60 3.80 
3 Dieta an ‘ eid 1E Ee re ty i ee } 
t. Ix6—12" Gingr. 13:75 2x8.14.50 2x12. 15,00 CYPRESS SHINGLES & LATH | potions 3.32 3.40 4.50 4.60 
2 Cincinnati, Ohio, April 12.—The following are Second Grades, Standard Stock 
average wholesalers’ carlot prices today f.o.b. petewc stars, fe eeeciad ee . “sere 
, : common stars, » OE OE a com ; 5 
t. SOUTHERN PINE TIES a Shingles : Common clears ........--. 1.44 1.52 1.80 1.90 
New York, April 12.—Following are quotations as Best Primes Economies British Columbia Stock, Seattle Market 
0 : : ; os ee” 6 =O gene tad ide gna neene $5.70 $3.20 re 
A on southern pine railroad ties, f.o.b. New York: | qv (ooo, 6.70 4.85 $3.90 DD >See $3.90 
OOO 6.95 5.45 4.30 EE CO Ddesencss. ces $3.53 4.40 
All 8’ 6”— Sap Heart | gv °°°: 6.95 5.45 4.30 Eurekas Rages deehed tavern tie 0 re 
7x9” cae © Sena et eae ; < Perfections .......--...0+: : ; 
2 7x9” ore re Te er Tee ee Ce a $1.40 $1.85 Lath, 4-Foot, 3%x1!/-Inch xx 6/2 16” (Can: dian). oon 1.95 
< MME Wotan tacly are wun aeROe 1.35 1.75 
5 WN Pode kedkinanndndnnacaes 1.25 re 2 eee $8.90 WO. Boc.36.0scaus $7.90 | XX 5/2 16” (U. S.)........ 1.67 2.10 
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DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., April 13.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 

Pre- 

High Low vailing 

prices prices’ prices 

Vertical Grain Flooring 
1x4” No. 2 clear ' . $42.00 $40.00 $40.00 
PG Ge: SGlte es crate ess 30.00 F900 Sea 
Slash Grain Flooring 

1x4” No. 2 and bett« See. s.¢es. swe 

ee ae ae --e- 24,00 23.00 23.00 

1x6” No. 2 and better..... 38.00 34.00 8 83=—s see 0s 

PMG avec cess ae ; alee. sors”) Seems 

Stepping 
No. 2 clear and better.... 65.00 S208 saves 
Finish No. 2 and Better 
ee Be 65:60 sie 0p esos 54.00 5 ae 
Casing and base.......... 63.00 9.00 . scses 
Ceiling 

x4” No. 2 clr. & btr. 28.00 27.00 28.00 

MS wosm Sos cakvkene ee.  “ceeow. «seu 

1x4” No. 2 clr. & br. ..<s2 29.00 4: | 

Pe. we VECOeRrceekeeeee eee, . waeasd | Mexeae 

Drop seater 
1x6” No. 2 clr. & btr. 36.00 SEO 8 cane 
No.3 CIGBf 65.06.32 FO MOO. sere 
No. 1 Common Boards and Shiplap 
be & Gaal Pe re 14.50 16.50 
Mela See ske ore Pots 18.00 WS | | 
Dimension, No. 1 Common S4S 
Pat") IS BAe Tt" 650 sino 16.50 15.00 16.00 
Plank and Small Timbers, No. 1 Common 
ix 27. 12 to 16° BGS....0<6 19.50 18.00 18.50 
Serie”. 12 t0° 16" SiS. ....-< 2000 POO) - Seen 


Timbers, 32’ and Under, No. 1 Common 


OKO" SEB. inc osc er 22.50 [eae > hxieee 
Shop 
4/4 Flat grain, S2S, kiln dried.............9$21.50 
4/4 No. 1, rough, kiln dried.......... os Baw 
8/4x6 to 12”, Vertical grain, rough green 
EN oo Sch cis ons state Absence ee Die orca elacenk ee ne 
PEO, eG ase Riss hk dee hae SACO RS AS See 28.00 
Path Cb eA SUN ee sb nies Ua ee ee eRe 18.00 
5/4x5” and wider Vertical grain, rough, 
select and bokeer Scale Meas Wo to Maso caieriate aes oe 40.00 
i SERB I, AI o's Goo owt os cls vane ow ae 13.00 


[Special telegram to 
Portiand, Ore., 
basis, f.o.b. mills, 


AMERICAN LUMBERMAN] 
April 13.—Fir prices today, car 
are as follows: 

Vertical Grain Flooring 





a ee, Bo NTS so ocskb ec ak bos ans ss be eewee $42.00 
ee RO eer re ee ee 40.00 
PED ce RODS oinbnc inden deen tiondwscber 29.00 
1x3 and 14,” No. 2 clear and better......... 45.00 
PO, BO ae cook os eee ae 32.00 
Slash Grain Flooring 
ixé” No. 2 clear and better... .....000000s% 27.00 
ee OE wicca Ge haw aehe cha bhaee ie war eee 
ix6” No; 2 clear and DEttE? 0s eccccnscecees 36.00 
TAs PMO coe te names Mila vicc oeiese tence 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better......... 60.00 
Finish 
ING: @ CICA ONG: DECLOL: «coe cas oeadSxaaesdee 50.00 
Ceiling 
5gx4” No. 2 clear and better...... Rist vieie 27.00 
No. 3 BIMET aioe s dios bine wars cak ca ebauick soe OD 
LE Ns E ORE DOUUER a. s «86 ovnis Seed secunn 27.00 
SMUD ioe ccinikce na cee coat ho ews 21.00 
Drop Siding and Rustic 
ERG” INO; 2 BNO DOC 6 ove isceccccscwcedees 32.00 
INDO MORE sswsuctuethocnesncceeeesa ee 27.00 
r Boards 
DNS A iis eto ai icin holes. aise bis bac ee $15. re 
Phe Pach acseewces Ghee or ok Ok Eee ae 00 
Dimension—2x4-Inch, S4S 
LLU, ae bo SUES LER ee Uae Seer ag 16.50 
No. 2 pute paths apis sels SRSA NS ORR weds Saw eee 12.00 
Timbers 
EAN Ls oho cobnisa amin hack maonioueel ces 18.00 
ONO? MONE MARE 5 oo o:iedisboeusowaewwsoericcias 19.00 
Miscellaneous Items 
ogy egg Nees See te erate 15.00 
ROME MME 1 Iisa coe nines cise Rie icon tet oss 4.75 
Fir lath, id en, for water shipment........ 6.00 





RED CEDAR 


Seattle, Wash., April 10.—Prices of red cedar 
lumber, new bundling, 8-18’, f.0.b. mill, are: 


Bevel Siding, '/-Inch 


Width— Clear sist - “ed a «Soe 
Eee $28.00 $26.00 $17.00 
ania ae enact ote:s 29.00 . 27.00 16.00 
6-inch samaneaenaa vine oe 36.00 33.00 20.00 

ao Oe 
Clear Bungalow Siding, 34- 

8-inch ee eae eae aon etaenied $53.50 

IE ny eee a 0 re en CR 

NE: shewchn coterbigtadcsiacierc. cee oe 70.00 





ne 


CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
nomen a 





Tank FAS Anan Shop Box Peck 
4/4”...$118.60 ey 4 $ 71.50 $46.50 $34.50 $34.50 
5/4”... 128.60 8.5 81.50 58.50 36.50 34.50 
6/4”... 126.50 111.60 84.50 61.50 36.50 34.50 
8/4”... 185.25 119.25 92.25 69.25 35.25 36.25 

10/6". SERS T2525 (OES TEES ceccs wsver 
12/4”... 141.26 125.25 98.25 76.25 .... seu 
16/4”... 146.25 180.25 103.25 80.25 ..... 47.50 
Common, $158 or S2S to 13/16-inch, 8- to 20-Foot 

No. 1 No. 2 No. 3 No. 4 
BE” ivesnae . -$52.50 $41.50 es 50 $28.50 
Ss rere. 43.50 34.50 28.50 
SD” nsvacccce Dee 41.50 34.50 30.50 
| ee - 54.50 45.50 35.50 30.50 
a errs 60.50 36.50 30.50 

os. 


1 and 2s 3 speclned lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 
For 5/4 and 6/4, add $3 to price of 1-inch; for 

8/4, add 75 cents. 


_—, rag — ~ to 20- es 
aoe to 10”... $1040 00. $ 99. 00 $ Pra 00 sea 00 $74. 00 
x12” 111.00 107.00 102.00 92.00 81.00 
«For 5/4 and 6/4 in D grade, add $3; for 8/4, add 


5.76. = srades, for 5/4, add $5; for 6/4, add 
8; 8/4, add $16.76. 


Bevel Siding, 2-inch, Standard Lengths 
Cc 
$41.75 


A B D 
4x4, 6 or 6”......$45.25 $45.75 $28.75 





Cincinnati, Ohio, April 12.—The 
average wholesalers’ 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


following are 
carlot prices today f.o.b. 


Factory— Selects, rough Shop 
4 PEE NR Pe Oe oe ere el $44.25 
OEE. ew slaieieisad che v5ai erry rr re 56.25 
MM -cisipis@re deier ciacsieibo'siese siene ee wes Ceeee 59.25 
oe eee NPR 66.00 
Common, Rough— No. 1 No. 2 
1” random widths and lengths..... $53.25 $42.25 
Finish, S1S or S2S— 

Clear 

Heart A Cc 
pe a | $102.50 $97.50 $92 50 ry i sit 50 


For 5/4, add $5; 6/4, add $8; 8/4, add 


YELLOW CYPRESS— 

Factory, Rough— No.1 Rand. widths 
FAS Sel. Shop No.1 No.2 

Tk ROO i a4 —oe ee $33 $25 

see 6/4 7 e 52 58 38 27 


oeee 


BIE: ssecear 30 3 30 ae 57 62 41 30 
Boards— No. 1 com. No. 2 com. 
pT gn eee eee $40.00 $33.00 
PO Be o06:ss or dnrednwenels 47.00 30.00 
St. Louis, Mo., April 12.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Tank pio od Sh B 
es fan elects op Ox 
Bungalow Bevel Siding, 8” Wide TT: $116.75 $ 68.75 $48.75 $32.75 
—From 4/4 Stock— —From 5/4 Stock— a ee EN: 121.75 78.75 60.75 34.75 
A B C&btr. A B Cé&btr. i SO re 123.75 81.75 63.75 34.75 
$53.75 $45.75 $43.75 %%” Sees. odeirineie cuadenes RN eres aaeeieraiert 131.75 94.00 71.50 33.50 
64.75 65.75 63.75 5%” $71.25 $62.25 $60.25 | 10/4 ............-. 136.75 102.75 Tee. “eeste 
ae ee en %” ticap- "Gsied G20 | 32/4 cickcccwess cere beeg ed oe Seniecs 
2 ok ree y 3 + are 
oh eet ee 5 | Peek tonto 6/0... Riche ppsaircimemncn eile $24.75 
MOTB ocnasces een ren ascend 8.00 | Common Rough— No.1 No.2 No.3 
— . . J ET ESS errr eiewieae $52.75 $43.75 $31.75 
RED CYPRESS, OLD GRADES— GE Wie vb ne cies nee peealee 59.75 48.75 31.75 
Factory, Rough— No. 1 No. 1 No. 2 | Add $2 for specified lengths on common grades. 
FAS Selects shop com. com Finish, S1S or S2S— 
4/4 ....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 lear 
5/4 .... 105.00 95.00 70.00 50.00 40.00 Heart A B .- D 
6/4 .... 107.00 95.00 70.00 50.00 40.00 | 1x4—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
8/4 .... 110.00 100.00 80.00 50.00 Q000 | THIS” ccccvss 110.00 108.00 110.00 90.00 79.00 
10/4 .... 135.00 120.00 i ae eee RGR” ksienns 127.00 122.00 112.00 104.00 ..... 
1874 ewe = “4 eogeed pooped eecay wees i | ee 137.00 1382.00 122.00 115.00. ..... 
she 130. 100.00 oo ‘di 
pn ee Bungalow Bevel Siding— A B C&btr. 
Boards, Rough— No. 1 com. No. 2com. Peck mx 8” Pian nt areas $74.75 $65.75 $63.25 
1x4, 6, 8 & 10” .......... $53.50 $43.00  ..... SY a caoratevcdoaeneen 79.75 70.25 68.25 
x12” Seececeness --- 60.50 52.00 $3360 Bevel Siding— A B c D 
op ane wine i eines , YWx6” ........2+--- $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 Factory— No.1 No.1 No.2 
FAS Selects’ shop com. com FAS Select shop com. com. 
hae $ 85.00 $64.00 $43.00 $37.00 $32.00 Ee $ 75 $60 $38 $31 $26 
tae 95.00 71.00 = 00 39.00 33.00 |, eee 80 63 50 35 29 
a $5.00 73.00 5.00 40.00 33.00 i oe 80 65 52 35 29 
BPE oc caisi0 100.00 76.00 0. 00 43.00 34.00 ) 85 70 55 37 31 
Boards, Rough— No. 1 No. 2 BORD Aes eens 105 80 70 ue 
Selects com, com Peck Boards— No. 1 com. No. 2 com. ” vantom 
POO osesegeaee $74.00 $44.00 $37.00 LE ee ee are $42.50 ft 
i Gere 72.00 44.00 37.00 29.00 MM ecbaciodcas see 42.50 4.00  ecsees 
| 5 ae 77.00 44.00 38.00 29.00 MN ci ainvureieiccs'u ata. 9 43.50 S000 #8 seeee 
DUES ovtscewex 85.00 54.00 41.00 BUOO | MRIS” cvcstic cas soe 53.00 S600 8 3—§s-—_newins 
” CORGOM: ssiwkecws <sbeec. “sewers PEO | WC Fe cecscc sevice saber $23.00 
The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/-Inch, S1S1E 


-——Clear——_,.  -———‘‘*A’’—— \ a 
3’-7’ 8°-20’ 3’-7’ 8-20’ 3’-20’ 
‘” wercevesQa20.00 $35.25 $21.25 $31.25 $24.25 
Be cs ake 30.25 40.25 26.25 36.25 28.25 
OY Jicicumasicen BAe Based Bowe Beep 27,265 


Bungalow Siding, S1S1E, 4 to 20-Foot 


%x8 5x8 %xl10 %x8 %x10 %x12 

IBA: sess $41.25 $48. 25 $55.25 $68.00 $70.00 $79. 00 

TM &bowies 36.25 43.25 52.25 66.00 68.00 70.00 
Economy Drop Siding 

Clear heart ‘‘A’’ ao 

aCe ch sGuwaceaienne $50.50 $44.75 39.00 

D eee wiseito maa waeaiele 46.75 42.00 36. 00 


Prices of 7” based jon shipping 5 percent 4-7’ 


of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 
Random Shop, Rough or S2S, 8’ to 20’ 
: hag 1Y%x1lh” > pl 24” a” 4-6” 


5” to 12”. .$45.50 $59.5 
14” & up.. 55.50 


0 $55.50 
64.50 65.50 
$77.00 $75.00 $79.00 
Wide Clear Finish, “All ee ’’ Rough or S2S 
Random, 8-20 
E hip 14%4-1% ” td a d ” 5” 
14”...$109.50 $118.50 $117.50 $128.00 $133.00 $136.50 
16”... 112.50 121.50 120.50 133.00 138.00 141.50 


18”... 115.50 124.50 123.50 138.00 143.00 146.50 
20”... 118.50 127.50 126.50 143.00 148.00 151.50 
22”... 121.50 130.50 129.50 148.00 153.00 156.50 
24”... 124.50 133.50 132.50 153.00 158.00 161.50 
26”... 129.50 138.50 137.50 158.00 163.00 166.50 
28”... 134.50 143.50 142.50 163.00 168.00 171.50 
30”... 189.50 148.50 147.50 168.00 173.00 176.50 
14” & 

war. 114.50.123.50 122.50 183.00 138.00 141.50 


Add for S45, $2: add for specific lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 


Width— e 68” «(10 = 12” 6-12” 
Thickness— 


SS ares oiece Sava a be me uae $109 $109 $110 $111 $109 
ri Pe ns re jy 3 114 115 116 114 
Finish, Rough, S2S or S4S 
Clear, “All-Heart” ————“a’"- 


2. + M 5- a 8-20’ 3-414’ 5-7’ 8-20’ 


1-inch— 
\ ar. 50 $62.50 $74.50 $44.50 it 50 $64.50 
Rens wt 50 62.50 74.50 44.50 50 64.50 
Be ee ees 61.50 71.50 83.50 53.50 80:60 78.50 
Gr ree 54.50 64.50 74.50 46.50 53.50 64.50 
Pe bina Shp etate 71.50 76.50 79.50 61.50 66.50 69.50 
2 | ree 81.50 83.50 83.50 71.50 76.50 78.50 
12” ........ 83.50 85.50 85.50 73.50 78.50 80.50 
6 to 12” Nos Sec be SAW 4a. ens 74.50 
1% to 1%-inch 
OS aneueees $57.50 $67.50 $84.50 $49.50 $56.50 $74.50 
ee 57.50 67.50 84.50 49.50 60.50 74.50 
My sarelehenbiaiets 66.50 76.50 90.5 63.50 lig 85.50 
6” ........ 59.50 69.50 84.50 53.50 638.50 74.50 
So ean 80.50 83.50 89.50 75.50 78°50 84.50 
‘| le 92.50 95.50 98.50 87.50 90.50 93.50 
MOB aarocgi ete ace 94.50 97.50 100.50 89.50 92.50 95.50 
Sie i Gee. Genes BZ00 60.00% sane 86.00 
2-inch— 
SC. $56.50 $66.50 $82.50 $48.50 $55.50 $67.50 
- re. 56.50 66.50 82.50 48.50 55.50 67.50 
Be %c-sRsclccers 65.50 75.50 88.50 57.50 64.50 73.59 
SR 58.50 68.50 82.50 50.50 57.50 67.50 
Be whos, ose ate 75.50 80.50 87.50 71.50 74.50 74.59 
Ree 89.50 91.50 91.50 81.50 81.50 81.50 
jy Oe 91.50 93.50 98.50 83.50 83.50 83.50 
2 6 ie i ae er Se MOCO sicegic cea 80.59 
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SOFT TEXTURE” SOUTHERN HARDWOODS 
, are Cincinnati, Ohio, April 12.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 
-0.b 4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BrEcH— 
QuaRTERED WHITE OaK— s panes ve ama taal $ ——s 4 ag ee Cee $ 65@ 70 $ 70@ 75 $ 75@ 80 
NO. 1 COM... Hy 5 
BAS aoe ses0 $135@145 $145@155 $155@165 No. 2 com: 35 40 35 40 No2eom..:, 27 30 30 38 33 38 
Shop No. 1 com..... 130 MaPLe— 4/4 5/4&6 / 8/4 10&12/4 16/4 
i445 oo" y+ ‘ss oa es BAS ooo eeeseeeeeeeeeees sees: $ 83@ 88 s8@ 92 $ ead 97 $100@110 #115120 
59.25 Sound wormy.. 43 45 52 57 SS G0 No 2com... IIIT 20. 46 42 47 45 50 48 52 50 «55 
66.00 QUARTERED RED OAK— WHITE ASH— ; 
Yo. 2 | eer $110@115 } TS SO Perr Cee $ 95@100 $107@112 112@117 125@130 155 
42.25 Nas 2 COM....<. ao" 65 Oe 8 COD. SMG Gh kk. vcs Kccindawe coe 60 we 77 . 73° 82 +130 Oise ‘ see 
No. 2 com..... 40 45 5 rer ee re 32 35 35 40 40 45 45 50 50 55 
D PLAIN WHITE AND ReaD OaK— 
12-50 BAS wees eees $108@115 $118@125 $130@140 VALLEY HARDWOODS 
BIGCES: 605500 ; ; 
No. 1 con..... 63 68 72 be - b+ Cincinnati, April 12.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 42 45 47 50 48 §2 GumM— 4/4 5/4&6/4 8/4 
dths No. 3 com..... 22 24 23 25 24 £27 Qtrd. red— : —T ’ RAS, 0” & wars 30 58 Py eye ~s 
>. 2 Sound wormy.. 45 50 55 60 55 60 SO annniei $105@115 $110@120 $110@120 | on... .. thal aly pet 
4 Bass woop— No. 1 com.. No. 3 com..... 3 33 33035 
Qtrd. red, sap no defect 
30 Sagal aa enens $ re 2 $ 5@ a $ ie = _. ameaeea = 71 QuaRTERED WHITH Oak— 
om. No. 2com..... 28 31 33 38 38 43| pian red: ™ (te BAS no eeeeee $123@128 $128@133 $133@188 
00 CHESTNUT— BE: cicatkacss 100@110 110@115 110@115 mia lh en en ae ee 
FAS ooo eeess $105@110 $115@120 $125@130 cep No. 1 com 58 63 63 686873 No. 2 com..... 40 45 45°° 50 50 55 
No Seom:..:: 20 a1 ff 33 St a2 | | Babds. 1317" o5@ 70 Quanrsuse Rup Oox~- 
Sd. wormy and a WE Cntecdewes 105@110 
No 2 com... 38 40 40 42 42 44 & wider... 55@ 58 58@ 62 62@ 65 No. 1 com..... ’ thd ea: eat Skewes 
Sd. wormy and No.1 com... 40 42 42 45 42 45 No. 2 com..... 35 40 
No. 1 com, & No. 2 CORR. «- 24 25 26 28 28 30 aha ia ae 
30x better ...... 40 44 45 47 47 49 | Mapun— . PLAIN WHITE AND RED OakK— i 
2.75 Spot worms N. ee 88@ 93 $100@105 $11 
4.75 Sicu— D. log run..$ 42 $ 57 60 Selects ....... ° as 70 ’ 70° 45 $ 13° 18 
4.75 i) |. renee a tian $115@120 $120@125 Sorr ELmM— 4/4 5/4 6/4 8/4 No. 1 com..... 55 60 65 10 
3.50 No. 1 com | |. re $65 $67 $67 $70 No. 2 com..... 38 42 42 45 45 50 
eRe Cs re 65 70 8670 75 70 75 No. 1 com . 47 50 50 55 No. 3 com..... 20 22 22 25 25 80 
ee NO: 2 COMs-<5:05 31 33 33 38 38 40 No. 2 com.... 25 27 27 28 Sound wormy.. 35 38 40 45 45 50 
4.75 
a NORTHERN HARDWOODS HARDWOOD LOGS 
‘ae The following list represents values of hard woods, f.o.b. Lower Michigan mills: Memphis, Tenn., April 12.—Following are av- 
oy No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 erage quotations on logs in Memphis, and at 
FAS Selects com. com. com. FAS Selects com. com. com points in the Memphis territory, based on aver- 
Bass woop— Sort ELu— age dimensions, 14-inch and up in diameter, and 
D 4/4 $ a n $ ae a $ 540 50 $26@28 $22@24 12/4 105@110 95@100 85@ 90 50@55 12- to 16-foot in length: F 
00 5/4 50 53 30 32 23 25 | 1674 125 130 110 115 100 105 55 60 °..... Del pl ng 
; 6/4 is 80 66570) 88 «38 oe oe | 16/4 125 130 110 115 100 105 55 60 ...... elivered Memphis 
9.00 8/4 80 85 70 15 60 65 38 40 Harp MAPpLe— ——_ territory 
ve? 10/4 95 100 8 90 70 75 45 50 ...... 4/4. 80@ 8 65@ 70 55@ 60 33@35 16@18 Variety— rM Per M 
re ti. oo #& © . — 5/4 90 95 75 80 60 65 35 37 19 21 fe & white oak. .$30. a0 to og 00 $22.00 to $29.00 
tr. 5/8 No. 2common and better 30@22 12@14| $/4 100 los os 90 40 %% 40 a6 20 22 | Poplar -.....-..... | 39.00 to 83.00 28:00 to 26:00 
3.25 4/4 65@ 70 55@ 60 40@ 45 26 28 18 20 | 4974 115 120 100 105 85 90 45 50 23 25 | Elm .............. 22.00 to 24.00 14.00 to 16.00 
3.25 ve SO 8 SS 20 2 | 12/4 1% 190 110 115 9 100 4 Oe 96 38 Ash (12” ‘and up). 35.00 to 50.00 28.00 to 38.00 
D ji i a ae a ea ae ee eS ee Hickory (12” & up) 28.00 to 38.00 20.00 to 30.00 
3.00 Pl 5 5 65 40 42 20 22 | 1674 155 160 140 145 130 135 50 55 ...... Maple (16” & up).. 22.00to 27.00 14.00to 19.00 
408 = 5 Harb MAPLE FLOORING Sock, Reg GH— Logs are classified by buyers here roughly as 
5. 2 5/4 seas tad pe =e : =r al MiG Mdesacna  etadenns 48@ 51 28@31 20@23 No. 1 and 2, and the foregoing price range is 
ym. 6/4 110 115 90 95 60 65 37 40 20 22 B/E ccccccee secceces 50 53 30 33 22 25 | supposed to cover the average prices paid for 
bn BA i 1% 13 CC | a a | ie "ae Mesq 70 “. “os mea both. 
4 1 125 0 105 85 SC Se Gh cccests 5 (Q 55@ @ %& @ 8@z j 
29 12/4 125 130 105 110 90 95 60 55 ...... 5/4 75 80 65 70 50 55 33 35 20 22 a orem repens pe pceagy tage or “4 o 
2 2 ; og ++ ‘ 
31 16/4 140 145 120 125 110 115 ...... 0 cccce, 4 30 3 10 % SS 6 38 0 | USS Se oon he arene ot Gee Gee, Ge 
mae awe 5 15 6 65 4 299 22 | are hauled, and the weight of the timber. Oak, 
Sorr ELM— 8/4 85 90 75 = 80 60 > 40 45 ; 
om 4/4 65@ 70 50@ 55 40@ 45 26@28 20@22 | ENp Dried WHITE MAPLE— ash and hickory are drawn from wider dis- 
5/4 70 75 60 65 50 55 28 30 22 24 | 4/4 110@115 ........ ERR. cc ciw dances tances; while gum, poplar and elm can be profit- 
6/4 70 7 65 #70 55 60 30 32 22 24 Tt a ge > ae S| eee ably drawn into Memphis only from nearby 
8/4 80 85 75 80 65 40 40 @ ccsiees Gi& FA Fae esceceas Se NG “encase eahacs points. 
10/4 95 100 85 90 75 SO G0. GG. wescus SFE Fe FOR cvccswes TGG* SGN ckeaas wesees 
= Following are prices of Wisconsin hardwoods f.o.b. mill points: BLACK WALNUT 
No. 1 No. 2 No. 3 0.1 No. 2 No. 3 Cincinnati, Ohio, April 12.—The following are 
FAS Selects com. com. com, FAS __ Selects com com com today’s prices of American black walnut f.o.b. 
AsSH— Rock ELmM— Cincinnati: 
4/4 se ran $ ae. po. $ ge 65 $33@35 $19@21 Me ~TOGRAGS ccsacces 45@ 47 25@28 19@21 FAS, 4/4, $220; 5/4, $230; 6/4, $235; 8/4, $245. 
5/4 110 67 70 38 40 21 23 5/4 80 Se asecceds 50 53 30 32 20 22 Selects, yp $150; 5/4, $155; 6/4, $160; 8/4, $170. 
a 6/4 115 120 100 108 80 85 45 48 23 24 6/4 Se "GN <eecicas 55 «660 «32 «636 «6.20 ©=«(22 4/4, $95@100; o* $107. 50@110; 6/4, 
8/4 120 125 105 110 85 90 50 52 23 24 8/4 wa (OU catawnas 60 65 35 40 21 23 siz. bogs: 8/4, $125@13 
09 Basswoop— 2 Te Bete 70 75 45 6&0 ...... , 4/4, $45; 5/4, 6/4 _* 8/4, $50@52.50. 
1 4 5/4 — 4 “oe ° ge * see nee =. bo 105 eee eeeee 75 80 50 55 eeeeee 
30 3 ARD MAPLE— 
6/4 78 80 68 70 58 60 34 36 23 25 4/4 75@ 20 65@ 70 55@ 60 30@33 16@18 HARDWOOD DIMENSIONS 
7 8/4 83 85 73 #75 63 65 38 40 ...... 5/4 80 85 70 75 0 65 35 38 18 20 Chicago, April 14.—-Actual sales of clear short 
. Brece— oe 2 OR OR OR & 2 & &| ts cmmepesces ech weesateaah Gs 
50 4/4 e same price as oak, were made f.o.b. cago 
50 st OO ts FO te ee OE Cts | 19/4 105 110 96 100 99 $5 6S @ ...... this week at the following prices: 
50 6/4 116 1 96 100 60 65 40 45 20 22 12/4 115 120 105 110 90 Te Gi Ge ssadax Furniture stock— Plain oak Gum 
50 8/4 120 126 100 105 75 80 45 50 20 22 | SorrT MaPLe— ROEM ei iccaccacaecisedanvaeas $50.00 48.00 
ov) 10/4 125 1380 105 110 90 95 55 60 ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 PIMBORAS ccccvcccccsecccccsees 55.00 60.00 
a0 RUAe sahbastud. vdiesweas Se TGR scticucs xsucsus 5/4 715 80 5 70 0 55 32 35 21 23 as he ras dna dace aad 65.00 5.00 
+4 Sorr ELM— 6/4 80 85 70 75 55 60 35 40 21 23 WEI Soc cccwcscceccceqsces 75.00 70.00 
” 4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 | 8/4 85 90 75 80 60 65 40 45 21 23 | 3x3x30" 2.2.2... cece eee e eee eeees 80.00 75.00 
5/4 7 7 65 68 5650 55 30 35 23 25 OaK— Chair stock— 
<() 6/4 80 85 70 75 65 60 32 35 23 25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 5 ae Wee BS OIF ao ccciccduves 55.00 55.00 
=() 8/4 8 90 75 80 60 65 35 40 23 265 5/4 100 105 80 85 5 70 40 42 22 24 1%x4” and wider x 19”......... 60.00 60.00 
= 1 10/4 106 3 30 FW TW FB GS. ccave. 6/4 105 110 85 90 70 75 44 46 22 24 2x4” and wider = 19” ...s..cccccce 75.00 70.00 
1) 32/4 100 106 30 SS TT 8 SE GO csccae 8/4 110 115 90 95 75 80 47 50 23 25 BEIM ce cicectvccsscscoceseeses 70.00 0.00 
9 
0 
0 WISCONSIN HEMLOCK : 
0 The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK BOARDS, a HEMLOCK, No. 1, S1S1E— 
0 8’ 4’ 6’ 18-20’ 8-16’ 8’ 10-14’ 22-24’ 
0 1x 4” $27.00@28.00 $28. 0028. 50 $29. 50030. 00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $36.00@32.00 a dou 00 7 coos 00 soe ot) 
1) 1x 6” 29.50 30.00 29.50 81.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 1.00 35.00 36.00 
0) 1x 8” 31.50 32.00 32.50 338.00 34.00 34.50 87.00 37.50 33.00 33.50 2x §” 29.50 30.00 30.00 32.00 a 4 32. 00 tee 36,00 
0) 1x10” 32.60 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
() 1x12” 38.50 84.06 34.60 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.06 38.00 37.00 38.00 
V0) For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
i") For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., April 12.—The following is a summary of Chicago/Cleveland average hardwood 


prices obtained during the week ended April 6, as reported to 


the Hardwood Manufacturers’ 



































Institute: 
RED GUM BLACK GUM RED OAK-CONTD 4SH-CONTD BASS /OCD-CONTD 
Guartered Quer tered ain 
Figured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds Firsts & Seoonds Firsts & Seoonds No 2 Common No 1 Com & Sel3 
4-4 138.25 ... 4-4 53,00° .,, 5-8 ... 95,75 4-4 33,00 .., 4-4 .,.. 55,00 
6-4 143,00 °., 6-4 61,00 .., 4-4 88,00 113,25 |] No 3 Common 5-4 ... 62.25 
8-4 148,25 .., No 1 Com & Sels 5-4 116,00 131,75 4-4 22,50 No 2 Common 
Plain Figured «wai 4-4 S300 sco 6-4 115,50 125, 25 SOFT a “APLE nt 34,90 
Firsts & Seconis 6-4 41,00 eA, Nol Com" & Sels Firsts & Seoonts S ..5 32,50 
4-4 119,75 ..,. TUPELO 1-2 39,50 ,., = ee 6,00 |] No 3 Jommon 
No 1 Com & Sels 13-17" Box Boards 4-4 63,50 71,50 No 1 Com & seks 4- 26,50 
4-4 77,75 ... 4-4 68,00 ,.. 5-4 74,25 70,75 4-4 ... 56,00 SYSAORE 
Quartered Firsts & Seconds a: oo 6-4 ... 80,25 Firsts & veesnas 
Firsts & Seconis 5-8 00,00 i. 8-4 61,00 .,,, 8-4 ... 85,25 5-8 47,50 rae. 
4-4 107,00 ,,., S-4 @2.00 ... No 2 Common No 2 Common No 1 Som z Sels 
5-4 109,50 °.. 4-4 42,75 ... 4-4 46,00 ,,, 4-4 .,, 45,25 5-8 37,50 ,,. 
6-4 110,75 ... 6-4 48.50 ... 8-4 45,75 HARD MAPLE wILLOW 
68-4 103,25 ,.., No 1 Com & Sels Sound dormy Firsts & ee Firsts & secous 
Wo 1 Com & Sels 4-4 34,25 0 6-4 63,25 .., 4-4 95,00 4-4 67,75 ,, 
4-4 68,50 73,50 5-4 38,50 ... POPLAR No 1 Com & Sels’ 6-4 92.75... 
5-4 69,00 .., 6-4 40,75 ... Quertered 6-4 ... 66,75 || 0 1 Som & Sels 
6-4 69,00 ,,, No 2 Comnon Firsts & Seconds 8-4 .., 71,75 4-4 48,75 .., 
6-4 74,00 ,, 4-4 26.75 .. 4-4 .,, 136,00 HICKORY No 3 Jomnon 
Plain 5-4 28,00 ..,. No 1 Com & Sels Firsts & seconds 4=4 19,550... 
Firsts & Seconds WHITE OAK 4-4 ne 66,25 8-4 139,75 ... MAGNOLT ! 
3-8 ste <4 uar tere No 1 Common 12-4 159,75 ... Firsts & seconds 
3-4 108, Firsts & Seconds 4-4 61,00 .,, WALNUT 4-4 75,25 .,, 
4-4 103, 25 115; 00 -2 86, es Plain No 1 Com & sels 5-4 92°09 a 
5-4 114,25 .., 5-8 100,25 ... 13-17" Box Boards 4-4 .., 104,25 6-4 82,00... 
6-6 225.00 ... 3-4 109,25 ,., 4-4 94,00 .,, SOFT ELM 8-4 €6,25 .., 
6-4 110,00 ,., 4-4 133,25 155,00) Firsts & Seconds Firets & Seconds No 1 Com 2 Sels 
No 1 Som & Sels 5-4 150,75 166.75] 5-8 78,25 99,00 ]] 12-4 78,25 .., 4-4 50,50... 
4-4 63,50 .., 6-4 155,25 .., 4-4 97,25 114,00 || No 1 Con & Sels 5-4 57,75... 
5-4 70,00 ... 8-4 wee 181, 50]] 5-4 103,75 121,50 6-4 51,25 .., 6-4 64,75 ,, 
6-4 TEEO secs No 1 Com & Sels 6-4 103,00 117,25 12-4 63,25 .,, No 2 Sommon 
6-4 78,50 .., 5-8 62,90 .., 8-4 106,50 123,75 || No 2 Common 3-8 20,00... 
No 2 Common 3-4 E500 sex 1294 ose 132,25 Sek 27,75: ice 4-4 55,25... 
4-4 39,00 ,,, 4-4 85,00 ... 16-4 .., 142,75 8-4 30,25 ... No 3 Zo:non 
6-4 42,75 .., 5-4 87,50 ,.., Saps 10-4 26,75 ... 4-4 21.75... 
SAP GUM No 2 Common 4-4 .., 87,00 No 3 Common 5-4 21,75 ee 
Quartered 4-4 54,25 .., 6-4 76,00 97,75 4-4 21,75 ... BIRCH 
Firsts & Seconds Sound f#orny 8-4 76,00 97,75 6-4 20,50 ..,. Firsts & Seconds 
3-4 53,00 ... 4-4 eae 58,75]) 10-4 .., 105,75 S-@ £3,00 ... 4- rn 125,00 
4-4 65,2 eve Plain Selects COTTONWOOD CYPRESS 
6-4 69,50 ,.,, Firsts & Seconds 4-4 .., 79,00 |] 13-17" s. Boards a 
8-4 71,25 ... 1-2 62,25 ... 5-4 ... 85,25 4-4 61,0 a 4-4 nies 
10-4 83,25 ... 3-4 «81,25 .. 12-4 100,50 ,,, 2-12" ag Boards 5-4 ig 00 ris 
No 1 Com & Sels 4-4 94.00 116,25]] No 1 Com & Seis 4-4 68,75 ... 6nrh. 165,25 .. 
5-8 5,0 ete 5-4 ove 124° 50 5-8 38,25 54,75 Firsts & Seconds 8-4 95.50 Sea 
4-4 52,25 ... 6-4 eae 126.00 4-4 53,00 64,00 3-8 31,25 icc 10-4 ,,, 12,06 
5-4 52,50 5... 8-4 coe «42105,75] St ... 9,25 4-4 56.25 ... 12-4 121,75 ,.. 
6-4 57,50 ... 12-4 see 169,50] 8-4 70.75 || No 1 Com & Seis 16-4 133,25 <:: 
6-4 61.75 ... 16-4 179,00}} No 1 Common S=8 22525 .co selects 
Plain Nol Com" & Sels 5-8 39,00 .,, 4-4 40.00 40,00 4-4 66,75 84,50 
13-17" Box Boards 1-2 42.75 .., 4-4 52.75 °° 5-4 41.25 .., 5-4 74.75 ... 
4-4 70,25 ... 5-8 49.25 55,25]| No 2A Co:mon No 2 Common on8. 77.78 occ 
9-12" Box Boards 3-4 62,00 ,,, 5-8 .,, 27,75 4-4 34,25 34,75 8-4 82,00 .., 
4-4 65,00 .., 4-4 67,25 80,50]] 4-4 36,50 48,00 5-4 31,75 ... 10-4 97.75 ... 
13" & War FAS 5-4 75,25 72,25| 5-4 38,25 .., CHESTNUT 12-4 93,75 ... 
5-8 50.00 .<s 6-4 FO.25 css No 2 Common wuartered 16-4 118,75 ... 
4-4 69,25 .., 8-4 86,50 87,50] 4-4 40,50 46,75 || Souna “ormy ho 1 Shop 
6-4 71.25 ... No 2 Common 8-4 44,75 4-4 .., 45,75 4-4 41,75 54,00 
Firsts & Seconds 5-8 nae 35,2 No 2B Common . : Plain 5-4 53,50 .,. 
5-8 S079 sce 4-4 47,00 51,50) 4-4 27,00 31,00 Firsts & Seconds 6-4 59,00 ... 
4-4 60. 50 Ke No 3 Com Flg Grade 6-4 31,25 ... 4-4 ... 107,75 8-4 65,50 ... 
5-4 62,7 5-8 see ©6028, 25]] 84 a, 400 wee 5-4 (2, 126,75 || 12-4 73,75 °:. 
6-4 64,75 63. 00 4-4 33,25 33,50 O-6@ ... 127,00 || No 1 Comnon 
8-4 70, BO sss No 3 Common Firsts = Seconds gp eee 132,00 4=-6 41,50 ... 
No 1 Com & Sels 4-4 24,50 .,, 4-4 96,75 104,00 |} No 1 Com & sels 5-4 45,75 ... 
5-8 30,00 ... Sound Wormy 5-4 95,50 111, 00 4-4 2. 63, 52. 6-4 44,50 ... 
4-4 42,50 .., ere 58,00]] 6-4 120, 5-4 ... 64,00 8-4 46,00 .., 
5-4 46,50 .,. RED OAK 8-4 122.25 131. 25 6-4 4... 65,50 || 12-4 62,25 ... 
6-4 45.25 48,00 Guar tered ee eee 137.25 _, 65,50 No 2 Common 
8-4 59,50 ,.., Firsts & Seconds No 1 Com & Sels Sound sormy 4-4 31,00 .., 
No 2 Common 4-4 101,50 .., 5-8 46,00 ,.., a 44,00 5-4 32,00 ,,, 
5-8 17,00 .., 5-4 102,75 ... 4-4 60,00 ,., 6-4 ... 46,75 6-4 40,75 .., 
4-4 26,25 .., No 1 Com & Sels 5-4 58,25 .., 8-4 45,75 No 3 Common 
5-4 26.25 ... 4-4 70,50 ... 6-4 71,50 .., BASSWOOD 4-4 235,75 ... 
6-4 29,25 .,. No 2 Common 8-4 n: | Firsts & seconds Pecky 
8-4 28,50 .., 4-4 52,50 ,., 20-8. . 0. 98,25 4-4 .., 80,25 4-4 27.75 ... 
22-4 96,525 16 5-4 86. 00 
St. Louis, Mo., April 12.—Current quotations on southern hardwoods, f.o.b. St. Louis: 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red: QUARTERED RED OAK— 
Re on ea eer a * i > es $105@110 $120@125 $130@135 
No. 1 com. -. 60 67 70 moO. 1.-C0M..... 65 68 70 72 se 17 
No. 2 com. 35 38 $3 40 42 44 NO; 2 COM... 44 46 50 53 57 60 
a S.N.D. . 59 60 63 65 68 70 PLAIN WHITE OAK— 
No. 1 cem. & FAS NOE Re 838@ 85 108@110 115@118 
igen 45 46 48 50 58 60 EO: Oe on a * 
No. 2 com... 25 27 28 9 3 5 Sel. ww. sees 0 72 
- = = tt. ten... 40 42 43 45 45 48 
Plain red: No. 3 com..... ee 24 26 24 26 
FAS ..... .. 100 103 105 108 110 112 Sound wormy.. 36 38 48 49 55 57 
Oo 1com... 55 56 61 63 68 70 > 
No.2 com... 34 35 38 40 42 44 PLAIN Rep OaK— 
Plain sap: FAS ececveccee sv0@ 82 98@100 108@110 
No. 1 com. and 
URES: Go ainGeis's 53 54 57 58 68 3 eee 58 60 65 67 6 
No. 1 com 37 39 42 43 56 NO. 2 COM... ss 38 40 42 43 43 3 
No.2com... ... 22 :., 25 26 “ 
Corronwoop— POPLAR— 
Be cs xi a 54@ 56 56 FAS ......... 88@ 90 100@105 105@110 
No. 1 com..... + 38 > a Saps and sel.. 65 68 72 7 78 80 
No. 2 com..... 34 35 36 37 a he Ee a a 4 
0. com. ee 
— Waits — No. 2 com. B.. 27 28 30 81 31 32 
No. 1 com. and e 182@185 145@150 = sopr Marre— 
__, SRNR. 75 78 80 85 88 POS TER S655 40@.. 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 


ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring jnil] 
basis during the week ended April 10: 
MAPLE— Clear No. 1 Factory 
eee as ety ee wae $80.00 $57.97 ree 
MOMMA ils aceasta einer ats 88.85 69.25 $38.98 
MO spi ceceo: ral oie aon CO8e g25%5 “eves 
BircH— 
Dee. aeiceresaws 78.77 i oe 
Be eas astra terivele O. COOT ~ cvess 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


April 3, as reported by the Oak Flooring Manufac- 
turers’ Association : 

XL "3 4 Bx1ihy” ee x2" 
CGA WHE oie seeks $148.16 $97.00 $160 65 
ART A: "107. ae ee 
eG | TOS Ree 86 lpr 
Clr. pln. wht. $77.56 90.63 61.85 66.75 
Cle. PM. TEA. «2.0% 3.43 $2.90 57.12 61.97 
Sel. pln. wht 61.19 75.29 50.68 0.00 
Sel. pin. red..... 60.01 72.48 51.44 50.55 
No. 1 common... 48.21 59.88 26.64 26.38 
No. 2 common... 16.56 TORE sswae. weens 

Wyx1Wy” Yx2” $ex1%” x2” 
SAD. COW eices sce eit cence $0079 
CIP OIA. WH. os osees Ce ila 93.20 
Ci: PM. FOG. 625s os es Cc. Ser 80.00 
Sel. pIn. wht $71.50 WOO2 cece 67.40 
eC ER Eres <sscten ete We dene 62.27 
No. 1 common... 38.50 i rene 39.10 
NO. 2*CQMMOR... scree TOO, aceins “s0wrs 





OAK FLOORING STRIPS 


Chicago, April 14.—The following are carload 
prices, f.o.b. Chicago, on ;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





——White Red 
Qtrd. Plain Qtrd. Plain 
Clear ...........$134.00 $88.00 $124.00 $82.00 
Sap clear ..ccss TIUCUG = _taste  Gaeee seems 
Ie 5 eeenwsis 73.00 71.00 71.00 71.00 
White Red 
POOMINOR INO Tio ko eG ns cas aeaweee $46.00 $44.00 





CROSS TIES 


St. Louis, Mo., April 12.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oa Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face...... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face...... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face...... 1.20 1.00 
0. 2, Cx7”, &", (-iNen face. ...00% 1.10 85 
No. 1, 6x6”, 8’, 6-inch face...... 1.00 -75 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
MO KOGK  osdeascenenesnewensaee $43.00 $42.00 
ONCOL a oo 5i5 os did Dele wees 40.00 38.00 





POPLAR 


Cincinnati, Ohio, April 12.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture’’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and on 
Mississippi Valley poplar: 


4/4 5/4&6/4 8/4 
Sort TexTuRE— 
| SRR om $105@112 $105@112 
Saps & select... 72 177 82 88 82 88 


No. 1 com....... 50 55 65 70 70 75 
No. 2com. A.... 36 38 42 465 45 48 


No. 2 com. B.... 25 27 27 «829 28 8630 
VALLEY— 
Pe. oésaavess 87@ 92 $ 92@ 


$ 98 $ 98@103 

Saps & selects.. 60 65 70 875 75 68 
No. 1 com....... 45 48 52 = «BS 55 6b 
No. 2com. A.... 33 35 37 40 40 42 
o.2com. B.... 25 27 26 8628 27 = 30 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, April 12.—The following are 





average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 
No. 1 No. 2 
Clear Select com. com. 
rere $55.00 $45.00 $32.00 $22.00 
o Te. 40.00 28.00 19.00 
mains Tee 37.00 21.00 17.00 
Louisville, Ky., April 12.—Better weather is 


needed to start small building, and force a de- 


mand for poplar siding. Retailers have some 
stock in hand, and are not buying. Quotations 
at Louisville: 
No. 2 
Clear Select No. 1com. com. 
4s1nen s..26 $55@56 " : $30 eo Be os 
SINGH noses 55 56 28@30 20@22 
6-29CR  o4 6. 48 50 38@40 22 24 18 
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CALIFORNIA PINES 


San Francisco, Calif., April 10.—The following 
are prices on California pines, f.o.b. mills, dur- 
jng the period April 7 to 9, as reported by the 
California White & Sugar Pine Manufacturers’ 


Association: 


California White Pine Mixed Pines 


Nos. 1 & 2 clr.— No. 1 common— 
AERO: 2206: _ 77.19 p>). genre 42.42 
4/4x4 to 10... 77.75 1x13 & wdr... 51.25 
4/4x12 Rae mnee 94.56 No. 2 common— 
4/4x13 & war. = 00 1? a ee 32.75 
5/4xa.w. ..... 9.26 fae @ 10.2... 29.77 
6/4xa.W.e ..... 18. 10 ERE ccccaceess 29.34 
5/4 & 6/4x12.. 94.00 1x13 & wdr... 34.50 
5/&6/4 & 18 & lxa.w. count.. 30.58 

WIGG? .ccces 139.74 No. 3 common— 
S/ATAW sc 00s 85.60 1x4 & 6”...... 21.25 
SFEEES vei nie nae's 105.25 ‘<a ee 23.80 
8/4x13 & wdr. 132.25 4x4 & 6...... 19.00 
Other widths. 85.00 {4x8 & 10..... 19.30 

C select— No. 4 common— 
Ti: i ae 67.12 4/4X8.W. ..... 17.82 
4/4x12 ........ 89.50 1S 14.50 
GEES. viwscee 85.50 }ixa.w. ...... 16.50 
5/4xa.w. eecce 70.42 No. 5 common.. 10.00 
C/ENOW ccc 67.78 No. 1 dimen., 2x 
i> ee 79.64 SS Nae 28.18 
10/&12/4xa.w. 105.83 No. 2 dimen., 2x 

D select— ee 20.67 
4/4xa.W. ..... 63.24 Miscellaneous ... 16.25 
MASS cctwces 74.00 No. 3 dimen.... 12.66 
4/4x13 & wdr. 78.00 Siding B&btr., 

B/SEGLW.  cecics 63.65 WOME co hacnc's wus 31.75 
CSERALW 6600: 55.31 Bevel siding C 
S/SEAW. nce 64.52 LS ee 36.25 
LC irre 72.00 Bevel siding D, 

No. 3 clear— TONG icesieeus 27.25 
B/SIGLW. sc ccae 66.08 Short, C&btr. 
GSERB.W. acess 62.75 rg" oat 4x4, 6 
Ti a are 78.00 NOES icteceeces 23.00 
10/&12/4xa.w. 104.25 01) <a ra 26.32 

SS a rere 34.14 White Fir 

a. se a ee $ 49.39 
4/4xa.w. ..... 40.75 No. 8abér. com. 
B/EEALW. cw ecce 52.46 1x4 & 6 "49.95 
TLS See 49.75 No. $4b¢r. com.. sii 
vs aaa a i % ee 

No. 2 shop— No. 4 com., all 
0/4Xa.W. «2. 32.40 ROS ecient ens 15.00 
hot eee 32.94 No. 1 dimen., 2x 
eo Sar 40.75 Sc? ile leas a 28 66 
10/&12/4xa.w. 62.25 No. 2 & btr.. : 

No. 3 shop, nes GHNCN. cscs 20.50 
6/4 aw. .. 23.80 No. 3 dime 17.60 
i ar 28.25 Common ....... 25.80 

Short D&btr., f 
WEAW.. Scsicccs 42.50 Douglas Fir 

Panel, %xa.w.. 73.92 C&btr. .......0. $ 46.20 

Com., 4/4xa.w.. 23.60 
Lath Ties & timbers. 23.96 

Mixed pine— Dimension ..... 25.58 
(i eae $29.00 
a epee 5.25 Cedar 
Pe SS Gatawans 3.85 Miscellaneous ..$ 22.44 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., April 13.—Present log quota- 
tions are: 

Cedar: $17, $15. 

Yellow fir: $22, $17 and $12. 

Red fir: $16, $15.50, $15. 

Spruce: $24, $18 and $12. 

Hemlock: $13, $12 and $11. 


Everett, Wash., April 10.—Log market quota- 
tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., April 13.—Retailers 
and industrial users are taking larger supplies 
of northern pine, although most buying is for 
immediate needs. Improvement in roads in rural 
districts is reflected in enlarged movement from 
retail yards. Railroads and crate manufacturers 
continue consistent customers. Prices have un- 
dergone no changes. 


BUFFALO, N. Y., April 12.—The northern pine 
demand has not picked up appreciably, although 
some increase in trade has lately materialized. 


Retailers are carrying a fair stock and buying 
only in a small way. 


BOSTON, MASS., April 12.—Northern pine 
sellers say that orders are more easily secured, 
but business is still confined largely to small or- 
ders for prompt shipment. Retailers’ stocks are 
generally low but they are not yet replenishing 
on a substantial scale. Prices are steady in the 
face of strong competition ane western woods. 


NEW YORK. April 13.—Northern pine trade is 
limited, but prices are very firm. Shipments are 
sufficient to meet all requirements at the prices 
asked. 

NORTH TONAWANDA, N. Y., April 13.—In- 
creased sales for the last week are reported. Re- 
tailers, contractors and industrials show a dis- 
position to order northern pine more freely. 
Prices hold firm. 


EASTERN SPRUCE 


BOSTON, MASS., April 12.—Although the lo- 
cal market for spruce frames is not yet active 
prices are firmer. Producers are confident that 
a substantial increase in orders is near and re- 
fuse to concede from $41 base for dimension. 
The weather has held back demand for random 
but prices are steady. Offerings of dry spruce 
boards are light and prices are strengthening. 


Quotations: Dimension, rail shipments, 8- to 
20-foot, 8-inch and under, $41@42; 9-inch, $42 


@43; 10-inch, $483@44; 12-inch, $45@46. 
cial random, 2x3 to 2x7, $33@34; 2x8, $36@38; 
2x10, $38@39. Covering boards, 5-inch and up, 
8-foot and up, DIS, $34; matched, clipped, 8- to 
16-foot, $37@38; spruce roofers, 1x6 and 1x7, 
scant, plain matched or beaded, clipped 8- to 
16-foot, $35. Furring, 1x2, $33@34; 1x3, $32@33. 


WHITE CEDAR 


MINNEAPOLIS, MINN., April 13.—Weather 
and road conditions better suited to outdoor 
work in rural districts have resulted in improve- 
ment of the consumption of northern white cedar 
posts. In the last few days there has been 
fairly heavy movement. The pole market also 
shows improvement. Post prices are firmer. 


HARDWOODS 


CHICAGO, April 14.—Both northern and south- 
ern hardwoods are moving in light volume on 
account of the bad weather which has caused 
consuming groups to regard the future with un- 
certainty and delay purchases. Low stocks are 
holding the prices of northern woods firm. South- 
ern hardwoods have shown strengthening tend- 
encies as rains interfere with logging, but most 
items are still weak. 


Provin- 


NEW ORLEANS, LA., April 12.—Hardwood 
demand is moderate and rather ‘‘spotty,’’ with 
prices still unsettled and a considerable spread 
on some items. In this territory continued rains 
have kept the water high in the hardwood 
swamps, with corresponding restriction of pro- 
duction. 


INDIANAPOLIS, IND., April 13.—A _ rather 
sharp decline in demand for hardwoods occurred 
last week, due to weather conditions. The furni- 
ture factory demand is quiet. While farm imple- 
ment concerns continue to take fair quantities, 
there is a tendency to buy more cautiously. 
Hickory, oak and walnut, with some ash, are 
the most popular woods with these factories. 
Weather has halted production of the hardwood 
flooring factories, which have considerable 
amount of finished stock on hand. Some in- 
quiries are being received from utilities, particu- 
larly from railroads. 


KANSAS CITY, MO., April 13.—Demand for 
hardwoods has not recovered its former volume. 
There are a lot of inquirers in the market, but 
most of them do not appear willing to pay the 
prices asked by mills. Furniture factory. de- 
mand has fallen off, but the motor trade is a 
good buyer. Retail demand is slow, most orders 
being for immediate needs. There has been 
some inquiry from Canada for piling and rough 
stock, and the Government is expected to be in 
the market soon for a considerable quantity of 
piling and dimension for Missouri River work. 


ST. LOUIS, MO., April 12.—Southern hardwood 
consumers still delay buying in expectation of 
lower prices. Oak and red gum are in demand. 
While automobile body concerns are not buying 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’ Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, . - » 





Minn. 














to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(Idaho White Pine 
Delivered Pondosa Pine 

Prices «Engelmann Spruce 
Mountain Red Cedar 
| Mountain Hemlock 


Sullivan Creek Lumber Co., Lto. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 


[’ YOU use BOX SHOOKS or cut 


Anywhere. 





























| Hin Gilling Specialists | 


%" and 4" CEILING. 
¥%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 
Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 
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WILLAMETTE 


GEARED 
LOCOMOTIVES 


Introduced two years ago, Wil- 
lamette Geared Locomotives have 
already won an enviable reputa- 
tion for pulling power, and ability 
to stand up under the constantly 
varying conditions of heavy log- 
ging operations. 

Adaptable to many other tim- 
bered areas, orders are now being 
accepted for shipment to any 
part of the world. 


Send for full particulars 
and specifications to Willamette 
Iron & Steel Works, 
Portland, Oregon 























Dependable Wire 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 











Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 


Denver 





No. 2 





as much as a short time ago, a little more activ- 
ity is shown by planing mills. The furniture 
trade is buying for fill-in requirements only. 
The market remains firm. 


CINCINNATI, OHIO, April 12.—The hardwood 
market has felt the effects of adverse weather. 


There is every indication of a large potential 
demand. 

COLUMBUS, OHIO, April 12.—With better 
weather, demand from retailers is increasing. 


Building is now under way and dealers are buy- 
ing to replenish broken stocks. Industrial con- 
cerns are buying for current needs. Dry stocks 
are no larger, as inclement weather has held up 
production. Shipments are coming in promptly. 
Flooring is strong. Prices of oak at Ohio River: 


FAS No. 1 No. 2 No. 3 

Quartered ......<. $150 $90 $50 ae 
EBA nasiceniees «ten 107 2 45 $20 
HOUSTON, TieX., April 13.—Houston hard- 


wood lumbermen see in the inquiries of the last 
day or two a prospect for the renewal of good 
business. Several substantial orders for the 
common grades of sap gum were placed and in- 
guiries took a sudden spurt. There have been 
pretty fair foreign shipments of gum, oak, mag- 
nolia and hickory. 


BALTIMORE, MD., April 12.—It seems to be 
generally conceded that determined effort is re- 
quired to land orders, even though prices ob- 
tained are on the whole quite good, and that a 
touch of backwardness prevails in the trade. 
The situation with regard to gum is easier, to 
the advantage of other woods, and good dry 
stocks are not plentiful. 


MINNEAPOLIS, MINN., April 13.—This week 
has been marked by a slightly larger movement 
of northern hardwoods to factory users. Com- 
petition has been keen up to now for the avail- 
able business, which has been fair in the aggre- 
gate. The fact that dry mill stock is limited has 
kept prices rigid. 


BUFFALO, N. Y., April 12.—The hardwood de- 
mand is not active. Dealers find that a good 
deal of competition prevails. The reports of 
severe rainstorms in the South are not causing 
much stimulus to the market, and buyers are 
taking stock only as needed. Ash shows as much 
movement and strength as any other wood, 

NEW YORK, April 13.—Hardwood prices hold 
firm and demand, especialy for maple and oak 
flooring, is good. Inquiries for the first two days 
of this week were considerably more numerous 
than a week ago. Some items in oak lumber are 
rather scarce. Wormy chestnut is not plentiful 
and gum supplies are about adequate. Industrial 
demand has been good for the first two weeks of 
April. 


BOSTON, MASS., April 12.—Hardwood buyers 
are taking small quantities and insisting on 
quick delivery. The stronger and more promi- 
nent factors on the selling end maintain prices, 
but concessions are given in other quarters, 
especially on southern hardwods. Flooring, 
3%x24%-ineh clear: Birch, $83.50@88; maple, 
$96.50@98.50; ocak, white, plain, $98@104.50; se- 
lects, $82.50@86.50. Quotations, inch: 


FAS No. 1 com, 

PR. aes esis we re RR OE $110@120 $8085 
ROBBWOOE. .o00ca cesses 838@ 90 63@68 
PEND ia ac ntctg cations hoo aeaiate 75@ 80 45@50 
SITCR, Te 2. occ caus oy 130@140 75@85 
PRON OBR wo 5 Sana woe se cdeer 110@120 62@70 
RONNIE © bck 620. w es eeaaersis 115@120 80@85 
INU iy Ay oco vce eiaserale ee WROD 100@110 60@65 
Oak, white, plain.........:. 110@120 i ae 
Oak, white, quartered...... 155@165 a ee 
PAPEMR 5 bs Kcascti cats ol wre eceeee ae tra 110@120 alas 
NORTH TONAWANDA, N. Y., April 13.— 


Dealers report hardwood sales more active than 
at any time this year. They have found that 
retail yards are coming into the market more 
freely for supplies, while industries have not 
shown any laxity. Prices are unchanged. 


LOS ANGELES, CALIF., April 10.—There has 
been a considerable increase in inquiries and 
orders during the week. Prices are strong with 
mill stocks broken and low grades especially in 


demand. 
FIR, SPRUCE, CEDAR 


CHICAGO, April 14.—With the exception of 
some weak spots in uppers, the Douglas fir 
market is holding firm. Yard business is light 
on account of the long stretch of bad weather 


but has shown improvement in the last week. 
Another week of sunshine, distributers believe 
will give new life to the market. 


NEW YORK, April 13.—Large supplies of un- 
sold fir lumber continue to hamper distribution. 
Prices are quoted atelevels that existed a month 
ago, but concessions are easy to obtain. 


BOSTON, MASS., April 12.—Transit lots of 
Douglas fir are moving better and fetching in 
some instances better prices than quoted for 
direct mill shipments. The volume of business 
during the last week has been rather light, but 
dealers show more interest. While $31, ship’s 
tackle, Boston, is quoted for direct mill ship- 
ment of ordinary schedules of dressed fir, transit 
lots sell at $81@34. No. 1 common boards are 
$29@30, and No. 2 common, $26@27. 


KANSAS CITY, MO., April 13.—The scarcity 
of common grades of fir has caused some in- 
crease in strength in boards and small dimen- 
sion. Some buyers have been taking white fir 
dimension in place of the regular stock. Most 
of last week’s orders came from city yards, but 
there was a better inquiry from country yards, 
bad roads limiting demand from the latter. 


LOS ANGELES, CALIF., April 10.—Although 
there was a tendency toward the speeding up of 
buying in the fir market, the excessive rains 
have curtailed yard demand. Deliveries are 
more prompt than usual. Prices are strong. 


CYPRESS 


NEW ORLEANS, April 12.—The mill group 
report indicates a decline of bookings as com- 
pared with shipments and cut. Shipments led 
for the week, ranging above the line of normal 
production; production stood second, ranging 
about 5 percent under normal; with orders third. 
Local reports indicate, however, that the sales 
condition reflected is chargeable mainly to the 
Florida situation. tepresentatives of Louisiana 
mills report current business well maintained, the 
bulk of the orders being mixed cars for the mid- 
dle West. Prices stand unchanged and firm, mill 
stocks well assorted and shipments prompt. 

CHICAGO, April 14.—Industrial business in red 
cypress has fallen off slightly the last week but 
continues to run better than the yard business 
which has been held up by the late spring. 
Prices are steady. 


KANSAS CITY, MO., April 13.—-The cypress 
market made some recovery last week from the 
dullness of the previous week, with some orders 
placed by city yards and more demand from 
country retailers. 


NEW YORK, April 13.—Prices are not so firm 
as last. week and there is a tendency to further 
softening. Supplies by rail and cargo have been 
seasonable. Some good orders were placed the 
first two days of the week and inquiries show 
retailers are interested. 


BOSTON, MASS., April .12.—The industrial 
demand for cypress continues to run better than 
the request for yard items. Red cypress is 


steady. Yellow cypress is offered at the follow- 
ing range: 

FAS Selects Shop 
LL. ee ee eae $ 85@ 98 $70@ 83 $53 @58 
Ole Me -O/4 eco ats 90@108 80@ 93 63@68 
Ee TR ee eae Ree ee 105@115 88@105 73@83 
|. Se a ee Yer 125@135 Pr Pee cas 


BALTIMORE, MD., April 12.—Quiet continues 
to prevail in cypress. Mills hold firm to prices, 
as there are no great accumulations of stock. 
Producers are running practically full time. 


INDIANAPOLIS, IND., April 13.—Little change 
was seen last week in cypress demand, largely 
due to fairly large stocks in the various yards. 
Wet weather and flood conditions in many rural 
sections hampered business and spring construc- 
tion has not started. Industrial demand is slow, 
though some improvement was noticed last week. 
Such orders as are being received call for badly 
mixed cars. Prices are firm. 


HEMLOCK 


NEW YORK, April 13.—There are large sup- 
plies of hemlock on hand and concessions are 
made to move stock. 


CHICAGO, April 14.—Northern hemlock is 
moving in increased volume as weather condi- 
tions improve. Country yards in Wisconsin are 
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the heaviest buyers. The mills are not inclined 
to offer as large concessions as a few weeks ago 
and sales are being made at $4.50 to $5.50 off 
list. 

BOSTON. MASS., April 12.—Wholesalers re- 
port a little improvement in hemlock demand. 
Business is not yet very active, but more lumber 
is now moving out of the dealers’ yards and 
they are more easily interested. Some desirable 
transit lots of western hemlock bring rather 
petter prices than quoted for direct mill ship- 
ment on new contracts. Eastern boards, clipped 
10- to 16-foot, are $32; northern, clipped 12-foot, 
are $31, and random boards, $29@30. 


NORTH TONAWANDA, N. Y., April 13.—Fair 
weather for nearly a week has been followed by 
increased hemlock orders. Dealers report a gen- 
eral revival of buying in the territory supplied 
from the local market. 


WESTERN PINES 


CHICAGO, April 14.—Western pines continue 
to move in light volume in this market. Al- 
though weather conditions have been ideal the 
last week, the yard trade has not yet entered the 
market extensively and trading with industrial 
concerns is light. However, inquiries are being 
received from the sash and door trade, which 
would indicate an increased volume of business. 


NEW YORK, April 13.—The upper grades of 
Idaho pine are firm in price and sell fairly well. 
Lower grades are but little less firm and the 
movement is better than in uppers. 


KANSAS CITY, MO., April 13.—There has 
been a small increase in demand for shop grades 
of western pines, the bulk of the orders going 
to California mills. Some Arizona stock also is 
coming into this territory. Yard demand has 
not been quite so good. Orders from retailers 
are mostly for finish and lath or siding. 


BOSTON, MASS., April 12.—While some dis- 
tributers say that the demand for western pines 
has been dragging the last week, other sellers 
report they have booked a very satisfactory vol- 
ume of orders as compared with current busi- 
ness in other lumber lines. Industrial users are 
buying Idaho white pine in fair volume. No. 3 
common is firmer. Sales of No. 2 and No. 3 
common Pondosa pine are reported at the follow- 
ing range: 


No. 2 com, No. 3 com. 
BRI Pia eae ROA ened aarnen OR $37.75 @38.75 
ON ey eee $48.75 @50.25 39.75 @40.75 
BE Sislcncwavaseonuen 45.75 @47.25 39.75@40.75 
MEE xeck Weenie mackie 45.75@ 47.25 39.75 @40.75 


2) a ere ea 16.25 @48.25 ene nan 


LOS ANGELES, CALIF., April 10.—Dealers 
are expecting the mills which have opened dur- 
ing the last two weeks to relieve the shortage 
for western pines. The export and retail busi- 
ness continues to improve. Prices show a slight 
strengthening due to the increased export de- 


mand. 
REDWOOD 


NEW YORK, April 13.—Lateness of the build- 
ing season has retarded distribution of building 
lumber, but there are a number of contracts 
pending that will require redwood and inquiries 
for these are coming in. Industrial demand 
holds up well. 

KANSAS CITY, MO., April 13.—Mill repre- 
sentatives here say there is a prospect of more 
business in redwood yard stock, but that factory 
demand is slow. Prices are soft. 

BOSTON, MASS., April 12.—There has been a 
slight increase in the volume of redwood busi- 
ness since March. Prices are steady and local 
sellers say that reductions in the near future are 
unlikely. 


BUFFALO, N. Y., April 12.—Redwood dealers 
Say business has not started up much this month 
and the spring buying seems likely to be done 
on a conservative basis. Prices show a stronger 
tendency, although some stiff competition is felt 
from other woods. 


LOS ANGELES, CALIF., April 10.—Retail de- 
mand for redwood continues to improve and mill 
representatives expect larger purchases during 
the coming week. Prices hold their own, demand 
Still exceeding production. 


NORTH CAROLINA PINE 


BOSTON, MASS., April 12.—Although current 
demand for North Carolina pine is rather dis- 


appointing, some nice orders are being booked 
and early expansion of business is in prospect. 
Roofers are quiet; 8-inch air dried are $31.50@32. 
Low range on 1x4 shortleaf flooring: B&better 
rift, $78; C rift, $60; Bé&better flat, $58.50. 
B&better partition, }4-inch, is $57. Buyers find 
chances to pick up band sawed narrow edge at 
$60@61. 

NEW YORK, April 13.—Softening of North 
Carolina pine prices began in a pronounced way 
the middle of last week and the tendency to fur- 
ther softening has been evident ever since. 
Roofers are weak for the first time in months. 
Supplies are not over-abundant and retail yards 
are none too well stocked. 


BUFFALO, N. Y., April 12.—The North Caro- 
lina pine trade is backward. Prices are better 
maintained than a few weeks ago. The roofer 
market is steady, with 6-inch $29.50 and 8- and 
10-inch $30.50. Good flooring is strong. 


BALTIMORE, MD., April 12.—Some increase 
in the requirements of North Carolina pine con- 
sumers was noted last week, especially with 
builders. Quotations remained much the same, 
with offerings sufficiently large for current needs. 
Stocks on the wharves did not receive any im- 
portant additions, with calls for delivery perhaps 
greater in number. 


SOUTHERN PINE 


CHICAGO, April 14.—Demand for southern pine 
has shown but little change the last week al- 
though there has been a distinct improvement 
in weather conditions. It will take the yards at 
least two weeks to move out present stocks and 
no general buying movement is expected before 
these stocks are lowered. Prices are steady. 

NEW ORLEANS, LA., April 12.—Mill reports 
show moderate increase of orders and shipments 
with production practically stationary. For the 
week shipments led with orders second and pro- 
duction third—all below the ‘‘normal’’ line. There 
is a fair demand despite continuance of unfa- 
vorable weather in consuming territories, with 
prices steady though tending toward firmness in 
respect of the weaker items. Rains and wet 
woods continued to hamper mill operations. 

ST. LOUIS, MO., April 12.—Southern pine or- 
ders for mill shipment are somewhat larger. 
Heavy rains in the producing sections continue 
to hold up operations, and adverse weather in 
consuming territory has delayed a large volume 
of buying. Salesmen’s reports indicate that most 
yards have substantial stocks on hand with some 
Jumber already sold and awaiting delivery when 
building starts. Inquiries are in fairly large 
quantities. There was practically no change in 
price, with the exception of a slight increase in 
l-inch stock. 


KANSAS CITY, MO., April 13.—Southern pine 
demand was better last week, mostly on in- 
creased demand in the middle West. In spite 
of heavy rains in the South hampering mill 
operations, prices have not shown any gain in 
strength. The weather also has caused some 
falling off in southern orders. There has been 
more inquiry from the East, but orders have so 
far shown no increase. Mixed cars make up the 
bulk of orders. 


INDIANAPOLIS, IND., April 13.—Better 
weather during the last week gave some impetus 
to the southern pine market, but other than a 
firming up in price, the situation shows little 
change. Flood conditions during the week in 
many sections of the State slowed up rural busi- 
ness. Mill representatives say wet weather in 
the mill regions is responsible for the better 
tone to the market, production and shipments 
both being retarded. 

CINCINNATI, OHIO, April 12.—There has been 
a slow draggy market in southern pine with 
retailers holding off because of the slow move- 
ment of stocks from their yards. The building 
prospects in the Cincinnati district are excellent, 
but the building program has not got under way 
as yet. Prices are fairly steady. 

NEW YORK, April 13.—Flooring prices are 
firm, but lumber generally is suffering from gen- 
eral conditions and the firm tone of the late 
winter and early spring is lacking. Timbers are 
in good demand and prices firm. 


BUFFALO, N. Y., April 12.—Bad weather of 
the last month hag held back a large amount of 
building, but some signs of improvement have 








* Tungsweld ”’ 
The Only Welded 
High Speed Steel 


PLANER 






High Speed 

Steel Cutting 
Edge Welded 

To Soft Steel Back 


This is the knife that will save you 
money. It outlasts the ordinary 
Carbon Steel Thick Knife three to 
five times and gives you practically 
the same results as a full high speed 
steel knife. The cutting edge of 
high speed steel is welded, which 
rneans that the Knife can be heat- 
treated without injury otherwise 
than in the case of a brazed knife. 


A Simonds Welded High Speed Steel 
knife means less grinding, less chang- 
ing of Knives, less wear and more 
production, with better grade stock. 


Order “ Tungsweld’”’ from any 
Simonds Branch office or Service 
Station. 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, ORE. 

SAN FRANCISCO, CAL. 
SEATTLE, WASH. 
MONTREAL, QUE. 
TORONTO, ONT. 
VANCOUVER, B. C. 
8ST. JOHN, N. B. 


LOCKPORT, N. Y¥. 
MEMPHIS, TENN. 
LONDON, ENG 
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CAAA eCPM 


Put an ORTON “V” Crane 
on your old motor truck 











Take off that broken body 
from your old motor truck, 
give the chassis a coat of 
paint, put on an ORTON 
Model “V” Crane and you’ve 
got one of the fastest little 


larly equipped with a 24-ft. 
boom and has a lifting capac- 
ity of 4,000 lbs. at 20-ft. 
radius. The Truck Crane is 
useful for handling lumber 
via the package system (il- 


lustrated above). 

The ORTON Truck Crane 
is full revolving and is op- 
erated without the use of out- 
riggers. 

Write for Bulletin No. 
A-40 which illustrates and 
describes it fully. 


handling outfits in the world. 


You can mount the 
ORTON on any 5 to 7%- 
ton truck having a distance 
of 8 ft. 6 in. from driver’s 
seat to rear axle. 


The “V” Crane is regu- 


ORTON CRANE & SHOVEL CO., 
Formerly ORTON & STEINBRENNER CO. 


608 S. Dearborn St.  @) RT @) | 


CRANE & SHOVEL CO. 








CHICAGO, ILL. 

















This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 


WRITE FOR 
CATALOG 
TODAY 


Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








been shown in the last week or two. Prices are 
about steady. 


BOSTON, MASS., April 12.—Demand for 
southern pine is still quiet and the brisk competj- 
tion for the light business offered is giving prices 
a rather easy tone. Dealers are not heavily 
stocked. High range on 1x4 longleaf flooring: 
Bé&better rift, $89.50; C rift, $73; B&better fiat, 
$61. B&better partition, }j-inch, is $61.25. Some 
mills, eager for early business, are shading lists. 

HOUSTON, TEX., April 13.—Demand for ex. 
port lumber and timbers is good this week, but 
other items are quiet. Yard stocks are moving 
slowly. Railroad buying has slackened. Pro- 
duction is rapidly returning to normal. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., April 13.—Beginning 
of outdoor work in the Northwest is expected to 
stabilize red cedar shingle prices. Production 
continues on a large scale in the West while de- 
mand has been unusually light. Stars are $2.50; 
clears, $2.80. 





KANSAS CITY, MO., April 13.—The shingle 
market is dull, with some cars hard to move, 
Some stars were offered here last week at $2.35, 
Regular grade stars, however, bring $2.50 and 
clears around $2.80. The demand for lath con- 
tinues good, with most orders going to western 
mills. Siding demand is slow, and prices are 
weak. 


ST. LOUIS, MO., April 12.—The shingle de- 
mand is quiet. Retail stocks are low, but are 
moving slowly. Advices from the Pacific coast 
state that a few mills have closed down, but 
about 80 percent are operating in anticipation of 
better prices. The market is weaker, with quo- 
tations: Extra clears, $2.75, mill base, and $4.26, 
St. Louis; extra stars, $2.40, mill base, and $3.74, 
St. Louis. 

COLUMBUS, OHIO, April 12.—A slightly bet- 
ter demand for shingles is developing, due 
largely to a better movement from retail yards. 
Rural dealers are making inquiries with a view 
to replenish. Prices are firm at $4.70 for red 
cedar extra clears, and $4.35 for extra stars. 
Some demand for British Columbia XXXXX is 
reported. Lath trade is quiet but prices continue 
steady. 

NEW YORK, April 13.—Spruce lath continue 
to furnish the bright spot in the market. Prices 
hold firm at the recent slight increases, and with 
supplies easing off there are indications of con- 
tinued good business. Retail yards are well 
stocked with West Coast shingles, but buying 
continues brisk and prices are moderately firm. 


BUFFALO, N. Y., April 12.—The shingle de- 
mand is light and prices show a declining 
tendency, extra clears being off 5 cents. Quota- 
tions: British Columbia XXXXX, $5.66; Wash- 
ingtons, $5.26; extra clears, $4.36; stars, $3.91. 
Lath are slow, with prices little changed. 


BOSTON, MASS., April 12.—Shingles continue 
to move slowly. Sellers expect the yards will 
begin buying shortly and prices generally are 
well held. White cedars are $4.50@5 for extras; 
clears, $4@4.25. Red cedars are very firm; low 
price for British Columbia XXXXX is $5.96, rail 
delivery. Yards are not yet buying lath freely. 
The full range for eastern spruce lath is $6.85@ 
7.25 for 1%-inch, and $7.75@8.25 for 15-inch. 
West Coast hemlock lath, 1%-inch, are offered 
at $7, ship’s tackle, Boston. 








INDIANAPOLIS, IND., April 13.—Shingle de- 
mand last week showed a slight improvement 
over the week before, due to some orders from 
rural districts, but a larger number of transits 
and strong attempts to place ‘them did not stiffen 
the price. City demand is light. Lath demand 
is fair, following the southern pine trend closely. 
Some orders for siding have been placed. 


HOUSTON, TEX., April 13.—Shingle prices 
took a drop the last week with the slump in de- 
mand, but lath prices stiffened. Extra clears 
are $2.65; extra stars, $2.35. No. 1 lath are $5.50; 
No. 2, $4.40. 

LOS ANGELES, CALIF., April 10.—The shin- 
gle demand is improving, but prices are un- 
changed. Country retailers are placing orders 
more freely. Lath purchases are improving. 


NEW ORLEANS, LA., April 12.—Cypress shin- 
gles continue in quiet call, with seasonal accu- 
mulation at the mills. Cypress lath are moving 
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eS are steadily in mixed cars at a rate preventing un- 
due accumulation. Prices on both items are 
unchanged and well held. 
1 for 
— MAHOGANY , 
eavily BOSTON, MASS., April 12.—There has been NATURE FITTED 
oring: some reduction in stocks of mahogany logs. De- “NEARWHITE” FOR 
r flat, mand for both solid mahogany and veneers is 
Some good. There is some over-time production and ALL BUILDING 
lists, shipments are going out on old contracts and NEEDS. 
new business as fast as the stock is dry. A very 
r ex. good demand for mahogany finish, panels and 
‘, but puilt-in fixtures is in prospect. Prices are un- 
oving changed and firm. 
Pro. 
BOXBOARDS 
30STON, MASS., April 12.—Buyers of packing 
lumber show a general disposition to keep pur- 
nning chases down to nearby requirements. Sellers 
ed to say that any lower prices are extremely improb- 
ction able this season. Sales of ordinary round edge 
e de- pine boxboards, inch, are reported at $27@29, 
$2.50: and there has been some recent business in 
‘ square edge at $35. 
bedi 
aa CLAPBOARDS 
$2.35, BOSTON, MASS., April 12.—Retail yards are 
and doing little buying. Offerings of eastern spruce 
— and white pine clapboards are limited. Dealers 
—— will use red cedar and other West Coast woods 
ai for a good part of their requirements this sea- 
son. Quotations look firm as follows: Eastern 
da spruce, a thousand pieces, 4-foot, 6-inch, extras, 
| vo $120; clears, $115; second clears, $110; 5%-inch, 
tr $5 less. West Coast clapboards, a thousand 
. but square feet, clears, red cedar, $30; redwood, $28; 
n of western spruce, $40; California pine, $40. 
quo- ‘sumaaaaesaasaaaasae 
4.26, ‘ 
3.74, ° ° ° 
| Operate Four Sawmills in Mexico 
bet- CuinuaHua, Mexico, April 10.—In the for- 
due ests of white pine and oak in the Sierra Madres, 
rds, adjacent to the Kansas City, Mexico & Orient . . : 
a Railroad, 210 miles southwest of here, Gov. J. ARE in kiln drying has been 
=~ A. Almeida, of this State, and his six brothers ( ; ° . 
“ae are operating successfully four sawmills, with -_ important factor in the 
inue an aggregate daily production of 150,000 feet growing popularity of ‘“ Near- 
of lumber. They also operate a planing mill in . 3 Py , 
this city. In some respects the industry esis FINISH white Soft Shortleaf Pine. 
inue these seven enterprising brothers started about FLOORING . 
oo twenty years ago in a remote part of the Sierra CEILING Dealers and their customers 
ain Madres is unique and unusually interesting. SIDING have learned that they can de- 
weil Their timber holdings are situated in the heart MOULDING age 
ying of the region occupied by the Tarahumare In- DIMENSION pend upon ‘ Nearwhite to 
irm, dians, a peace-loving tribe whose members have LATH 
wonderful powers of endurance. These In- BOARDS always have the same good 
de- dians are employed as laborers in the timber SHOP AND drvin 
ling camps and mills. They are not paid by the day, FACTORY LUMBER rying. 
rta- but are given either tasks or are paid for piece- CUT TO LENGTH 
— work. The cut-over lands are turned over to STOCK A SPECIALTY. Try a car of “NEARWHITE.” 
sai the Indians to be used by them free of cost 
in the growing of corn and other crops. Many 
members of the tribe work in the forests during 
nue the winter and return to their villages in the I he U Mi ’ ER U M BE? Co 
= valley near Yoquivo in summer where they cul- * 
an: tivate small areas of land, growing a variety E.£. HALL, Sales Manager 
low of semi-tropical fruits, including oranges, lem- 
rail ons, aguacates and many kinds of vegetables. ELECTRIC MI LLS, MISSISSIPPI 
ely. Gov. Almeida and his brothers have been in- 
5 @ terested for many years in improving the condi- 
one tions of the lowly Tarahumares. Near the saw- 
: mills a large school has been established for the 
benefit of the children of the employees. Few 
i, of the Indians speak Spanish and the teaching 
ant is done in the tribal language. Community 
om halls have been erected by the Almeida brothers » 
sits and in these places of social commingling and li N rth ie d 
fen entertainment three radios have been installed. ua oO ern ar woo bs 
= The sawmills are devoted largely to manufac- 
ae turing railroad ties and mine props. Rough a e 
lumber for supplying the mill in Chihuahua is ali | b 
aii also turned out in large quantities. Esteban om u im er 
ie Almeida is general manager of all the indus- 
ars tries. Alberto H. Almeida, one of the broth- 
50; ers, is mayor of Juarez. The mills in the Sierra 
Madres were shut down during the revolutionary 
; period from 1911 to 1917. For the last nine 
i years, however, they have been in uninterrupted ac um eY O 
vi operation. © 
Womex Sowapays are much like houses, in MANISTIQUE, MICHIGAN 
n- that it is difficult to distinguish the young ones 
u- from the old ones that have been newly shingled 
ng and painted. 
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Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No ew except the heading can be ad- 

m . 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 














WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
Mail sample and 


particulars today. 


satisfactory. 
write for 
FRANK 
Avenue, 


MILLER & SONS, 


3611) Auburn Chicago, Illinois. 





OWNERS OF LAKE SHORE FRONTAGE 
In Wisconsin and Minnesota can get in touch with party 
who has buyers by addressing ‘‘L. 18,’’ care American 
Lumberm-ti 





THERE ARE MANY GOOD POSITIONS 


Advertised every week in the American Lumbermuan 
read the classified ads. Salesmen, 
help, stenographers, 
managers, mill 


office 
yard 
filers, mill 


bookkeepers, 
detailers, 
sawyers, 


estimators, billers, 
superintendents, 


men, loggers and factory help. 


If you read the classified advertisements you could find 
the job you are looking for. If you don’t find the right 
kind of a position advertised, go after it by advertising 
yourself with a WANT AD in the Wanted Employment 
columns of the AMERICAN LUMBERMAN. 





WANTED—YARD MANAGER 


We operate five yards in Northern Indiana’ and are 
looking for a manager who has had experience with 
lumber, building material and hardware in a_ small 
town. We have a yard in a town of about 500 in a 
good farming community, which we believe can do 
$50,000.00 worth of business. We will make a _ good 
proposition, as to salary and a percentage of the 
profits, to the man who can develop this yard. Write, 
stating age and previous experience. This information 
will be held strictly confidential. 
Address “M. 25,’’ care American Lumberman. 


HARDWOOD BUYER AND ‘INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, plank and logs, on either 
salary or- commission basis. Must have good following 
among mills and timberland owners in Ark., La., Tenn., 
Ky., N. C., ete. Address with references op. 1,’’ care 
American Lumberman. 








WANTED—YOUNG LUMBERMAN 


With a little capital to invest, to take an 
active interest in a well established whole- 
sale hardwood lumber business in Northern 
Wisconsin. No one but a hustler need re- 
ply. 


Address “K. 10,’ care American Lumberman. 





ESTIMATOR 
Prefer Cost Book A graduate. Pleasant surroundings 
and best chances for advancement. State age and when 
available in reply. Location in Michigan. We place 
accuracy ahead of speed and do not expect the im- 
possible of a new man. 
Address “M. 17,’’ care American Lumberman. 














WARREN-HUCKINS COMPANY 


Jacksonville, Florida 
Manufacturers of 
FLORIDA FAIRFORM FINISH 


Modern, light, airy plant, 
shop for Americans. 


individual electric drive, open 


Men stick here, are treated on the square and take pride 
in their work. 

To fill infrequent vacancies we should be glad to have 
skilled bench and machine men register with us for per- 


manent positions. Floaters, wood butchers, crabs, keep 
off. 





WANTED—FIRST CLASS PIECE BILLER 
All odd and special millwork. If you are not an accu- 
rate hustler, don’t waste postage to reply. 

GUILFORD LUMBER MFG. CO., 
Greensboro, N. 


HAVE GOOD PROPOSITION 
For experienced salesman of southern hardwoods. 
be a hustler and ucquainted with trade 
vicinity. 
Address 





Must 
in Chicago and 


“M. 2,’’ care American Lumberman. 
WANTED—YARD MANAGER 

For small town in Michigan. Reply in own handwrit- 

ing. Must be thorough and a hustler. No trifler need 








apply. State wages. 
Address “M. 16,’’ care American Lumberman. 
MAN WITH CITY RETAIL LUMBER 


Experience (office or field) for Association work. 
age, salary wanted, when can report. 
and history past five years. 

Address “M. 27,’’ care American Lumberman. 


MAN AS RURAL SALESMAN AND COLLECTOR 
For retail lumber yard,. small town in Michigan.  Sal- 
ary wanted and references in first letter. 

Address “M. 15,’’ care American Lumberman. 


WANTED—YARD MANAGER 
Small Southern Wisconsin yard. Address own 
writing and state salary expected, 
Address “M. 24,’’ care American Lumberman, 


WANTED—SETTER 
For steam set works. Full season. 
FINCH, PRUYN & CO., Glens Falls, N. Y. 


WANTED—FIRST CLASS BAND SAWYER 
Full season’s work. Give references, 
aa Address “M. 14,’? care American Lumberman. 


WANTED 

Manager for retail lumber yard in town of 
thousand in Northwest Arkansas; exceptionally health- 
ful locality. Must be thoroughly experienced and ef- 
ficient, trustworthy, energetic and a good collector. 
Apply in own handwriting, giving references, expe- 
rience and all details, stating salary desired, and when 
available. 

Address “CG... 29,"" 


State 
Send references, 








hand 











about four 


eare American Lumberman. 


WANTED—MILL WORK ESTIMATOR. 
We have an excellent opening for first class estimator, 
One who is capable of listing and pricing millwork from 
plans. Must be familiar with Cost Book A. Only first 
class estimator can fill the position we have. State 
references and experience in first letter, 
Address “TL. 2,’’ care American Lumberman. 


WANTED ASSISTANT TO SALES MANAGER 
Take charge of yellow pine department large manufac- 
turers and wholesalers yellow pine. One thoroughly fa- 
miliar with southern mills and good knowledge of in- 
dustrial trade will be given preference, State expe- 
rience, salary desired and if possible send photograph. 

Address “LL. 36,’’ care American Lumberman. 


LUMBER EXECUTIVE WANTED 
Man about forty years of age with sales ability and 
knowledge of retail lumber and millwork business. 
Reply stating experience and salary expected. All in- 
formation received will be held in strict confidence. 
Address “LL. 33,’’ care American Lumberman. 


WANTED—MAN EXPERIENCED 
In retail lumber and building material line. 
a good salesman, solicitor and collector. 
in small Northern Wisconsin town. Rural and resort 
territory. State age and experience in first letter. 
Address “LL. 8,’’ care American Lumberman. 


FOREMAN FOR MOULDING DEPARTMENT 
Wanted. Must understand Yates, Hermance and other 
makes of ‘‘stickers.’’ We desire to secure a man of 
the caliber to eventually act as superintendent of our 
plant. Give previous experience when you write. 

Address “TL, 37,’ care American Lumberman. 


FEMALE STENOGRAPHER 
Experienced, capable operate dictaphone. 3 mos. steady 
employment beginning May ist. Perhaps permanent. 
Chicago loop. State experience and salary expected. 

Address “TL. 27,’’ care American Lumberman. 


“STICKER” MAN WANTED 
Must be competent to take entire charge of machines and 
produce first class work covering a wide range. For such 
a man we have a good opening. State experience. 
Address “L. 38,”’ care American Lumberman. 


WANTED SUPERINTENDENT OR FOREMAN 
For band mill and box factory in Mexico. State ex- 
perience and salary wanted. Address ROY & TITCOMB, 
INC., Nogales, Arizona. 

WANTED—ESTIMATOR 
Some plain drafting and office work. $125. 
igan yard. 
Address “DL. 9,’ care American Lumberman. 














Must be 
Good location 

















Big Mich- 





WANTED—FOREMAN FOR 


tetail lumber yard. Must have 
State age, experience and salary. 
Address “K, 19,’’ care American Lumberman. 
WANTED—TALLYMAN FOR CHICAGO 
Retail lumber yard, State age, experience and salary, 
Address “KK. 20,"* care 


Chicago experience, 





American Lumberman., 




















FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 
I am writing you in part to let you know the ad in- 
serted in your paper has been very good and results 
more than satisfactory. I was surprised to get so many 
letters from competent men. 























HARDWOOD AND CYPRESS SALESMAN 


16 years’ selling experience C, F. A. territory, personal 
acquaintanceship all Yards, Furniture Manufacturers 
and Industrials in above territory. 37 years of age, 
married, highest references, consider any territory. 
Address “M. 23,’’ care American Lumberman. 


COMMISSION MEN TO SELL 
Our Florida cypress in Ohio, Indiana, Illinois, Michigan 
and Wisconsin. A complete stock of rough or dressed 
strictly tidewater cypress at reasonable prices. 
Address “M. 6,’’ care American Lumberman. 


WANTED—SALESMEN: 
I have a proposition to make to salesmen calling on lum- 
ber mills throughout the middle west and south. 
Address “M. 1,’ care American Lumberman. 


WANTED—MILLWORK SALESMAN 
With some knowledge of and ability to read plans and 
figure ordinary lists, to represent us in upper Illinois 
Territory. Apply THE ROCKWELL MANUFACTUR- 
ING CO.. Milwaukee, Wis. 


ONE OF THE LARGEST MANUFACTURERS 
Southern hardwoods and cypress requires a first class 
salesman in Wisconsin and Minnesota territory. Also 
New York City and adjacent territory. Must know the 
trade and be well established. Immediate employment 
for proper parties. Full information wanted past con- 
nections, salary required. 

Address “}).. 29,"’ ‘care 














American Lumberman. 





SALESMEN: 
Do you want a good western red cedar pole and post 
account on very high-grade, well advertised product? 
Address “K, 16,’’ care American Lumberman. 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives, 





High-class references required and given. Exclusive 
territory. ; 
Address “RR, 23,” care American Lumberman. 





LIVE UP TO DATE LUMBER OR LINE CONCERN 
Desiring executive ability will do well to communicate 
with me; have thoro knowledge of sales promotion work, 
that will produce best results and vast acquaintance 
with source of supply. Do not answer unless willing to 
co-operate hundred percent and compensate accordingly. 
Willing to go any place for right proposition. Best 
references given and en: 
Address “M. 31,’’ care American Lumberman. 


SALES MANAGER OR EXECUTIVE 
With sixteen years traveling experience selling mill- 
work, sash, doors, oak flooring and hardwood trim, in 
the Central and Northwestern States desires connection 
with a live manufacturer or wholesaler as assistant 
manager, sales manager, assistant sales manager or 
branch office manager. Lest references. 
Address “M. 10,’’ care American Lumberman. 


LUMBER EXECUTIVE 
Practical lumberman wants place with good firm as 
manager or sales manager. Would consider good re atail 
business. 
Address “M. 8,°’ care American Lumberman. 


POSITION WANTED AS 
Mill manager, superintendent in charge or estimator in 
charge of high grade millwork plant. Thoroughly ¢ca- 
pable in estimating (Cost Book A), costs, production 
and sales. Excellent references. Salary or salary and 
bonus. Can make immediate connection. 
BOX 1498, Lakeland, Fla. 


YOUNG MAN 
With seven years’ experience as clerk, bookkeeper and 
manager retail lumber business wants position as man- 
ager or assistant with privilege of investing part of 














salary in company. Best of references. Middle West 
preferred. 
Address |. ‘‘M. 21,’’ care American Lumberm:n. 
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WHOLE NUMBER 2658 


A Philadelphian—President Wholesalers 








N ITS long and honorable 
J history, the National-Ameri- 


since that time has been known as 


‘urers Wistar, Underhill & Nixon. 
ria can Wholesale Lumber Asso- In 1904, Mr. Underhill became in- 
an ciation, with its predecesser, the terested in association work as a 
aieia National Wholesale Lumber Deal- member of the National Wholesale 
essed ers’ Association, has been extreme- Lumber Dealers’ Association, and 
ny ly fortunate in the selection of its since that time has been active in 
or executive heads, and to this as_ the councils of that organization. In 
lum much as any other one thing may 1908 he was elected as a member 
an. be attributed the success of that of the board of directors, and con- 
7 organization and the esteem in’ tinued on the board until 1917. 
ene which it is held by its members and Five years later, in 1922, he was 
TUR by the lumber industry generally. again elected as a member of the 
5 No man ever has been elevated to board of directors and was second 
aiaue the presidency of that organization vice president of the association at 
_ who has not proved himself in the the time of the merger of the Na- 
ment ranks and thus been able to bring’ tional Wholesale Lumber Dealers’ 
_ to his duties as executive officer a Association and the American 
un. thorough knowledge not alone of Wholesale Lumber Association. Mr. 
the association and its problems Underhill was one of the active fac- 
but of the problems of the whole- tors in bringing about the merger 
ost sale lumber industry as a whole. of the two associations and his 
uct? 


in. 

















FREDERICK S. UNDERHILL 
Philadelphia, Pa. 


Born in Montreal, Canada, 1865. 

Moved to Philadelphia, Pa., 1870. 

W orking as newsboy at age of 13. 

With Baldwin Locomotive Works at 17. 

A pothecary’s apprentice at 20. 

First business venture as umbrella maker and merchant. 
Began life career as lumberman 1887. 

Organized own lumber company in 1898. 


Elected president National-American Wholesale Lum- 


ber Association, April 16, 1926. 














To the splendid work of the associa- 
tion may be attributed the firm po- 
sition the wholesale lumber indus- 
try now maintains in the scheme of 
lumber distribution. At its annual 
meeting in Atlantic City,.N. J., last 
week, the association elevated to 
the presidency one of its members 
who long has been connected with 
the organization. From a struggling 
newsboy to a prosperous lumber- 
man has been the path trod by 
Frederick S. Underhill of Philadel- 
phia. Born in Montreal, Canada, 
in 1865, Mr. Underhill with his 
parents moved to Philadelphia in 
1870, and in the city of brotherly 
love he has made his home con- 
tinuously since that time. 

In 1887 Mr. Underhill was em- 
ployed by James Strong & Co., a 
leading wholesale lumber concern 
of Philadelphia, and immediately 
he determined that this was the line 
of business to which he wished to 
devote his future efforts and since 
that time he has been connected 
with the merchandising of lumber. 
He remained with James Strong & 
Co. until 1898, at which time the 
partnership of Wistar & Underhill 
was formed. Both of the partners 
worked as salesmen, and in addition 
Mr. Underhill looked after the office 
work in the mornings and in the 
evenings. In 1901, Thomas M. 
Nixon became associated with them 
as a salesman and in 1905 was ad- 
mitted to partnership and the firm 


election as second vice president 
of the merged organizations, later 
first vice president and now as pres- 
ident came as a natural result of 
the activity he has shown in helping 
always to keep the aims and objects. 
of the association before the whole- 
sale lumber industry. 

In addition to his activities with 
the National-American Wholesale 
Lumber Association, Mr. Underhill’ 
has been a director of the National 
Hardwood Lumber Association since 
1908 and a member of some of its 
important committees. In that as~ 
sociation, too, he has given to the 
work entrusted to him always en- 
thusiastic and earnest attention. 
He is also a member of the Phila- 
delphia Wholesale Lumber Dealers’ 
Association and the Lumbermen’s 
Exchange of Philadelphia, and to 
the welfare of the local organiza- 
tions he has devoted that same en- 
thusiastic attention that has made 
him such a prominent figure in the 
National organization. 

Mr. Underhill has always taken 
an active interest in civic and re- 
ligious affairs. He is a member of 
the Methodist Episcopal Church at 
Lansdowne, Pa., and president of 
the board of trustees of that church. 
Last year he served as president of 
the laymen’s association of the 
Philadelphia conference of the 
Methodist church. For nine years 
he has been a member of the board 
of education at [Turn to page 71] 






















AMERICAN LUMBERMAN APRIL 24, 1996 


——— es, 








| 

















Stanton Quality Sugar Pine 


is the finest of Sugar Pine lumber. It 
is thoroughly cured, carefully manufac- 
tured and carefully graded, and backed 
by the Stanton 34 year reputation for 
dependability. 





E. J. STANTON & SON 


For Thirty-Four Years Specialists in 


4 New York Sales Office:— California Sugar and White Pine 
G . REYNOLDS, Msgr., : x A. B. MacALPINE. iy 
Suite 903 Canadian Pacific Bldg., General Offices: 42 we” 


Suite 424 Bell Bldg., 
342 Madison Ave., New York City 


307 N. Michi, Ave., i ork. 
Fina, tanec ueat doaas LOS ANGELES, CALIF. yng sro gad 


Chicago Sales Office:— 
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Inspection— 


Inspectors are everywhere 















Manufacturing 


Fine Quality 
My Hardwood Stock 


We have never cut finer 
quality logs than we are 
putting through our mill 
right now. 


With a fairly good quan- 
tity of stock in yard in pro- 
cess of seasoning we can 
meet the needs of buyers 
who are in the market for 
partly dry stock or who are 
buying for future delivery. 













in our plant. Pieces of floor- 
ing that seem flawless to 





the average eye are reject- 











ed as unworthy of the 
“Everlasting” stamp. 






Manufactured hy 


NichoissCox 
Lumber Company ‘rachigin®* 
bp 





Good manufacture is as- 
sured all who specify 
Underwood stock. 
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Another Big School Building 
Floored With “Diamond Hard” 


This is the second big p= ae 
school building in Minne- 2 7 . 
apolis within a short time 
to use ‘‘ Diamond Hard’ 
Maple Flooring. One and 
one-half inch Face Clear 
was specified throughout. 


Almost no other floor 
gets the hard wear that a 
school floor does. It is, 
therefore, with some pride 
that we announce the 
selection of ‘‘Diamond 
Hard’”’ for this fine new 
building. 


Let us send you samples. 


J.W.WELLS LUMBER CO., Menominee, Mich. 


Also Manufacturers of all NORTHERN HARDWOODS 

















New Nokomis High School, Minneapolis, floored with ‘“‘Diamond Hard” Maple Flooring. Minneapolis 
Board of Education, Architects. Fleisher Construction Co., Builders. 





























Maple and Birch > 
FLOORING A aa 
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The Demand 
Is Created 


You do not have to inform builders 
of the advantages of hardwood floor- 
ing. They are familiar with all of 
them. It is therefore up to you to sup- 
ply them with the biggest value hard- 
wood flooring. We believe that you'll 
agree with us that it is hard to beat 


Check Over This 
Flooring List 


The following items of Bigelow Brand 
Nail Groove Flooring will prove a good buy 
for some retail lumber dealers. Our usual 
good manufacture. Accurate grading. 


: ; ; . 70 M’ 25/32x114.” face No. 1 Maple 
ng anno = = _— —enng 100 M’ 25/32x2” face Clear Maple 
ee a ee een 200 M’ 25/32x314” face Clear Maple 


50M’ 25/32x1l,.” face Clear Beech 











For nearly a quarter of a century we 25M’ 25/32x2” face Clear Beech 

have manufactured Maple and Birch 200 M’ 25/32x2¥,” face Clear Beech 

flooring for exacting buyers. Our 35M’ 25/32x3%4” face Clear Beech 

flooring will satisfy you and your cus- 100 M’ 25/32x24” face Clear Birch 
v v tomers. Try a car or two soon. 


Write for Delivered Prices. 


Factory buyers should write for our 











latest stock list on dry Maple, Birch, 
Basswood, Elm and Hemlock lumber. 





Piannes Company 


BLACKWELL, WISCONSIN 


{Watch for us in this space on alternate weeks} 








We also manufacture all grades Basswood, 
Hard Maple, Soft Maple, Rock Elm, Soft 
Elm, Beech and Birch lumber. 


Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 
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NATIONAL 


LUMBER MANUFACTURERS’ 
INTER-INSURANCE EXCHANGE 


—ONE OF THE ACTIVITIES OF THE 
NATIONAL LUMBER MANUFACTURERS’ ASSOCIATION 


Fire Insurance 


Pacific Coast Office: 376 Pittock Block, Portland, Ore. 
W. J. RASMUSSEN, Manager. 


APRIL 24, 1926 














FOR LUMBER 
MANUFACTURERS 


Conway Blidg., 111 West Washington St., CHICAGO, ILL. 








EXECUTIVE BOARD 
C. A. BIGELOW, Chairman—W. A. HOLT, Vice- Chairman—F. C. KNAPP—JUNIUS H. BROWNE—G. W. DULANY, Jr., Treas.—HARRY B. CLAR K, Atty. & Mer. 


ADVISORY COMMITTEE—WILSON COMPTON, Secretary, Washington, D. C. 
0. O. Axley, Warren, Ark. 


Ernest Dolge, Tacoma, Wash. John L. Kaul, Birmingham, Ala. W. L. Saunders, Cadillac, Mich. 
C. A. Bigelow, Bay City, Mich. G. W. Dulany, Jr., Chicago, Ml. John H. Kirby, Houston, Tex. W. C. Sherman, Millville, Fla. 
Junius H. Brown, Scotia, Calif. M. L. Fleishel, Jacksonville, Fla. F. C. Knapp, Portland, Ore. E. G. Swartz, Perry, Fla. | 
R. E. Danaher, San Francisco, Calif, H. B. Hewes, Jeanerette, La. J. P. McGoldrick, Spokane, Wash. Willis J. Walker, San Francisco, 
W. E. DeLaney, Sulligent, Ala. W. A. Holt, Oconto, Wis. J. A. Mathieu, Rainy Lake, Ont. Calif. ; : 
A. C. Dixon, Engene, Ore. G. L. Hume, Suffolk, Va. A. L. Osborn, Oshkosh, Wis. Frank G. Wisner, Laurel, Miss. 
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Dealers Looking 
for a way to Boost 


The GeneSls of 
S. [. MisSIsSIppi Pine 


Some folks are proud of their 
lumber. We are proud of our 
lumber and our logs. 

We have modern milling ma- 
chinery—but that isn’t all that 
makes S. I. MisSIsSIppi Pine 
so good. 

It is the timber—growing in 
the “Yellow Pine Paradise of the 
South.” 


can do so by selling 40-year 
MIFCO Zinc Coated Shingle 
Nails. Forty years is not an 
unusual life for a shingle roof 
laid with MIFCO nails. Write 
us for proof and then pass it 











Si Pine says: Quoting 
the right price is as 
righteous as quoting 
the right text. 








Long Leaf Sales Office: 


Trenton Lumber Co. 
JACKSON, MISS. 


In the words of the first 
chapter of GeneSIs, it is good 
“in the beginning.” 

Wherever you are, whatever 
you need in Yellow Pine 
Boards and Dimension, send us 
your next inquiry. 

We are as proud of our Serv- 
ice as we are of our Quality. 


SIncerely, bib 


Short Leaf Sales Office: 


W.C. Wood Lumber Co. 
COLLINS, MISS. 





along to your custom- 
ers and see how quickly 
your shingle nail sales 
will grow. 


Send for free sample 
of 40-year MIFCO’S 


(% MIFC 


¥ 





ZINC 
Coated 


* SHINGLE NAILS 


Malleable Iron Fittings Co., Branford, Conn. 








192 


for) 


Apri 24, 1926 AMERICAN LUMBERMAN 5 























FROST PINE MILL, HUTTIG, ARKANSAS 





_ Cutting Frost Pine at Huttig 
since 1903... Available now 
... equally true a quarter of 
a century hence... yes...and 
even after that... 


; 
* 


ao 


Frost Lumber 
Industries, Inc. 


General Sales Offices St.Louis, Mo. 
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EASTERN SALES OFFICE:— 
SCRANTON, PA. 
Also Selling “Bude Quality” 
Lumber manufactured by 
Homochitto Lumber Co. 










Southern 
Hardwoods 


All our hardwoods now 
manufactured at a separ- 
ate plant at Bude, Miss., 
under the supervision of 
a thoroughly competent 
hardwood crew. Try us 
when in need of Poplar, 
Red or Sap Gum, Cypress, 
Red or White Oak, plain 
or quartered, band sawn 


| 





The 
First Choice of 
Scores of Buyers 


’ 


“Newman” structural material has been 
known for years for its reliability. Scores of 
buyers continue to buy it year after year 
because they find it consistently measures 
up to their requirements. 


To buy “Newman” timbers, dimension, 
flooring, finish, lath and shingles is to buy 
dependable quality virgin Mississippi long- 
leaf that is close grained and recognized by 
architects and engineers for its uniform 
strength. 


J. J. NEWMAN LUMBER CO. 


BROOKHAVEN, MISSISSIPPI 


“ 
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REDWOOD LASTS 300 YEARS 
IN CONTACT WITH GROUND 


Some time ago three hemlock trees, 
235, 250 and 340 years old respectively 
were found in Humboldt County, Cal., 
growing with their roots across a fallen 
Redwood 78 inches in diameter. 

The only way this big Redwood 
trunk could have come in this position 
was to have fallen while the Hemlocks 
were just small trees. Here in con- 
tact with the soil this redwood sur- 
vived more than 300 years. This case 
is supported by several similar cases. 

Here is why Redwood is recognized 
as the logical wood to use for sills, 


—- 
al 





ese 
cornice work, exterior finish of all 
kinds, columns, etc. 

Not only is Redwood extremely dur- 
able but it resists fire and is immune 
to attacks of insects. 





Wifey—Who took all my hat boxes off the 
closet shelf and put them down on the floor? 

Hubby—I did it, dear. 

Wifey—You did it! 
you do it for? 


Hubby—I had to have a place to put my new 
saxophone, didn’t I?—The Pathfinder. 


What in the world did 





° } 
Here is some of the 


fine Longleaf dimen- 
sion for which the 
Finkbine plant at Wig- 
gins is noted. These 
pieces of 2x8-16’ No. 
1 K. D. Longleaf live 
up to the finest tradi- 
tions of old-fashioned 
Longleaf. 





é 


SELLING LONGLEAF DIMENSION 
GOOD WAY TO BUILD PRESTIGE 


Your scribe knows of several deal- 
ers who have put themselves in solid 
with their trade by featuring the fact 
that they sell old-fashioned Longleaf 
Yellow Pine dimension exclusively. 

By driving home in their advertis- 
ing and personal selling the superior 
strength and durability of Longleaf 
Pine, they have given builders greater 
confidence in their yards. They have 
found builders ready to pay the slight- 
ly higher price when they fully under- 
stand the advantages in using Longleaf 
pine. 

Here is a sales idea that should ap- 
peal strongly to dealers who have close 
competition and who believe that the 
most lasting business is that built on 


quality. 


MARCH BUILDING CONTRACTS 


SET NEW RECORD FOR MONTH 


According to figures issued by the 
F. W. Dodge Corporation, March, 
1926, had the largest volume of con- 
struction contracts of any March on 
record and exceeded all other months 
on record except August, 1925. The 
increase over February was 53%; 
over March of last year 22%. 

At the same time figures issued by 
the Southern Pine Association showed 
that production for the first two 
months of 1926 was somewhat less 


than last year and that shipments were | 


somewhat larger than last year, indi- 
cating that the Southern Pine market 
is considerably stronger than last year. 















WIGGINS PLANT 
Old Fashioned Kiln Dried 


Longleaf Dimension 


Lumber Like You Used to Get 

5 Cars 2x 4—12’ No. 1 S4S to S&E Std. $28.00 
5 Cars 2x 4—14’ No. 1 S48 to S&E Std. 28.00 
5 Cars 2x 4—16’ No. 1 S4S to S&E Std. 31.00 
5 Cars 2x 4—18’ No. 1 S4S to S&E Std. 33.00 
5 Cars 2x 4—20’ No. 1 S4S to S&E Std. 33.00 
5 Cars 2x 6—12’ No. 1 S4S to S&E Std. 26.00 
5 Cars 2x 6—14’ No. 1 S4S to S&E Std. 26.00 
5 Cars 2x 6—16’ No. 1 S4S to S&E Std. 28.00 
5 Cars 2x 6—18’ No. 1 S4S to S&E Std. 30.00 
2 Cars 2x 20’ No. 1 84S to S&E Std. 30.00 
2 Cars 2x10—18’ No. 1 S4S to SXE Std. 36.00 
1 Car 2x10—20’ No. 1 S4S to S&E Std. 36.00 
1 Car 2x10—10’ No. 1 S4S to S&E Std. 30.00 

( 


Above prices FOB cars Wiggins—stock sub- 
ject to prior sale. For delivered prices figure 
SPA Long Leaf Weights. 







-FINKBINE 


Lumber Co. 


General Sales Office 





510 Millsaps Bldg. JACKSON, MISS. 


YELLOW PINE 


Flooring, Ceiling, Siding, 
Dimension, Shiplap, Finish 
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4. 
LONG LEAF 
YELLow Pine 
FLOORING 
CEILING 
ROOFERS 
L UM. B E. R Edge Grain Flooring 
Co. Has been our specialty for twenty-five years 
B/RMINGHAM ALA: 
guess, RONG cLotKeTasK -E. E. Jackson Lumber Co. 
IN YARD and SHED STOCK | Sales Office, Citizens National Bank Building, 
LATH and SHINGLES BALTIMORE, MD. 
z Mills:---RIDERWOOD, ALA. 














Our summa Pn oh — 


Enables us to turn out each day large 
quantities of properly manufactured 











SEND US YOUR INQUIRIES. 


DEMPSEY LUMBER CO., 


J. J. DEMPSEY, Pres. C. R. DUNCAN, Vice Pres. 


NEAL DEMPSEY, Sec. & Treas. 


Douglas Fir and 
Western Hemlock 


LUMBER and TIMBERS 


Surfaced or rough, any kind, grade 
or size, dry or green. Long timbers 
up to 80 feet a specialty. 


Car and Cargo Shippers. 


Tacoma, Washington 


JAMES DEMPSEY, Asst. Treas. 








BEAVER BRAND 


Red. edCedar 








CLEAR 
1 BUNGALOW SIDING 


SWRI? <.. eRe: 


Thurston-Flavelle 


LIMITED 


PORT MOODY, B.C. 
CANADA 
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“Insulation - 
a necessity 


says Giesy Lumber Co., Columbus, Ohio 


They sell THIS insulation 
because it offers both them 
and their customers ad- 
vantages found in no other 


ie progressive firm agrees with others 

who know the building industry, that 

the practice of building heat-leaking houses is 

fast coming to an end. 

They recommend Celotex Insulating Lumber to their 
customers, because they know it is the most practical 
and economical insulation on the market. 

Moreover, they realize that in selling Celotex they are 
building their future business, as well as making an im- 
mediate profit. 


6 chances to make money 
on I investment 


Celotex allows them to maintain smaller inventories and 
carry fewer stocks of other materials. They sell Celotex 
for: (1) Sheathing, (2) Under plaster, (3) Interior finish, 
(4) Exterior finish, @)Sound deadening and @) Insulation. 
Thus they have six chances to make a good margin of 
profit on this one investment. What other item in your 
yard offers this opportunity? 

In addition they make more net profit on each sale be- 
cause Celotex is so inexpensive to handle. It is light in 
weight (about 60 pounds to the 100 square feet)— 
weatherproofed—strong. They can store Celotex with- 
out damage or breakage. It comes in convenient stock 
sizes: 4’ wide, 8’- 814’. 9’- 94’: 10” 12’ long, 9/16” 


CELOTEX 


[ INSULATING LUMBER ] 


THE CELOTEX COMPANY, CHICAGO, ILL. 
Mills: New Orleans, Louisiana 
Branch Sales Offices in principal cities (See telephone books for addresses 








_ Canadian Representatives: Alexander Murray & Co., Limited 
Montreal, Toronto, Halifax, Winnipeg, Vancouver 





"My thought has always 
been in constructing a 
home that there was 
more to consider than 
merely a foundation, four 
walls and a roof, 





Every home should have insu- 
lation of some character. 
Personally we recommend and 
sell Celotex for this par— 
ticular purpose." 


President 


The H. H. Giesy and Bros. Co., Columbus, Ohio. 











Active selling help 


Celotex is being advertised more than ever this year. 
This national and local advertising is creating new build- 
ing activity among your own customers and prospects. 
Tie in with Celotex to get your share of this business 
—to increase sales on every item in your yard. 

The Celotex Company offers its dealers valuable and 
effective dealer helps and furnishes literature, signs, and 
advertising material to help them capitalize on the big- 
gest advertising campaign in the building field. 


Look ahead! 


Build for the future — Celotex offers you a great busi- 
ness opportunity. 

Leading lumber dealers all over the country are profit- 
ing by selling Celotex. No lumber dealer in America 
can afford not to look into what Celotex offers. Mail 
the coupon below for ful! information. 


* THE CELOTEX COMPANY, Dept. T-164A 
645 N. Michigan Ave., Chicago, Ill. 


= Please send literature and information regarding the Celotex op- 
* portunity for dealers. 
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| Peavy-Byrnes_ | 
Shreveport, Louisiana ia 





SHES Demi es a ee 


(fil ce 
Sales Agents for | ae all 
PEAVY-BYRNES LUMBER CO. PEAVY-MOORE LUMBER CO. \y)t! ; ; |! 
Emad, Louisiana Deweyville, Texas ip 4 | ; 
, PEAVY-WILSON LUMBER CO. PEAVY-MOORE LUMBER CO. i) Ke (i { 
Peason, Louisiana Inc., Texla, Texas i \ i 
\ | a é 
i i} NM rl 








CHICAGO OFFICE: 536 Marquette Building 1 
NEW ORLEANS OFFICE: 411 New Orleans Bank Buildin ‘i 
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24 Species 
of Wood— 


Northern White Pine 
California White Pine 
Idaho White Pine 
California Sugar Pine 
Pondosa Pine 
Douglas Fir 

Spruce 

North Carolina Pine 
Long Leaf Yellow Pine 
Short Leaf Yellow Pine 
Hemlock 

Chestnut 

White Oak 

Red Oak 

White Ash 

Cherry 

Basswood 

Birch 

Poplar 

Mahogany 

Cypress 

Maple 

Walnut 

Gum 


We make a specialty 
of meeting the needs 
of buyers of pattern, 
flask and boxing lum- 
ber, factory stock, rail- 
road and car material 
and yard and_ shed 
stock. 


Tuos. E. CoaLe LumBer Co: 
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Place Your Order 
Where It Can 
“Bring Home the Bacon” 


Put your order up to bat at the “Coale Service” 
diamond. Things are all set here for a big score. 
There are three men on bases and each man has 
proved his ability to deliver big value in the Coale 
League. 


If your orders haven’t been batting very high, 
here is your chance to enable them to make a bet- 
ter showing. You'll find the game played square 
here and that Coale teamwork will enable you to 
win good, dependable values every time. 


EY 


Main Office: 


THE WHITE HOUSE, 26th St. and Susquehanna Ave., PHILADELPHIA, PA. 


Branch Offices: 


1138 Lake Shore Drive 
CHICAGO, ILL. 


CRANFORD, N. J. 
LONDON, ENG. 








Member of 
Chamber of Commerce of the United States 
National-American Wholesale Lumber Association 
National Hardwood Lumber Association 
Railway Business Association 


AMERICA’S LEADING PATTERN EXPERTS 
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300,000 Prompt Deliveries 


D AILY can always be made from the large stocks of lumber 
we carry on hand. It’s the kind of stock that sells 
easily for dealers and satisfies the most exacting cus- 


YARD STOCK tomers. We'll keep you supplied with 


SHED STOCK 
STRUCTURAL SOUTHERN PINE 


MATERIAL 





Replenish Your Stocks Now. 
Eastman, Gardiner & Co., Laurel, Miss. 




















SHORT 


Fore 
SUAVE 


The American “Empire” Bolter is unexcelled for 
sawing logs up to 18" diameter and 10 feet in 
length. 26 machines sold to one operator, 13 to 


American Saw Mill Machinery Co. another — 96 sawed their way to fame in France 
55 Main Street, HACKETTSTOWN, N. J. during the World War. 





Ask for 208 page catalog of saw mills, bolters, edgers, trimmers, resaws, planers, lath, shingle 
and slat machinery. 
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This big West Vir- 
ginia Red Oak tree 
is 25 feet in cir- 
cumference at a 
distance 6 _ feet 
from the ground. 
It is 75 feet or 
more to the first 
limb. 





























DROP US A LINE TODAY 


and learn more about our facilities and 
big variety of items now ready for ship- 
ment. 





EAKIN LUMBER CO. 
Weston, W. Va. 


THE MEADOW RIVER LUMBER CO. 
Rainelle, W. Va. 


PARDEE & CURTIN LUMBER CO. 
Clarksburg, W. Va. 


NORTHEAST LUMBER COMPANY 
Huntington, W. Va. 


GLADE CREEK COAL & LUMBER CO. 
Hamlet, W. Va. 


MOORE-KEPPEL & CO. 
Ellamore, W. Va. 


THE W. C. BARLETT LUMBER CO. 
502 Union Trust Bldg., Cincinnati, Ohio 


WILDERNESS LUMBER CO. 


Leading ’Em All On Oak 


West Virginia produces the finest qual- 

ity, widest variety and the largest quantity 
of hardwood lumber of any state in the 
Union. Appalachian Oak is recognized as 
the “King of American Hardwoods” and 
the mills listed opposite cut large quanti- 
ties of it. 


It really makes no difference what kind, 
size or thickness of hardwood lumber you 
require, these West Virginia mills can 


Nallen, W. Va. quickly supply your needs. They cut prac- 
BIRCH VALLEY LUMBER CO. tically everything in 
Tioga, W. Va. 


DELPHI LUMBER Co. 
Clarksburg, W. Va. 


CHERRY RIVER BOOM & LUMBER CO. 
Penn Bldg., Philadelphia, Pa. 


CROFT LUMBER CoO. 
Suncrest. Randolph County, W. Va. 


Ash, Basswood, Beech, Birch, 
Butternut, Cherry, Chestnut, 
Gum, Hickory, Locust, 
Maple, Oak, Poplar, 
Sycamore, Walnut. 
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A National 
Organization 


Southern Pine 


Old Growth Yellow Fir 










Yellow 7 Southern fF 
Douglas Yellow 


FIR | PINE 


Trees of Uniform, Compact Texture 


Yellow Fir and Yellow Pine trees of uniform, compact 
texture, coupled with modern producing facilities 
and advanced manufacturing practice, enable us to 
insure— 


1st—Correct Standard Sizes dry in 2” and 
under all of which is kiln dried and 


worked after seasoning— 











2nd—Correct grades— 


3rd—48 hours dispatch of any size and 
length (to 42’) in Fir timbers—Rough 
or Dressed— 


4th—Close Grain Clears (in Fir 80% V. G.) 


Send for our salesman in your territory, he will 
promptly furnish you with full particulars and prices. 


Kansas City General Offices: Missouri 
Branch Sales Offices: 

Chicago, III. Indianapolis, Ind. Omaha, Nebr. San Antonio, Tex. 

St. Louis, Mo. Portland, Ore. Dallas, Tex. Houston, Tex. 


San Francisco, Calif. 


~ 
J . 


Vernonia Carson Neame Conroe 
Oregon Louisiana f MILLS: | Louisiana Texas 
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A Money-Maker for Dealers 


and especially those located on the East Coast. In choosing a general 
yard stock, or replenishing broken stocks, you will find it hard to 
beat Camp’s North Carolina Pine. This wood is suited to every build- 
ing need from sills to roof (shingles excepted). Its bright, clear grain, 
soft texture and freedom from cinder marks appeal to economical 
builders. 


Our four sawmills cut the lumber in the rough. Part of this lumber 
is put through the dry kilns and then held in the rough dry sheds until 
orders are received for planing mill items. The finished products go 
from the machines direct to the loading platform and are loaded into 
the cars under cover. This method eliminates shop worn, cinder 
marked, dirty lumber. 


| It is surprising how much easier it is to sell bright, clean lumber. To | 
convince yourself, just try a car or two of Camp’s N. C. Pine | 


| FLOORING CEILING PARTITION 
| SIDING FINISH MOULDINGS 
| 


In the near future all of our stock will be end marked “CAMP.” 
This will be an added help for you in making sales. Order a mixed 
car today to balance your stocks. 


Camp Manufacturing Co., Franklin, Virginia 


EASTERN SALES OFFICES : 


DAILY CAPACITY NEW YORK: 1214 Flat Iron Bldg., GEO. JONES, Mgr., Phone 7664 Ashland. MILLS 
Saw Mills . . 500,000 Feet PHILADELPHIA: Otis Bldg., E. D. WOOD, Mgr. Franklin, Va. Marion. S. C. 
Planing Mills . 600,000 Feet PITTSBURGH: Oliver Bldg., GEORGE L. CAMP, Mgr. Wallace, N.C. St. Stephen, S.C. 


TAMPA, FLA.: 3504 Barcelona St., B. J. WILKINS, Sales Representative. 
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No.3/ Get this Idea 
about Lumber 








The standard “‘set’’ of the saws at a 
lumber mil] is in inches or multiples 
of an inch. 


Boards falling from the saw are 
enough in excess of one inch to 





Super-Standard., bo 1 ‘ 
an NONNTOnID°< sect, a allow for shrinkage, warping and 
- y 1 . 

; UREA: cupping. 





TP 
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ie | RE Fe 1h ae 
i In dressing this l-in. dry board, the 
Standard” result is 13/16 in., or Super-Standard 

The dark portions represent size, while standard size is 25/32 and 


the excess of Super-Standard , ‘ ‘ 
Sennen creme atmiadiade- tint sub-standard is % in. or 11/16 in. 


on a 1x3 board. 


L 





Super-Standard increases the volume 
of lumber 9.5 %, strength 8 %, stiff- 
ness 12%, resistance to warping 8%. 


See that you get Super-Standard. 
Order by brand. 


so ttremihiteen Saonee CO 
, Mae.” ili-Gen 
ZZNMeo\worth Bidg-New York CityZ 


YY i ALL ti 
~SUPERSTANDARD % o 


‘‘An Inch for an Inch and a Foot for a Foot” 
ae tn ere name ames naan aia ae 
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Where You Ever on Top 
of a Lumber Stack? 


Do you know the feel of a one-by- 
twelve, twenty feet long, coming 
up the side of a lumber stack? 


Did you ever walk up a plank into 
a car with a railroad tie, green and 
heavy, on your shoulder? 


Do you know the smell of lumber 
as it comes from the saw? 





After the log is cut into boards and 
cants and comes surging out of the 
end of the mill it is only partly ready for your service. 


Lengths, sizes and grades are separated. Some of it goes to the 
yard to be carefully piled in stacks for Mother Nature to dry out. 


The timbers and ties pile house deep on the ramps. 


Much goes to the kilns, slid in on little cars to stand in heat until 
the water content has been so lowered that it will not warp or shrink 
when put into your hands. 


Then there’s the song of the planing machines, shooting out an end- 
less line of silky-to-the-touch lumber, from little fingered mouldings 
to stately timbers. 


Sawmilling today is a hundred-handed game of genius, providing 
shelter, and comfort, and luxury to America. 





a ASSIGN OF 


x 
cesses | NATALBANY LUMBER COMPANY, [1. 
my oma ee een ILLINOIS CENTRAL 


From MILLS Nos. 71- 72-73 RAILROAD SERVICE 
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The finish shown above is stained walnut which has long been a favorite with home lovers. 
White enamel finish is shown in the hallway. 


For Every Room in the Home 


oO MATTER what style of treatment — process preventing checking, twisting, 
is desired in interior trim, it can be — shrinking and warping. 
obtained perfectly with 
the use of Dierks Superior Soft 


Pine. It has won wide favor , DIERKS It Stays in place permanently. 


It is easily worked. 


with Jumber men, architects, It is clean, bright stock, prop- 
contractors and builders be- § erly dried. 
cause of these advantages: It takes and holds paints, 


stains or enamels perfectly. 





Its natural figure 1s beau- 
tiful and varied. 

It has a smooth, soft, uni- } | Snlerion Trim 
torm texture. 


It is properly manufactured 
from selected soft yellow 
pine timber. 
let ; , It is shipped in clean cars. 

It is free from pitch. oe ema Tt is grade-marked and trade- 

It is kiln-dried by a special Write for free four color marked. 


booklet of intertors 


Lumber & Coal Co. 


Gates Blag. Kansas City, Mo. 

















MWrom a very small beginning as a retail lumber 





yard in 1880, the Dierks Lumber & Coal Com- 
44% pany has grown and expanded its business until 
today it is recognized as one of the leading manufac- 
turers of Southern Pine lumber. 


Beginning as retail lumbermen, and engaging in the re- 
tail business for a number of years before expanding 
into the manufacturing field, the company understands 
the retailer’s needs and problems to a degree that would 
otherwise not be possible. 


The company’s fixed purpose and policy from the be- 
ginning have been to produce lumber of superior quality, 
carefully manufactured and graded. Because of this, 
the lumberman who handles Dierks Superior Soft Pine 
can recommend it without reservations to his trade as 
dependable, high quality lumber. 


Lumber & Coal Co. 


Gates Bldg. Kansas City, Mo. 
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Pine 


MOULDINGS 


They are manufactured from beautiful, soft textured Arizona 

" White Pine lumber; carefully milled on machines of 
Py the most improved type; made in a big variety 

of patterns. In every way they live up to 
Cady’s standard—‘“‘Arizona’s Finest 
Quality is Cady Quality” — 
and they will please 

your customers. 


> ./ 





D l F . ARIZONA 
ees) eg ady Quality White 








Sow, mouldings in mixed cars 
with Cady Quality Arizona White 
Pine yard stock, shed stock, dimen- 
sion, timbers. Get in touch with our 
nearest representative today. 





Cady Lumber Corporation 


General Sales Office-—Holbrook, Arizona 


Chicago, II. BRANCH OFFICES: {ndinapolis, Ind. 
Kansas City, Mo. Denver, Colo. _ 
New York, N. Y. Cleveland, Ohio Los Angeles, Calif. 
Dallas Texas El Paso, Texas Phoenix, Arizona 


Mills and Box Factories:—McNary and Flagstaff, Ariz. 
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California 
White Pine 
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The service plus with which we established our reputa- 
tion for the highest quality Southern Pine under the 
trade-mark ESSCO, so paved the way for our announce- 
ment of Essco California White Pine that it was 
received with more than ordinary interest. 


The response of inquiries for California White Pine 
stock is evidence of the confidence established by our 
46 years in the business of lumber manufacturing. 
Today, Essco Service is a Plus Service, supplying the 
trade with dependable Essco Southern Pine and Essco 
California White Pine. 


The latest addition to the Essco Advertising Ser- 
vice is the new booklet for dealer distribution, 
“Poultry for Profit.” Write for sample copy. 


Address All Inquiries to 


EXCHANGE SAWMILLS SALEs Co. 


KANSAS CITY, MISSOURI 
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ARKANSAS 
SHORTLEAF 


BRADLEY BRAND 


Oak Flooring 


Gum and Oak 


Mouldings, Case, 
Base, Etc. 


“Aromatique” Red Cedar 
Clothes Closet Lining 















CIENTIFIC kiln- 
drying preserves 
within our products 
nature’s sturdy and 
beautiful qualities. 


























40 Acres of Lumber Piles 


Multiply the above photograph by ten and you have an 
idea of the large stocks the Bradley organization carries 
in yard. 


Why should you carry a big stock of lumber and slow 
up your turnover and reduce your profits when you can 
let us carry the stock and get shipments in mixed cars? 


Hundreds of dealers know that it pays to buy Bradley 
mixed cars. They are buying with less trouble and mak- 
ing more money than they ever have before. Let us mix 
a trial car for you. 


Bradley Lumber Company of ARKANSAS 
WARREN, ARKANSAS 








ts BRADLEY’S serres 
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Prepare for Your Peak 


Loads “Caterpillar” 





\ 


\\ 





= 


Tractorsare standard 
equipment in the 
logging work of 
many successful 
operators. Sometimes 
they supplement 
other power—more 
often they supplant 
it. Now is the time 
to investigate, com- 
pare and order. Ask 
for an interview 
with a “Caterpillar” 
representative who 


can talk your F | 


Sr 


\ 





Yj 


\ 
NS 





























CATERPILLAR TRACTOR Co. 
Executive Offices: San Leandro, California, U.S. A. 
Factories: Peoria, Illinois - San Leandro, California 


New York Office: 30 Church Street 


Successor to 


; . anufac- 
BEST fiscier co. ae wee 








language. 


Prices on “Caterpillar” 
Tractors: 
F, O. B. Peoria, Iil. 


Sixty ... . $5500 
Seon... « 3650 
ZLONs . « % FSO 
Sixty Cruiser 5575 
F.O.B. San Leandro, Calif. | 
Sixty .. . . $5500 | 
Thirty. . . . 3400 
Sixty Cruiser 5575 
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Sige responsibility of the seller is one 

point the buyer of lumber cannot afford 
to overlook. Only where there is responsi- 
bility can you be sure of value and satisfac- 
tion. 


The Mills of the Wausau Group have 
grown to their present magnitude, because 
they have offered buyers responsibility. 
Their GOOD LUMBER trade mark means 
that you will get GOOD LUMBER when 
you order from them. 


Combined Production 400 Million Feet Annually 


Yawkey-Bissell Lumber Co... .. . White Lake, Wis. 
Bissell Lumber Co......... .... .Marshfield, Wis. 
Silver Falls Timber Co............ Silverton, Ore. 
B C Spruce Mills Ltd......... .. .Lumberton, B. C. 
Wisconsin & Arkansas Lumber Co . . . Malvern, Ark. 
Brooks & Ross Lumber Co... ...... Schofield, Wis. 
Wausau Southern Lumber Co. ....... Laurel, Miss. 
Marathon Lumber Co.............. Laurel, Miss. 


[Watch for our ad in this publication next week] 
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A dealer said: 
“T found out 
something new 
about oak 
flooring.” 








“Until last year 
I didn’t know 
it could be so 

profitable.” 








“TI went after 
oak flooring 
sales from 


January 1 to 
December 31.” 








“IT more than 
doubled my 
best year’s 
record.” 








Many dealers 
could make 1926 
a profitable 
Long’ Bell oak 


flooring year 
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Long-Bell trade-emarked Douglas Fir Lumber 
comes from some of the country’s finest 
stands of virgin timber 


Woods operations are quite as exactingly 
supervised as manufacturing operations 


From that very beginning it is the Long-Bell 
aim to preserve for good construction all of 
the essential qualities of the standing 
timber 


It is that dependable source of supply which 
feeds the Long-Bell manufacturing plants 
at Longview, Wash. 


Dealers who are handling Long-Bell trade- 
marked Douglas Fir and builders who use 
it are among its foremost supporters. 


THE LONG-BELL LUMBER COMPANY 
R. A. Long Bldg. 


Lumbermen Since 1875 Kansas City, Mo. 





Teaa en 
arked 


Douglas Fir Lumber and Timbers; Southern Pine Lumber 
and Timbers; Creosoted Lumber, Timbers, Posts, Poles, 
Ties, Guard-Rail Posts, Piling; Southern Hardwood 
Lumber and Timbers; Oak Flooring; California 
White Pine Lumber; Sash, Doors; Box Shooks 
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This Green Co d 










—identilies a line of 
big value products 


—attracts attention 
of customers 


—helps selling 


—makes it easy 
for builders 
to reorder 
from you 


Green Tied 
and tl 
Trade Marked | 


Vii Tillamook 
Lyf Old Growth Soit 
Yellow FIR 
Vertical Grain 


FLOORING 




















| Order it in Mixed Cars with 

i our Casing, Mouldings, Base, 

i) Finish and Door and Win- 

i dow Frames. 

i 

f The Whitney Company 
HH GARIBALDI, OREGON 
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Faulty Packing M AT MH EWS 


is a Thief in Your | 
Power Plant Conveyer Systems 


In many a power plant lurks an in- 
sidious thief—small but vicious. 





























Its hiding place is the stuffing boxes 
where it applies its deadly weight of 
friction on piston rods, slowing up pro- 
duction, shortening the life of machin- 
ery, and increasing the daily cost of 
operation. 


Look for the thief in your plant 
today. 











Stop Your Losses With 


Colossus What Does “Handling” 
Metallic Packing Cost You? 


i EN and teams and wagons all represent expense 
LELLELELZEO that you figure into your costs for handling 
tS . ee lumber from car to pile in the yard or under cover 

Sia in the shed. 














ip Mathews Lumber Conveyers, by replacing horses 
and wagons and releasing men for other work, cut 
is down the cost of handling boards, lath, siding—almost 
anything you have to move. 


ete oe S 





Users have found them profitable right from the 
start and many times they have paid for themselves 
long before the end of the first year in the saving of 
labor alone. 





Remember that upon request, and 
without obligation on your part, we will 
gladly send a representative to survey your 
requirements and make recommenda- 
tions based upon years of experience. 


A Mathews Representative will look over your 
yard layout, tracks, sheds, etc., and tell you without 
cost or obligation how you can profitably use a 
Mathews Lumber Conveyer System. 


The coupon will bring further informa- i 


tion. Fa L 


Write for Literature. er wow 
Mathews 
—— MATHEWS CONVEYER CO... / ,Sonvever 
Th e Cc ol ee S su S © oO 112 Tenth Street, Ellwood City, Pa. @o/ 112-Tenth St. 
a City, Pa. 
e Canadian Factory:— oY iaiataiattaaaiti 
Incorporated Port Hope, Ont. © © You may send more in- 


fu.mation on the Mathews 
F2 Lumber Conveyer. 


O You may have your represent .- 
tive call on me. 


Box 71, Shreveport, La. 
Box 807, Seattle, Wash. 
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For Millwork 


what wood has ever excelled White Pine? 


Easy to work, with a smooth surface clean-cut 
profile, White Pine “stays put” and will not check, shrink or 
warp. 

California White Pine, so called because of its 


physical similarity to White Pine, has all the characteristic 
working properities. 


Sugar Pine is not like White Pine, it is White 
Pine, the largest and finest tree in the family. Both of the 
California Pines are found in their best natural quality and 
enhanced by careful manufacture and seasoning in 


PAUL BUNYAN’S CALIFORNIA PINES 


“better quality,—grade for grade.” 
Manufactured and sold by 


“Producers of White Pine for Over Half a Century” 


Distributing Yards CHICAGO and LOS ANGELES 


Monadnock Building, *807 Hennepin Avenue, 360 N. Michigan Blvd., 
SAN FRANCISCO MINNEAPOLIS CHICAGO 


The RED RIVER LUMBER CO. 


MILL, FACTORIES and SALES, WESTWOOD, CALIFORNIA 


702 E. Slausen Ave. 
LOS ANGELES 
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Our Philadelphia Warehouse and Special Work Shop. 


A Larger Net Profit 
for You on Millwork— 


It is the profit you have left after you take out selling costs, 
overhead, carrying charges, etc., that really counts. And it is 
this profit that the Pamudo Fir Millwork distributing plan is 
designed to increase. 


To start with we keep our line of designs down as far as is con- 
sistent with good judgment. Then, we maintain six branch ware- 
houses and connections with scores of jobbers. In these ways we 
make it possible for you to do business on minimum stocks. 
Close-by warehouse and jobber stocks enable you to quickly re- 
plenish your needs and get special items. Your stock invest- 
ment, and therefore your overhead and carrying charges, are kept 
ataminimum. Thus, you get more NET profit. 





DEALERS: JOBBERS: 

Write our nearest warehouse for We have some valuable territory 
warehouse catalog or to Tacoma head- still open in various parts of the coun- 
quarters for name of our nearest try. Let us tell you how the Pamudo 
jobber. line is proving profitable to other 

“HH” jobbers. 


Genuine Solid Stiles and Rails. 
Three-ply Laminated Waterproof 


Panels. P ifi M t | D C 
acific utua oor UO. 
Warehouses and Shops at TACOMA, WASH. 
. Paul, Minn. Indi lis, Ind. 
“a — City, Mo. Philadelphia, Pa. WE SELL DISTRIBUTORS AND DEALERS ONLY 








PAMUDO 


THE DOORS OF OPPORTUNITY 


DOOR AND WINDOW FRAMES, PANELS, MOULDINGS, FINISH, CASING, BASE, COLUMNS, 
PORCH POSTS, GARAGE DOORS, PLYWOOD, PORCH RAILS, CASE WORK, SASH, NEWELS. 
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Vertical Grain Stock Comes 
Only From Old Growth Trees 


The life of a Douglas Fir tree is not measured in scores 
of years, but rather in centuries. That’s the kind of trees 
we have in mind when we say “Old Growth.” 





As the years go by the annual rings of these trees be- 
come more compact. This compressed fibre is responsi- 
ble for the long wearing qualities and extreme durability 
of vertical grain lumber. 


We know that you want to see every builder get the 
best lumber for his money. Therefore, let us suggest that 
you put in a stock of our 


V.G. DOUGLAS'FIR 


Finish, Flooring, Case, Base, Ceiling, 
Stepping, Door and Window Stock. 


Shipped in mixed cars with Sitka Spruce Bevel Siding. 


Se ee > 4d 
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Peninsula Lumber Co. 


PORTLAND, OREGON 





Manufacturers of 


DOUGLAS FIR 


For Car or Cargo Shipment 





Mail Address, Office and Mills, 
P. O. Drawer 4198 Ft. of McKenna Ave. 


































ERE is Perfect Lumber—backed by 
Perfect Service — ready to make 
friends with you and for you. 











Long Lake Lumber—Pondosa Pine and 
Idaho White Pine —is making new 
friends every day through its high 
quality. It is lumber that the lumber 
buyer, dealer, contractor and carpenter 
Okehs with repeat orders. 


Stock Long Lake Lumber 


Let its straight, clean and dependable quality 
build and hold trade for you. 


; Mouldings 
Lath 
Long Lake comes to you 


DIRECT at no greater price. 
Write for our recent stock 





ce. <e sheet and price list. Let us 
Tait send you “The 2x4”, our “get More Sales Ahead? 
acquainted ” periodical, regu- 


Ask for me. 


larly. You're looking ahead to more sales, a bigger and 


more profitable business. Whether you make this goal 
will depend largely on the quality of the merchandise 
you sell. Pelican California White Pine is the kind of 
lumber that help you make your sales grow. Why not 
get the benefit of its fine working qualities, its soft, even 
texture and good manufacture? 


Try a car of PELICAN PINE 


This is the eighth of our series of “Get Acquainted” 
advertisemenis. Watch for Number 9. 


Of U 


LONG LAKE LUMBER ¢ 











= Spokane, Washington. Pelican Bay Lumber Co. 
New York Life Bldg. - Chicago Klamath Falls, 
U 2407 ist Natl. Bank Bidg., Detroit OREGON 
Xe 





te ——— SSS > L. ML. Lao zAaYyy 806 Southwestern Life Bldg., Dallas 
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Making’ the Most 


4 of Your Business 


What will your business be five years 
from today? That depends upon what you 
make it. You can let things drift along 
and in five years your business will be just 
about what it is today. 


Or, you can plan a future for your busi- 
ness. You can make it a bigger and bet- 
ter businéss year by year. 


Consistently good quality merchandise 
coupled with a sincere, honest desire to 
render real service to your customers will 
turn the trick. 


And, if you’ve got the desire to serve, 
we can furnish you with the kind of Doug- 
las Fir and Western Hemlock lumber and 
Red Cedar Shingles you need to make 
yours the leading yard in the community. 


Let us hear from you men who are plan- 
ning a future for your business. You are 
the men we are anxious to serve. 
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Note the new Curtis one-panel door featured in this adver- 
tisement. It has distinct sales advantages over 24 other make 
door of this type on the market. Write for ful 


Other Lumber Dealers 


ost 
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\ 






mas 





adicacoessinr 


Cuknis 


Curtis Wood workisidentified by the 
mark above. Whatever you buy— 
sash,door,molding orinterior wood - 
work—see that it bears the ‘1866 
Curtis Trademark.” 

**‘We're not satisfied unless you are.” 
Every monthin the year the Curtis 
story is told to millions of readers in 
suchmagazinesas:TheSaturday Eve 

ning Post, House & Garden, House 
Beautiful, also in Architectural Plan 
Service Monthly. 


particulars. 


are not Your Only Competitors 


Curtis Woodwork is helping Curtis Dealers fet a 
bigger share of the homebuilder’s budget. Read how. 


What a world of things there are today for people to 
spend money on! 
Automobiles, radios, movies, dances, are just a beginning. 
People who ought to invest in better homes spend their 
money for furniture and rugs instead. Other lumber 
dealers are not your only competition. 
Curtis dealers have a good offset to this kind of com- 
petition. Curtis Woodwork is permanent furniture. They 
get a share of the homebuilder’s furniture money. 
The Curtis advertising for April helps this plan along. 
Note the above reproduction of the two-page display 
that will appear in The Saturday Evening Post for 
April 24. It says: 

Buy better woodwork FIRST —-even if some furniture 

must wait. 

This is asking for some of your furniture money— 

but here are good reasons why. 

and the advertisement goes on to emphasize 
the importance of having better woodwork in 


g] DOORS +» WINDOWS + FRAMES ; 


MOLDINGS + 


the home. It also tells why Curtis Woodwork is better 
woodwork. 


Then— “Curtis Woodwork can now be bought in prac- 
tically every town and city east of the Rockies. Usually 
the most progressive lumber dealer is a Curtis dealer. 
See the Curtis dealer nearest you .. .” 


A few readers in your community may actually hunt a 
Curtis dealer. Will they find you? 


A great many others will buy better doors, windows, 
trim and cabinetwork because of the influence of this 
advertising. Some of their furniture money will go into 
Curtis Woodwork. 


If you are not now selling Curtis Woodwork, and are 
interested, write for a representative to call. 


The Curtis Companies Service Bureau, 504 Curtis Building, Clinton, Iowa; 


Curtis Sash & Door Co., Sioux City, Iowa; Curtis Detroit Co., Detroit, Michigan; 
Curtis Bros. & Co., Clinton, lowa; Curtis & Yale Co., Wausau, Wisconsin; Curtis, 
Towle & Paine Co., Lincoln, Nebraska; Curtis, Towle & Paine Co., Topeka, Kansas; 
Curtis-Yale-Holland Co., Minneapolis, Minnesota; Curtis Door & Sash Co., Chicago, 
Illinois; Curtis Companies Inc., Clinton, lowa; Eastern Sales Office: 25 W. 44th St., 
New York City. 


CurTIS WoODWORK 


TRIM + BUILT-IN CABINETWORK [> 


APRIL 24, 1926 








APRIL 24, 1926 


AMERICAN LUMBERMAN 





























Ford 
Truck 


with Closed Cab and 
Stake Body. 
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f. o. b. Detroit 




















Transportation and Power 
For All Purposes 


Ford trucks and Fordson 
tractors are meeting the de- 
mands of present day produc- 
tionandtransportationin prac- 
tically every line of business. 


There are more of these units 
in use today than all other 
makes combined. Such 


a | 
Ford fotor Company, 
Detroit, Michigan P 


CARS : TRUCKS : TRACTORS 


patronage is the greatest 
endorsement that can be 
given any product. 


Integrity of construction, 
quality materials, exceptional 
stamina, low cost and world 
wide service are the prime 
reasons for this leadership. 




















Fordson 


*495 


Fenders and Pulley Extra 


Tractor. 


f. o. b. Detroit 
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Kiln Dried Northern d { Beautiful Red Birch 
HARDWOODS | Ready Reference | ®t tat Cums 
Oo lete assortment of all grades of 4/4 a y 
and thicker thoroughly dry Saves Time—Saves Work Hardest Hard Maple 
i i This i 2 of th st practical books! 
Beautiful Birch i te ieee geet erecta Salad From Shawano County 
Hard Maple Basswood — — sold | sagt emery who have | : 
used them reorder time and again. ”Y ” m ” 
Rock and Soft Elm The pages are indexed so that inventory } 4/4 to 8/4 Special Sizes 
and all other Northern Hardwoods enables us can be taken quickly and accurately. 
to offer exceptionally prompt and satisfactory The count is so arranged in the proper All Grades Cut to Order 
kiln drying service. space that _ age “a — 
Let us quote you our stock either air or kiln checked. The book is 8%x3% inches an 
ied. has he manila cover with a stiff PILE 
ae Inquire of caannd tad. POSTPAID. NEW STOCK GOING INTO 
1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 Pence cand ss your teaulelen. 
(conto ompany For Sale by 
817 Ry. Exch. Chicago, Ill. American Lumberman — Shawano Lumber Co. 
Mills and Yards at: 431 So. Dearborn St. I > . 
Oconto, Wis. Nahma, Mich. SHAWANO, WIS. 























































- 
WISCONSIN-MICHIC wnat ASH We have the stock you need 
a i Give us a chance 
nadie Users of Ash who de- 
mand the best will Wisconsin’s Wonder 
Band Sawn, Thoroughly g make no mistake in or- 
Dry Hardwoods is dering from the Wis- Hardwood it 
5/4 No. 1 Com. & Btr. Basswood cain 14M" / consin manufacturers 
inte. | om. & On Oe ee on this page. Northern -_— 
8/4 No. 2 Com. Bireh.-202002020020002 Some growth gives the Bad- « . ” 
4/4 No. 3 Com: & Btr. Ash. 2.000007. “Bm: er State Ash unsur- eenatninanaail 
Gets shat micas ae sl strength, tough- 
icunragems tat ||| pesand sites. Url pay ake Lumber Co 
. > OER Oe 4 
ot Ge | Soe oe ee ee ing Wisconsin Ash is a a “ a - ; 
g Write, wire or ’phone for prices. =) valuable sales point. RIB LAKE, WISCONSIN 
\ ——- 











We manufacture the very highest Rust -Owen Go} odlinunder, ! 


quality — FAKE PUMIBER OF, rae | | 
4/4 to 16/4 Lumber Co. | MfanYouralitember 
9 Big Value 


DRUMMOND, WISCONSIN 
Birch, Maple, Elm 
Hardwood Items 


Manufacturers of 

and Basswood WISCONSIN 
50 M 4/4 No. 2 Basswood ’ 
on) 100 M 5/4 No. 1 & Sel. Basswood 


“Old Faithful” Hemlock | White Pine |g 
and Perfectly Manufacture 
Maple Flooring — = 


Sawyer Goodman Co. | ey prt gg ee 


Marinette, Wis. Dressed “EXTRA STANDARD” 
iE Sa Te 5 


F D 
ny ob 
- ES err erry e -——— TAG eg eee we ———ewee - . a er ee wept a» pele tacadhem ae 













30M 5/4 No. 2 & Better Soft Elm ff 
200 M 4/4 No. 1 & Better Hd. Maple 
75 M 5/4. No. 1 & Better Hd. Maple |e | 
18 M 5/4 Selects Hard Maple , i 
50M 5/4 No. 1 Common Hd. Maple ‘ 


75 M 4/4 No. 1 Common Birch 
30M 6/4 No. 3 Birch 









Get our proposition on Mixed Cars. 
Write for Quotations. 


Thunder Lake Lumber Co. ,*bie!sne. 


) We have a complete stock of all thickn 
and grades of Birch, Maple and Basowood. 
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Quick Shipments of Northern Cork White Pine 


Twenty-four hours is all we require to fill the most com- 
plicated or exacting order for the softest of Northern 


Soft Whites aad Cork White Pine, Yellow Norway or Rainy Lake Spruce. 


Norway Pine The largest concentration of shipping dry stock is always 


at the service of our growing list of customers. 
Spruce 


Lah Emergency needs find our shipping facilities through 
the Duluth Gateway the greatest to be had in the 
Northern forests—a money and time saver for the 
careful buyer. 


Four railroads and our vast water frontage insure ready 
equipment and quick movement by land or water. 


Our finest of standing timber and modern manufactur’ 
ing plants make us leaders in the Northern Woods. 


Dependable Lumber from a Dependable Source of Supply. 
The Virginia and Rainy Lake Company 


Virginia, Minnesota 












































GRAYS HARBOR BRAND California White Pine 


RED CEDAR SHINGLES Lumber and Box Shooks 


Annual Production 50,000,000 Feet 














PASM ARAND 
OR 
SSHINGLES 2 








( 





‘We like your shingles. 
Ship us a car of ——.” | 


—wrote one of our customers a few days ago. | 








Can ship any kind of a mixture of 
natural or stained shingles with 
cedar bevel siding of any kind. 


























Giays Harbor Sales: Grpovation 


—whose shingles cannot be excelled. 


HOQUIAM, WASHINGTON 


Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 
Mills: Susanville, Cal. SAN FRANCISCO, CAL, 
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oft lo (uelail Cutout. 


OPERATORS know that it is impossible 

to reduce “overhead” on short notice. 
Hence they hesitate to cut down produc- 
tion when efficiency is high and volume at 
peak. 


WIGHT HINCKLEY of Cincinnati 

says that the way to curtail is to slow 
down the machinery and manufacture more 
carefully so that a smaller output will com- 
mand a higher price and insure a living 
profit on the product. 


ANOTHER way is to finance right. 

Clean up your floating debts and ex- 
tend your maturities so that you can regu- 
late cut, catch the “ups” and dodge the 
“downs” of the lumber market. 


PERHAPS our experience may help 


you to be master of your situation! 


Gakerfemeas Company 


Portland, Oregon 
Yeon Building 


Chicago 
208 South LaSalle Street 


Specialists in lumber company financing since 1891. 





“MARATHON” 


MAPLE FLOORING 


Manufactured from Lower Michigan Maple—the Finest in the World 
WRITE US FOR PRICES 


WARD BROTHERS, Manufacturers BIG RAPIDS, MICH. 








ARE REQUESTED TO SEND FOR 
YARD MEN OUR DESCRIPTIVE BOOKLET 
WHICH TELLS ABOUT THE 


Books That Will Save You Money 


Send a Postal Giving Name and Address to 
American Lumberman, 431 So. Dearborn St, Chicago 














Whatever you need in 

We Have It Yellow Pine and Fir 
lumber and timbers, 

In Chica Oo railroad and car ma- 
G terial, or hardwood 

flooring, you’ll find it 

in stock at our large Chicago yard. We offer you 


quick service in carlots, mixed cars orL.C. L. Write, 
wire or phone us your requirements today. 


HERMAN H. HETTLER LUMBER CO. 


Phone, Humboldt 0200 2601 Elston Ave., Chicago, III. 

















Blower Systems That Last 


Young & Bertke always allow for an overload in build- 
ing every dust collecting system. This is one reason 
why Young & Bertke systems have achieved such a 
reputation for efficiency, freedom from trouble and 
long life. See us on your blower problems. 


YOUNG & BERTKE CO. 


2223-25 Spring Grove Avenue, CINCINNATI, OHIO 

















Oldest, Largest, Strongest, 
Highest Dividends 


ENS MUTUAL CASUALTY 


James S. Kemper, President 
Pantheon Building, CHICAGO 


COMPANY 











R This is one of the most practical 
ead y eference books ever published. Thousands 
of copies have been sold and com- 
panies who have used them re- 

nvenfo ry 00 order time and again. 


The pages are indexed so that in- 
Saves Time—Saves Work ventory can be taken quickly and 


accurately. The count is so arranged in the proper space that any errors 
are quickly checked. The book is 8%x3% inches and has a heavy manila 
cover with a stiff cardboard back. POSTPAID. 1 Copy, $1.50; 4 Copies, $5.00; 
10 Copies, $10.00. For Sale by 


American Lumberman, 431 so. vearbornst.. Chicago, (ll. 











We want to sell the following 


DRY mace Hardwoods 


wi osm MEME AS EEEISAS, | 8 Me PAPA agg 
5/8” Select & Btr. 39, —— aia Ne 2 & Btr 250, 
3/4” No. | & Btr. 100,000 SOFT MAPLE Byam No: 3 & Bir. 200,000 


4/4” Ist & 2nds.. 30,000 4/4” No. 2 & Btr. 60,000 10/4” No. | & Btr. 40,000 
4/4” Selects ..... 15,000 8/4” Sel. & No. 

4/4” No. | Com..150,000 1 Com. 000 
4/4” No. 2 Com.. 50,000 4/4” No. 3 Com.. 75,000 


” BASSWOOD 
5/4” Ist & 2nds. 30,000 6/ No. 3 Com.. 30,000 : 
5/4” Selects... 30,000 HARD MAPLE pit Me Pa ean 
ear tae: £ Cem. 30000 a yaxgr & Wer. 8° & Selects ..... 50,000 
/4” No. 2 Com. .100,000 Lo Ge. 't 4/4” No. 2 Com. .100,000 


6/4” ist & 2nds. 70,000 ence 200,000 4/4” No. 3 Com.. 30,000 


6/4” Selects ..... 35,000 4/4” No. |, 2&3A 5/4” No. | & Btr.230,000 
6/4” No. | Com.. 15,000 Fig. Stock ..500,000 5/4” No. 2 Com. .150, 

6/4” No. 2 Com.. 10,000 4/4” No. 3A Com. 6/4” No. | & Btr. 100,000 
8/4” No. | & Btr. 85,000 Fig. Stock... 100,000 6/4” No. 2 Com. .150,000 
10/4” No. f tr. 15,000 5/4” No. | & Btr.230,000 8/4” No. | & Btr. 45,000 


. | & Btr. 15, ; 230, 
12/4” No. | & Btr. 15,000 5/4” No. | & Sel. 100,000 8/4” No. 2 Com.. 20,000 
Hard Maple Flooring Stock for Rail or Water Shipnnent. 


C. H. WORCESTER CO., Not Inc. ioscitin-t Gast end onccce mia. 











AK UM 


Quarter and Plain Sap 
Red and White and Red 


POPLAR and ASH 


Two factors insure buyers of Faust Hard- 
wood lumber dependable values; one, the 
fact that we put only logs that measure up 
to certain standards through our mill; two, 
our modern manufacturing facilities and 

” long experienced crews. 


Let us prove our case 
on a trial order. 


Faust Bros. Lumber Co. 


Manufacturers JACKSON, MISS. 
CHICAGO OFFICE: 719 Monadnock Bldg. 
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